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Prize Cash to Build 


CHICAGO, APRIL 28, 1928 





and aia Homes 


Aid Education, Travel, Recreation 


Doubtless since the public announcement of the winners in 
the $15,000 National Lumber Slogan Contest a great many 
people have wondered what the fortunate recipients are going 
to do with the substantial amounts represented by the major 
awards. Believing that the stories of hopes realized, ambi- 
tions attained, and dreams made to come true because of these 
awards, if the winners could be persuaded to tell about the 
uses they intend to make of the prize money, would be heavily 
freighted with “human interest,” the AMERICAN LUMBER- 
MAN undertook to secure brief statements from the several 

winners. Enthusiasm 
for wood is the dom- 
| inating note reiterated 


i catia children, 


by the successful contestants, a number of whom express a 
definite intention to usé the prize money for building or im- 
proving homes. 


James E. Noble, jr., 
“Certified by Centuries of Service” 
($5,000), says: 


‘For the present I intend to invest the prize money in securi- 
ties which will render me a fair return until such time as I may 
need the money for building a home. Living, as I do, in one 
of the greatest longleaf pine sections of America, I am neces- 
sarily familiar with the beauties, comforts and economies of a 
home built of wood, and I am sure no other material could 
take its place in my esteem. 


Sanatorium, Miss., whose slogan 
was awarded first prize 





Sixth prize ($500), won by Matthew Taplinger, will be 
used to improve and beautify his summer home at Arden, 
| Del., shown above—with hearty approval of the Taplinger | : 


seen in the side 





‘Although I consider it a rare stroke of fortune to have won 
first prize, I can assure you that the winning slogan, as well 
as the several others which I submitted, was inspired by a 
wholesome and sincere admiration of wood as a building ma- 
terial. Wood is indeed, as I happily (for myself) put it, 
“Certified by Centuries of Service.” 

Dora Davis Farrington, New York City, whose slogan 
‘Wood: Use It; Nature Renews It,”” won the second prize 
($2,000), says: 

“‘When we built our first home in Interlaken, N. . 


grove of eighty trees, 
it was considered one 
of the most beautiful 


pictures 


It gave us an enthusiasm 
for the beauty of wood. When we began to appreciate the 
wonderful, birch doors in natural finish, the white oak floors, 
the old chestnut half-timbered ceiling. the cypress windows, 
the comb-grain pine, the hand-adzed half-timber outside, and 
the soft stain of the cedar shingles, we felt that wood was 
Nature’s most beautiful gift, as varied as the alphabet, out of 


small houses along the Jersey coast. 


which a house was but another form of poetry. 

‘The slogan contains part of our philosophy of life. We 
have been using wood to create beauty. We hope for its 
largest possible use because Nature constantly renews it; and 
the ideals and science of man have come to a place where he 
justifies the lavish use by his intelligent co-operation with 
Nature. It is because of this background [Turn to page 31] 
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Why a Lacey Cruise? WISCONSIN 


HARDWOODS 


HEMLOCK 





PINE 


KorrectMake 


Thousands of dollars are spent ccmeomined 
for book audits and yet the under- 
lying asset of your business {infre- 


quently checked} is the timber. Stock for the Eye 
A Lacey cruise and an annual of the Shrewd Buyer 


Lacey check-up is virtually an au- 
dit of your principal asset The good judge of values always appreciates 


Kneeland-McLurg stock. Here is stock he can 
WwW ‘actually buy on merit. 
Will it not pay you to havea 
report from us? 





Quotations will convince you. 


150, ft. 1” Sel. & Bet. Kiln Dried Bireh 
- ie { Common Kiln Dried Bireh 
00 tt | 1” No. 2 Common Kiln Dried Birch 
0 ft. wan Ne. 2 and Better Soft Elim 

000 ft. 1” No. 2 and Better Ash 


“KORRECT MAKE’ MAPLE FLOORING 
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75,000 ft. 25/32x2Y%4” Second Grade 
C E Bb ¢ 90,000 ft. 25/32x2%” Third Grade 
A “KORRECT MAKE” BIRCH FLOORING 
James D. L &~ Co. 190,000 ft. Baa First Grado 
Timber Land Factors 31000 ft. 25/3ze144” First Grade 
Established 1880 
CHICAGO NEW YORK SEATTLE 
23150. LaSalle St. _—_-350Madison Ave, 626 Henry Bldg KNEELAND -McLURG 
NEW ORLEANS JACKSONVILLE 
Pere Marquette Bldg. Barnett Natl. Bank Bldg. LUMBER Co. 
MONTREAL MEMPHIS VANCOUVER 5 
Drummond Bldg. First Natl. Bank Bldg. Vancouver Block. } | CALE COrRS: PEAS, Woe 
» Mills at Phillips, Wisconsin and Morse, Wisconsin. 

















FOR S Al a A Valuable Lumbering Property 
At a Fraction of Its Cost 
As the result of foreclosure of a first mortgage bond issue the Skagit Valley Lumber Co. now holds for 


sale, and in convenient form, for prompt transfer, the property formerly owned by Clear Lake Lumber Co., 
Skagit County, Wash. 

The property includes timber, railroad and equipment, logging equipment, mill property, town site, water 
supply, etc. 

Sawmill is electrically driven and 
modern in all respects with a capacity 
of 300,000 feet in eight hours. Equip- 
ped with two Allis Head Rigs, a Gang, 
two Resaws, and all complementary 
mechinery. 

Planing Mili is electrically driven 
of ample size to care for all dressing, 
and kilns to dry all clear lumber. 

Shingle Mill containing eighteen up- 
right machines; also kilns and storage 
sheds. 

There is a large yard space for air 
drying Common lumber, and a lake 
providing log storage for over 50,000,- 
000 feet of logs. 

Large nearby towns consume all 
fuel from mills and provide good mar- 
ket for cheap lumber. 

Paved roads make plant easy of ac- nen . — Wests te Sete Ba Goon, Gaettio 
cess and enable owner to draw labor Plant of Skagit Valley Lumber Co., Skagit County, Wash. 
from a large territory. 


Railroad facilities include connections with N. P., G. N., C. P. R. and Milwaukee. 





Write for map and illustrated description. 


SKAGIT VALLEY LUMBER CO., 902 Hoge Bldg., SEATTLE, WASH. 
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Demonstration of Wood’s Adaptability 


National Democratic Convention are demonstrated some of 
the qualities possessed exclusively by wood. The structure 
itself must be relatively cheap, which implied: a minimum of con- 
Closely related to this, of course, was speed of 
Also since the use was but temporary, the cost of 
demolition was a factor, as well as the salvage value of the lumber. 
It has been shown that wood has no rival on any of these counts. 
Elsewhere in this paper is given a more detailed description of 
Here it is to be observed that the build- 
ing should prove to be a revelation to the thousands of Houston 
It will doubtless be an eye- 
opener to many lumbermen, for it is a wood structure—the center 


J N THE HALL built at Houston, Tex., 


struction labor. 
erection. 


the convention structure. 


visitors attracted by the convention. 


to accommodate the 


similar purposes. 





span—326 feet by 120 feet, and with a height, at the center, of 
58 feet from floor to dome. 
southern pine, the former being 38 feet long. 

There are other features of the structure that make it ideal for 
the purpose to which it is to be put. 
that the hall could be dismantled practically without injury to any 
part, and could then be reassembled on another site with only the 
added costs of transportation and erection. Nevertheless, the build- 
ing is in all essentials permanent in character, differing hardly at 
all from others used as garages, rinks, airplane hangars and for 
It is to be expected that the thousands of per- 
sons who see the Houston hall will return to their homes with a 
better appreciation of wood as a structural material. 


Supporting columns and sills are 14x14 


It is hardly too much to say 
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Symptoms of Market Improvement 
CJ course FROM various sections have almost uniformly an en- 





couraging note with respect to lumber demand. At the same 

time all the evidence indicates a narrow margin between 
the volume of stocks in distributers’ hands and the volume of con- 
suming demand upon those stocks. For some months mill orders 
have been both mixed and urgent, indicating that many items were 
needed to replenish stocks already depleted or in immediate pros- 
pect of being so. 

Already some items have been advanced in price and other ad- 
vances appear to be more than probable. That buyers are attempt- 
ing to forestall such advances is indicated by increases in the volume 
of orders. Several of the larger producers have reported an extra- 
ordinary influx of requisitions and as a consequence they contem- 
plate immediate advances in the scarcer items. 

The betterment already in evidence, no doubt is in part at least 
a reflection of the milder weather which has permitted outdoor 
building operations on an enlarged scale. In fact a country-wide 
improvement in the employment situation is attributed to the same 
cause. There is good reason to believe that stocks in distributers’ 
hands are not large enough to meet the demand that is certain to 
be manifested if the favorable weather continues. Not only so, but 
the delay already being experienced in obtaining delivery from the 
mills is suggestive of more serious difficulty when increased volume 
materializes. A closer watch upon stocks and an early anticipation 
of probable needs are advisable from the viewpoint not only of price 
but from the viewpoint of service to the consuming trade. 








A Business Prognostication a la Mode 


HERE SEEMS to be no game law protecting the innocent by- 

© stander from oracular surveys of business, social conditions, 

politics or what have you. After reading eight or ten, to see 

how they are done, the bow oar of the office galley submits his own 

analysis of this and that, in a manner of speaking, saying the usual 
nothing; to wit: 

Our best minds have reached the conclusion that America is still 
America and that some changes must occur before this assertion 
can be seriously challenged. 

As we predicted a full year ago, this season is marked by political 
activity which is expected to increase in intensity until late fall. 
We could have predicted this two years ago. In. Washington our 
senatorial investigators continue to eat their raw meat in public and 
to suspect a number of things, some of- which might be proved if it 
seemed advisable. Midwestern agriculturists strangely refrain from 
falling on their faces in admiration of current presidential farm 
policies, if any; but this is easily explained by the fact that the 
farmer is too busy servicing his hot-dog stand to take a proper inter- 
est in politics. This passive attitude may change, however, when 
campaign orators invade the Corn Belt demanding less and cheaper 
food. But it is thought that such speeches, if they occur at all, will 
be made in places outside the Mississippi Valley. Indeed, such can 
be stated as almost a fact. 

Industry has been having its ups and downs. Readers of this 
service will recall that we predicted such developments as long ago 
as last fall. Recently, it can be said to have followed the golden 
mean. It is an unwelcome duty to speak of mean, or even of golden 
mean, industries; but recent developments in the motion picture 
field leave us no choice. This bright jewel in the nose of American 
civilization continues its high mission of glorifying the beautiful 
and dumb. Leaders report fairly stable labor conditions. The 
assorted sweethearts of the screen seem at present content with the 
routine of one picture in Hollywood to one divorce in Paris. Occa- 
sionally a star who is described by her press agent as just a sweet 
home girl interrupts this continuity by indulging a temperamental 
trigger finger; but accidents will happen, and juries always under- 
stand. 

The building industry is both better and worse than it has been. 
This statement will be understood when we say that if as many 
houses are built this year as last, and if all the notes given in pay- 
ment were placed end to end, they would reach more than twice 
as far as they would if placed side to side. Under such conditions 
the wise investor, as usual, will follow his own judgment. 








Social conditions are stable. The louder intellectuals announgge 
that a Rotarian still gives them a pain in the neck and that the ideg 
of service in business is the biggest laugh since Columbus tried to 
get East by sailing West. So long as this sentiment prevails oy, 
institutions are safe. 

We are sure our thoughtful readers will agree that, so far, it has 
been an American year on this side of the Atlantic. We are equally 
sure that if they like some other surveys we could name, they wij] 
find this one especially illuminating. 





Getting Sales and Mill Viewpoints 


N THE SELLING of lumber the greatest success always has 
J been achieved where the millman adapted cut to current 
market needs so far as practicable and where the salesman 
concentrated his selling efforts upon moving the lumber that the 
mill could most profitably produce. The practical limitations to 
this policy need not be defined to lumbermen; but all will admit 
that success is hardly to be achieved without a pretty close alliance 
between the mill that cuts and the salesman who markets the 
lumber. This matter was the major subject for discussion, in its 
various aspects, at the mill managers’ meeting in the South some 
weeks ago and it may be doubted if the subject ever received a 
more thorough overhauling than at that time. 

For a number of years Charles Hill, general sales manager of 
the Southern Pine Sales Corporation, New York City, has been 
using methods peculiarly his own to make the efforts of his sales- 
men effective. In past years he has sent his salesmen to the mills 
to get at first hand the facts needed for vigorous sales efforts. 
This year he brought the millmen to the lumber market and the 
salesmen took the manufacturers out among the trade to face 
their customers. This exchange of pulpits ought to have a good 
effect upon both producers and salesmen. 

If it be true, as is commonly said-nowadays, that better merchan- 
dising is the lumber industry’s greatest need, then the mill repre- 
sentative who can make his selling efforts most effective will not 
only reap the richest harvest himself, but he will set an example 
for the industry that in itself will prove a valuable contribution. 
There is much serious—and a rather general—effort throughout the 


. industry to inform salesmen about the products they are to sell 


and to put the mills definitely back of them so that there shall be 
no wasteful working at cross purposes. It is ventured that the 
more general and more persistent this effort becomes the more 
stable and profitable will be the industry. 





Statesmanship and American Forestry 


BSERVANCE of American Forest Week afforded opportuni- 
(S) ties not only for discussing the problems of forest protection 
and conservation, but for bringing home to the people the 
vital relation between an adequate supply of wood and the public 
welfare. In an age when rivalry is keen it is to be expected that 
efforts will be made to show that wood is not needed as it once 
was or that other materials have been or will be brought forward 
to take its place in the world’s economy. A closer view shows that 
the trend is all the other way, for at the same time that there 
is a shifting of uses there is also a multiplication of them. Wood 
is the basic resource of so many industries that it is a matter of 
vital public concern that their wood supply shall be assured by 
an adequate forestry policy. 

Many factors combine to make an adequate forestry policy, but 
the basic and indispensable one is a conviction that the forests are 
and must continue to be essential to the prosperity of the nation. 
This was the keynote of the principal address at the American 
Forest Week luncheon meeting in Chicago made by Arthur Meighen, 
wartime premier of Canada, as reported elsewhere in this paper. 
“Do not say that as time goes on we shall have less use for our 
forests, so it does not matter much if there is waste,” said he. “Do 
not say that substitutes for wood are constantly being developed 
and will in time supplant lumber. I say we shall in future have 
greater use for wood than ever before. Substitutes can never 


‘replace it.” 


Without at all undervaluing legislation as a means of opening 
the way for forest conservation and reforestation, Mr. Meighen was 
emphatic in asserting that even the best of legislation must prove 
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ineffective unless supported by healthy public opinion. 
little,” he said, “can be done toward reforestation or conservation 
We must have public opinion which in itself 
enforces the law. We must especially educate the people as to 
One cigarette may cause more de- 
Incidentally, the speaker 
complimented the people of the United States for having started 
their fire protection and reforestation program early. 

It was the purpose of the sponsors of the annual observance in 
terming it American Forest Week to indicate a comprehensiveness 
of the reforestation program that transcends political boundaries in 
North America, and it was the same consideration that brought 
Mr. Meighen to Chicago. The community or mutuality of interest 
between the United States and Canada was well expressed by Mr. 
The Dominion, he said, is interested in United States 


through legislation. 


the danger from carelessness. 
struction that ten wasteful operators.” 


Meighen. 


“Very 


dependent. 


forests, and “the United States is even more interested in Canadian 
forests,” the speaker having in mind the dependence of the United 
States upon Canada for a large part of its supplies of pulpwood 
and pulp for paper manufacture. 

At this late day it would appear unnecessary to offer any justi- 
fication for the observance of American Forest Week, particularly 
when its observance is made the occasion for uniting the efforts 
of two great nations in the carrying out of a forestry program on 
which the permanent prosperity and welfare of both are so directly 
It was peculiarly fortunate that the importance of an 
adequate forestry program andthe mutuality of interest between 
Canada and the United States should be voiced by so competent 
a statesman as Mr. Meighen. He made a splendid contribution to 
the cause of forestry at the same time that he enhanced the good 
will that already subsists between the two countries. 





Lumberman Passes 83rd Year 


Stearns, Ky., April 23.—A memorable event 
in this community was the celebration a few 
days ago of the 83rd birthday of J. S. Stearns, 
veteran lumberman and head of the Stearns 
Coal & Lumber Co., headquartered here. The 
festivities were marked by music, speeches and 
gaiety, with a birthday dinner at Stearns Hotel 
attended by the employees of the organization 








Ten Mills to Merge’ 
[Special telegram to AMERICAN LumBERMAN] 

SEATTLE, WasuH., April 26.— 
Agreements have been signed by 
ten Grays Harbor lumber mills 
to merge their plants into one 
holding company in which they 
will take stock for their interests 
and to operate these mills under 
direction of one general manager. 
A meeting will be held at San 
Francisco next week to arrange 
financial details. The mills 
pledged are: Aberdeen Lumber 
& Shingle Co.; two mills of the 
Donovan Lumber Co.; two mills 
of Wilson Bros. & Co.; Grays Har- 
bor Commercial Co.; Schafer 
Bros.’ Montesano mill; E. K. 
Wood Lumber Co.; Grays Harbor 
Lumber Co., and North Western 
Lumber Co. These mills produce 
about two-thirds of the lumber 
made on Grays Harbor, which 
last year cut approximately a bil- 
lion feet. 




















and many of the men with whom Mr. Stearns 
has been intimately associated for years. Fol- 
lowing the dinner a reception was held. 

The program mapped out for Mr. Stearns 
on his birthday began with a tour of inspection 
of the great plant of the Stearns Coal & Lum- 
ber Co., the visitors from the various sections 
accompanying the guest of honor. Next the 
graded school of Stearns was visited, where 
the children honored the “father of the com- 
munity” by special exercises, and in the after- 
noon a special coach on the Kentucky & Ten- 
nessee railroad brought the party on a tour of 
all the mining camps along the line. Insufficient 
time prevented a visit to the logging operations 
further on. 


Among the speakers at the evening event 
was R. L. Stearns, son of the veteran lumber- 
man. He said in part: “Father, may your life 
be continued for many years to come, so that 
in the future as in the past you may be to all 
who know you an ever-present help in trouble, 
a haven of comfort and rest, a father to your 
family, a father to your industries, a father to 
your friends.” 7 

R. L. Stearns, jr., also congratulated his 
grandfather. “I know of nothing that would 
give me greater pleasure than to have said of 
me that I was like father and grandfather,” he 
said. 

Many of Mr. Stearns’ old friends spoke, of 
days gone by, of the present and the future, 
and at the end the guest of honor himself ad- 
dressed the assemblage, telling from the depths 
of his heart the happiness which the event had 
given him. 

Mr. Stearns is one of the prominent figures 
in the history of lumbering in the Lake States, 
as the head of the old Stearns Salt & Lumber 
Co., at Ludington, Mich., and of the J. S. 
Stearns Lumber Co., Odanah, Wis. 


Has Old Friends at Birthday Party 


Barnpripce, Ga., April 23—Willis H. Gil- 
bert, of this city, producer of “Dixie Brand” 


‘ white cedar poles, last Wednesday evening en- 


tertained a party of gentlemen at a birthday 
dinner. None of those invited were less than 
73 years old, for that was the age which Mr. 
Gilbert himself attained on that day. Remark- 
ably enough, one of the guests, T. I. Thomason, 
also celebrated his 73rd birthday anniversary 
on that same day. The ages of the guests 
reached the impressive total of 809 years. The 


music of the evening was from old-time fiddles 
and a victrola—symbolic of the days that were 
and the day that is—and many of the well be- 
loved old melodies were.sung by Miss Eliza- 
beth Gilbert, daughter of the host. Needless 
to say, the old gentlemen enjoyed themselves 
hugely and report the evening one of the 
most memorable of their long lives. 


Pass McNary-Woodruff Bill 


[Special telegram to American LuMBERMAN] 

Wasuincton, D. C., April 25.—President 
Coolidge now has before him the McNary- 
Woodruff bill carrying an appropriation of 
$8,000,000 to be expended over a period of 
three years but to be available until expended. 
This doubles the amount which the budget 
bureau announced would not conflict with the 
President’s program, which was to authorize 
an expenditure of $2,000,000 during the coming 
fiscal year and the same amount the year folt 
lowing. As finally passed by Congress, the bill 
provides for an expenditure of $2,000,000 next 
year and $3,000,000 for each of the two follow- 
ing years. Should any of the fund remain un- 
expended at the end of the third year, it will 
remain available and need not be reappropri- 
ated. Supporters of the measure are very hope- 
ful that the President will give the measure his 
approval, since it represents so large a reduc- 
tion from the $40,000,000 carried in the bill as 
originally introduced. 

The Senate has passed the McSweeney forest 
research bill which carries no appropriation, 
and Representative McSweeney is very hopeful 
of obtaining a special rule to insure its passage 
by the House before final adjournment of the 
session. 





National Statistics for Week Ended April 21 


[Special telegram to AMERICAN LUMBERMAN] 


Wasuincton, D. C., Aprl 26.—Three hundred sixty-six softwood mills with normal pro- 
duction of 251,053,000 feet, gave actual production during week ended April 21 as 106 percent, 


shipments 105 percent and orders 116 percent of normal production. 
101 percent and their orders 108 percent of actual production. 


Their shipments were 
The week’s figures for normal 


and actual production, shipments and orders follow: 








Normal Actual 

s No. of Produc- Produc- 

OFTWOODS— mills tion tion Shipments Orders 
Southern Pine Association 102 69,582,000 64,559,000 73,129,000 68,058,000 
West Coast Lumbermen’s Association 115 111,058,000 127,028,000 116,831,000#149,213,000 
Western Pine Manufrs’ Association 26 23,525,000 22,218,000 20,280,000 19,942,000 
California White & Sugar Pine Manufrs’ 

Association 22 18,815,000 24,334,000 23,391,000 22,999,000 
California Redwood Association 14 8,227,000 7,508,000 6,795,000 8,751,000 
North Carolina Pine Association 55 11,460,000 10,408,000 11,490,000 11,573,000 
Northern Pine Manufrs’ Association 8 7,796,000 7,357,000 7,454,000 7,266,000 
Northern Hemlock & Hardwood Manufrs’ 

Assn. 24 2,590,000 2,768,000 2,972,000 2,263,000 

Totals, softwoods 366 253,053,000 266,180,000 262,342,000 290,065,000 

HarRDWoopDs— 

Northern Hemlock & Hardwood Manufrs’ 

Assn. 7,210,000 7,680,000 5,823,000 6,200,000 
Hardwood Manufacturers’ Institute 353¢ 74,089,000 42,761,000 50,187,000 46,886,000 

Totals, hardwoods 81,299,000 50,441,000 56,010,000 53,086,000 

tUnits. #Fifty-five percent for water and 41 percent for rail delivery. 
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Spraying for Insects and Checking 


If it is not too much trouble, we would ap- 
preciate information from you as to the proper 
preparation to use to spray lumber to keep 
away the beetles and other insects. Also, we 
should like a preparation that is used to put 
on the ends of thick poplar, oak and other 
lumber to keep it from checking.—Inquiry No. 
2,132. 


[This inquiry comes from a southern hard- 
wood lumber manufacturer. In the AMERICAN 
LuMBERMAN of June 4, 1927, appeared an ar- 





Wholesaler’s Function 


I have just read, in your issue of April 
14, your editorial captioned “Wholesal- 
ers and Lumber Merchandising” and as 
a wholesaler I appreciate very much the 
manner in which you have presented the 
position that a_ legitimate wholesaler 
might occupy in distribution of lumber. 

We wholesalers consider that we have 
something else to sell besides the actual 
commodity itself. You may call it “in- 
telligent effort” or “lumber merchandis- 
ing” or anything you wish, but a legiti- 
mate wholesaler actually serves both the 
mills and the consumers, by making and 
keeping contacts between the miils and 
the customers, creating new demands for 
lumber, meeting new situations and cov- 
ering fields that are not usually covered 
by the manufacturers, unless they be 
large enough to comb every field as in- 
tensively as the wholesaler is in a posi- 
tion to do.—R. F. Pray, Lumbermen’s 
Exchange, San Francisco, Calif. 











ticle entitled “Salvaging Flooded Logs and 
Lumber” prepared by members of the tech- 
nical staff of the Forest Products Laboratory, 
Madison, Wis. This article covers the subject 
of this inquiry quite completely and a clipping 
of it has been sent to the inquirer.—EnpiTor.] 


Packaging to Protect Wood Products 


We note in your issue of April 7 the ar- 
ticle “Lumber in Packages.” For a long time 
we have been trying to find something of 
this kind to cover the ends of what we call 
laminated decking flooring. We called in the 
assistance of package people, but they did not 
seem to be able to help us. We finally worked 
out something of our own by means of wood 
veneers and bands. This made a nice looking 
package and protected our grooved edges, but 
we are still not satisfied with appearances of 
the ends of the packages. 

What you describe and what is shown in 
some advertisements of packaged lumber in 
your magazine, appears to be about what we 
have been looking for. Can you give us the 
address of a manufacturer of such caps? We 
would like to have a representative call upon 
us, We have seen the sleeves which are 
turned over LCL packages of %-inch T&G 
flooring, but this is not just what we want. 
We want something neater, such as you de- 
scribe and as is illustrated in some of your 
advertisements.—Inquiry No. 2,130. 


[This inquiry comes from an Indiana manu- 
facturer. It is understoood that in some cases 
at least packages used by manufacturers of 
lumber and other commodities are designed by 
themselves and manufactured by the fibre com- 
panies under license. No doubt the experi- 
ence of some of these concerns in turning out 
packages of the kind that this inquirer needs 
should put them in a position to giye him 
some valuable help. This inquirer has bech 
referred to several concerns of this kind. 

As the matter of packaging lumber is of 
increasing interest to the industry, it is hoped 
that convenient and economical packages will 


be devised. It is to be expected that more 
careful packaging and the taking of more pains 
to protect finished wood products from injury 
in handling will. react beneficially to the lum- 
ber industry. Few materials in common use are 
more beautiful when properly finished than is 
wood, but the carelessness with which wood 
products often are handled all along the route 
from the mill to the finished structure is la- 
mentable, to say the least. Packaging and 
protecting generally from injury ought to be 
profitable in at least two ways. In the first 
place it impresses upon the handler and user 
of lumber the importance of the product he 
is handling. At the same time it puts the 
product into ultimate use in a form and con- 
dition that create a favorable impression.— 
EpiTor. } 


Methods of Quarter-Sawing Lumber 


We have an inquiry from a technical school 
in the East for some information and sketches 
showing how to quarter oak and other woods. 
We could supply this all right but it would 
be an awful job and we remember seeing two 
or three articles at various times in the 
AMERICAN LUMBERMAN about this. If you 
can locate these and send them to us, we 
shall appreciate it.—Inquiry No. 2,131. 

[This inquiry comes from the president of 
a large southern hardwood manufacturer. 
Numerous articles regarding quarter-sawing 
have been published in the American LuM- 
BERMAN from time to time. In the booklet, 
“How to Build and Operate a Sawmill,” the 
text of which originally was published as a 
series of articles in the AMERICAN LUMBER- 
MAN, is a _ section on quarter-sawing that 


covers the matter quite thoroughly. A copy 
of this booket has been sent to the inquirer — 
EpitTor. ] 


Definition of Pitch Pine 


Will you kindly inform us by return mail just 
what kind of wood is meant by “pitch pine?” 
We are having some inquiries from South 
America for this kind of lumber. Not being 
familiar with the pine terms, we are writing 
you for information.—INqQuriry No. 2,133. 


{This inquiry comes from a Virginia lumber 
manufacturer and wholesaler. The term “pitch 
pine” is commonly interpreted to include the 
yellow pines of the South, and for practical 
purposes it is synonymous with “southern yel- 
low pine,” or “southern pine.” The term is 
perhaps less common in the domestic trade now 
than formerly. It is still, however, a rather 
common term in the export trade. 

In Sudworth’s “Check List of the Forest 
Trees of the United States, Their Names and 
Ranges,” which is the most authoritative work 
on the subject, there are nine species of pines 
listed under the name, “pitch pine” Four of 
these’ are western pines, one is a northern 
pine and the others are eastern and southern. 
Only one of these pines, Pinus rigida, is given 
the name “pitch pine” in the nomenclature rec- 
ommended by the Forest Service. 

Southern pines for export are graded ac- 
cording to the “Gulf Coast Classification of 
Pitch Pine, Resawn Lumber and Sawn Tim- 
ber,” issued by the Southern Pine Association. 
This set of rules is commonly referred to as 
“Gulf Coast Classification ’23,” and is ab- 
breviated as GCC-23.—Enbiror. ] 
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The famous Wood bill, to| they take from us, no more, no| 


| Advices from Orange, Tex., 


lower the duty on Canada lum-| less; just the same as a farmer | state that business on the Sa- 


ber, has been introduced into | would demand pay for hay or| bine is dull. 
corn in case you should go intu 
discussion soon. It | his field and take it. 


the House and will be brought 
up for 


] 


An old resident 
and saw-miller declares that 
If they | this spring has been the dullest 





specifics the following rates of | must sell to the consumer, let| since the war in the lumber 


duty: On pine, rough, 50 cents| them make 


the price 


high| business. Logs are worth $5 


per thousand feet, on hard- |enough so they can afford to| per 1,000 feet, and lumber $8.50 


woods, $1 per thousand. 
stuff dressed one side 25 cents * 
is to be added and 50 cents for 


two sides. 
* *. * 


is illustrated by the following | price of lumber of $1 per 1,000} 
The rate at which hard-| 
ford Junction, Iowa, to the edi-| wood lumber has been selling | 


letter from a subscriber at Ox- | feet. 
tor: 


to continue the practice of sell- 


* * 
ing to consumers at the same 


For| meet our just request.” 


The Lehigh Lumber Ex- | 
| change held a meeting at White 
; ae } : | Haven, Pa., recently, and de- 
The retailer’s point of view)! cided upon an increase in the | 


| delivered on cars, log run. Sales 
. jane dull at these figures. The 

short crop in the Northwest has 
had no effect on the Texas 
trade yet. Millmen there are 


looking forward with some 
hope to a foreign market. 
| . * — 


The lake freight rate from 


“I notice that Chicago) js $9, and this advance will| Muskegon is quoted at $1, from 
lumber dealers are determined | make it $10 per 1,000 feet. 


| Ludington, $1.121%4 and from 
e | Manistee $1.25. It is also said 
that a vessel has been chartered 


prices as to retail dealers, the 
same being evidenced by their 
action of March 18. I would 
like to ask them if such a 
course increases the consump- 
tion of lumber? If not, what 
can be their object? Does it 
better their condition to rob 
the retailer of what is his legiti- 
mate and undoubted right? 
They assume that we strive to 
dictate as to whom they shall 
sell. This is untrue. We only 
ask that when they sell to our 
customers, they pay us what 





Freights are still in an un- 
quotable condition. To Kansas 
City and other Missouri River 
points a rate of $36 per car 
just now prevails from Chi- 
cago, but by the time this ink 
is dry, it may be changed either 
way. This is exceedingly low 
and can not be expected to 
hold long, unless the war be- 
tween the western roads, only 
just begun, shall be carried on 
in earnest. Western dealers 


will probably take full advan-| 


tage of the situation. 


to bring lumber from Alpena 
at $1.25. 


* + - 


Boyden & Akeley, of Grand 
Haven, Mich., have what they 
claim to be the crack shingle- 
mill of the world. It contains 
four Valentine 2-block, and 
two hand machines. Its capac- 


ity is half a million shingles 
per day, the regular average 
being 460.000. They will cut 
this season 100,000,000, market- 
|ing them all in Chicago. 
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Southern Pine Shipments. Increase; Order Files Large 

Southern pine output increased a little in the week ended 
April 20, to 4.35 percent above 60-hour capacity, but orders 
were 5.42 percent larger. Shipments made a decided gain, 
to 13.28 percent above actual production, but order files are 
still heavy and at the end of the week were over a million 
and a half feet a unit, or about the equivalent of a month’s 
output. Southwestern trade is good and is becoming bet- 
ter, while there is ‘likely to be resumption of oil drilling in 
that territory. Northern trade maintains its recent improve- 
ment, but is retarded by bad weather. Retailers throughout 
the middle West have been sending in a large volume of 
inquiry, but so far the greater part of the buying has been 
by country yards, 

Shortleaf Sales Are in Excess of Mill Production 


North Carolina pine appears to be working into a stronger 
statistical position. Unfilled orders averaged over a million 
and a quarter feet a mill for the forty-seven mills reporting 
April 14, comparing very favorably with the high totals re- 
ported by southern pine mills, whose unfilled orders amount 
to about a million and a half feet a unit. Production at many 
mills had recently been curtailed by continuous rains. In 
the week ended April 14 it had been 13 percent below nor- 
mal, and orders exceeded actual cut by 22 percent; in the 
week ended April 24, the cut was only about 10 percent be- 
low normal, and bookings were just a little ahead of it. Mill 
stocks are becoming depleted, and producers are taking a 
firmer stand on prices. Yard stocks need replenishment, but 
retailers are evidently holding back from buying until they 
begin to move out a larger volume to construction jobs. 

Bad weather has curtailed Georgia roofer output, and 
manufacturers are able to sell, on a basis of $18 for the 
6-inch, more lumber than they can produce. There is every 
indication that the market will further strengthen. 


Improved Demand Reported by Southern Cypress Mills 


The market for southern red cypress has been improving. 
Mill production is moderate, and steady sales seem to have 
reduced the heavy stocks that were on hand at the first of 
the year. Current business covers a greater range of items 
and comes from a broader territory. Thick stock has been 
moving well to tank and vat makers. While building de- 
mand in the South and also in the middle West and East has 
been hampered by bad weather, a larger volume of finish 
is moving, at prices somewhat better than prevailed a few 
weeks ago. There continues a surplus of 4/4 shop, but other 
thicknesses seem to be well taken care of. 


Northern Pine and Hemlock Are in Strong Position 

Northern pine production during the first fifteen weeks of 
the year was 98 percent of normal; as orders exceeded it by 
26 percent and shipments exceeded it by only 12 percent, the 
mills have depleted stocks and good order files. The best 
demand so far has been from industrial users, who have 
absorbed most of the supplies of high grades for pattern 
work and of low grades for box and crating purposes. Coun- 
try yards in the middle West have been fair buyers, but 
orders have run to lower grades. With the starting up of 
building, finish grades should soon move more freely. In 
the East, wholesale yard stocks are low. While bad weather 
in that territory has retarded building demand, it has also 
delayed the opening of navigation. The mills are said to be 
determined to keep output in line with demand, and all 
quotations are firmly held. 

Output of northern hemlock continues small for this 
season, and in the week ended April 14 was only 23 percent 
of productive capacity of the mills. Their cut for the first 


Lumber Statistics Appear on Pages 48 and 49; 


fifteen weeks of the year was 89 percent of normal amount 
for that period. They started the year with abnormally low 
stocks, and to date have sold the equivalent of 98 percent of 
their production. Country business is opening up and, as 
dry stock is scarce, some green has to be shipped. Prices are 
firm at $3.50 to $4 off list. 
West Coast Bookings Heavily in Excess of Output 

West Coast mills again booked a heavy volume of busi- 
ness in the week ended April.21, this amounting to 18 per- 
cent above production, which was about fourteen percent 
above normal. Offshore trade appears to be in good volume, 
and it is noteworthy that foreign shipments for the ‘first 
quarter of the year were about 21 percent larger than those 
for the same period last year. Atlantic coast and California 
business is improving also. A good proportion of the boats 
have been off the California run, but stocks are being re- 
duced and demand is increasing. With better weather on 
the Atlantic coast, trade is reaching normal proportions for 
this season. Rail trade maintains its volume, but bad 
weather in consuming territory is still a handicap. Car 
materials and uppers are the strong items. 


California Redwood Orders Are Ahead of Production 


Business in California redwood has improved considerably 
in the last couple of weeks. Mill output is about 9 percent 
below normal, and both orders and shipments exceed it. 
Though to date this year orders have been ahead of ship- 
ments, order files are subnormal. The mills started the year 
with low stocks, and these have been rounded out a little in 
preparation for spring trade. Eastern and northern Cali- 
fornia trade has been good, and recently southern California 
has been taking larger quantities, with prospects for con- 
sumption there much improved. Bad weather has somewhat 
retarded business in the East and middle West, but an early 
increase in demand from both territories is expected. 


Weather Delays Building Demand for Northern Hardwoods 


Northern hardwood mills since the first of the year have 
been producing at about 7 percent below normal rate, and 
sales have amounted to about 60 percent of the production. 
Though shipments have been 68 percent of production, the 
mills are fairly well supplied with orders, the unfilled on’ 
hand April 14 amounting to about four weeks full capacity 
cutting by the reporting concerns. Automobile demand 
continues fairly good. Furniture plants are delaying buy- 
ing until after their shows, but the outlook here is somewhat 
more promising. Sales to building trade interests are ex- 
pected to become lively as soon as the weather opens up, as 
promotional work will stimulate greatly the call for floor- 
ing, and millwork plants will need more rough stock as soon 
as demand for their product increases. 

Southern Hardwood Output Has Been Further Reduced 

Telegraphic reports from the South indicate that hard- 
wood production is being heavily curtailed. In the week 
ended April 14 it was 68.5 percent of normal, and in that 
ended April 21 was only 58 percent of normal. Rains have 
cut the output in many sections, but a considerable number 
of mills are voluntarily curtailing. Shipments for the week 
exceeded the output by 17 percent, while those for the pre- 
ceding fifteen weeks of the year had been 5 percent above 
the cut, so that mill stocks are undergoing reduction. The 


automobile industry is the principal buyer, but early in- 
crease in furniture and building trades orders is expected. 
The price situation is quite unsatisfactory, for although the 
principal sellers prefer closing down to selling at present 
offers, some mills are eager enough for business to book it 
at concessions. 


Market Prices and Reports on Pages 75 to 80 
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Lumber Trade Extension Service on Request 


National Association Calls Attention to Nature of W ork and Is Ready to Make 
Necessary Researches—General Lumber Conference Announced 


Wasurncton, D. C., April 23—The trade 
extension department of the National Lumber 
Manufacturers’ Association calls attention to 
the informational and technical service for 
users of lumber and wood in other forms which 
it has developed. This service will be rendered 
on request to those having construction, manu- 
facturing or utilization problems, in specific 
cases, and generally through bulletins compiling 
results of research activities. Up to date some 
thirty consultant engineers and specialists have 
been retained for this service. They are located 
in groups available to every section of the 
United States, and are prepared to handle prob- 
lems related to construction, architecture, engi- 
neering, agricultural and industrial uses, for- 
estry, merchandising, wood technology, lumber 
grades and a multitude of other subjects. 

The services of these specialists are available 
for the asking, and the National association will 
welcome requests from any source for this 
technical assistance, which is a very real part 
of the TX campaign. The technical staff is 
continuously engaged in fundamental research. 
In addition it maintains continuous association 
with the Forest Products Laboratory of the 
Forest Service, headquarters of the Forest 
Service here, the United States bureau of stand- 
ards and the National Committee on Wood Uti- 
lization. It likewise maintains a system for ob- 
taining information on the peculiarities of wood 
and on new practices in production and distri- 
bution from forests and mills. 

Requests for technical assistance may be ad- 
dressed to National Lumber - Manufacturers’ 
Association headquarters, to any of the three 
division offices of the trade extension depart- 
ment, or any of the several district offices op- 
erating under direction of the division man- 
agers. 

Requests received at headquarters here are 
promptly referred to the division or district of- 
fice closest to the individual or company seek- 
ing technical assistance. Prompt action is as- 
sured on every inquiry. Many who have taken 
advantage of the service have commended it 
most highly as of great practical value. 


Strength of End-Matched Flooring 


Frank P. Cartwright, chief engineer of the 
National association, calls attention to rigid 
tests made by English authorities into the 
strength and load bearing properties of end- 
matched flooring. In England much shorter 
lengths of flooring are used than in this coun- 
try and the strength of the matched end joints 
falling between floor joists is of much import- 
ance. To determine this strength the following 
experiment was made: 

A piece of end-matched maple flooring of 
standard 13/16 inch thickness, 6 inches long, 
was introduced between the ends of longer 
pieces at a point midway between two floor 
joists. The panel in which this short piece was 
inserted was placed on a scale and loads up to 
1,400 pounds were brought to bear on the 6- 
inch piece of flooring, which withstood this 
pressure successfully without damage to the 
end and side matching, which alone held it in 
the floor surface. This test was held to an- 
swer completely the prevailing impression that 
a broken joint between floor joists, even when 
end-matched, impairs the strength of the floor. 


Florida Building Code 


The new uniform building code adopted at 
the recent meeting of Florida building officials 
at Orlando, which was attended by Richard G. 
Kimbell, building code engineer of the National 
association, prescribes grade-marked lumber 
for the upper grades for all load-bearing mem- 


bers. Any lumber of this description that is 
not grade-marked will be classed as “common 
lumber” under the Florida code. A _ similar 
provision has been inserted in several other 
recently adopted buiding codes, all tending to 
show that the grade-marking idea is taking a 
firm hold in the minds of building officials, as 
well as the wood-consuming public in general. 

“Industrial Reforestation,” the pamphlet is- 
sued by the National Lumber Manufacturers’ 
Association two years ago as a contribution to 
American Forest Week, is now being brought 
up to date by Franklin W. Reed, forestry spe- 
cialist of the publicity staff. The advance made 











“Lumber Special” 
Schedule 


[Special telegram to American LumBEerRMAN] 

WasuincTon, D. C., April 25.— 
A representative of the Baltimore 
& Ohio Railroad Co. has advised 
the National Lumber Manufac- 
turers’ Association that the “Lum- 
ber Special” will have to leave 
Chicago ahead of the Capitol 
Limited on May 2. Lumbermen 
who plan to come to Washington 
for the general lumber conference 
at the Department of Commerce 
and the annual meeting of the Na- 
tional Committee on Wood Utili- 
zation are requested to make note 
of this fact. The special train will 
leave Chicago at 12:50 p. m., cen- 
tral standard time. The special 
train will include five Pullmans, 
one club car, one observation and 
one diner. It will arrive here at 


8:30 a. m. on the morning of 
May 3. 











in industrial reforestation during the last two 
years has been so great that the pamphlet will 
be entirely rewritten. In this work Mr. Reed 
is coOperating with the Forest Service and for- 
esters of the leading lumber associations. 


Trade- and Grade-Marking Codperation 


The importance of having a generous attend- 
ance at the general lumber conference called by 
Secretary Hoover for May 3, at which grade- 
marking and trade-marking will be featured as 
well as standardization, and the annual meeting 
of the National Committee on Wood Utiliza- 
tion, of which Mr. Hoover is chairman, which 
will follow is strongly stressed by John L. 
Kaul, in issuing a call for a large attendance 
at the annual convention of the National Lum- 
ber Manufacturers’ Association and meeting of 
the National Lumber Trade Extension Commit- 
tee in Chicago, April 30-May 1. 

Leading lumber manufacturers have been 
committed to the practice of grade-marking 
and trade-marking their product as a result of 


the recent action of the directors of the Na- 
tional association, placing a financial guaranty 
behitid every piece of lumber so designated. In 
issuing the call for the meeting to be held in 
Washington on May 2 Ray M. Hudson de- 
clared: 

Trade- and grade-markings are considered 
the logical and practical steps for the indus- 
try to take in improving its merchandising 
and in securing the application of standard 
sizes and grades of properly seasoned lum- 
ber. All branches of the industry, as well as 
lumber consumers, will benefit from a pro- 
gram of lumber manufacture and distribu- 
tion incorporating these constructive fea- 
tures. 

The initiation of such a practical program 
on a national scale for securing the manu- 
facture and distribution of and demand for 
American standard lumber, branded with 
marks identifying its grade, manufacture 
and condition of dryness, should have the 
earnest codperation of the entire industry. 

In the discussion of American Lumber Stand- 
ards at the Washington meeting the attention 
of those present will be directed specifically to 
standards of dryness of lumber for purposes of 
measurement of standard lumber sizes; defini- 
tions of lumber dryness; uniform patterns for 
worked lumber; basis for measurement and 
degree of dryness of factory lumber, and 
shingles. It is pointed out that all these mat- 
ters embrace subjects of vital importance to 
lumber users. 


Airplane Hangar Construction 


“Airplane Hangar Construction” is the title of 
a publication just issued by the National as- 
sociation in response to a widespread demand 
for detailed information on the establishment 
of airports. It was prepared by the engineer- 
ing department of the association with a view 
to meeting the need for advice and direction in 
the construction of hangars at costs which will 
not unduly handicap the development of air 
fields. The publication summarizes the impor- 
tant considerations governing the establishment 
of airports and the structural and service re- 
quirements for hangars. Complete working 
drawings, bills of materials and estimated costs 
are given for four different types of hangars, 
ranging from those intended to house single 
airplanes to the large municipal type designed 
to house several planes. 

The progress and prospects of aviation in the 
United States and suggestions for hangar loca- 
tion and construction are discussed in general 
terms. Other related problems, such as doors, 
heating -plants, fuel economy, roof trusses, 
roofing materials and drainage, are discussed 
in detail. 

Among other things, the publication clearly 
demonstrates that modern hangars are available 
for all municipalities at costs considerably be- 
low those paid by the larger pioneering cities 
in airport development. The practice of numer- 
ous air fields was canvassed during the prep- 
aration of the publication and the opinions of 
Army and other officials experienced in airport 
operations was cbtained. 

Copies of the publication are available on ap- 
plication to the National Lumber Manufac- 
turers’ Association, Transportation Building, 
Washington, D. C. 

The Ahlers Lumber Co., Pittsburgh, Pa., has 
already made advertising’ use of the winning 
slogan, “Certified By Centuries of Service.” A 
sign covering a space 48 feet long and 8 feet 
high on the side of one of the company’s lumber 
sheds carries the winning slogan in letters 15 
inches high. . The company also is using the 
slogan on all of its stationery, despite the fact 
that it has not yet been formally adopted bv 
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the National association and the trade extension 
committee as the official wood slogan. 


TX Staff to Address Students 


W. F. Shaw, manager of the central division, 
has made arrangements to have members of 
the trade extension staff address students of the 
95 architectural schools belonging to the As- 
sociation of Collegiate Schools of Architecture. 
The plan has the approval of Goldwin Gold- 
smith, president of the association, and other 
national officers. “Heavy Mill Construction” 
will be the general theme of the addresses. At 
Mr. Goldsmith’s suggestion charts, models and 
pictures will be used to illustrate the addresses. 
Thirteen of the schools where these addresses 
will be delivered are located in the eastern di- 
vision, nine in the central division and three in 
the western division. Bert J. Westover will 
talk at all the schools in the central division, 
except at the University of Texas, which will 
be addressed by W. H. Scales, of the Dallas 
district office. 


Wooden Tugboat of Civil War Days 


In the course of his investigations, H. L. 
Bravo, of the eastern division, has found a 
wooden tugboat which served as a blockade 
runner in the Civil War and is still in active 
service. It has been the property of the Le- 
high & Wilkes Barre Coal Co., of New York 
City, since 1880. Isaac Buchanan, manager of 
the company, told Mr. Bravo that the tug is in 
excellent condition and should render useful 
service for many years to come. No records 
are available to show when this tug was built, 
but it is known to have been used during the 
Civil War. Its remarkable service record is 
attributed to the fact that it was constructed of 
dry oak timbers properly selected and put to- 
gether with painstaking care. The Lehigh com- 
pany uses 13 wood barges and three wood tugs. 
Maintenance costs of barges built as long ago 
as 1892 are still low, according to the com- 
pany’s service records. 


“The Wood Tank and Vat” is the title of a 
“Construction and Information Series” pamph- 
let prepared by engineers of the National Lum- 
ber Manufacturers’ Association which will soon 
be ready for issue. The pamphlet is designed 
primarily for the users of wood tanks. It was 
prepared chiefly from the report of H. S. 
Sackett, engaged by the association to make a 
survey of the tank and vat situation While 
this sounds like a rather small matter, its im- 
portance is recognized when it is realized that 
more than 100,000,000: feet of high grade lumber 
is consumed annually in the manufacture of 
tanks and vats. .More than 175 distinct indus- 
tries use wood tanks and vats extensively, the 
chemical industries and the railroads being the 
largest users. Tanks also are extensively used 
for gravity water systems installed by nearly all 
large factory and office buildings for fire pro- 
tection purposes. Upward of 75 percent of all 
such tanks now in use are made of wood. 


To Exhibit Woods for Farm Buildings 


The Michigan State College of Agriculture 
is planning a series of exhibits of woods which 
have actually stood up in farm structures over 
a long period of time, with a view to determin- 
ing the suitability and durability of various 
kinds of wood for different purposes in farm- 
building construction. C. F. Miller, agricultural 
engineer of the central division, will work with 
L. F. Livingston of the college in the prepara- 
tion of these exhibits. It is believed they wiil 
be of value to rural lumber trade extension, in 
which the central division has been specializing. 

Mr. Miller, who is now on the Missouri Pa- 
cific Dairy and Poultry Train which left Salina, 
Kan., April 20 for a tour of Kansas and Mis- 
souri, is scheduled to participate in the Farm 
Building Day program of the University of 
Arkansas at Fayetteville on Aug. 1. “When 
You Buy Building Materials” will be the sub- 
ject of his talk. Small models of approved 
types of farm buildings are used by Mr. Miller 
in all of his addresses. Whenever there is an 


opportunity he will conduct a round-table dis- 
cussion. 

R. W. Smith, of the western division field 
staff, was frankly informed by a commissioner 
of San Jose County, Calif., that lumbermen do 
not take as active an interest in putting “forward 
their product as substitute material men. For 
example, he said, it is quite common for a sub- 
stitute salesman to appear at board meetings, 
but lumberman are rarely represented. 

Mr. Smith also reports that boat builders, 
lumbermen who supply the boat trade, ship 
chandlers and others have recently organized 
the Associated Boat Industries of Northern 
California. Mr, Smith states that the popu- 
larity of boating in the Bay region of San Fran- 
cisco and the activity of pleasure-boat building 
indicate that an increasing amount of wood 
a be used by the builders of small water 
crait. ‘ 


Opens Toledo Retail Yard 


ToLepo, Ou10, April 24.—J. W. Cunningham, 
who is widely known in the lumber trade of 
Ohio and Indiana, has organized a new com- 
pany, incorporated under the name of Cunning- 
ham Lumber Co., with a capital of $50,000, to 
conduct a retail lumber and building material 
business at Wayne Street (Chicago Pike) and 
the Toledo Terminal Railroad in this city. Mr. 
Cunningham has been in charge of the Kelsey 
& Freeman Lumber Co.’s yard for the last three 
years and before coming to Toledo was for ten 
years manager and two years district manager 
for the W. M. Simpson Lumber Co. at Wash- 
ington and Vincennes, Ind. Thus he brings a 
wide experience and acquaintance to his new 
field. Work on buildings is under way and it 
is expected that the yard will be ready for busi- 
ness on June 1. Mr. Cunningham is trying out 
a new type of lumber storage warehouse in 
which lumber will be piled parallel to the drive- 
ways which will effect considerable saving in 
cost of handling material, it is believed. 


Prize Cash to Build and Improve Homes 


(Continued from front page) 


of our own home life and ideals that inevitably 
we shall use this prize money to help pay for a 
home site in the beautiful Shark River Hills 
development, just on the edge of Asbury Park, 
N. J.; a site large enough to preserve the beau- 
ties of the ensemble of pine, oak, holly and 
magnolia; and then to build a home that will 
give to wood its God-given function of serving 
as his most ancient shelter that combines 
strength, distinction, convenience and beauty.” 


Mrs. Maud Burt, Marshalltown, Iowa, whose 
slogan “Use It—Nature Renews It,” was 
awarded third prize ($1,000), says: 


“It would be a sort of poetic justice if I could 
say that I intend to use this money to build a 
house. I can not, however, say that. My oldest 
son is graduating from high school this spring, 
and I am making my prize money the basis of 
his college fund. 

“I believe that this contest has made us all 
more appreciative of the value, both tangible 
and intangible, of wood in our day-to-day and 
generation-to-generation needs.” 


Lawrence O. Nichols, Boise, Idaho, whose 
slogan “Build Better With Better Lumber,” was 
awarded fourth prize ($500), says: 


“T have built two modest homes. I'll say 
without hesitation that when I build again | 
will undoubtedly use standardized lumber, 
which is better lumber. To make a long story 
short, Mrs. Nichols and I are quite well satis- 
fied with our comfortable home of Idaho pine 
and fir, located in the heart of the capital city. 
It supplies our limited needs abundantly now 
that the birds of our nest have found their 
wings and flown, and we love it. Of course we 


‘have an abiding ambition to build something 


Norte: A number of equally inter- 
esting stories telling of the uses 
which some of the State slogan 
contest winners intend making of 
their prize money will appear in 
the American Lumberman of 
May 5.—EpitTor. 





new and different some time, but not now. 

“Idaho contains some of the most wonderful 
woodlands in the world. We have not seen 
them all. We thirst for our fill at the rippling 
rill; we would bask in the sylvan shade. Sum- 
mer is almost upon us. Our car is nearly three 
years old, the veteran of many a thrilling moun- 
tain climb. It’s a right good boat, but a tour- 
ing car, and therefore out of date. You know 
the rest. 

“We delight in building homes, We would 
never for one moment consider being without 
our own home in which to do as we please and 
do with as we like. We believe that home 
ownership contributes wonderfully to the hap- 
piness and worth of humanity, to stability, good 
citizenship and good government. We purchased 
our first house years ago on the instalment plan, 
and it brought us the first real money we ever 
made through investment. After living in it for 
a period of a little more than two years, we 
sold it and realized about $500 profit, This was 
in addition to the joy and independence we ob- 
tained from proprietorship. If we should lose 
all the few worldly goods we possess and have 
to start all over again, we would very likely buy 
a home of some kind, be it ever so humble, and 
pay for it with ‘rent money.’ For the present, 
we are supplied with more house than we really 
need for two and we have $500 and a number 


of other attractive ways in which to use it. 


“We'll make 12 percent on that $500 prize, 
because we'll deviate from the usual custom and 
pay cash with the trade-in for the new sedan. 
Which reminds me: Somebody said, the other 
day, ‘We may all go to the poorhouse, but 
thank heaven, we’ll all have our cars to go in.’ 


“Seriously, though, I’m glad I wrote those 
slogans, for that $500 is going to answer the 
present ‘material question’ for us in a very sub- 
stantial and agreeable way. There'll be some 
finely finished wood in the ‘answer,’ and it will 
accompany us on our every pilgrimage to (‘e 
peaceful places were ‘Nature renews it’; to the 
happy .habitats of the pine, the fir and the hem- 
lock; to many a beautiful birthplace of ador- 
able homes.” 


Matthew Taplinger, Philadelphia, Pa., whose 
slogan, “Wood Answers the Material Question,” 
was awarded sixth prize ($500), says: 


“We have a little summer home in the coun- 
try at Arden, Delaware, where we live from 
May to October of each year. The house, built 
of wood, has the simplicity and charm nearly 
always found in wooden country houses. Mrs. 
Taplinger is extremely fond of flowers and 
flower-raising, and she delights in surrounding 
our little house with beautiful gardens. The 
flowers seem to know how much loving and 
understanding care she gives them, for their 
response is eager and bountiful. Their wealth 
of bloom and the richness of their coloring 
blend exquisitely with the texture of the wood 
and the simple charm of the house. I am plan- 
ning to put the prize money into that house. 
Our two children are growing up, and we need 
more room. The addition to the house will be 
built of wood, for only wood will preserve, and 
even enhance, the charm and loveliness of house 
and garden.” 
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America’s Forests—(74 oe an 


This week is set aside as Amer- 
ican Forest Week. The week has 
the distinction of being designated 
by proclamation of the President 
of the United States and the gov- 
ernors of many States. It is thus 
officially endorsed by the highest 
authority in the, nation, and re- 
ceives the unstinted support of 
both Federal and State govern- 
ments, and our good neighbors to 
the North, the Canadians, appre- 
ciating the international aspect 
of forestry, have also adopted 
the week of April 22 to 28, and 
are exchanging speakers—men interested in forestry—with the 
United States. 

American Forest Week originated back in 1920 in the timbered 
sections of the Pacific coast under the name of ‘Forest Protection 
Week,” the purpose being to protect the forests from fires. In 
1925 the scope was greatly enlarged by naming it American Forest 
Week, and all citizens were urged to give thought, not only to 
forest protection, but to all phases of the national forest problem. 


For Promoting Better Citizenship 


The annual observance of American Forest Week has been aptly 
termed an institution for promoting better citizenship. The week 
represents no special group or interest—it belongs to every man, 
woman and child in the country interested in the preservation or 
renewal of the products of our common heritage—the American 
forests. . 

The romance of American industry contains 
no more stirring chapter than that which re- 


One of the outstanding addresses that characterized the 
observance of American Forest Week was that de- 
livered by C. W. Nelson, vice-president of Frost Lumber ance. 
Industries (Inc.), at the annual dinner at Hotel Chase, 
St. Louis, Mo., on April 24. Mr. Nelson served as chair- 
man of the Missouri American Forest Week committee 
and in his address were beautifully blended the ro- 
mance and the practical utility of the great forest in- 
dustries, the perpetuation of which is of moment to 
every citizen.—EbI7or. 


take another, removing and de- 
stroying the timber. Timber was 
so cheap that it was a nuis- 
Forests were considered an 
individual and a social liability, 
They hedged the settler about 
with stout walls that checked ex- 
pansion of the farm, and sheltered 
the predatory animals that preyed 
upon his stock, made the crudest 
roads almost impossible, and put 
heavy brakes on all forms of 
community progress. 


Nearly half the United States 

was originally forested, and from 

the day the Pilgrims landed on Plymouth Rock, we have been 

cutting down trees and hewing or sawing logs into lumber. At 

first these lumber operations were very crude, and undertaken to 

provide shelter and fuel only—the earliest of human needs. Thus 

early the lumber habit was generally established, and we have been 
a lumber-using people ever since. 


Are Slaves of Civilization 


Some one has said: “Trees do a lot of the hard and important 
work of civilization. They are slaves, living but a little while ago, 
now serving us indefinitely through their dead bodies, which often 
endure for hundreds, even thousands of years, after death.” 

God abhors exact duplication and no two trees are alike. Trees 
are much like men—they grow to maturity, then after a period 
start to decline. 

There are two main divisions of the trees that man uses in 

his work and living, viz.: the hardwoods and 





lates to the rise and development of the lumber 
industry. This development tells the story of 
man’s age long struggle with the forces of na- 
ture; of his combat against floods and pesti- 
lence: of the ring of the woodman’s ax: the 
whining rhythm of the saw; the clean fragrance 
of new lumber; and beyond all these, the men, 
women and children; the homes, the schools, 
the churches, the factories; the cars and ships, 
into the making of which have gone the prod- 
ucts of the American forests, prepared for these 
beneficent uses through the enterprise and far 
visioned courage of the pioneers of the lumber 
industries and their worthy successors of today. 

There is romance in the felling of the trees; 
in the conversion of these trees into products 








the softwoods. On the whole, the softwoods— 
the cone-bearing or pine-like trees—do most 
of man’s work. 

The softwoods and hardwoods of America 
have housed the greater part of the nation for 
many years, and have provided industries with 
raw materials of almost universal use, and 
right here it might be stated that the forests 
of the United States annually supply logs for 
some 37,000,000,000 board feet of lumber which 
more than 15,000 sawmills are busily engaged 
in manufacturing—enough lumber for 2,500,000 
homes. In addition, more than 7,000,000,000 
cords of pulp wood are used by 230 pulp and 
paper plants. 

Thousands of wood-using plants require some 
15,000,000,000 feet of wood from which they 








that satisfy human needs, and one must admire 
the dauntless spirit of the men who solve the 
seemingly impossible problem of logging mountain and valley and 
through the hardiest type of pioneering, produce our lumber for 
every day use. 

There is poetry in the singing saws, and music in the hum and 
whir of the planers, and those of us who have learned to love the 
forests-and the sturdy type of Americans they have produced, know 
and believe with Joyce Kilmer, that “Only God can make a tree.” 


Tree Family Is Ancient 


The tree family is an ancient one—certain species have maintained 
themselves for millions of years. Trees saw the age of reptiles 
with its horrid monsters depart; saw the great mammals come; 
witnessed the evolution of man, and fought the glacial invasions; 
members of the tree family were born before any family of the 
human species. It is said that there are hoary giants standing to- 
day that were big trees when Moses was born. When our ances- 
tors were first established in the Garden of Eden, the forests were 
their support and refuge. They knew no world but that framed 
and pillared by trees. The forest was their home, and its products 
provided their weapons, implements, shelter, food and raiment. 

Next to air, water and soil, the commonest thing in America as 
an undeveloped continent was wood—forests and timber were 
everywhere. The soil was so cheap that it did not pay to conserve 
it. Farmers thought it better business to wear out a farm and 


produce all of their wooden things which we can 
not do without. 

We annually use for fuel more than 100,000,000 cords of wood. 

The forest industries compose our fourth largest industrial group 
—the lumber industry is the greatest of them all. 

The perpetually renewable timber stands of the United States 
supply the raw material for sixty major enterprises—build 300,000 
homes annually; load more than 4,000,000 freight cars; give direct 
employment to 1,200,000 workers, and find use in the manufacture 
of 4,000 commodities. It is believed these statistics will convince 
any one—skeptical or otherwise—of the necessity of industrial re- 
forestation, and those two words tell you why so many of us are 
interested in American Forest Week. 

The extensive area of cut-over lands accumulated in the course 
of logging operations has by some been termed a byproduct of the 
lumber industry. This country is just entering the era of private 
reforestation, because reforestation is a philanthropic enterprise en- 
listing the interest only of such persons as happen to own land 
with trees on it. 

In truth, it is a business, and if it does not pay it will not be 
practiced any more than any other non-paying business. 


Taxes Enemies of Reforestation 


To a very great extent, the growing of trees as a private com- 
mercial enterprise, is prevented by present tax laws. 
in keeping with present day conditions. 


They are not 
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The growing of trees differs only from the growing of wheat, 
corn and cotton, in the length of time required for the crop to 


mature. ‘ 
It is highly unreasonable to expect private land owners to continue 


. paying taxes on the present day basis all during the time a group of 


trees is maturing. 

Too many people actually believe that the utilization of the 
forests in daily life is destruction and vandalism—too many have 
the thought that the virgin timber is about gone, and what is left 
is too poor for use. Certainly the world will continue to have as 
large and robust an appetite for wood as now, and the develop- 
ment of reforestation, prevention of fires and better utilization of 
the products of our forests, as taught by American Forest Week, 
assures the people of America a lumber supply for years and years 
to come—the value of which no man can compute, and it might 
be asked right here, how many of you have given thought to the 
question: “What sort of a world would this be without wood?” 
The softwoods and hardwoods of America have served mankind 
from the cradle to the grave, and next to food is our most neces- 


future needs must be considered. The people of the South and 
their legislators must come to a realization of these conditions and 
enact all necessary legislation. By so doing, they will not only 
add to the economic wealth of the nation and assure themselves 
a perpetual supply of God’s. greatest gift—trees—but as well per- 
mit them to adopt Rudolph Carl Stroll’s “Creed of the Out-of- 
Doors,” from which I quote: 
I believe in the wonders of the out-of-doors, 


In the inspiration of the stars, 
And in the allurements of life in the open. 


I believe in the strength of the hills, 
In the silence of the night, 
And in the music of the birds and the trees. 


I believe also that my body was made for action, 
That my mind was made for thinking, 

And that my heart was made for loving 

In unison with the life of nature. 


I believe that to laugh and sing, 





sary requirement. 


has matured and ‘the trees manufactured 


to all mankind. 


Creed of the Great Outdoors 


Our southern States are especially interested and will profit more 
than any other section from the growth of timber crops—soil and 
favorable, and 


climatic conditions are extraordinarily 


We can not well do without them. 

We must arouse all our people to the needs of this tax situa- 
tion—tax levies should meet present day conditions, 
method of taxation would be to collect such taxes when the crop 
into products 


The most just 


useful 


their own 


To swim and walk, to study and play, 
To eat and be happy, to be kind and free, 
To grow strong and good is my 


yod-given right. 


I believe, too, that to be happy, I must be good, 
That to be worthy I must be kind, 
That to be loved, I must think love. 


I believe that God is as near as man, 

That I can hear Him in the brooks and pines, 
And that happiness and lasting peace are mine, 
As I live in the atmosphere of kindness 

So near me in the life of the open woods. 


Should Unite to Promote Forest Conservation 


FEx-Prime Minister of Canada, Speaking at Forestry Luncheon in Chicago, 
Declares Drastic Action Necessary to Perpetuate Tree Growth 


A union between the United States and Can- 
ada in a campaign to save the forests of the 
North American continent through reforesta- 
tion, forest conservation, selective logging and 
scientific lumber manufacture was urged by 
Rt. Hon. Arthur Meighen, war time prime min- 
ister of Canada and a leading political figure 
in the Dominion, in his address before the 
American Forest Week luncheon, held in the 
Florentine Room of the Congress Hotel, Chi- 
cago, last Monday under the auspices of the 
American Forest Week Committee of Illinois. 

Mr. Meighen was the principal speaker of the 
occasion, being one of the exchange speakers 
between this country and the sister country to 
the North arranged for by the National Amer- 
ican Forest Week Committee. His address was 
a scholorly presentation of a subject of tre- 
mendous importance and will stand out as one 
of the high lights in this joint observance by 
the United States and Canada of forest week. 

“Our forests are in a sad plight,” declared 
Mr. Meighen. “We must tell the public the 
facts and arouse the consciousness of both our 
nations regarding the necessity of reforestation, 
and especially conservation of the remaining 
forests from fire, insects and waste.” The 
speaker continued : 

We have in the past indulged in great ex- 
travagance in our handling of our forests 
and natural resources, and the result is our 
present position. The forests are in the fore- 
front of human property rights. They do not 
belong to us. We have the right to use them, 
and that is all. We must not destroy them, 
but must hand them down unimpaired to 
our children for their use and enjoyment. 

Canada is interested in United States for- 
ests and the United States is even more in- 
terested in Canadian forests. The forest con- 
servation problem in Canada is even greater 
than in this country; we have desecrated our 
forests to a greater degree than any other 
nation on earth. We are not using our trees 
to-the same degree that you are, but we have 
not controlled fires the way you have done. 
We have lost $100,000,000 worth of forest 
wealth a year, and have only 27 percent of 
our original forest resources left. We destroy 


more trees than we use for lumber, pulpwood, 


fuel and all other uses together, and if this 
keeps on we will deplete our forests in twen- 
ty-five more years. 

You in the United States are fortunate in 
that you started this forest conservation 
movement two decades ago; but we have only 
just begun. One-third of the Dominion is fit 
only for growing forests, and this should be 
reforested to redeem the errors of the past. 
Very little, however, can be done toward re- 
forestation or conservation through legisla- 
tion. We must have public opinion which in 
itself enforces the law. We must especially 
educate the people as to the dangers of care- 
lessness. One cigarette may cause more de- 
struction than ten wasteful operators. 


“Don’t say that as time goes on we will have 
less use for our forests, so it does not matter 
much if there is waste,” continued Mr. Mei- 
ghen. “Don’t say that substitutes for wood are 
constantly being developed and will in time sup- 
plant lumber. I say we will in the future have 
greater use for wood than ever before. Substi- 
tutes never can replace it. As only one ex- 
ample, witness the tremendous increase during 
recent years in pulpwood consumption. We now 
need 158 pounds per capita to satisfy the paper 
demand.” 

Ruthless clearing in pioneer days, destructive 
lumbering for several following decades, and 
lack of reforestation in more recent years have 
so impoverished our forest wealth as to make 
immediate intensified action looking toward re- 
forestation and conservation imperative, de- 
clared Prof. H. C. Cowles, head of the depart- 
ment of botany, University of Chicago. 

We have cut out in the East, then in the 
Lake States, are now doing so in the South, 
and we are cutting more than we are growing 
in the West—our last stand in this country. 
If we continue bad forestry practice in the 
West we will eventually cut out there too; 
and where will we go from there? We might 
go to Alaska; that would be the last chance 
on this continent. And after we got through 


in Alaska, what would we do to supply our 


lumber demand? I don’t believe in any pre- 
dictions that by that time there would be so 
many and such good substitutes for lumber 
that we would not need any. For every new 
substitute for wood that comes on the mar- 


ket, there are ten new uses for wood found. 
Wood is indispensable and will always be. 
Consequently it is of utmost importance to 
secure wide expansion of reforestation and 
selective logging. Some concerns are already 
engaged in this new work, but there must be 
more, or the lumber industry will be doomed. 


E. H. Findlayson, chief of the Canadian for- 
estry department, who accompanied Mr. Mei- 
ghen, also spoke on the necessity of winning 
public support in order to promote fire protec- 
tion and conservation. Emphasizing the nature 
of public education necessary, Mr. Findlayson 
distributed among the guests a top for pipe- 
bowls, to prevent burning tobacco from falling 
out. 

The aims of the Izaak Walton League were 
explained by Thomas Ambrose, secretary of the 
Chicago chapter. These aims, he said, are es- 
sentially the same as those the American For- 
est Week is intended to promote, continuing : 


Only last week the Izaak Walton League 
adopted a platform committing itself to an 
active and militant campaign to eradicate pol- 
lution from coastal and inland waters; to aid 
in the restoration of devastated areas and in 
the reforestation of waste lands; to a com- 
prehensive systems of forest extension and 
management as well as proper encouragement 
to private land owners to grow timber; to the 
establishment of adequate game refuges, pub- 
lic shooting and fishing grounds, fish hatch- 
eries and game farms, and establishment of 
biological experiment stations to the end that 
all game and fish propagation may have expert 
supervision; to avert depletion of streams 
and forests by interdicting sale and interstate 
shipment of game and fresh water game fish 
except for propagation to oppose plans for 
artificial drainage that may injure any natural 
resource without equivalent benefits; to secure 
strict enforcement of all laws for protection 
of wild life and natural resources; to encour- 
age more universal appreciation of the aes- 
thetic and economic value of our animals, 
birds and wild flowers; to develop outdoor rec- 
reational -opportunities; to the teaching of 
nature study and fundamental principles of 
conservation in schools, and codperation with 
other organizations having like aims. 


The Izaak Walton slogan, Mr. Ambrose told, 
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is “Restore for our children the outdoor Amer- 
ica of our fathers.” 


William S. Bennet, vice president and gen- 
eral counsel for, the Edward Hines Lumber Co., 
chairman of the Chicago Annual Forest Week 
Committee, presided at the luncheon and acted 
as toastmaster. He gave a brief but clear-cut 
sketch of the problems in reforestation and con- 
servation, emphasizing the need for united and 
whole-hearted action to save the forests and 
perpetuate this vital natural resource, and then 


Forest Week 


Suggests Planting on Large Scale 


MINNEAPOLIS, MiInN., April 24.—Minnesota 
ranks among the foremost States in develop- 
ment of a forest conservation policy. This is 
indicated by an outline of the work of the Min- 
nesota reforestation commission as compared 
with similar work throughout the country which 
has been prepared and issued by John I. Levin, 
secretary of the Minnesota organization !n con- 
nection. with observance of American Forest 
Week. 

State officials concerned with the guardian- 
ship of 2,000,000 acres of public domain Friday 
offered an explanation of conditions as their 
only reply to criticism of their method of hand- 
ling forest land. G. M. Conzet, chairman of the 
department of conservation in addition to his 
duties as State forester, admitted the charges of 
Dr. Raphael Zon, director of the Lake States 
Forest Experiment Station, were generally ac- 
curate. 


In a talk made Friday over radio at the Uni- 
versity of Minnesota, Minnesota's conserv tion 
commission was described by Mr. Zon as cxist- 
ing only “on paper” and as having failed to work 
out any constructive program. He suggested 
planting on a large scale as the only means of 


bringing back the valuable forests of Minne- 
sota. 


Forest Week in Beaumont 


Beau Mont, Tex., April 23.—American Forest 
Week is being observed here by the public 
schools, and addresses on forest preservation, 
fire prevention etc., made Sunday night, were 
broadcasted from station KFDM, Magnolia Pet- 
roleum Co. C. R. Walden, vice president of 
the Sabine Tram Co. and a member of the 
board of education, is the local chairman. Ar- 
rangements have been made to have proclama- 
tions by President Coolidge and Gov. Dan 
Moody read in all grade, junior high and high 
schools, and pupils will be encouraged to write 
essays on forestry subjects. 


Extensive Program at Spokane 


SPpoKkANE, WasuH., April 21.—The great neces- 
sity of forest fire prevention will be brought 
to the attention of the people of Spokane this 
coming week, the eighth annual forest fire pre- 
vention week, in a variety of ways. Following 
the custom of past years, the Spokane !loo- 
Hoo Club is coéperating with the Forest Serv- 
ice in the work here. Ed. G. Rowles, of the 
McGoldrick Lumber Co. and past president of 
the club, is chairman of this year’s committee. 
He has arranged for the message to: be broad- 
casted by radio and from the pulpits, for slides 
in the theaters and placards in the street cars 
and stores, for auto stickers and codperation 
by the Boy Scouts and Girl Reserves, also the 
public schools. 


Dr. E. O. Holland, president of Washington 
State College, is to speak at the Tuesday lunch- 
eon of the Chamber of Commerce: Aubrey 
White, former president of the Spokane park 
hoard, at the Ad Club Wednesday; Prof. 
Hubert, of the University of Idaho, Knights of 
the Round Table; Judge Erb, of Lewiston, Ki- 
wanis Club; “Jim” Brown, president of the 
Long Lake Lumber Co. and Snark of the Uni- 


expressed his appreciation to the committee in 
charge of the luncheon and its program for 
its untiring work in this connection. This 
committee consisted of Cary Lewis; W. F. 
-Shaw, of the National Lumber Manufacturers’ 
Association; Leo Kraemer, of the Chicago Re- 
tail Lumber Dealers’ Association; Mrs. Mac- 
Leish, and E. C. Hole, publisher, AMERICAN 
LUMBERMAN. 


Each guest at the luncheon was _ presented 
with a live specimen of Austrian pine (Pinus 





austriaca), supplied by the Fred W. von Oven 
nurseries at Naperville, Ill., through the Chi. 
cago Retail Lumber Dealers’ Association. .Tep 
thousand of these trees were to be planted by 
Boy Scouts in the Cook County forest pre. 
serves during the week. The guests were urged 
to plant these seedlings on their home grounds, 
and as none were left behind it is taken for 
certain that they were so planted. 

Motion pictures of the Cook County forest 
preserves were also shown. 


bservance in Various States 


verse, Lions Club; and E. R. Edgerton, Amer- 
ICAN LUMBERMAN, Soroptomist Club. A. W. 
Laird, general manager of the Potlatch Lum- 
ber Co.; S. N. Wyckoff in charge of the Gov- 
ernment’s blister rust campaign, Walter Leut- 
hold, president of the Western Pine Manufac- 
turers’ Association, and “Jim” Brown are to 
prepare newspaper articles. K. Wolf, super- 
visor of the Selway national forest, will be in 
Spokane the entire week to lend every assist- 
ance to Mr. Rowles and his committee of the 
Hoo-Hoo club. 


Permanent Forestry Organization 

MiLWaUKeEE, Wis., April 23.—The executive 
and general committees which handled Wis 
consin‘s first commercial forestry conference in 
Milwaukee last month, met here on April 19 
for the purpose of formulating plans to organ- 
ize a permanent forestry organization which 
will deal with the problems of commercial for- 
estry and reforestation. D. C. Everest, who 
was general chairman of the forestry confer- 
ence, presided and appointed the following 
committee to make preliminary studies and 
then to appoint a committee which will have 
direct charge of the organization of such a 
body: R. B. Geodman, Marinette, chairman; 
Harry J. Bell, executive secretary of the Mil- 
waukee Association of Commerce; Eugene 
Wengert, Milwaukee, member of the Wiscon- 
sin conservation commission; Fred W. Luen- 
ing, Milwaukee Journal; George F. Kull, 
Madison, Wisconsin Manufacturers’ -Associa- 
tion; O. T. Swan, Oshkosh, Northern Hem- 
lock & Hardwood Manufacturers’ Association; 
and W. R. Wheaton, Appleton, Pulpwood Co. 

A meeting is to be held in Milwaukee in the 
near future by this committee of seven, at 
which time preliminary reports will be received. 


Sees Need of Forest Perpetuation 


St. Louis, Mo., April 24—The most vitally 
important national problem confronting’ the 
governments of both the United States and 
Canada is that of perpetuating the forests 
through fire prevention and reforestation of 
denuded areas, Theo. A. Burrows, lieutenant- 
governor of Manitoba, said here tonight at a 
Friends of the Forests banquet sponsored by 
the Hoo-Hoo club. 

Lieut.-Gov. Burrows was introduced by Gov. 
Sam A. Baker of Missouri, who also presented 
another speaker, Charles H. Brough, of Little 
Rock, former governor of Arkansas. Mayor 
Victor J. Miller and Gov. Baker made short 
talks. 

Clement W. Nelson, vice president of the 
Frost Lumber Industries, (Inc.), and chairman 
for Missouri of the Forest Week committee, 
presided. Among the guests was Melvin M. 
Riner, head of the Riner Lumber Co., Kansas 
City, and Supreme Senior Hoo-Hoo, who, with 
Mrs, Riner, served on the reception committee 
to Gov. Burrows, Mrs. Burrows, their son, Ar- 
thur, and daughter, Kathleen. 


Former Gov. Brough and Lieut.-Gov. Bur- 
rows addressed a luncheon of the Scottish Rite 
Club at noon today and Gov. Burrows spoke 
over Station KWK, following this evening's 
banquet. 


Forest Experts Talk at Duluth 

Dututu, Minn., April 26.—National forest 
week was well observed here, the committee 
in charge of the arrangements being credited 
with having listed an interesting program, a 
feature of which was an address by Arthur 
Hawkes, editor of Toronto, Ont., at the Hotel 
Duluth, here, on Wednesday. He is the author 
of a plan to establish an international forest 
and park along the Minnesota-Ontario border, 
which is being sponsored by various public 
bodies. 

G. M. Conzet, State forester, gave an inter- 
esting talk before the Lion’s Club on Monday 
noon. T. S. Hansen, director of the Cloquet 
forestry station, addressed the board of realtors 
on Tuesday. G. E. Marshall, former superin- 
tendent of the Superior national forest, talked 
on Wednesday before the Professional Men’s 
Club and John Fritzen, Duluth forest ranger, 
gave a talk on Thursday before the Cosmopoli- 
tan Club. 


Greater Care in the Woods 


Wasuincton, D. C., April 23.—During this 
week the Forest Service is placing strong em- 
phasis upon the need of greater care in the 
woods to reduce the extent of the “red terror,” 
which every year burns over some 15,000,000 
acres, doing about $20,000,000 worth of damage, 
not including young growth, watersheds, graz- 
ing lands and recreational facilities, which can 
hardly be estimated. The public is being asked 
to refresh its memory on forest fire hazards. 

For example, the people should recall that 
under favoring wind and humidity conditions 
forest fires frequently attain an enormous speed 
of advance, the front often leaping hundreds 
of feet forward and burning brands and sparks 
sometimes establishing branch fires miles ahead 
of the main conflagration. Under such con- 
ditions, it is pointed out,-fire-fighting becomes 
an extremely gruelling, sometimes dangerous 
task. 

“Good manners” in the woods, it is declared. 
can contribute largely to the suppression of 
forest fires. Good manners include care with 
fires at all times—egpecially building only small 
campfires in cleared spaces and never leaving 
them until they are out; breaking matches in 
two before throwing them away, and never 
discarding cigarette or cigar butts in any place 
where they can start a fire. 


The Forest Service asks the help of all woods 
visitors in stamping out or drenching with wa- 
ter any small fire they may discover, and in re- 
porting promptly any large blaze to forest of- 
ficers or landowners. 


Orseco County, New York, will add 500 
acres to its county forests this spring and has 
placed an order for 500,000 trees with the 
State conservation department. A year ago 
the county had only 75 acres in its county 
forest. This year’s planting is expected to 
bring the total area up to 1,000 acres. A defi- 


nite program of foresting of non-agricultural 
land is being carried out, an appropriation of 
$50.000 to cover a 10-year period having been 
made, 
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“Building and Loan” Strongly for Co-operation 
and 100 Percent Remodeling Loans 


The campaign of education and publicity re- 
cently inaugurated by the AMERICAN LUMBER- 
MAN, to spread abroad the idea of closer co- 
operation between lumbermen and building and 
loan associations, especially in the field of re- 
modeling, or modernization, of old homes, is 
beginning to bear fruit. : 

At a meeting in Chicago last week of mill- 
work manufacturers from all parts of the coun- 
try, O. W. Rosenthal, vice president of the As- 
sociated Contractors of America and also vice- 
president of the Home Modernizing Bureau of 
the National Building Industries referred to 
the fact that more than 13,000 building and 
loan assOciations of the country are very favor- 
able to the idea of making loans for remodel- 
ing and modernization purposes up to 100 per- 
cent of the entire cost of the work, which 
proposition the AMERICAN LUMBERMAN has 
been hammering away vigorously upon for a 
considerable time. As a result of Mr. Rosen- 
thal’s appeal the millwork pro- 


value of the completed property. We believe, 
further, that the only solution to the old house 
problem is to remodel, repair and rebuild. We 
believe that the junking of old homes which is 
being done today in so many cases, either con- 
sciously or unconsciously entails an economic 
loss to this and every other community.” These 
are the sentiments of O. R. Kreutz, secretary 
Sioux City Building-Loan & Savings Associa- 
tion, Sioux City, Iowa. 


This suggestion comes from E. B. Tyrrell, 
secretary Society for Savings, Detroit, Mich.: 
“Tf the statute in Michigan permitted associa- 
tions to take second mortgages, as can be done 
in Pennsylvania such a plan as you outline 
would be very beneficial. To do this, however, 
would necessitate a change in our statute. An- 
other thing that would materially benefit Mich- 
igan would be the shortening of the redemp- 
tion period on foreclosures. The time now is 
so long that the loans are necessarily reduced 


remodeling, reroofing and repair work if the 
house is put in good condition and the money is 
wisely spent.” 

Charles W. Gans, secretary-treasurer Dickin- 
son County Building & Loan Association, Abi- 
lene, Kan., writes: “I believe if lumber and 
building material dealers would keep in touch 
with building and loan associations, advising 
them of the prospective purchasers of lumber 
and material who will probably need assistance 
in their purchases, and at the same time inform 
these prospective buyers that the building and 
loan association can assist them to liquidate 
their indebtedness in a very easy manner, it 
might prove to the mutual benefit of dealer and 
association.” 

The following suggestion is offered by Roy 
H. Bassett, secretary-treasurer Canton Savings 
& Loan Asociation, Canton; N. Y.: “I believe 
an educational campaign put on by the lumber- 
men would be very beneficial, and would meet 

with codperation of local 





ducers voted to appropriate 
$5,000 to the national fund for 
promotion of the home mod- 
ernization movement, as _ re- 
lated in a news story else- 
where in this issue. 

“It is a consummation de- 
voutly to be wished,” writes 
R. L. Carley, secretary North- 
ern Building & Loan Associa- 
tion, St. Paul, Minn., this be- 
ing one of hundreds of com- 
mendat.or y expressions re- 


ceived by the AMERICAN LuM- Chicago, I1l. 

BERMAN from building and 

loan officials, as well as from. Dear Mr. Ford: 

lumber dealers, — the — The issue of the American Lumberman under date of April 7 
paign was launched. I be- just received. 


lieve that the building and loan 
associations in this territory 
would be glad to do any-rea- 
sonable thing to advance such 
cooperation,” continued Mr. 
Carley. 

“It is hard to over-estimate 
the value that building and 
loan associations can be to the 
retail lumber and supply 
dealer,” writes F. O. Viele, of 
F. O. Viele & Co., lumber and 
building material dealers, 
Aberdeen, Md. “Remodeling 
that improves and increases 
basic value is in our opinion 
entitled to full loans. We are 


month. 





“*"*THE AMERICAN HOME, 


Mr. A. L. Ford, 
Editor American Lumberman, 
Manhattan Bldg., 


UNITED STATES LEAGUE 


LOCAL 
Building and Loan Associations 


New ORLEANS, LA. 


4pril 12, 1928 


Let me first express my sincere thanks as Chairman of the 
U. S. League Publicity Committee for your splendid front page article, 
editorial and the copyrighted story of Dorothy Dix. We hope that it will 
bring untold results to the industry you represent and you can be assured 
the same will be made a part of our report at the Dallas Convention next 


Thanking you again for your splendid cooperation, we remain 


Yours very truly, 


TalaroddGucesh 


M. Geo. deLucas, 


Chairman U. S. League Publicity Committee 


THE SAFEGUARD OF AMERICAN LIBERTIES": all 


banks, loanassociations, 
chamber of commerce and 
people interested in a 
better community. A stranger 
coming into a town judges it 
by the condition of the streets 
and the homes. We claim for 
Canton the largest percentage 
of home owners in a town of 
the same size in this section. 
Out of about 950 houses less 
than 50 are occupied by rent- 
ers. In the last five years a 
good many owners have en- 
larged their homes, reshingling 
the outside, some by removing 
the old siding and some by 
shingling right over the clap- 
boards, adding sleeping and 
sun porches etc. In all these 
cases we have offered to loan 
100 percent of the cost of im- 
provements, to be paid back 
over a period of 10 years.” 
Fred W. Herendeen, secre- 
tary-treasurer Savings & Loan 
Association, Auburn, N. Y., 
offers the following two sug- 
gestions as to the way in 
which lumber dealers can co- 
Operate with the savings and 
loan associations: First they 
can deposit and urge friends 
who are in position to deposit 
and join the association, 








strong for building and loan 
associations, and enjoy the 
privilege of working and co- 
operating with them.” 

“This association has always worked in co- 
Speration with our lumber dealers, and at all 
times has urged the matter of remodeling and 
repairs on homes,” says C. M. Griesmer, secre- 
tary Morris County Savings & Loan Associa- 
tion, Council Grove, Kan. “Many times we 
have furnished funds to take care of full 100 
percent of cost of such work. In a good many 
cases this work would not have been done if it 
had not been for our efforts to show our clients 
the benefit of such codperation. Personally we 
know that this codperation has been the means 
of much increased business for lumber and 
building material merchants which otherwise 
would not have been realized.” 

Here’s another clear-cut statement: “We are 
more than willing to give full codperation to 
all worthy remodeling and rebuilding pro- 
jects, and never hesitate to loan 100 percent 
of the cost of repairs or remodeling where that 
loan does not exceed 60 percent of the finished 


A strong expression of approval from the national organization of building and 


loan associations. 


in amount from what they would be if there 
was a shorter redemption period, or perhaps 
none at all.” 

“In our opinion 100 percent loans for re- 
modeling and repairs are of considerable bene- 
fit to building and loan associations. We feel 
also that it would increase materially the 
amount of work to be done in this community.” 
This view is advanced by W. H. Smith, secre- 
tary California Building & Loan Association, 
Long Beach, Calif. 

Roy L. Bilheimer, secretary Ladies Building & 
Savings Association, Little Rock, Ark., ex- 
presses the opinion that at the present time that 
city is possibly overbuilt and that it would be 
better for the city as a whole to remodel and 
modernize some of the older dwellings rather 
than to build too many new ones. He further 
expresses his desire to coéperate with the local 
lumber dealers in every way, and says, “Our 
association is always willing to make loans for 


thereby giving it more money 
to work with; second, they 
can refer to the association 
prospective builders or buyers. 

The following may help to explain why the 
AMERICAN LUMBERMAN is agitating the subject 
of better codperation between lumbermen and 
building and loan associations. Says Gordon D. 
Frazee, secretary Allentown Building & Loan 
Association, Allentown, N. J.: “My experience 
in this locality is that lumber merchants take 
little or no interest in the building and loan 
associations. I am unable to understand the 
reason, as they should be exceedingly interested 
in the development of the associations for their 
own advantage. The lumbermen — should 
talk, eat and sleep building and loan; they 
should be active in every association dealing 
with the people who naturally would purchase 
from them; in fact, it would be to their ad 
vantage to distribute at their own expense adver 
tising literature advocating the principles of 
these associations. As to loans for remodeling, 
I see no reason why the asociations should not 
loan up to 100 percent for that purpose.” 
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Independent Retailer as Necessary as Ever 


Despite the New Era of Change, the Small Town Merchant 


The other evening we heard a 
manufacturer of sporting goods 
trying to prove that the day of 
the independent retailer is all 
but done. The speaker was 
earnest and persuasive. Change; 
everything is changing. Air 
travel, for instance, will soon 
be placed upon a commercial 
basis, and express and even some 
types of freight will be carried 


by air packets at incredible 
speed. Distance is being anni- 
hilated; and soon the midwest- 


ern farmer will be as near to 
Chicago, in point of time, as he 
was in the old horse and buggy 
days to his local village. Change 
is affecting the desires of the 
farmer and the small-town man. 
The speaker mentioned obsolesc- 
ence as the big factor of the com- 
ing merchandising; and this, as 
we understand it, means that 
new desires and new models to 
satisfy them are appearing so 
rapidly that few people wait for 
the old article to wear out be 
fore replacing it. The new buy- 
ing appetite, restless and hard to 
please, will never be satisfied 
with a choice from the local re- 
tailer’s limited stock. The small- 
town matron will take air pas- 
sage to Chicago. St. Louis or 
Denver in the morning, buy her 
scanty bits of expensive clothing 
and be home in the evening. 
Business will be more and more 
centralized, people will become 
more cosmopolitan and _ local 
sales at retail will fold their tents 
and join the buffalo as a mem- 
ory of pioneer times. 





The manufacturer mentioned 
these and many other things to 
prove his point; and before he 
had finished we were feeling de- 
pressed. Is it true that the re 
tailer’s day is drawing on to- 
ward evening? We need not 
comfort ourselves by saying that 
lumber will not soon be delivered 
by airplane and that, conse- 
quently, whatever unfortunate 
casualties may happen in the 
ranks of local dealers who carry 
clothing or table silver or house 
decorations will not touch us. 
For if the profits of these busi- 
nesses are transferred to the 
cities, the people who used to 
live on those profits will go to 
the cities, too. Even supposing 
our manufacturer and those who 
believe with him find no way 


ee 











Will Retain “His Place in the Sun” 


actually to supplant our services 
by city devices. we'll find our 
markets dwindling simply be- 
cause there will be fewer people 
to house. And all of us know 
that out-of-town agencies have 
never ceased trying to cut di- 
rectly into our sales. sometimes 
with success. Does this new era 
of change, about which we hear 
so much. actually point to the 
end or at best to the extensive 
reduction of our local retail 
business? 


Predictions Not True 


This department does not be- 
lieve so.~ In the first place. as 


agency. What about all 
things, anyway? 


these 





As it seems to us, these pro- 
phesies of the cities absorbing 
the towns have overlooked some 
rather important factors in the 
problem. It may be true, as we 
heard a speaker say only yester- 
day, that people are spending 
more and thinking less than ever 
before and that almost any ad- 
vertising argument will make 
sales if it is clever, even though 
it is devoid of common sense. 
But this does not apply equally 
to all people. A lot of us are still 
confronted with the necessity of 

















“We need not comfort ourselves by saying that lumber will not soon be 
delivered by airplane” 


long as we can remember there 
have been similar predictions 
about the end of the small city 
and town, and up to date these 
predictions have not been gen- 
erally true. To be sure, we could 
name some villages that have 
dwindled. Cities have grown 
more rapidly than towns. Coun- 
try population in places has re- 
mained stationary or has _ re- 
ceded. But taking it the country 
over, the country merchant is 
still in evidence. His place of 
business has an air of efficiency 
and prosperity and even of so- 
phistication that would have 
astounded the country store- 
keeper of a generation ago. He 
is still doing an aggregate of 
business that is large; and the 
big industrial enterprises whose 
product must be distributed in 
small quantities to final consum- 
ers are giving no end of atten- 
tion to him as an important sales 


making our money go a long 
way. The new concentration of 
sales efforts are expensive, and 
we guess it will be a long time 
before it is as cheap to bring 
the retail customer to the goods 
as it is to take the goods to the 
customer. 

We can still give full weight 
to customer restlessness, to the 
attraction of visiting a city and 
selecting goods from big stocks 
in palatial selling salons, to in- 
creasing ease of travel, to the 
spread of fashions that like 
Jonah’s gourd grew in a night 
and perish in a night, and still 
we have not proved the conten- 
tion that the city is about to 
swallow the country. 


Works Both Ways 


Many of these factors will work 
both ways. For instance, if 
transportation becomes so cheap 
and speedy that country cus- 


tomers can go to town, what is 
to prevent town workers from 
going to the country to live? 
Thousands and even millions of 
people live in. cities now simply 
because they must. They work 
there, and they must live within 
reach of their work. Many peo- 
ple in big cities count on four 
or five hours a day traveling. be- 
tween their homes and their jobs. 
Give them this cheap and easy 
transportation which we hear 
predicted, and they’ll live a hun- 
dred miles or more away. We 
may well see the cities moving 
out to the country. If it’ll work 
one way, why not the other? 





But the biggest factor in the 
situation, as it appears to us, is 
the country merchant himself. 
He lacks much of being the Sim- 
ple Simon he is painted by some 
people. He gets reviled and 
called evil names. He is the 
original mossback, own cousin 
of the hayseed. He cheerfully 
turns down the clever schemes 
bright young men offer him and 
which they assure him will turn 
his store into an understudy of 
the United States mint over 
night. He is slow and dumb and 
queer and foolish. 

Only he isn’t. 


Not So Dumb 


The small-town merchant, tak- 
ing him by and large, is a pretty 
capable man. Otherwise he 
wouldn’t have lasted. A severe 
process of the survival of the fit 
keeps the dead wood pretty well 
cleared out of his ranks. And 
whatever other qualifications he 
may or may not have, he knows 
his people. That ought to be run 
in a streamer head. 

He knows his people. 

Why shouldn’t he? He lives 
among them. He lives the life 
that they live; belongs to the 
same clubs and the same church, 
is interested in the same civic 
affairs, sends his children to the 
same schools, dresses as_ his 
neighbors dress, has the same 
sort of radio and keeps a sharp 
eye on the same tax levies that 
they watch. If they change their 
habits, who is likely to know it 
sooner than he? 





Contrary to the story the spe- 
cialty salesmen tell, these sates- 
men who carry not only samples 
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put also a sales quota that they 
must reach or be separated from 
the payroll, he is not averse to 
changed methods. Look over the 
jumber yards and groceries and 
drygoods stores in any town and 
compare them with the same 
yards or stores or their prede- 
cessors Of a _ generation ago. 
There isn’t much similarity be- 
tween the new and the old. The 
small city and the country mer- 
chant have pretty well kept up 
with the parade; and if they are 
not like the big city stores in 
certain particulars, neither do 
they have the same kind of cus- 
tomers. 

The big fellows measure their 
trade and establish their depart- 
ments accordingly. Some depart- 
ments are big, some are very 
small. Most of them are profit- 
able, or they’d be thrown out. A 
few may be maintained as feed- 
ers; but these are watched with 
care. Well, the country mer- 
chant follows the same tactics. 
Knowing his customers, he gives 
them what they want. Every 
now and then he offers them 
lines they haven’t asked for; 
simply because, knowing them as 
he does, he can make a pretty 
accurate guess about their reac- 
tion to a new thing. 


A Possible Way 


The country merchant isn’t so 
dumb about taking advantage of 
new services. We’ve heard a lot 
among lumber manufacturers 
about the hand-to-mouth buying 
of retailers. When the railroad 
service improved, nobody had to 
tell retailers that they could cut 
their inventories and _ release 
capital for other purposes. We 
imagine that when this air ex- 
press service gets as good as con- 
fident predictions indicate, no 
one will have to tell the general 
run of retailers that they can in- 
crease the lines and items of 
goods carried, selling by sample 
and getting shipment by tele- 
phone order on the night plane. 
After the novelty wore off, which 
would you rather do; buy pre- 
cisely what you wanted from a 
sample line and have it sent out 
by air express, or spend the day 
and the fare flying to the city 
where you’d buy essentially from 
a sample line there and bring 
the article back with you? We 
mention this merely as a possible 
way in which the new era and 
its conveniences may work for 
rather than against us. 





Don’t tell us, e:ther, that coun- 
try retailers are too hidebound 
to see the new possibilities as 
they arise. They do see them. 
They probably see more clearly 
what they are than do the clever 
salesmen and the prophets of 
doom who read the end of coun- 
try retailing in every refusal to 
take on a new novelty. Country 
retailers know better than any 
one else that their customers 


are careful of expenditures ex- 
cept in certain limited lines. It 
is very well to say that buyers 
are uninterested in price so long 
as they get what they want. 
That’s an overstatement that can 
be understood as meaning less 
than it says. People will buy 
package goods in which the pack- 
age costs more than the contents, 
simply because they count this 
kind of selling a guaranty of 
quality. But if you believe price 
doesn’t make any difference, 
mark up your package goods an- 
other hundred per cent and see 
what happens to sales. 





A city friend of mine who is 
of average outline and so can 
be well fitted with ready-made 
clothes, stops regularly in a cer- 
tain town to buy his suits and 
overcoats. He gets precisely the 
same model of a certain clothing 
line that he would buy in a city 
store, gets as well fitted and 
saves from $10 to $25 on each 
purchase. Whether or not he is 


morally bound to buy at home, 
he takes advantage of his neces- 
sary visits in this town and saves 
money by utilizing the country 
operating 


merchant’s smaller 


is lumber or groceries or ladies’ 
hats, is usually a one-man affair. 
In the case of the hats we should 
say a one-woman affair. Few 
people work at all times at the 
top of their mental capacity. All 
of us have lazy streaks. Perhaps 
nature gives them to us to keep 
us human. 

We happen to know a man 
who has made quite a remark- 
able success by reason of driving 
and ruthless energy. For many 
years he has smashed his way 
through obstacles, has pushed 
aside or broken every person or 
institution in his way, has never 
rested or allowed any one around 
him to rest, has looked upon life 
as a fight and has given and 
asked no quarter. Not long ago 
we saw him swinging along the 
street with his jaw set and his 
eyes glaring. “Look at him,” 
said the man with us. “If he 
were to drop dead, nobody in the 
world would be sorry, and hun- 
dreds of people would be secretly 
glad. He hasn’t a friend.” 





A lazy streak or two may help 
make us human, but there is 
such a thing as overdoing it. Too 
many streaks of this kind may 














“One of us discovered a dingy old signboard jerked loose at one corner 
with the name of the concern on it” 


cost. We don’t suggest that coun- 
try clothiers will soon be draw- 
ing trade from cities. But we 
do suggest that this moderate 
cost, which is possible for the 
country merchant, is appreciated 
by his customers. It has worked 
for him and will continue to do 
so. His problem of course is to 
be sure of his styles and ideas 
and his capacity for quick and 
complete service. 

Nothing we have seen _indi- 
cates that he is less ready to 
watch these things with care 
than he has been. 


Not an Easy Job 


His job isn’t going to be easy. 
nor will his problems solve them- 
selves. 

One factor which we hear 
talked about quietly now and 
then deserves perhaps a passing 
mention. The small-city or town 
retail establishment, whether it 


lose us as many friends and sat- 
isfactions as too few. A _ one- 
man business, and by this we 
mean a business with a single 
administrator, is likely to reflect 
the ups and down of the lazy 
streaks. A man gets on top of 
the job, and then he sits back for 
a little enjoyment. The machine 
slows down and the crowd passes 
it by. « 


It Had Stood Still 


A little while ago this depart- 
ment rode around as a passenger 
with the head of another depart- 
ment of the AMERICAN LUMBER- 
MAN. Presently we drew up 
where, according to our records, 
there should be a lumber yard. 
We looked up and down the 
street in vain; and then one of 
us discovered a dingy old sign- 
board jerked loose at one corner 
with the name of the concern 
on it. The place was junk. Not 


. problern, 


a building stood erect. Not a 
drop of paint was to be seen. 
Flung around the front were a 
couple of thousand feet of splin- 
tered and broken boards, black 
with age. Far back under a lop- 
eared shed were some discolored 
piles of lumber. The place was 
on the edge of a prosperous and 
attractive city neighborhood. 
But the yard had been standing 
still, or rather sinking into the 
mud, while its customers passed 
it by. 





From where we sit, it looks as 
though the head of a lumber 
concern that has but one man in 
administrative charge needs 
above all others to belong to an 
association. This enables him to 
check himself and his methods 
and decisions against general 
practice. Where there is a big 
organization with many minds 
working actively on the general 
somebody will detect 
the slips. But the lone man 
needs, and needs intensely, some 
sort of active standard by which 
to detect his blind spots. Other- 
wise these factors which should 
work for him, as a small-city or 
country merchant, may be dis- 
sipated. Everybody needs some- 
thing by which to measure him- 
self. Slovenliness of methods 
never helped anybody make a 
success of the lumber business. 





The lazy .and the slovenly get 
weeded out. But slovenliness 
can’t be charged against country 
retailers as a body. We’re quite 
sure our manufacturer friend is 
right in saying that changes ar® 
upon us. We doubt his judg- 
ment when he says the country 
merchant will find it impossible 
to meet these changes and stay 
in business. We look to see him 
ride the rapids with success and 
profit, and most likely he’ll have 
some fun doing it. 


Will Rebuild Yard 

Nites, Onto, April 23.— The 
plant of the Western Reserve 
Lumber Co., severely damaged 
by fire on April 14, is to be re- 
built immediately, according to 
announcement made by Manager 
Evan James. In the meantime, 
business is being carried on as 
usual, a temporary office having 
been opened in the mill building, 
and with the codperation of its 
yard at Warren the company is 
giving its usual prompt service. 
The cause of the fire, which en- 
tailed loss estimated at $100,000, 
has not been determined. The 
damage is said to be largely 
covered by insurance. 

BuRNED or burning cigarettes 
are discarded at the rate of 170,- 
000 a minute—90,000,000,000 a 
year—in the United States ac- 
cording to best figures availabie. 
Every one of these whichis not 
thoroughly put out before it is 
thrown away is a potential source 
of fire. 





a a oe 





a RE eee 


ae ee 


or ee 


38 AMERICAN LUMBERMAN 


APRIL 28, 1998 





LT . 











Retailers’ Idea Exchange 


Bring What You Can = Take What You Need 


If two men swap Dollars neither profits — but if they swap Ideas both profit 


= 

















Entertains Contractors and Architects 


Port ArTHUR, Onrt., April 23.—The Thunder 
Bay Lumber Co., (Ltd.) recently held its third 
annual dinner, having as guests one hundred 
contractors, architects and others. In the main 
lobby of the Prince Arthur Hotel, where the 
dinner was held, was an interesting display of 
materials. On each chair in the dining room 
were placed a white cap, a carpenter’s apron, 
and a number of booklets advertising various 
building materials, including one with illustra- 
tions of houses of various types. At each plate 
was a heavy carpenter’s pencil, a smaller snap- 
point pencil, and a small box of candies. The 
aprons and caps were worn by the guests dur- 
ing the meal. M. J. McDonald, president of 
the Thunder Bay Company, presided, and a pro- 
gram of short talks was carried out. 


Points to Need for Co-operation 


New York, April 24.—Commenting on the 
AMERICAN LUMBERMAN’S educational campaign 
for fostering coOperation between lumber deal- 
ers and building and loan associations, H. C. 
Horton, secretary Westerleigh Building, Loan 
& Savings Association, borough of Richmond, 
expressed himself regarding the local aspects 
of this proposition as follows: 

“Right around here we have not had much of 
the flimsy construction that we have all heard 
so much about in other nearby sections, but we 
have had some. Among our local builders are 
s6me who have no financial backing whatever, 
and for that reason are not able to pay their 
lumber bills. If all of our lending institutions 
and our building material men would codperate 
we could eliminate both the builders who erect 
flimsy houses and those who do not have proper 


financial backing. If through codperation we 
could eliminate the losses of the material deal- 
ers, they would be enabled to sell at slightly 
lower prices, and the builders could sell their 
houses at a lower figure. If such a condition 


could be brought about, it would increase the 
market for building material and give more 
employment to labor in the building trades. 
And, naturally, it would make it possible for 





New Office Wins Commendation 


Pine Buurr, Ark., April 23.—A retail lumber 
office building sufficiently out of the ordinary 
to arouse favorable comment from traveling 
lumber salesmen and others interested in such 
matters, is that of the McGehee Realty & Lum- 
ber Co., of this city, which was completed 
last November. At that time M. H. McGehee 
sold out of the Pine 
Bluff Lumber Co., and 
consolidated his lumber 
business with his realty 
business. The McGehee 
company conducts a re- 
tail lumber business in 
Pine Bluff, and also a 
real estate — busitiess, 
specializing in homes on 
easy payments. 

The accompanying 
cut and floor plan will 
give a good idea of the 
appearance and layout 
of this modern office 
building. Just beyond 
the office building may 








> 
be seen the company’s 


New office building of McGehee Lumber & Realty Co., Pine Bluff. name painted on a large 


Ark., which has attracted ‘favorable attention 


more people to secure homes through associa- 
tions such as this. 

“This is a growing community, and there will 
be a market here for building material for a 
long time to come. I would like to bring about 
the greatest amount of codperation among all 
the concerns interested in any way in providing 
mortgage money and in the selling and use of 
building materials.” 





in actual use. 


sales during the last year.” 





This Week’s 


Demonstration Roof Helps Shingle Sales 


This week’s special “Tip” is contributed by W. Fay, manager 
Golden Belt Lumber Co., Manhattan, Kan., as follows: 


“Last year we put into effect a good idea for stimulating our 
shingle sales, which has produced very satisfactory results. We 
built a regulation roof, facing the street and in such a position that 
passers-by can not help observing it. 
several courses of each kind of shingles that we carry in stock, so 
that prospective builders are enabled to see just how they look 
This is especially an aid to the customer in cases 
where a color blend is wanted. Besides serving for demonstration 
purposes, the roof answers another purpose, in that it covers our 
stock of fire brick, keeping it nice and dry at all times. We have 
found that this demonstration roof has greatly increased our shingle 


Watch for Nert Week's 


Timely Tip 


On this roof we have laid 


‘Tip 








brick wall, this being 
the biggest sign in Pine 
Bluff. Beyond that wall is the warehouse, 
measuring 120 feet wide and 360 feet long. In 
this shed are stored the stocks of lumber, 
shingles etc. The shed is securely locked at 
night, saving the expense of a night watch- 
man. The railway switching facilities are ex- 
ceptional, the yard being served by the Missouri 
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Showing interior arrangement of office 
Pacific and the Cotton Belt, both of which 
have spur tracks to the warehouse. Incident- 
ally, the McGehee yard is the only one in Pine 
Bluff that is located on a paved street. 


Holds Annual Home Builders’ Show 


PARKERSBURG, W. Va., April 23.—The sec- 
ond annual Home Builders’ Show given re- 
cently by the Parkersburg Mill Co. was fea- 
tured by a number of interesting contests, in- 
cluding a bird-house popularity vote, in which 
there were 386 entries, a prize of $2 being 
awarded to the builder of the house, in each 
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of the three groups, receiving the greatest 
number of votes in that group. Another in- 
teresting event was a contest in which guesses 
were received as to the number of nails in a 
container. Prize, of a garden seat, was won 
by a guess of 3,179 nails, the correct number 
being 3,176. 

Another contest was based on guessing the 
number of bags of cement sold during the 
last year, the prize in this contest being the 
“grand championship” martin house of the 
bird-house contest. 

In announcing this show the Parkersburg 
Mill Co. sent out attractively printed invita- 
tions, embellished by a cut of the plant in 
colors. 


Retail Business Changes Hands 


EscANABA, Micu., April 23.—Negotiations 
are about completed for the sale of the Arnt- 
zen Lumber Co.’s retail lumber yard to the 
Phoenix Lumber & Supply Co. The new own- 
ers are expected to take possession of the 
business this week. 

The acquisition of the Escanaba retail lum- 
ber business will give the Phoenix Lumber & 
Supply Co. a chain of four yards, as the com- 
pany already operates yards at Iron Mountain, 
Iron River and Stambaugh, Mich. 

Plans of the new concern are to add a larger 
line of building materials, including plaster and 
cement. 

Richard Arntzen, principal owner of the 
Arntzen Lumber Co., will retain possession of 
the planing mill, which he will use to engage 
extensively in the manufacture of wooden mo- 
torboats and rowboats. He has been identified 
with the building supply business in this city 
for the last fifteen years. 


Sell Garage with Every House 


What’s wrong with the first of the two pic- 
tures below, recently “snapped” by an AMeRI- 
cAN LUMBERMAN news correspondent? If you 
do not discover the “nigger in the wood-pile” at 
the first glance, look again. Some one—was it 
the lumber dealer ?—certainly was asleep at the 
switch when he allowed the owner of this at- 
tractive residence to install a corrugated stee! 


’ garage, instead of building a neat, attractive 


structure of lumber to match his residence, as 
the wiser owner of the house shown in the 
second picture did. 

Both of the houses shown are of recent con- 
struction. In the one case, the lumber dealer 
who furnished the material evidently neglected 
to push the sale of a garage, as he ought to 
have done. Very likely he allowed the builder 
or owner to “stall him off” with the statement 
that he was not ready to consider building a 
garage just yet, and then a little later, after the 
lumberman had forgotten all about the matter, 
he slipped in this metal affair, which instead 
of improving the appearance of his property 
introduces an incongruous note. In the case 


of the other picture, the builder and materia! 
dealer got together at the outset and the result 
is a pleasing harmony between the residence 
and the garage that adds many dollars more 
than the cost to the completed ensemble. 





This Week's 
AD-IDEA 











KEEP .FILE OF AD-IDEAS 


Are you ever at a loss for good advertising 
or sales ideas? One Indiana lumberman never 
is, for he “keeps books” on those ideas. Per- 
haps it would be more accurate to say he files 
them away. And this is one file he attends to 
himself. The filing cabinet is just large enough 
to hold some ordinary letter folders. The 
folders are arranged by months and days of 
month according to the dates seasonal events 
and special occasions are due to arrive. 
is also a folder into which goes every adver- 
tising or business-building idea not classified 
by these special occasions. 

For example, this lumberman will start with 
the spring building season—perhaps there is a 
home show or some special event coming; then 
the summer; then the fall season. These are 
merely the larger and regular events, other 
minor ones are being sandwiched in. 

In the AMERICAN LUMBERMAN he sees a re- 
production of some dealer’s ad or reads some 
idea that he believes will appeal to his class of 
trade. Perhaps the story or ad deals with some 
good method to make or sell hog houses. May- 
be it is a window display designed for the 
holiday season. At the time he reads the 
article or ad he concludes it is a little too late 
to make up hog houses of this design and sell 
them. He clips the story, picture or ad and 
files it away in the proper folder. At the right 
time the file comes to light, and there generally 
are a dozen or more ideas in it that are 
peculiarly adapted to this particular need. He 
can select the one he believes the best or most 
feasible, or perhaps more than one. 

A miscellaneous folder also is kept. It may 
be that a public function is held in Podunk—a 
bird-house display, or whatnot. He files this 
awav and when something of that sort is 
wanted, there is the idea waiting for use. 

“But,” said he, “do not depend too much on 
others’ ideas. You must get around and orig- 
inate a few of your own, else your mind goes 
stale. Sometimes I get the germ of the idea 
from something I have in the files and then 
spend a lot of time and thought making im- 
provements. Some stunts that you read of may 
work fine in a large city but be wash-outs in 
a smaller place. You'll find that filing away 
these ideas will pay hig for the time involved.” 


Another Ad-Idea Next Week 


There 


Hear Talks on Modernization 


Utica, N. Y., April 23.—Local lumber deal- 
ers and those from surrounding towns were 
the guests on April 18 of the Weatherbest 
Stained Shingle Co., of North Tonawanda, 
N. Y., at a meeting held at the Hotel Utica. 
Practically every retail lumber firm in this 
vicinity was represented at the gathering. Talks 
were made by Earle C. Brockett, sales manager 
of the company, and others, on the remodeling 
and modernization of old houses. 

Mr. Brockett spoke informally about the 
methods of obtaining remodeling work that have 
been practiced with various degrees of success 
in other cities, citing specific instances where 
progressive retail lumber dealers have profited 
by the application of creative sales efforts di- 
rected along modernization lines. 

Plans were discussed for the inauguration of 
an extended campaign in the Mohawk Valley, 
for the obtaining of remodeling business for 
the dealers of that region. A general discus- 
sion followed, entered into by all present, and 
it was generally felt that the plans formulated 
may be expected to produce some worth while 
results. oe. 

Georgia Gains in “Building-Loan” 

ATLANTA, Ga., April 23.—George W. West, 
West Lumber Co., this city, was one of the 
principal speakers at the annual meeting of the 
Georgia League of Building and Loan Associa- 
tions, held Friday and Saturday of last week at 
Decatur, a suburb of Atlanta. 

Although Georgia still ranks very low among 
the States in the number of active building and 
loan associations, rapid advancement has been 
noted in this respect during the last two years, 
together with a very large increase in home con- 
struction, according to statements made by a 
number of the speakers at the meeting. 


Seeking the ‘‘Road to Happiness?”’ 


Anyone contemplating a vacation in the North 
this summer will be interested in the hand- 
some, well illustrated and engrossing booklet 
“The Road to Happiness,” issued by the Wis- 
consin Land & Lumber Co., Hermansville, 
Mich., describing the many attractions of Blaney 
Park, in the Upper Peninsula of Michigan. 
Blaney Park; at the head of Lake Michigan and 
a night’s ride from Chicago, is a handsomely 
appointed resort situated in the midst of na- 
ture’s crowning glories, affording unexcelled op- 
portunities for rest and recreation of manifold 
character, including golf, motoring, hiking, boat- 
ing, fishing and other outdoor sports. Much 
picturesque scenery and many points of inter- 
est are to be found within a three hour’s drive 
from Blaney Park. “The Road to Happiness” 
may be had for the asking by addressing the 
Wisconsin Land & Lumber Co. at Hermansville. 


PosTAL RECEIPTS at 50 industrial cities 
throughout the country for the month _ of 
March aggregated $3,670,135.71, as against 


$3,572,432.89 for the corresponding month last 
vear, an increase of $97,702.82, or 2.73 percent. 
At the same time postal receipts at the fifty 
selected cities showed a decrease of somewhat 


less than 1 percent. 











Left—Where some lumber dealer missed selling a garage. 











Right—Here the garage was sold along with the house 
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Boys Build Bird Houses 


Arvaba, Coto., April 23.—Is it possible really 
to get any large number of boys in a com- 
munity interested in a bird house building con- 
test sponsored by a lumber dealer? 

That question is frequently asked the AMERI- 
CAN LUMBERMAN, and this story, telling’ some- 
thing of the experience of the Arvada Lumber 
Co., is intended to provide an answer, and 
also to give some detailed information as to 
how contests of this kind may be successfully 
engineered. Incidentally, perhaps the accom- 
panying photographs will shed some light on 
the question of whether or not the boys are 
really interested. 

No retail lumber concern is in better position 
to speak with authority on this proposition 
than the Arvada Lumber Co., which has for 
three successive years conducted annual bird 
house building contests, with a great increase 
in interest and in the number of entries shown 
each year. 

For the benefit of any dealers who may wish 
to put on similar contests in their communities, 
there is reproduced herewith the text of a cir- 
cular showing the prize list, rules etc. 


RULES FOR BUILDING CONTEST 
Size—Not to exceed 16x12x12 inches in any 
dimension, including porches. 
Materials—Wood of any description: 
bark, twigs, willows etc. 
Judging based on _ the 


boards, 


following points: 


Practical Design (will the birds use the 


en a ea bee ee ers 6 268 ae 
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NWeatness Of Work... ccccccccecccccsvcrces 20% 


Contest will be divided into three groups: 
Arvada Grade School, Jefferson and Adams 
County Grade Schools in Arvada Community, 
North Denver Grade Schools—Berkeley, Edi- 
son, Alcott. : 

Prizes—In each prizes will be 
divided as follows: 

First Prize, $2.50. 

Second Prize, $2.00. 

3 Third Prizes, each, $1.00. 

3 Fourth Prizes, each, 50c. 


group the 


Free Ticket—In addition to money prizes, to 
each child entering house in contest a Free 
Ticket to Special Matinees at either the Ar- 
vada Theater or Oriental Theater. 


Our Aim—Our sole aim in sponsoring this 
contest is to develop an interest in bird life 
and bird conservation. This community around 
Denver is a fruit garden and flower district, 
Bird Life our production would 


and- without 





A few of the enthusiastic young builders who 
entered completed houses 


soon cease. We hope to have a bird lecturer 
at our Special Matinees to tell you about their 
habits and the good they do. 

Interest—-To insure a greater interest among 
the children, we will supply enough material 
to build a house of the proper size, with roof- 
ing and nails, for 15c, and give back the 15c 
when the house is entered in the contest. 

Contest closes March 24. All houses must 
be entered by March 21. 

ARVADA LUMBER CO. 
11 West Grand View Avenue. Phone Arvada 15 


This community, near Denver, perhaps is 
especially favorable for a contest of this sort, 


the surrounding country being largely made 
up of small garden tracts and fruit farms, so 
that the people are more or less familiar with 
the value of bird life from the economic stand- 
point, as an aid in holding insect pests in check, 
as well as that of the desirability of fostering 
the birds on account of the pleasure which they 
give by their beauty and songs. Therefore the 
youngsters of the community are pretty thor- 
oughly sold on bird conservation, this attitude 
being in no small measure due to the efforts 
of the above company. 

The initial contest sponsored by the Arvada 
Lumber Co. two years ago enlisted 87 entries 
from the two Arvada schools. The contest a 
year later found the interest greatly increased, 
168 boys entering the competition. This year’s 
contest, which ended March 24, was the biggest 
of all, having 386 entries, representing 20 
schools in Arvada and Berkeley and the rural 
schools of this and an adjoining county. From 
one small mountain school with only eight 
pupils there were eight entries, in other words, 
100 percent participation, and no less than five 
of these entries were represented in the final 
list of prize-winners. 

The original intention of the company, as 
set forth in the circular reproduced herewith, 
was to give three groups of prizes, eight prizes 
to the group, but the houses entered in the 
competition from all of the schools were so 
practical and well made that the judges found 
themselves unable to come to a fair decision 
on that basis, so the company added two groups. 
making a total of 52 prizes, ranging from $2.50 
down to 25 cents. 

A number of the houses entered in the con- 
test and placed on exhibition by the company 
were so excellent that visitors wanted to pur- 
chase them, and where the children were will- 


ing to dispose of their houses they were sold 
some bringing as high as $5 each, this money 
of course being turned over to the builders, 
A very interesting feature of the contest was 
the display which the company arranged jp 
its show windows, with about fifty beautify| 
mounted specimens of birds loaned by the Uni- 
versity of Colorado. At the close of the con. 
test .the houses were placed on display for 














These prize winners are justly proud of their 
craftsmanship 


several days, and numerous visitors from Den- 
ver and the whole community came to see these 
exhibits. 

_ The company furnished each child desiring 
it a 4-foot board, nails and shingles, charging 
them the nominal price of 15 cents, which was 
given back to-them when they entered the 
completed houses. Each child entering a house 
in the contest was given a free ticket to spe- 
cial matinees held at two local theaters, in 
each of which an interesting bird lecture, illus- 
trated, was presented. Over 800 people at- 
tended these two matinees. 


Small Sales—Big Business 


PHOENIX, Ariz., April 23.—“One foot or a 
million,” the advertising slogan of the J. D. 
Halstead Lumber Co., has won its way with 
the Arizona trade to the point where 17 yards 
have now been established throughout the 
State. 

Samuel E. Shrigley, manager of the parent 
plant located at Phoenix, has been active in 
the affairs of the company since he joined the 
force as a young man in 1910, and speaks with 
authority and knowledge of the facts when he 
says: “It is the aggregate of the small sales 
that has given us our big volume of business, 
both directly and indirectly. The actual total 
of sales of less than a thousand feet bulks 
large in itself in a yard that is primarily con- 
cerned in serving a farm community, and the 
indirect effect of such advertising as comes 
from catering to the small buyer is an effect 
that no formal publicity could ever attain. We 
can go out and bid for the million-foot order 
when the occasion arises, but we are bidding 
all the time for the little daily orders that 
make up the big stream of steady business 
and our advertising is aimed at stimulating 
this trade. The occasion for the big order 
has to be waited for; the occasion for the lit- 
tle order can be created.” 

. Ever since the building of the Roosevelt ir- 
rigation dam the demand for redwood suitable 
for irrigation gates and boxes has been con- 
stant. In the aggregate this business has 
mounted to magnificent totals. Instead of 
diminishing, it has steadily increased with the 
development of new projects and the ditching 
of more land, and today with the growing 
tendency toward more intensive cultivation of 
the land and more efficient farming, old boxes 
are being replaced with new and additions are 
being made better to conserve the water, with 
the result that the trade in this class of sound 


unsurfaced redwood has passed beyond the 
dreams of the dealers in the early days—ex- 
cepting one. J. D. Halstead, founder of the 
Halstead company, had the gift of imagina- 
tion. Very early he visualized the grand to- 
tal of sales that was possible in the develop- 
ment of the rich Salt River Valley, and took 
pains to divert to his yards the little trickling 
streams of trade that have made up the ag- 
gregate. He studied the matter of irrigation 
boxes, and gave the farmer the benefit of his 
study through advertising and demonstration; 
and he went into the market and bought a 
large surplus of such redwood, so that he was 
always several jumps ahead of the demand. 

The result was that the farmers got into the 
habit of driving in and loading the few odd 
boards needed for gates and boxes, and stayed 
to talk fencing and other problems on which 
the Halstead management kept attention fo- 
cussed. And the company branched out, put- 
ting a yard in Tempe, one in Mesa, one in 
Glendale, and in every section of the valley 
as fast as it was settled up. When it came to 
the period of better home building the company 
was ready and already had the confidence of 
the residents. With the development of the 
city of Phoenix and of the entire state of 
Arizona, this company has been closely inter- 
twined. 

The occasion for the big order had been 
waited for, but in the meantime the occasion 
for a tremendous amount of little business had 
been created. And incidentally an organiza- 
tion had been built up that no mere invest- 
ment of capital could duplicate. Time is an 
important element in perfecting such an or- 
ganization. 

“The big thing to impress on your depart- 
ment heads is not the past successes of the 
company,” says Mr. Shrigley, “but the possibil- 
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ities of rectifying mistakes. If there’s a leak 
anywhere, or if a false motion is demanded by 
the arrangement of one of our yards, that very 
mistake is in danger of being repeated*in each 
of our 17 establishments. By reversing the 
argument, if one of our managers can devise 
4 better method for meeting conditions in his 
plant, his improvement is worth 17 times as 
much to us as it would be if we were operat- 
ing only a single yard. It has been by im- 
pressing that fact on the personnel that the 
management has been able to enlist the in- 
terest of its employees. Every man connected 
with the company has been made to see that 
the lumber business in Arizona had a great 
future, even from the earliest days. 

“A. A. Hayes, our superintendent of yards 
here in Phoenix, and Wm. J. Wasson, our 
credit man, no less than myself have a hand 
in the management of the home plant; I have 
the last say, but I have learned to listen and 
to call the men into conference so I can listen 
when any problem confrorts me for solution. 
It has been the policy of the company always 
to enlist the interest of the men employed, and 
it is no less the policy to make their interest 
worth while.” 


Where Peace 


The company is enlarging its Phoenix plant, 
installing the hardware department in a sepa- 
rate store across the street from the main of- 
fice, and segregating certain other departments. 


National Chamber of Commerce 


Wasuincton, D. C., April 23.—Current 
manutacturing problems, such as labor con- 
servation, excessive competition, overproduction 
and shrinking profits, will be discussed at the 
sixteenth annual meeting of the Chamber of 
Commerce of the United States to be held in 
Washington, May 7 to 11. 

Discussion of these subjects and others of 
interest to the manufacturers will take place 
at a special group meeting held under the direc- 
tion of the National Chamber’s department of 
manufacture. Leading manufacturers from all 
parts of the country have been invited to attend 
and participate in the discussions. 

The program provides for three set talks, 
after which the meeting will be thrown open 
for the consideration of any subject which a 
delegate may desire to discuss. 

“Teamwork for Profits in a Consumers’ Mar- 
ket” is the subject of an address to be made 


by E. J. Mehren, vice president of the McGraw- 
Hill Publishing Co. Because of overproduction 
in many lines, the .present market for manu- 
factured products generally may be said to be 
a consumer’s market. The evolution which has 
been going on for some time in industry, both 
in economies of production and in the sale 
and distribution of products, has moved ahead 
so fast as to impress on many the need for 
taking stock and planning for the future. This 
subject, under the heading “Forecasting and 
Planning—Vital to Industrial Prosperity,” will 
be presented by Donaldson Brown, vice presi- 
dent, General Motors Corporation. 

The human relations situation in industry, 
which includes such questions as unemploy- 


ment, the elimination of workers by labor- 
saving machinery, and the need for better 
trained workers as supervisors, will be the 


third subject discussed before the manufactur- 
ing group. This question will be discussed by 
C. S. Ching, manager of the employment divi- 
sion of the United States Rubber Co., and 
president of the American Management Asso- 
ciation. The title of his talk will be “Labor 
Conservation—Teamwork for Lower Costs of 
Production.” 


and Contentment Are Found 


























A summer cottage in a wooded environ- 
ment like this, sloping gently down to the 
shore of a pretty lake, is a dream that a 
good many people are going to realize this 
summer, for the idea of an “out of doors” 
home where the children can “stretch their 
legs” is becoming more and more popular. 
It is becoming increasingly “the thing” to 
ship the family to the woods or lake as 
soon as school is out, and for the “tired 
business man” to join them over each 
week-end. This “back to Nature” move- 
ment is, in the aggregate, creating demand 
for a lot of lumber. Lumbetmen should 
do all they can to encourage this trend. 
If “two cars for every family” is a good 
slogan or objective for the automobile 
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man, “two homes for every family,” is 
equally good, or better, for the lumber- 
man. This particular cottage, snapped by 
an AMERICAN LUMBERMAN staff photog- 
rapher, shows that shingled sidewalls 
blend as nicely with rustic surroundings 
as with those of an urban character. 


Building permits granted in 210 cities 
during March totaled $335,087,400, ac- 
cording to the F. W. Dodge Corporation. 
This is an increase of 20 percent over 
February of this year, but 3 percent less 
than the March, 1927, total, compared 
with which 92 cities showed gains and 
‘117 cities losses. 
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Retailer's Canvass Uncovers 
Over 800 Live Prospects 


DusuguE, Iowa, April 23.—In this story of 
a very successful intensive campaign for the 
creation of new business just carried out by 
the Spahn & Rose Lumber Co., of this city, 
will be found some useful suggestions for other 
dealers who may wish to do likewise. Cer- 
tainly the results from this canvass are such 
as to warrant considerable interest in, and en- 
thusiasm for, this method of discovering new 
business, because upon checking over the pros- 
pect cards gathered in this survey the Spahn & 





weatherstripping, etc. A number of boys were 
hired to “load” these bags the evening before 
the drive opened, so the boys doing the can- 
vassing would be all ready for an early start 
(7:30) the following morning. 

Each boy was given a supply of prospect 
cards, on which were printed a number of 
questions the answers to which would provide 
data as to the condition of the house and the 
need for certain improvements, also as to 
whether or not any improvements were defi- 














— 








The line-up of thirty-eight boys who canvassed four thousand Dubuque (lowa) homes, discover- 
ing over eight hundred live business prospects 


Rose company found that it had over 800 live 
prospects for material of one kind or another, 
classified as follows: 135 building prospects, 
200 leaking roofs, 200 only fair-condition roofs, 
and nearly 300 painting and insulation pros- 
pects. 

“Back of this effort,” said G. D. Rose, presi- 
dent of the company, to the AMERICAN LUMBER- 
MAN, “were the desire and attempt to stimulate 
business, which for the last year had been un- 
usually dull. We felt that there were possi- 
bilities in the reroofing and remodeling field, 
and that by putting on an intensive campaign 
it might be possible for us to stir up some new 
business.” 

The plan used was that of a community sur- 
vey, with a three-day intensive house-to-house 
canvass, 38 selected boys from the Boy Scouts 
and boys’ clubs being employed to do the can- 
vassing. Their “field equipment” consisted of 
a cap and carpenter apron, and a Mule-Hide 
shopping bag, the latter containing advertising 
literature about roofing, paints, insulation, 





nitely being contemplated by the owner. A 
shopping bag containing the above assortment 
of literature was left in each house where the 
boy obtained an interview with the occupant, 
about four thousand of the bags being thus 
distributed. The job was completed in a little 
more than two days. Although it rained all 
day the second day the boys kept right on; in 
fact, the rain was a help in one respect, as the 
boys reported finding more people at home than 
they would had the weather been fine. 

This canvass by the boys was one of the two 
main features of the campaign, the other being 
a meeting of the contractor-customers of Spahn 
& Rose Lumber Co., held on an evening fol- 
lowing the canvass. A hall was hired for the 
occasion, and a buffet luncheon was served.. At 
this gathering the contractors were given the 
names of all of the “leaky roof” prospects. 
Four roof jobs and two house jobs were se- 
cured at this meeting. 

The following evening another meeting was 
held, of the painter contractors, and the same 

















Left—Company’s sales force ready to follow 


process was followed there. The reason for 
immediately giving the contractors complete in- 
formation regarding the roof and paint pros. 
pects is that the actual solicitation is to be done 
mainly by them. The other leads will be fol. 
lowed up by the company’s own sales force. 
In addition, all of the prospects are being 
“campaigned” with sales letters and additional 
advertising literature covering the items that 
they have indicated special interest ‘in. 

Commenting upon the results of the cam- 
paign, Mr. Rose said: 

“We are very optimistic over the possibilities 
for the creation of considerable additional busi- 
ness from these prospect cards. We consider 
this by far the best and most effective adver- 
tising campaign we have ever put on. The 
cost was small, amounting to only about $200 
for the entire campaign. We do not believe 
that we could have secured anything like an 
equal number and volume of prospects through 
any other source at a cost that would be at all 
comparable with that of this campaign. 

“The probabilities are that some of the busi- 
ness that we secure will have to be financed 
through our local+loan and building associa- 
tion. We are fortunate in having an institu- 
tion of that nature that is capable of taking 
care of these requirements.” 


New Yard for Albuquerque 


ALBUQUERQUE, N. M., April 21.—Building 
plans are nearing completion for the housing 
of the Gardner Lumber Co. on the corner of 
Bridge and Fourth streets, the latter, the “Cam- 
ino Real” (Royal Highway), being perhaps the 
oldest road in America. It is here, also, a sec- 
tion of the Old Trails Highway, and has the 
heaviest vehicular traffic of any highway in 
New Mexico. As soon as the buildings and 
sheds can be built, the stock will be moved to 
the new location, still southernmost of Albu- 
querque yards, and yet more convenient for un- 
loading cars as well as for the west side coun- 
try trade. A large share of the company’s busi- 
ness is Spanish-American, and in its warehouse 
are seen “canales” (galvanized water conduc- 
tors built into adobe walls), and similar items 
peculiar to southwestern construction. Asso- 
ciated with Thornton R. McDowell, the man- 
ager, are H. T. Gardner, county treasurer, 
whose name the company carries, and W. C. 
Thaxton and Scott Anderson, oldtime business- 
men of Albuquerque. 


INDIANA Boy Scouts will plant three strip coal 
mining fields with trees and restore the un- 
sightly topography into living wild growth. 
The Maumee Collieries Co. is to provide the 
trees, land and tools and quarters wherein the 
scouts will live while doing this work. The 
first plantings will include 1,200 spruce for 
later marketing as Christmas trees, when the 
boys will receive half the proceeds. It is 
further planned to stock the shovel pits in 
these areas with fish from the hatcheries. 





up the leads. Right—Contractors at meeting at which roofing prospects were d’stributed 
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West Coast News Developments 


Views Future of Lumber Industry 
[Special telegram to AMERICAN LUMBERMAN] 


PortTLAND, Ore., April 27.— Addressing: the 
annual meeting of the Portland Chamber of 
Commerce here tonight, Charles S. Keith, presi- 
dent of the Central Coke & Coal Co., Kansas 
City, and the Oregon-American Lumber Co., 
of Vernonia and Portland, viewed the future — 
both immediate and more distant—of the lum- 
ber industry, optimistically. 

Hie pointed out many things that he thought 
would help solve some existing problems, 
among them being greater aggressiveness in sell- 
ing the ovftput of the mills, and not forcing 
jumber on localities beyond their capacity of 
absorption. 


We do not spend enough money to study 
and market our product, he said. When we 
avoid selling expense, we reduce the value of 
the product. We must spend money to mar- 
ket and sell the product, rather than to take 
orders. There is a distinction between selling 
a product and taking orders for it. One means 
profit, the other means loss. In selling our 
products, not only markets should be studied, 
but also the requirements of the consumer. 
He should be given what he wants and needs. 
It may cost more to prepare the product to 
meet his requirements, but he should be re- 
quired to pay not only the additional cost, but 
also a profit on it. 

The consumer will pay if he can get what 
he wants and is given an opportunity to secure 
it. The distributer may hesitate, but the con- 
sumer will not. If the lumber industry will 
not cater to his requirements, other industries 
will. That we have not, and others did, has 
resulted in increased use of substitutes. If 
we spend the same time, thought and money 
on sales as we do on production, our balance 
sheets would look healthier. Any codperative 
work looking only to better prices and larger 
production, has overlooked its opportunity. 
Not only should markets.and requirements of 
the consumer be studied technically, but re- 
search, finding opportunities to utilize waste, 
must he studied scientifically and when found, 
must be financed and promoted. 


Mr. Keith emphasized that with the com- 
modity properly distributed, industry would 


prosper. 
There might be a world shortage of any 
commodity, he said, but if those engaged 


therein tried to force one locality to consume 
more than it could digest, they would have an 
apparent over-production, resulting in declin- 
ing prices and unprosperous conditions. That 
to a certain extent is happening in the lumber 
industry. 

If California normally consumes 2,500,000,- 
000 feet of our product, we can not force, it to 
consume 3,000,000,000 to 3,500,000,000 feet. To 
try to do so weakens the market and reduces 
the price. We must either seek other markets 
for the product, or make less of it. Why send 
unsold ears or cargoes to glutted: markets? 
The imperative necessity for studying these 
markets is becoming daily more apparent, and 
yet this is a side of the situation to which 
we give, as an industry, less attention than 
any other. 

From this point, Mr. Keith proceeded to a 
study of supply and demand, concluding his 
address with this summing up of the situation, 
as compared with 1925: 


First there is available to 1928 consump- 
tion, 5,583,000,000 feet less southern pine 
production; second there is available 1,160,- 
C00,C00 feet less southern pine stocks than 
two years ago; third, dealers’ and consum- 
ers’ stocks are now liquidated to an irre- 
ducible minimum; fourth, we have had sub- 
stantial increases in exports; fifth, we will 
have a substantial increase in building con- 
struction; sixth, industrial and railroad con- 
sumption will increase, and lastly, consump- 
tion without adequate reserve supply is 
greater than production. The situation is 
just as strong when compared with 1926 or 
last year. So, the road is wide and is 


plainly marked, and leads this year to the 
reawakening of courage and renewal of 
profits. With profits will come better 
things for the industry and better things 
for you. 


‘See ae aaenams 


Southern California Trade better 


SEATTLE, WaAsH., April 21.—Lee R. Gaynor, 
of the Gaynor-Masters Lumber Co., states that 
trade with southern California is improving, 
being noticeably better than thirty days ago. 
Prices are more satisfactory. Stocks, both un- 
sold and in the dealers’ hands are about normal, 
although it appears that dealers’ stocks may be 
somewhat low. 

The Gaynor-Masters Co. has chartered the 
steam schooner George Olson, owned by Oliver 
J. Olson, of San Francisco, and will use her as 
a lumber carrier between Puget Sound and 
San Pedro. The charter is for a term of six 
months. The George Olson has a gross capac- 
ity of 1,500 tons, and usually takes a cargo of 
1,500,000 feet of lumber. Her management by 
Gaynor-Masters will augment their Mahony 
line. 


New Machinery Installed 


Sepro-Woo.LLey, Wasu., April 21.—S. W. 
Broe, owner and manager of the Sedro Hard- 
wood Co., states that the installation of new 
machinery has about been completed, and that 
the mill will soon be in operation. 


Intercoastal Movement of Fir 

SEATTLE, Wasu., April 21—A report from 
British Columbia indicates that the Canadian fir 
mills have taken on a large volume of domes- 
tic business from the Prairies and the St. Law- 
rence, with the result that they are not eager to 
book intercoastal orders for the Atlantic sea- 
board. They are no longer making a strong ef- 
fort to get into that market. In consequence 
the American mills are now cutting into a lar- 
ger share of the intercoastal movement. The 
market shows signs of stiffening. James J. Jen- 
nings, chairman of the United States Inter- 


coastal Lumber Conference, has completed his ° 


first tour of the Pacific Northwest since assum- 
ing the office a few weeks ago, and has re- 
turried to San Francisco. He visited Grays 
Harbor and other lumber centers, and extended 
his tour into British Columbia. May and June 
rates are stabilized at $14. “ 


Named Regiona! Director 


SEATTLE, WaSH., April 21—Word was re- 
ceived early this week at the offices of the John 
D. Collins Lumber Co. that Mr. Collins has 
been named as regional director for the north 
coast district by the National-American Whole- 
sale Lumber Association. The position was 
formerly held by Sherman L. Johnson. 


Delivery on Large Tie Order 


SEATTLE, WasH., April 21.—Delivery is now 
being made on parts of the Santa Fe tie-order, 
which is understood to aggregate 28,000,000 
feet, instead of 20,000,000 feet as previously re- 
ported. Delivery will continue until the middle 
of the summer.. The total number of pieces, or 
ties, is estimated at 950,000. ft is the largest 
order placed in the Pacific Northwest during 
the last two years. The price is between $17 
and $18 a thousand. There is a belief that a 
considerable number of these ties will be placed 
in storage for future use, since the contract 
figure is favorable to the road. Firm; handling 
this big order are W. L. Comyn & Co., Henry 
D. Davis Lumber Co., Andrew F. Mahony, 
Charles R. McCormick Lumber Co. and Brook- 
staver & Burns. 





Biennial “Open House” Exhibition 


SEATTLE, WaAsuH.; April 21-—The biennial 
“open house” exhibition of students’ work drew 
thousands to the University of Washington here 
last week. The forestry college and its envi- 
rons were particularly attractive to the visitors, 
since in this school men are given a practical 
education in logging and lumbering through the 
cooperation of lumbermen of this section which 
permits the men to spend part of their school 
ae in actual work in the logging camps and 
mills. 

This division of the show, held in Alfred H. 
Anderson Hall—the gift to the university by 
the widow of a pioneer logger and lumberman 
—contained a splendid dendrology exhibit; a 
small forest containing annual plantings serving 
as a model for a commercial forest that will 
provide a continuous yield of timber; an expo- 
sition of methods for forest fire location and 
control; illustration by models of the various 
methods of logging ; and an ideal group of fac- 
tories in miniature providing for the complete 
utilization of the products of the forests. 


The model forest, adjacent to the hall, con- 
tained specimens of trees of various ages pur- 
porting to show that with proper plantings and 
protection the various species of trees of the 
Northwest would attain commercial maturity 
in a period of 75 years, hence with a tract of 
land large enough to provide for cutting only 
one seventy-fifth of its forest in one year a 
perpetual yield could be established. In this: 
connection a recent newspaper article stated: 
“Because of ‘scientific forestry the forests of a 
Swedish lumber company that is more than 700 
years old are in better condition now than ever 
before.” 

The Long-Bell Lumber Co., of Longview, 
Wash., has this year planted over a million 
seedling trees in some 1,600 acres of its cut- 
over land, utilizing fir, Port Orford cedar, 
spruce and redwood seedlings for this purpose. 
The majority of the plantings were Douglas 
fir. 

The practical value of the university’s for- 
estry course has long been demonstrated. Log- 
gers educated there have taken their places in 
the timber of the Northwest, as well as in for- 
eign countries, and have had much to do with 
the development of this, now scientific, indus- 
try. 

The model utilization plan showed a sawmill, 
plywood factory, planing mill and creosoting 
works, while the edgings and other waste from 
the sawmill moved in methodical manner to the 
pulp and paper factory, and to the rayon plant 
for conversion into artificial silk. 


The forest protection division showed the 
charts and equipment for locating fires, together 
with necessary equipment for quickly bringing 
fire under control. A record of the fires occur- 
ring during 1927 was graphically presented by 
a chart showing that 50 percent of the fires 
were caused by lightning, while smokers, care- 
less campers, and other man-made fires con- 
tributed the balance. 


The Simonds Saw & Steel Co. and Henry 
Disston & Sons (Inc.) each had an exhibit of 
their saws. 

In the pulp and paper division actual paper 
was made by hand for the edification of the 
crowds. A miniature shingle machine made 
small shingles of cedar for souvenirs, but the 
high-lead logging operation, and the portable 
sawmill operated on the model perpetual forest 
tract maintained the interests of the visitors 
for long periods of time. 

The next “open house” exhibition will be 

‘ held in 1930. 





New Hampshire now has sixty-one town 
forests with a total area of 11,643 acres, valued 
at $826,000, 
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_ Floods Slow Up Hardwood Output 


Oak Flooring Service Discontinued 


MempHuis, TENN., .April 23.—At a _ recent 
meeting of the directors of‘ the Oak Flooring 
Exchange, it was decided to discontinue the 
exchange service and abolish the quotation 
boards that had been established in several 
cities. While this service is being discontinued, 
the organization is being kept intact with the 
thought in mind that should it be deemed ad- 
visable to resume this service at any time, it 
can be done without unnecessary delay. 


Output Large; Demand Irregular 

E.xins, W. VaA., April 23.—There is such a 
large volume of hardwood production in West 
Virginia, in conjunction with heavy produc- 
tion elsewhere, that present demand is not 
resulting in any better prices. Demand is 
irregular. It is not difficult to market white 
oak, but red oak continues to accumulate, as 
do some other hardwoods, including maple. 
There is not a brisk demand for oak flooring, 
and flooring plants are therefore being op- 
erated very irregularly. 

Fred L. Space, president Cherry River Boom 


& Lumber Co.; Fred L. Dakin, of Scranton, 
and F. N. Pearce. general sales manager of 
the company at Philac-'»hia, were in Rich- 
wood last week inspec.ing the properties of 
+ Naat both at Richwood and at Gauley 
VLILIS. 


Mill Stocks Being Reduced 


BroOKHAVEN, Miss., April 23.—The hard- 
wood market continues very weak. Prices are 
so low that there is hardly any inducement to 
operate. Aside from the automobile trade, 
very little can be expected until after the fur- 
niture shows. Those hardwoods that go into 
automobile manufacture are very firm, and 
large wire inquiries are received almost daily 
for dry stocks for quick loading. But stocks 
of elm, magnolia and soft maple are very 
scarce, and there is practically no hickory on 
hand. The gums and oaks remain very quiet, 
with only small sales made here and there. 
Poplar continues to sell well, but prices show 
no improvement. Orders are considerably be- 
low normal but so is production. Shipments 
have been holding up quite well, and stocks are 
being reduced right along. 








Busi in Brief 
While conditions in the various industries exhibit differences that affect the general business 
situation and thus detract from its uniformity, yet the general status is good and fundamentally 
strcng. Increases in outdoor work, expansion in the automobile manufacture 
GENERAL and enlarged output of the steel industry have combined to improve the em- 
pleyment situation. Bank clearings for the latest week totaled $12,425,645,000, 
compared with $10,807,849,000 for the week immediately before, and with $8,748,992,000 during 
the corresponding week of 1927. The number of commercial failures for the later week was 474, 
compared with 435 for the corresponding week of 1927. Loadings of revenue freight for the 
week ended April 14 tctaled 912,377 cars, compared with 919,296 for the week before. 


During the last week there have been fluctuations in the money rate that have reflected, no 

doubt, the erratic conditions in the stock market. Several of the reserve banks have increased 

their rediscount rates by fractions of a cent, and the call money rate in New 

PRICES York has reacted to the ups and downs of the stock market. For the fourth 

week in succession Harvard Economic Society’s index of wholesale commodity 

prices has made a slight gain, being 96.5, for the week ended April 18, compared with 96.1 for 

the week ended April 11. Dun’s Review for the latest week showed 40 advances to 14 declines, 

compared with 32 and 28, respectively, for the corresponding week of 1927; the index for the 
latest month standing at $195.415, compared with $190.478 for the corresponding month of 1927. 


For six weeks or more the price of No. 2 red wheat has been steadily advancing on the 
Chicago market, the gain for the last week being about 10 cents a bushel. During the latest 
week corn also made a substantial gain, the price at the week-end being 

PROVISIONS $1.28'4 a bushel, compared with $1.205, for week-end immediately preceding. 
For about five weeks hogs on the Chicago market have been advancing in 

price, $9.90 being the ruling value per hundred pounds at last week’s close. Beef steers, have 
been holding steady at $14.50 for several weeks, but at the latest week-end the price declined 
to $13.75 a hundred. Extra creamery butter was priced at 45 cents a puund at the week-end. 


Conditions in the steel industry continue to be excellent with respect to current orders, ond 
output as well as with respect to future commitments. Demand for building construction, as 
well as for automobile building, implement manufacture and from other 
STEEL consuming sources has sustained output in the major producing centers close 
to capacity. Up to the present time there has been little indication that 
operation in April will show the decline that tock place a year ago. In face of strong demand 
prices have been well held, and while there has appeared intimation of concessions here and 
there, no actual lowering of prices has been reported. 
Production of petroleum continues at a high level. The average daily output as reported by 
the American Petroleum Institute for the week ended April 21 was 2,393,750 barrels. This 
was an increase in output compared with the week immediately before, but 
FUELS was slightly below the production for the week ended April 7. Output of 
bituminous coal as reported by the bureau of mines for the week ended 
April 14 was 7,417,000 net tons, compared with the corresponding week last year of 8,001,000 
tons. The output of anthracite for the week ended April 14 was 1,596,000 toms, compared with 
1,762,000 tons for the corresponding week of 1927. 











Buys Mill and Timber 


Evxins, W. Va., April 23.—One of the larg- 
est deals m timber land in Weston in years was 
consummated last week when the Eakin Lum- 
ber Co. purchased outright the entire holdings 
of the Moon Lumber Co., the consideration be- 
ing, it is understood, in excess of $200,000. In- 
volved in the transaction was the band mill of 
the Moon Lumber Co. at Custis in Braxton 
County and about 2,300 acres of timber. In 
addition to the holdings in Lewis County, about 
3,700 acres of virgin forest in Kanawha County 
is also included in the deal. . 

The Eakin Lumber Co. is also developing a 
large acreage in Nicholas and Greenbrier coun- 
ties, the railroad line leading into the interior 
from Fenwick, where the manufacturing plant 
for this tract is located. 

Along with the purchase of this added acre- 
age comes the announcement of an increase in 
the capital stock of the Eakin company from 
$150,000 to $800,000. Officers of the company 
are P, E. Eakin, president; Ceph Eakin, vice 
president and J. Ward Eakin, secretary and 
treasurer. 


Philippine Mahogany in East 

BALTIMORE, Mp., April 23.—After months of 
negotiations, the Mann & Parker Lumber Co., 
hardwood distributer, has concluded arrange- 
ments with the Cadwallader-Gibson Co., of Los 
Angeles, Calif., to act as distributer in the 
East of the bataan and lamao mahogany from 
the Philippine Islands turned out by the West 
Coast corporation. The first shipment of some 
500,000 feet is already on the way from the 
archipelago to this city, and is expected to ar- 
rive here about the middle of May. Another 
shipment of about the same size will follow 
six weeks later, and additional consignments 
will be forwarded from time te time It is ex- 
pected that the Baltimore company will 
handle millions of feet of mahogany annually. 
The timber is being cut in the mountains of 
the islands and is represented as having a 
dense grain and to be beautifully figured. A 
market for it will be sought among furniture 
and cabinet makers, and other users of rare 
woods. The Mann & Parker Co. is now mak- 
ing efforts to secure a terminal with adequate 
storage facilities. The territory to be covered 
by the company extends from Camden, N. J., 
south to the Gulf and west to the Mississippi 
River. 


Rains Close Alabama-Mississippi Mills 

Louisvit_e, Ky., April 23.—Inquiries and or- 
ders have been good, and local jobbers and pro- 
ducers of hardwoods claim that demand is bet- 
ter than it has been, but that prices are gen- 
erally unsatisfactory. The furniture trade is 
more active, while automotive demand is good, 
with scattered buying on the part of railroads. 
Hardwood flooring plants are taking oak, while 
there is a fair movement to trim and cabinet 
plants etc. Core stock has also been in very 
fair call. Demand for kiln drying space in- 
dicates that consumers expect to move a lot of 
lumber in the next few weeks. Not much ash 
is moving, but there is considerable sale of ma- 
ple and elm as well as magnolia. The last 
named wood is shown in sales reports more 
often than at any previous time. Hardwood 
men report that offered prices have been re- 
fused in some instances over the last few weeks, 
more especially on common oak. With mills 
closing down, indications are that the market 
will improve somewhat. Hardwood prices on 
inch stocks, Louisville, are: Walnut, FAS, 
$240; selects, $160; No. 1, $90@95; No. 2, 
$40@45. Ash, FAS, $80@85; common, $50@ 
55. Quartered red gum, FAS, $95@100; com- 


For Current Market Prices on Hardwoods See Pages 76 and 77 
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mon, $55; plain red, FAS, $90@95; common, 
$50; plain sap, FAS, $50@55; common, $39@ 
40, Southern poplar, FAS, $87; saps and 
selects, $70; common, $49@50. Appalachian 
poplar, FAS, $100; common, $55; saps and 
selects, $75. Chestnut, $80 and $55. Southern 
plain oak, FAS, red, $70, white, $75; common 
red, $52; white, $55. Appalachian, FAS, red, 
$80@85; white, $90@95; common $57 and 
$62. Quartered white oak, $110@125; common, 
$60@65. 

High water in the Alabama-Mississippi dis- 
trict is slowing down production, with indica- 
tions that a good many mills that were not af- 
fected by the Delta flood last year will be 
down for a week or ten days at least. 


Rains Causing Log Shortage 

Macon, Ga., April 23.—Business shows im- 
provement. Shipments and sales continue in 
excess of production. Not only is there a 
good domestic demand, at the higher prices 
prevailing during the previous week, but there 
is a good demand for the export trade. All 
woods are selling well, with poplar one of the 
favorites, as it has been for some time. Trim 
mills are busy, there being no slackening in 
demand for thi$ product. Rains have inter- 
fered with logging operations to such an ex- 
tent that log shortage may cause curtailment of 
mill operations. Flood warnings have been 
issued, all streams in this territory being high, 





held and prices are $1 to $2 higher for spot 
than for mill shipment orders. Retailers are 
taking all available stocks. Common lumber is 
also $2 higher, especially sheathing and dimen- 
sion, Stocks of these here are scarce. Cypress 
is also more active, with prices firm and supplies 





. 7. 
Completing Modern Sawmill 
WEBSTER SprRING?'©RV, Va., April 23.—The 

new Pardee & Curti#? Lumber Co.’s sawmill, 
now in the last stagés of construction here, 
will be placed in operation some time early in 
May, according to Harry W. Mitchell, its 
builder. 

This new mill, which is located at the junc- 
tion of Elk River and Leatherwood Creek, is 
substantially built, modern in every respect, and 
in point of equipment will rank with any oper- 
ation of its size in the Appalachian region. Its 
equipment includes two Allis-Chalmers roller 
bearing type C band mills. Power is supplied 
from four H. R. T. boilers 6 feet by 18 feet 
in steel casings, and a 22x36 Corliss engine. 
The mill building measures 60 by 165 feet with 
lath mill, and the sorting shed is 125 feet long. 

One especially interesting feature of the plant 
is an up-to-date power house building of re- 
inforced concrete and a burner isolated from 
the mill by a mountain spur on which the fire 
protection tank is located. 

The log pond, which is supplied with water 





View of Pardee & Curtin Lumber Co.’s new mill near Webster, Springs, W. Va., which will 
start operations early in May 


and of course logging crews are not able to get 
into the swamps. 





Spot Lumber Keeps Firm 


Cincinnati, Onto, April 24.—Hardwood 
buying was again hand-to-mouth, with very few 
orders of more than single carlot size. Furni- 
ture factories, except one or two, are practi- 
cally out of the market. Piano factories have 
ceased to buy for the time. Flooring factories 
are also poor buyers, taking small quantities of 
oak and hard maple. Auto body builders are 
regularly placing small orders, and automobile 
factories are doing likewise. A large butcher’s 
supply house here, which has been posting reg- 
ular weekly orders for one to five cars of hard- 
woods, today posted a notice that no material 
was wanted and asked all firms who had orders 
been given during the week to hold them pend- 
ing further information. Prices are inclined to 
be softer, although quotations are practically 
unchanged on spot stocks in wholesalers’ hands. 
Mills are said to be shading these prices $1 to $3. 
Auto factories will continue to buy dimension 
in preference to rough lumber. 

Southern pine is more active, though orders 
are not as free as during the previous week. 
Continued cold weather caused the holdup. 
Rains in the mill territory are holding up ship- 
ments, so that spot stocks here are more firmly 


from a dam located about one third mile up 
Elk River, was through necessity floored and 
sided owing to the nature of the ground site, 
consisting of river boulders and sand. 

High docks run through the yard, as shown 
in the accompanying illustration. Loading will 
be direct to cars on tracks between the rows of 
piles. ; 

The mill is served by the old Gauley, Cheat 
& Elk Railroad, also known as the West Vir- 
ginia Pulp & Paper road, which was recently 
taken over by the Western Maryland Railway. 
In addition to the mill, there is also being built 
a machine shop, office, hotel, store and other 
buildings necessary to a new community, and 
about fifty houses for employees have been 
completed at this time. While the mill is lo- 
cated at the junction of the two rivers, the 
town is built on the, opposite bank of the Elk 
and up the Leatherwood. 

The Pardee & Curtin company owns in close 
proximity an excellent stand of virgin timber 
which will feed the mill for fifteen years or 
more. Construction of the logging road is well 
under way, and about 3,000,000 feet of logs 
have already been cut preparatory to the open- 
ing of the mill. 

Mr. Mitchell, designer of the plant under 
whose supervision the construction work has 
been carried on, is one of the best known mill- 
rights in this section of the country. 


none too heavy. Interior trim is in good de- 
mand. 

J. Watt Graham, president Graham, Hard- 
wood Lumber Co., was elected last week as di- 
rector of the Cincinnati Association of Credit 
Men. He is unopposed candidate for the treas- 
urership of the Cincinnati Lumbermen’s Club. 





‘Favor Heavy Curtailment 


MeMpPuis, TENN., April 24.—Hardwood de- 
mand continues fair, keeping pace with produc- 
tion. The output has declined but not to a 
point where present stocks are being reduced. 
Orders received are at exceptionally low prices. 
Efforts are being made to curtail production at 
least 40 percent for the next few months, until 
present heavy stocks are sold and a fair price 
is obtained. Rains have flooded the lowlands, 
and rivers are more than bank full. Logging 
has been stopped in many sections, and a num- 
ber of mills have been forced to shut down. 
Many mills have closed voluntarily until stocks 
are reduced. The great majority of producers 
throughout the South favor heavy curtailment. 

The demand from the automobile group is 
the great support of the present market. Other 
groups are buying, but in limited amounts, and 
mostly of distressed lumber at exceptionally 
low prices. The building trade demand is not 
up to normal. The export trade continues good, 
but prices are not satisfactory. Many claims 
are being received from foreign buyers. 

Fred M. Darnell, president R. J. Darnell 
(Inc.), sailed from France last Saturday. He 
spent two months on the Continent. He will be 
at his desk next week. Mrs. Darnell accom- 
panied him. 

Frank B. Robertson, sales manager Missis- 
sippi Valley Hardwood Co., sailed last Satur- 
day for Liverpool. He will spend three months 
visiting old friends and customers abroad. 


Eastern Sellers More Cheerful 


Boston, Mass., April 24.—There is a cheer- 
ful atmosphere this week in the: local offices of 
hardwood specialists, who report a good volume 
of April business and a little firmer prices. Ash 
and common grades of oak are selling well. 
Northern birch ‘is scarce. Demand is good for 
all grades of poplar. 

The buying of hardwood flooring lacks the ex- 
pected spring vigor. Retailers are confident 
there will be no price advances and are taking 
only limited quantities. The first grade of plain 
white oak flooring is $80.50 @$81.50. The low- 
est price lately reported is $79. Last Wednes- 
day a highly regarded manufacturer sold two 
cars to a large local retailer at $82. Second 
grade is more easily sold here, and there are 
chances to buy at $70@71.50. The bulk of busi- 
ness in third grade is at $49.50. 

Maple flooring is inactive. First grade is of- 
fered at $78@80. Birch flooring is in moderate 
demand and first grade can be bought at $72.50. 


Notes of Buffalo Trade 


Burrao, N. Y., April 23.—W. W. Schupner, 
secretary National-American Wholesale Lum- 
ber Association, was a visitor here last week, 
stopping off while on his way from Chicago to 
New York. He and a number of the local lum- 
bermen were guests of Horace F. Taylor, presi- 
dent Taylor & Crate and director of the asso- 
ciation, at a luncheon given on April 21 at the 
Buffalo Club. 

The annual Charities & Community Fund 
Campaign will be started here next week, with 
Ganson Depew as general chairman, assisted by 
a large number of workers, including many 
lumbermen. The quota this year is $777,848. 

The Blount Lumber Co., Lacona, N. Y., has 
lately bought the Comstock tract of timber at 
Williamson, N. Y., and will establish a mill yard 
there. The tract will provide a supply of lum- 
ber for the next ten years. This company owns 
18,000 acres of timber lands in the counties of 
Oswego, Jefferson and Lewis. Conservation is 
being practiced and seedlings have been planted 
where timber has been cut. 

Since the death of George A. Jackson, secre- 
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tary and treasurer of Jackson & Tindle, which 
occurred on April 11, new officers have been 
chosen. William K. Jackson continues as presi- 
dent; Frank T. Tindle will be vice president and 
also treasurer, and Howard T. Jackson, secre- 
tary. 

Harold Hauenstein, who is vice president 
Buffalo Lumber Exchange, has been elected 
president of the Buffalo Lumbermen’s Golf 
Club, which plans to play a good many games 
the coming season. 

Wholesalers have noted quite an increase in 
the shingle demand this month, the result of se- 
vere windstorms which have prevailed in this 


and other States this spring. Retail stocks of 


shingles in many localities have been much re- 
duced. 


Output Low; Market Stronger 


Attanta, Ga., April 23.—Georgia hardwood 
output is still 30 to 35 percent. less than normal, 
largely because of rains. Orders and inquiries 
have shown substantial improvement. New 
business last week was 10 to 12 percent larger 
than production, and stocks are being rapidly 
reduced. Some items of No. 2 are hard to ob- 
tain where immediate delivery is wanted. The 
automobile and body plants are the largest buy- 


News Notes From Southern 


Wood Economical for School Houses 

New Orveans, La., April 23.—The useful- 
ness of lumber in the smaller school structures 
in which economy is attained through low 
initial costs based on durability, and the ease 
with which additions may be made to meet in- 
creased enrollment of children, are well illus- 
trated in McDonogh No. 19, a unit of the 
New Orleans public school system, shown in 
the accompanying photograph. 

The school was erected in 1884 at a cost of 
$6,000 with funds derived from the estate of 
John McDonogh, a benefactor of public edu- 
cation in New Orleans and Baltimore, being 
thrown open for use on Sept. 15, 1884. Wil- 


Call; S. L. Willis, Silsbee; A. Jones, Voth; D. 
Jones, Merryville, La, G. B. Garnette, Call; 
J. E. McGuire, Roganville; J. B. Damrel, Blox; 
R. L. Miller, Blox, and S. S. Allgood, Steep 
Creek. The managers wére banqueted by the 
company Tuesday night in the Rose room at 
Hotel Beaumont. The meeting closed late 
Wednesday afternoon. 


May Prohibit Use of Wood Shingles 


THOMASVILLE, Ga., April 23.—An_ anti- 
shingle ordinance has been introduced before 
the members of the Thomasville city council, 
which, if enacted into law, will prohibit the use 

















Public school unit in New Orleans to which additions have easily been made 


liam A. 
papers of 
as a “neat and commodius schoolhouse.” 

An addition of rooms on each end of the 
structure was effected six years ago although 
the photograph does not reveal where the ex- 


Freret was architect and the 
the time referred to 


news- 
the structure 


tension on the original cypress began. The 
point of junction is shown only where the roof 
connection was thatched. Inside and out the 
original structure, (which is now the central 
portion), is intact and sound with flooring, 
joists, doors and windows, weatherboarding 
etc., serving the children of 1928 equally as 
well as those of 1884. 


Store Managers Hold Annual 


BEAUMONT, Tex., April 23.—Kirby Lumber 
Co, store managers held their annual meeting 
in Hotel Beaumont last week and put in two 
days discussing matters pertaining to the con- 
duct of the company stores and general busi- 
ness topics. Those in attendance were N. W. 
Sangster, assistant veneral manager Kirby Lum- 
her Co.; J. M. Seale, general purchasing agent, 
and H. C. Hopkins, manager of stores; all of 
Houston; and the following store managers: 
T. C. Bailey, Bessmay; M. G. Barkley, Eva- 
dale; Clyde Haynes, Silsbee; G. C. Wilson, 


of wooden shingles of any type for any new 
construction. in Thomasville hereafter. It also 
provides that where 20 or more percent of a 
shingle roof is destroyed by fire it cannot be 
replaced with wooden shingles. The measure is 
being vigorously opposed, it is reported, hy the 
lumber interests of this district. 


Refuses Job as City Manager 

BEAUMONT, Tex., April 23.—Imagine a lum- 
ber salesman turning down a $10,000-a-year job! 
It actually happened here Saturday, when An- 
drew J. Kaulbach, vice president and sales man- 
ager of the Beaumont Lumber Co. declined the 
job of city manager of Beaumont, which was 
to have been tendered him by the newly installed 
city commission. Mr. Kaulbach’s friends had en- 
tered his name for the city managership and not 
only the three commissioners, but a majority 
of the fifteen councilmen (of which body Mr. 
Kaulbach was formerly a valued member), had 
decided to offer him the position following the 
regular meeting of the city commission tomor- 
row. Mr. Kaulbach, in a statement issued Sat- 
urday, said: 

I am not a candidate for the office, either 
directly or indirectly. I would not consider 
it under any circumstances, because of the 
fact that I am very happily situated in a line 


ers, though there has been steady improvement 
in demand for gum from southeastern furnj- 
ture trades though few orders are reported 
from northern plants. Red and white oak are 
moving better to flooring plants than at any 
time this year. Oak flooring call from south- 
eastern yards is the best in several months. 
Northern yard inquiry for oak flooring is heavy 
but sales are not yet active. Further improve- 
ment is reported in demand for both southern 
and northern maple flooring. Millwork demand 
continues to improve. Hardwood prices are 
gradually gathering strength, especially in com- 
mon grades. 


Trade Centers 


of business I have followed all my life. My 
present connection is the most pleasant and 
agreeable one I have ever made and I would 
not think of giving it up for a position which 
may not last over two years, or until the 
next change of city administration. 


Elected to Board of Trade 


SAVANNAH, Ga., April 23.—E. George Butler, 
a member of the firm of the J. G. Butler Co., 
Savannah, millwork and general lumber manu- 
facturer, was elected president of the Savannah 
Board of Trade at the annual meeting last week. 
Mr. Butler is also a member of the board of 
directors of the Georgia Manufacturers’ Asso- 
ciation. Herbert L. Kayton, a prominent naval 
stores man of Savannah, was elected second vice 
president of the board. 


Fire Destroys Big Storage Yards 


Wasuincton, D. C., April 23.—Thursday 
night of last week Washington witnessed a 
spectacular fire which destroyed the storage 
yards of Johnson & Wimsatt, one of the capital 
city’s pioneer wholesale lumber concerns, on 
the Potomac River water front. It was a five- 
alarm fire, with all Washington companies and 
several from nearby Maryland and Virginia 
suburban towns fighting the blaze, which so 
illuminated the sky that persons on high points 
as. far away as 25 miles saw the reflection. 
Many thousands of Washingtonians and sub- 
urbanites went t6 the water front to witness 
the spectacle. Potomac Park is just across the 
Washington channel of the Potomac from the 
lumber yard. Automobiles were parked by the 
thousands on both sides of the channel and for 
many city blocks in all directions on the Wash- 
ington side. 

The damage has been estimated as high as 
$300,000, the fire marshal, however, being in- 
clined to name a considerably lower figure. 
Among the property destroyed were several 
high-grade draft horses in which W. A. Wim- 
satt, surviving member of the firm, took great 
pride. A few horses were rescued before the 
blaze became so terrific as to make further 
rescue efforts impossible and compel the fire 
forces to concentrate on saving adjoining prop- 
erty. Hose connections were run for several 
blocks on account of the large number of 
engine companies called out to fight the blaze. 
The Washington water front is not nearly as 
extensive as that of some cities. The floating 
equipment also was on the job Thursday night. 

Members of President Coolidge’s cabinet. 
senators and representatives and others of 
prominence joined the throng, estimated at 
30,000, attracted by the spectacular blaze. 

W. A. Wimsatt, president of the company. 
estimated the value of the lumber destroyed 
at approximately $200,000. His valuation of 
trucks and other property engulfed by the 
flames was $50,000. Some estimates,’as stated 
above, placed the damage as high as $300,000, 
including adjoining property that did not escape 
unscathed. The lowest estimate that has ap- 
peared was $125,000, which probably is entirely 
too conservative. Insurance will cover a large 
part of the loss caused by the fire. 
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Brings Manufacturer to the Salesman 


New York City, April 23.—An unusual sales 
conference was held here last week by the 
Southern Pine Sales Corporation, which in the 
opinion of Charles Hill, general sales manager. 
will prove as beneficial as it was novel. It 
has been the company’s policy to send its 
salesmen once a year on a tour of the mills 
it represents, with a view to keeping them in- 
formed regarding manufacturing facilities, 
stocks and general mill conditions. This year 
this policy was reversed, and the manufacturers 
were invited to New York for a conference with 
the salesmen. 

First the manufacturers accompanied the 
salesmen on a trip through their respective ter- 
ritories, calling on the trade, enabling them to 
make a first-hand study of consumer require- 
ments and to give the salesmen the millman’s 
viewpoint on the handling of sales. Following 
this there was a meeting between the individual 
salesmen and the sales manager of the Southern 
Pine Sales Corporation during which particular 
problems and local conditions were thoroughly 
discussed, and on Saturday afternoon they all 
met in joint conference at which mutual prob- 
lems and sales policies were analyzed. 

“One of the principles of salesmanship that 
we have emphasized from the beginning is that 
salesmen must know the product they are of- 
fering to the public,” stated Mr. Hill in explain- 
ing the purposes of these meetings. “A great 
deal of educational work with our salesmen has 
been accomplished during the last year or more 
in teaching them the different qualities and uses 


One Million 


Houston, Tex., April 23.—The gigantic hall 
now under construction to accommodate the 
Democratic convention to be held here this 
summer, is being built of southern pine cut in 
Louisiana and Texas, 1,000,000 feet being used. 
The Kirby Lumber Co., of Houston, is supply- 
ing the roof and roof support material; and the 
Angelina County Lumber Co., of Lufkin, Tex., 
and the Peavy-Wilson Lumber Co., of Shreve- 
port, La., are furnishing the rest of the lum- 
ber for the structure. The material supplied 
by the Peavy-Wilson concern. was shipped 
from its Peason (La.) mill. All of the lum- 
ber is being supplied through a local retailer, 
the Herman H. Hale Lumber Co. 

Che building is composed of three Lamella 
spans, manufactured by the Lamella Truss!ess 


of the different species we are now handling. In 
order to accomplish this purpose more effec- 
tively we invited the manufacturers to accom- 
pany the salesmen in their visits to their cus- 
tomers, and afterward to confer with them. 
We believe these conferences are the laboratories 
where educational value and dynamic sales force 
are produced, and from our experience we ex- 
pect satisfactory results from this meeting.” 


Mr. Hill further stated that while several of 
the mills the Southern Pine Sales Corp. for- 
merly represented have during the last year, 
ceased to produce, either because of fire or 
timber exhaustion, contracts have been entered 
into with several other mills for their produc- 
tion so that the company’s original rated produc- 
tion of 1,000,000 feet daily will be kept up. 
The new contracts are with the Argent Lum- 
ber Co., of Hardeeville, S. C., cutting pine, cy- 
press, gum and other hardwoods; the Montague 
Lumber Co., Charleston, S@ C., producing cy- 
press, gum, ash and other hardwoods; Tilgh- 
man Lumber Corp., Sellers, S. C., pine, cypress 
and hardwoods; Bennett-Walker Lumber: Co., 
Johnsonville, S. C., air dried roofers and kiln 
dried boards; Major & Loomis Co., Hertford, 
N. S., pine, cypress and hardwoods; Lightsey 
Bros., Miley, S. C., pine, cypress and hardwoods, 
and Jackson Bros. Co., Valdosta, Ga., producing 
pine flooring principally, also cypress, gum and 
other hardwoods. The company has been sell- 
ing the pine production only of the Argent Lum- 
ber Co., for the last five years. 


The Southern Pine Sales Corp. is also selling 


the products of the Hicks Lumber Co., Eufaula ; 
Mills Lumber Co., Loachapoka; Mauney Lum- 
ber Co., Sellers, and the J. H. Steedman Lumber 
Co., Clayton, all in Alabama. 


Uses of Hampshire White Pine 


Concorp, N. H., April 24.—Records of Colo- 


nial days reveal that in 1671 New Hampshire 


was generally recognized as the center of* the 


growing lumber industry of the American colo- 
nies. 


So far as white pine is concerned New 
Hampshire still ranks third in the United 
States in the annual cut of this important soft- 
wood. The latest figures from returns made 
by lumber operators show an annual produc- 
tion of 171,000,000 feet of New Hampshire 
white pine, about 65 percent of the total lum- 
ber production of the State. The uses of this 
type of white pine are many and varied, al- 
though there is a popular conception that the 
principal consumption is in boxboards. It is 
being manufactured into stock for sash and 
blinds, fish and lard buckets, washtubs and 
pails of all kinds, ice cream freezers and re- 
frigerators, wooden dishware, toys and many 
other novelties, to say nothing of the many 
uses for white pine in building construction. 
Eastetn white pine is so light and strong and 
yet easily worked that it is especially popular 
with pattern makers. 


Feet for Convention Hall 


Roof Co., of which J. W. Link, vice president 
and general manager of the Kirby Lumber Co., 
is president. The center or main span is 120 
feet in width and 326 feet in length. The 
subordinate spans, located one on each side of 
the main span, measure 76 feet in width by 
285 feet in length. This makes the main audi- 
torium roughly 272 feet wide and 326 feet long, 
containing over 80,000 square feet, and the 
entire building, including lean-tos, will cover 
105,000 square feet. 

The height of the center span is 58 feet from 
the floor to the dome, the columns stfpporting 
it being 14x14-inch longleaf southern. pine, 38 
feet in length, placed 41 feet apart. The sills 
are also 14x14-inch timbers. The outer spans 


are supported by 10x12-inch columns and 12x 


12-inch sills, also spaced 41 feet apart. This 
makes only twelve columns within the entire 
auditorium proper, giving excellent visibility 
from all directions. 

The main span is built of 3x14-inch longleaf 
lamellas, fastened together by 7%-inch bolts. 
The side spans are 2x10-inch longleaf lamel- 
las, bolted together in like manner.. This entire 
structure was erected by the Lamella Trussless 
Roof Co., of this city, under contract in twenty- 
two working days. This included the sheathing 
of the roof, and everything ready for the roof- 
ing material. The time allowed by the city for 
the construction of this roof was forty-five 
days, which means that the Lamella company 
executed its work in less than half the specified 
time. 
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One million feet of longleaf southern pine, cut in Louisiana and Texas, is used in the construction of the gigantic auditorium being built 
in Houston, Tex., to accommodate the Democratic convention to be held in that city this summer 
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National Production, Shipments and Orders 
Wasurnoton, D. C., April 23—The following statistics were compiled by the National Lumber Manufacturers’ Association: 

Softwoods: Production Shipments Orders 

Week ended: 1928, April 14; 1927, April 15— 28 1927 1928 27 1928 1927 
i en ek «deca wey pales 666 «0e0eeenes ee 63,910,121 64,094,158 67,216,864 61,057,058 73,121,048 61,929,012 
West Coast Lumbermen’s Association................ eoeece 123,070,070 70,365,678 132,030,128 72,108,650 144,230,286 78,143 ,629 
Western Pine Manufacturers’ Association.............. ° ,806, 29,316,000 20,118,000 29,612,000 18,818,000 26,544,000 
GOTSEOOMOR DOU WOOE ASSOCIREION... vcccccccccccccceccsccocces 6,581,000 7,563,000 7,310,000 7,293,000 6,707,000 10/112 000 
ee, Gn Se SAN on ono 6 0b Kn cied eben Keeees e's 5,198,133 6,895,732 5,540,033 7,710,912 4,748,905 5,944,151 
Northern Pine Manufacturers’ Association.............+.e0- 7,198,400 8,086,500 7,078,500 7,970,600 6,213,000 8,668,000 
Northern Hemlock & Hardwood Manufacturers’ Association. . ,000 2,921,000 2,233,000 3,473,000 2,263,000 3,353,000 

Total softwoods, one week........ One seceeeeeeeees 299,856,724 189,242,068 241,526,525 189,225,220 256,101,239 194,693,799 
California White & Sugar Pine Manufacturers’ Association.. es * ewes Se. vnsslatesd 16,955,000 

Pifteen weeks ended above dates— 
GEE ere ne 1,026,789,199 1,020,477,776 1,060,044,341 962,683,101 1,113,849,368 1,008,214,933 
West Coast Lumbermen’s Association........... cackes eoeeee 1,704,941,285 1,105,713,757 1,662,007,121 1,097,394,373 »830,472,591 1 ,182,047, 201 
Western Pine Manufacturers’ Seen Kokecenned eaeae mene 263,464,000 289,397,000 362,642,000 390,568,000 385,859,000 411,706,000 
California Redwood Association............ oe ane ema eecce 125,908,000 102,729,000 107,006,000 119,216,000 113,604,000 137,553,000 
North Carolina Pine Association......cccccccccccccccces xeeé 92,583,418 115,697,117 94,146,672 116,750,371 92,324,859 100,922,792 
Northern Pine Manufacturers’ Association PS Pe eas 93,988,800 98,288,000 105,226,400 105,730,900 118,176,000 106,606,000 
Northern Hemlock & Hardwood Manufacturers’ Association.. 35,082,000 48.407.000 31,205,000 48,575,000 34,251,000 48,891,000 

Total softwoods, fifteen weeks................sceeceeces 3,342,756,802 2,780,709,650 3,422,277,534 2,840,917,745 3,688,536,818 2,995,910,925 
California Saja & Sugar Pine Manufacturers’ Association.. ee SURO lc clcctcces 351,436,000 +o oe 
Hardwood 
Northern Hemlock & reeippaties Manufacturers’ Sine 

Cn WG scsesees eetaebeus “ebewe nextneee ° vibeveneves 4,486,000 4,026,000 2,885,000 3,462,000 2,218,000 2,415,000 

i i .¢ sell wes Chae eGis ae ers one a kee ielne oka ewan bs 86,589,000 96,530,000 * 58,528,000 63,743,000 51,869,000 62,702,000 
Hardwood Manufacturers’ Institute— 

One Win cnepbedncess d6e6a Coe eusescoveeroce en eens coe 49,786,000 12,741,000 47,091,000 18,140,000 53,636,000 18,599,000 

rece Sh atk hn Bataleon salam 0 Wh aae ee aia 537,685,000 340,036,000 562,789,000 374,217,000 594,525,000 394,860,000 














National Analysis 


Wasuincton, D. C., April 23—The Na- 
tional Lumber Manufacturers’ Association is- 
sued the following analysis for the periods 
ended April 14—orders and shipments being 
shown as percentages of production: 








One Week 15 Weeks 
A. 
cr 

No.of Ship. Or- Ship- Or- 
Association— mills ments ders ments ders 
Southern Pine....104 105 114 103 108 
West Coast....... 113 107 117 97 107 
Western Pine..... 25 92 86 138 146 
cy dant Pines*. 16 172 141 170 170 
California Redwd. 13 111 102 85 90 
N. Carolina Pine.. 37 107 91 102 100 
Northern Pine.... 7 98 86 112 126 
N. Hem. & Hdw... 17 107 108 89 98 
All softwoods.. .332 108 113 106 114 
N. Hem. & Hdw... . 64 49 68 60 
Hdw. Mfrs. Inst. .357t 98 108 105 111 
All hardwoods.. 92 102 96 104 
All woods ..... 105 111 105 112 

*Fifty percent of cut in region. 


Actual production reported made the follow- 
ing percentages of normal in the periods in- 
dicated : 





1928 1927* 
7* a —™ ~ 
No 1 15 ‘No. 1 15 
Sorrwoops— Mills Wk. Wks. Mills Wk. Wks. 
South. Pine...A 104 93 95 114 87 86 
West Coast....A113 113 108 72 #111 108 
Western Pine.A 25 94 83 37 89 57 
ae ry Pines...A 16 88 108 ne se se 
Calif. Redwd..A 13 91 109 16 84 88 
m. Car. Pise...C 87 67 68 37 71 73 
North. Pine...A 7 81 98 ° 
N. Hem.&Hdw.A 17 102 89 os 
All softwoods. 332 100 100 276 94¢ 
HarRDWwoops— 
N. Hem.&Hdw.A 88 93 
Hdw. Mfrs. 
i. ene wen C 357t 67 68 125+ 61 81 
All hardwood. 68 70 
All woods.... 94 93 


*Normal production had been established - 
only six associations for 1927. #F ive groups. 


A—Normal based on actual output for pe- 
riods of two to five years. 


C—Normal based on estimated mill capacity. 
TUnits of production. 





Data on Walnut 


The American Walnut Manufacturers’ Asso- 
ciation has compiled the following data: 


March February March 

Lumber— 1928 1928 1927 
Manufactured 3,267,500 2,585,400 3,318,700 
Shipments ..... 3,041,700 2,762,200 3,114,500 
en EE a 13,326,500 13,179,200 11,291,200 
Purchases ..... 2,184,500 2,131,400 2,857,500 
Made into lumber 

and veneer 2,407,200 2,014,100 2,737,700 
EE. és 6 wdeX 2,951,400 3,229,200 2,0 47, 000 





. West Coast Review 


SEATTLE, Wasu., April 21.—For the week 
ended April 14, 113 mills report as follows to 
the West Coast Lumbermen’s Association: 
Production 123,070,079 


Shipments .132,030,128 7% above production 
Orders 144,230,286 17% above production 
Shipments— 
Water delivery: Feet Feet 

Domestic ........... 48,517,636 

DE. Scacenatieasvss2 13,187,767 

Total water (50%)............ 61,705,403 
gs tS ree ee 60,242,156 
PEE ccwand de ened wee seaees 10, 082. 575 


Total shipments 


New Business— 
Water delivery: 


Domestic 


132,030,128 


EEE (ci nscle teeeeds 2 
Total water (47%).......... 71,467,737 
| ee ee eee 62,679,974 
a Ee |) a eee 10,082,575 


Total new business............ 
Unfilled orders— 
Water delivery: 

Domestic cargo 

Export 


168,705,926 
Ceuaw ween ea 144,029,334 
Total water 
Rail 





North Carolina Pine 


NorFoLtk, Va., April 23—The North Caro- 
lina Pine Association makes the following 
analysis of figures-from forty-seven mills for 
the week ended April 14: Per 
Percent Percent cent 
Normal Actual Ship- 


Production— Feet output output ments 
Normale ..:.. 9,330,000 ‘ 
pl are 8,082,000 87 
Shipments ..... 7, 963,000 87 99 i 
TT errs 9 "902.000 106 122 124 
Unfilled orders. .59,439,000 


fAs compared with preceding week, there is 
an increase in orders of 25 percent, but that 
week only forty-one mills reported: 

*“Normal” is based on the amount of lum- 
ber the mills would produce in a normal work- 
ing day. 





Montana Statistics for First Quarter 


SpoKANE, Wasu., April 21—The Montana 
Lumber Manufacturers’ Association, with head- 
quarters at Kalispell, Mont., reported in Spo- 
kane that during the three months of 1928 the 
member mills shipped 65,177,737 feet of lumber, 
compared with 62,887,765 feet during the same 
period in 1927. Of this amount, Montana 4 - 
sumed 26,780,965 feet, or 1,030 carloads. li- 
nois took 8,289,103 feet; Missouri, 2,149,636 
feet; Minnesota, 3,936,438 feet, and Nebraska, 
1,731,020 feet. 


| 








California Redwood 


SAN FRANCISCO, CALIr., April 21.—The fol- 
lowing information is summarized from the 
report of the California Redweod Association 
for the week ended April 14: 











Redwood White- 

No. of Percent of wood 

Mills Feet production Feet 

Production 13 6,581,000 100 1,409,000 
Shipments 13 7,310,000 112 1,459,000 

Orders 
Received .. 13 6,707,000 102 2,203,000 
On hand 12 29,353,000 a% 6,744,000 
Detailed Distribution of Redwood 

Shipments Orders 
Northern California*..... 2,658,000 2,547,000 
Southern California*..... 2,997,000 2,241,000 
WEEE xchakeewneeeeee patedin ate 183,000 
MOTORS occ ccc ccrccecs 1,598,000 1,231,000 
PR. uditwacedbesetes'd 57,000 505,000 





Totals 7,310,000 6,707,000 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


*+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Western Pine Summary 


PortLanpD, Ore., April 21—The Western 
Pine Manufacturers’ Association summarizes 
as follows reports for the week ended April 
14, front 25 member mills: Per- 


cent 
Percent Ship- 


Production— Carst » toy ofcut ments 
Normal*® ..... ee 00,000 ene vale 
SO — ee a a1 508, 000 ae 

Shipments (car). 750 19:500.000 nave 
Local deliveries ; 618,000 aa 
Total shipments 20,118,000 92.26 

Orders— 

Cancelled ..... 17 442,000 
Booked (car)... 700 18,200,000 
ee ‘i 618,000 ia eilce 
Total orders.. 18,818,000 86.30 93.54 
On hand end 
week .2,565 66,690,000 
Bookings for the week by twentry- ve aen- 
tical mills were 94.59 percent of those for 


the previous week, 
1,040,000 feet. 


tCars basis is 26,000 feet. 


“Normal takes into consideration mill ca- 
pacity, number of months usually operated 
and usual number of shifts—reduced to a 
weekly basis which is constant throughout 
the year. 


During the week production was 100 percent 
of normal; shipments, 92 percent of normal, 
and orders 86 percent of normal. Average 
for the corresponding week of last four years 
was as follows: Production, 98 percent; ship- 
ments, 88 percent, and orders, 78 percent of 
normal. 


Production is so seasonable that, during 
two winter months, actual production 


showing a decrease of 


amounted to only 53 percent of normal, while 
during two peak summer months the produc- 
tion increased to 114 percent of normal. 
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Southern Pine Barometer 


New OrveANsS, La., April 23.—For the week 
ended April 20, Friday, 102 mills of total ca- 
pacity of 157/4 units (a unit representing 
monthly output of 1,500,000 to 2,000,000 feet 
between Nov. 1, 1924, and Oct. 31, 1927), re- 
port as follows to the Southern Pine Asso- 


ciation : Percent Percent 
3-Year Actual 
Production— Carst Feet Av. Prod. Output 
Average 3 yrs. .. 67,582,338 a ai Rey 
> aaa «~~. 64,559,112 95.53 ictal 
Shipments* .... 3,533 73,129,567 108.21 113.28 
Orders— 
Received* . 3,288 68,058,312 100.70 105.42 
On hand end 
Weeki ....11,837 245,014,063 


*Orders were 93.07 percent of shipments. 

tOrders on hand showed a decrease of 2.03 
percent, or 5,071,255 feet, during the week. 

{Basis of car loadings is March average, 
20,699 feet. 

One hundred mills reported net overtime of 
261 hours, which is 4.35 percent more than full 
60-hour week basis. 





West Coast Waterborne 


SEATTLE, Wasu., April 21.—Cargo  ship- 
ments of lumber from British Columbia, Wash- 
ington and Oregon during the first three months 
of 1928, as reported to the Pacific Lumber In- 
spection Bureau, were 11.9 percent larger than 
those made in the corresponding period of 1927. 
There was a gain of 8.5 percent in British Co- 
lumbia, of 6.3 percent in Washington and of 
33.9 percent in Oregon cargo shipments. Do- 
mestic shipments increased 7.6 percent, there 
having been a gain of 0.6 percent in California, 
of 14.3 percent in Atlantic coast, and of 73.2 per- 
cent in eastern Canada-totals, and a loss of 9.9 
percent in shipments to miscellaneous domes- 
tic destinations. Total export shipments in- 
creased 20.8 percent, or about 7834 million feet; 
there was a gain of about 78% million feet in 
shipments to Japan and of 1914 million feet in 
shipments to the United Kingdom and Conti- 
nent and small gains in shipments to four other 
countries, but a loss of about 1414 million feet 
in Australian takings and small losses in those 
of eight other countries. Detailed figures fol- 





low: 
DoMESTIC— 1928 1927 
i nladiebwele xp 2,960,081 2,052,248 


Hawaiian Islands... 


18,707,436 


21,977,927 








Panama Canal Zone. 1,524,275 357,499 
Philippine Islands... 805,212 1,742,787 
Unclassified ........ 73,113 598,456 

24,070,117 26,728,917 
CaMsormim. 2.050065 00% 356,960,640 354,651,396 
Atlantic coast....... 430,387,998 376.545,118 
Eastern Canada..... 10,791,570 6,231,105 

822,210,325 764,156,536 

EXPORT— 

|) a 47,071,344 61,343,458 
Africa (South)...... 6,482,035 2,885,592 
Central America..... 73,440 181,627 
«| REEDS Apne. 45,001,861 47,076,815 
i See © a ts en ED 
SER: iin’ p dis Ghar aigrae 464,696 3,115,849 
OO Sree 246,245,363 167,735,612 
I (chins nacacot we ea 5,286,514 6.680.418 
New Zealand........ 4,122,466 4.880.917 
South America (E.C.) 14,795,291 15,456,136 
South America (W.C.) 29,074,942 28.953.468 
South Sea Islands... 1,795,352 1,297,881 
U. K. & Continent.. 50,217,230 30,882,107 
West Indies... ccs. 5,676,037 8,193.693 
Unclassified ........ 48,892 74,602 





457,504,136 


378,758,175 


EE ila d ae ite alee 1,279,714,461 1,142,914,711 
Summary by Districts cf Origin 
District Domestic Export Totals 
Brit. Col... 77,319,896 82,115,033 159,434,929 


Puget Sd..288,632.787 
Grays H...196,294,240 
Willapa H. 19,844,946 
Col. River.171,736,683 
Coos Bay.. 68,381,773 


142,991,716 
104,194,445 
1,077,686 
121,625,066 
5,500,190 


431,624,503 
300,488,685 
20,922,632 
293,361,749 
73,881,963 





822,210,325 


457,504,136 1,279,714,461 

In addition to the above lumber, there was ex- 
ported 103,948,269 feet of logs and 9,151,642 
feet of bolts, or a total of 113,099,911 feet, and 
679,265 lineal feet of poles and piling. 

The bureau issued certificates on 76.4 percent 
of the total waterbourne shipments of lumber, 
these covering 66.9 percent of domestic and 93.5 
percent of foreign cargoes. 


Hemlock and Hardwood 


OsuxosH, Wis., April 23——The Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion makes the following report for the week 
ended April 14: 

Hardwoods Hemlock 
Units of 35,000 feet daily 


capacity 56.8 79.5 


Total productive capac- 
BO Foe siete iw whieh eas pes 11,919,000 16,619,000 
Actual production ...... 9,435,000 3,972,000 
Percentage of capacity 89.0 23.0 
IEE ona phe iw wie 8,028,000 3,656,000 

Percentage actual pro- 
EE. a v6 eako es 89.0 98.0 
Ordera reGeived ..cccsccs 8,681,000 3,643,000 

Percentage actual pro- 
EE, oi «os Sens Gee 106.0 98.0 
Orders on hand end week.43,676,000 16,483,000 


Lumber fabricated at mill and used in con- 
struction work is included in total orders and 
shipments. 


Good Results 


That the distributers of maple flooring are 
feeling the effects of the trade promotion forces 
being put behind their product was brought 
out by the members of the Maple Flooring 
Manufacturers’ Association at their meeting 
at the Congress Hotel, Chicago, on April 17. 

A large attendance was on hand, and all en- 
tered into discussions that were led by the 
heads of the different committees, each citing 
some instance where the newly developed stains 
and the revived interest in maple flooring are 
being felt in the field. 

The committee on grades feels that the deal- 
ers and the public expect better service and 
better lumber from the members of the asso- 
ciation, and every effort should be made to 
protect this reputation. It was _ therefore 
recommended that additional mill inspection 
service be had so that each member mill may 
have frequent contact with the expert inspectors 
supplied by the association. Recommendations 
were made to the secretary instructing him to 
secure the needed inspectors. 

It has also been found necessary to increase 
the office force in order that proper follow-up 
and attention can be given to the increasing 
inquiries for literature and advice regarding 
maple flooring. 

Reports from the office show that the adver- 
tising and exhibit work being done by the as- 
sociation is tremendously increasing the inter- 
est in the product by architects, builders, deal- 
ers, and the public. 

Approved methods of bundling and brand- 
ing maple flooring came:in for much discus- 
sion, the members feeling that every effort 
should be made to put the stock on the market 
in line with modern methods and the desires 
of the retail lumber dealers. The feeling was 
also expressed that while maple flooring has 
for many years been trade-marked and grade- 
marked, these marks should be brought into 
line with the balance of the National Lumber 
Manufacturers’ trade extension campaign. The 
members expressed themselves as being in full 
accord with the National trade extension work 
and the association will be represented at the 
coming conferences both in Chicago and Wash- 
ington. 

Many new ideas of treating maple flooring 
were discussed by experts from several . sec- 
tions and representing institutions of ‘long 
standing in the field of research. The matter of 
properly curing the product of the lumber man- 
ufacturers of the North at the sawmills was felt 
to deserve some attention, and in the interest 
of the mills from whom the maple flooring 
manufacturers buy their stock; looking toward 
improvements of the product the following 
resolution was introduced and unanimously 
passed : 

WueErEAS, We believe that it is to the inter- 
est of manufacturers of northern hardwood lum- 
ber and northern hardwood flooring alike, to 


- of same. 


Inland Empire Statistics 


[Special telegram to AMERICAN LuMBERMAN] 


PorTLAND, Ore., April 24.—The Western Pine 
Manufacturers’ Association’s March report for 
thirty mills show shipments as 3,545 cars, con- 
taining 98,572,000 feet, and production as 87,- 
527,000 feet. During the corresponding month 
of 1927, the same mills shipped 3,546 cars con- 
taining 96,448,000 feet, and produced 86,176,000 
feet. March shipments were 13,500,000 feet 
above those of February of this year, and pro- 
duction was 17,500,000 feet above February. 
These mills show a cut for the first quarter of 
16,000,000 feet, or about 8 percent less than for 
the first quarter of 1927. Shipments for the 
same period were 4,000,000 feet or 1%, percent 
more than a year ago. Stocks are 85,000,000 
feet more than a year ago. Shipments for the 
first three menths were 70,000,000 feet above 
production this year, and 50,000,000 feet above 
production last year. 


of Promotion 


utilize our valuable timber résources to the best 
possible advantage, and 

WHEREAS, We as an association feel further 
that a considerable waste is occurring through 
the improper seasoning of hardwood lumber 
and that correct methods can be inexpensively 
put into effect, which methods will result in the 
lumber so produced commanding a preference 
among buyers and a premium in price; there- 
fore, be it ; 

Resolwed, That the accompanying suggestions 
on the piling of green lumber be offered for 
the consideration of all northern hardwood 


‘producers, with the statement that said sug- 


gestions incorporate the practice employed 
over a period of years by one of the largest 
and best known lumber producers in the 
North; and be it further 

Resolved, That the secretary of our associa- 
tion be instrueted to supply the secretaries of 
the Northern Hemlock & Hardwood Manufac- 
turers’ Association and the Michigan Hardwood 
Manufacturers’ Association with copies of this 
resolution and copies of the submitted sugges- 
tions on piling of lumber, with the request that 
they supply each of their members with copies 
Also that a copy of this resolution be 
furnished to appropriate trade journals for pub- 
lication. 


In order that closer codperation could be 
given, and a better understanding had with the 
distributers of maple flooring, a series of meet- 
ings has been arranged between representatives 
of the Maple Flooring Manufacturers’ Asso- 
ciation and those of the organized groups of 
wholesalers, commission men, and some of the 
regional retail lumber associations. 

The general atmosphere of the meeting indi- 
cated clearly that members of the association 
expected not only a larger volume of business, 
but a greater appreciation for the value of 
maple flooring by the trade and the public. 


On Wood Utilization Committee 


Wasuinocton, D..C., April 23.—Secretary of 
Commerce Hoover has appointed A. E. Hall, 
of Milwaukee, Wis.. manager of the milling 
machinery department of the Allis-Chalmers 
Manufacturing Co., as member of the National 
Committee on Wood Utilization. Mr. Hoover 
is chairman of the committee. 

Mr. Hall has had wide experience in the 
sawmill machinery field and will be assigned 
to special work along the lines of sawmill 
equipment. He will represent the American 
Society of Mechanical Engineers on the com- 
mittee. The committee at present is making a 
number of special studies with a view to re- 
ducing waste in the manufacture of lumber, 
with particular reference to the conversion of 
top logs, which are now frequently left in the 
woods. 

The committee now has about 140 members 
drawn from manufacturers, distributers and 
consumers. 


———— 
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Dealers Declare Infinite Possibilities Ahead 


Arkansans, in. Fully Attended Convention, Find These Possibilities to Lie 


in Field of Better 


Littte Rock, Ark., April 24.—The twenty- 
fourth convention of the Arkansas Association 
ot Lumber Dealers opened this morning in 


riotel Marion with a full attendance ot the 
membership. 

After calling the meeting to order, Presi- 
dent Eugene C. Barton, of Jonesboro, an- 


nounced that the convention was opening under 
a shadow of sorrow and apprehension because 
of the serious illness of the father of the pop- 
ular secretary, L. P. Biggs. At the president's 
suggestion the audience stood for a moment in 
silent prayer. This was followed by the invo- 
cation. ' 

LD. Hodson Lewis, secretary of the Littie 
Rock Chamber of Commerce, extended a wel- 
come to the visitors from outside the city. He 
paid a tribute to the vigor and promise of 
Arkansas and assured the lumbermen that the 
local Chamber of Commerce was willing and 
anxious to aid any movement for the good of 
the State. 

EK. KE. Woods, of Kansas City, secretary of 
the Southwestern’ Lumbermen’s Association, 
stated that he had learned to expect fast move- 
ment and quick thinking of Arkansas lumber- 
men. An_association is essentially the retlec- 
tion of general opinion. Lumber retailers are 
apt to think too much about the persons who 
impose on them and injure their business for 
seinsh purposes. Secretary Biggs mentioned 2 
number of years ago that in his opinion retail- 
ers are inclined too much to make their organi- 
zations into defensive alliances. To be sure, 
there is a certain need to protect the member- 
ship from wanton injury by wholesalers and 
by unfair retail competition; but the biggest 
and most important function is to promote real 
merchandising. An association is essentially an 
educational institution. If it makes its mem- 
bers into better business men and merchants, 
the inefficient who depend upon unfair tactics 
will eliminate themselves. 


Must Know More About Goods 


Dealers ought to know more about the goods 
they carry; both lumber and the auxiliary 
lines which must be sold to make lumber com- 
pletely useful. In this connection Mr. Woods 
mentioned the lumber retailers’ short courses 
that have been fostered by the Southwestern 
at various agricultural colleges. Two such 
courses have already been given, in Kansas 
and Oklahoma, and another is soon to be given 
at the University of Missouri. Sometimes 
dealers fail to realize the importance of agri- 
culture. It is and must be a business. In 
most southwestern States it is the largest in- 
dustry. Sut farmers have not succeeded in 
making their plants fully efficient; for while 
this scientific knowledge is available at the 
farm colleges, it is difficult to get it delivered 
to farmers in a practical and effective way. 
Lumbermen have no desire and no business 
to try to tell farmers how to farm. But in 
so far as their knowledge of farm buildings 
will aid their country customers it is their busi- 
ness to offer this aid. Most of the dealers 
attending the two-day courses were astonished 
to discover how much is known about the 
relation of buildings to the peculiar and differ- 
ing needs of different animals. These things 
are taught in an intensive way. Mr. Woods 
spoke of the benefits of portable hog houses, 
of properly ventilated dairy barns and the like. 
He stated that in view of the importance of 
agriculture, a dealer can do himself and his 
farm customers no greater service than to 
equip himself for giving sound advice upon 
these subjects. 

Secretary Biggs said he had no report to 
make. After making various routine an- 


nouncements about the sessions, he announced 
the following committees : 
Nominations—R. H. Sutton, E. L. 
T. H. Johnson. 
Resolutions—M. B. McLeod, C. R. 
J. W. Wilson, 

Secretary Biggs then left 
where his father is a patient. 
President Reviews Year’s Work 

President Barton then extended his officia! 
welcome to the members and visitors. In re- 
viewing the year’s work he stated that had the 
members known a year ago the troubles from 
flood waters that were just before them they 
would have been depressed. These floods have 
been the cause of serious loss to dealers both 
directly and indirectly. Some yards could de- 
liyer no lumber for some weeks and even 
months unless it were by boat. But a good 
text for Arkansas lumbermen is the verse about 
forgetting those things that are behind and 
looking forward to those things that are be- 
fore. Dealers have had troubles from unfair 
competition and practices, but the association 
has succeeded in minimizing some of these 
ihings.. It has been well worth the effort. As- 
sociation work has infinite possibilities if it 1s 
undertaken with complete codperation. These 

possibilities are in the 


Perry and 
Black and 


for the hospital 


field of better mer- 
chandising. If some 
association members 


feel forced to handle 
materials of which 
they can not be proud, 
the way to escape 








M. B. McLEOD, 
Ark.; 
Elected President 


Warren, 


from this situation is 
so to extend the edu- 
cational work of the 
association that all 
lumber merchandising 
will be lifted to a 
higher plane. 

Such events as the floods and the other diffi- 
culties which dealers have experienced are like 
a detour on a good highway; something that. 
however unpleasant, is exceptional and not 
characteristic. The president suggested the 
value of more extensive group meetings, and 
he closed with a tribute to Secretary Biggs. 

On motion of J. W. Wilson the convention 
voted to send flowers from time to time to the 
secretary’s father. 


TUESDAY AFTERNOON 


At the opening of the afternoon session the 
secretary in a _ brief and eloquent speech 
thanked the members for their thoughtfulness 
to him and to his father. He announced fhat 
a Hoo-Hoo dinner will be held this evening 





L. P. BIGGS, 
Little Rock, Ark.; 
Reé@lected Secretary 


‘Merchandising, to Be Developed by Co-operation 


and plans will be discussed for forming a Hoo- 
Hoo club. H. R. Isherwood, of St. Louis, 
secretary of the order, will be present. 

C. C. Sheppard, of the Louisiana Central 
Lumber Co., Clarks, La., then spoke on the 
subject, “What Can the Manufacturers Do to 
Assist the Retail Dealers of Lumber?” 

Twenty-four years ago, when this association 
was formed, Mr. Sheppard said, Arkansas was 
producing great quantities of. lumber. Many 
changes have come about in that period of 
time. He asked any present who had been at 
that first meeting to stand up, and H. F. Rieff, 
of the H. F. Rieff Lumber Co., Little Rock, 
was the only one to respond. 

Arkansas, Mr. Sheppard said, is still a large 
producer of fine lumber. Jn 1927 the Arkansas 
members of the Southern Pine Association 
shipped 329,000,000 feet. Mr. Sheppard stated 
that he did not criticize retailers for selling 
lumber substitutes. Manufacturers are most 
to blame for any possible loss of lumber mar- 
kets. But it is wise for a retailer to divide 
his accounts and to determine that these sub- 
stitutes are carrying their fair share of mer- 
cantile expense. Such a separation of costs 
and profits will indicate the paramount value 
of lumber as a source of retail profits and will 
make apparent the mercantile value of good 
lumber. 


Trade- and Grade-marking of Lumber 

The Southern Pine Association is 
much to aid good merchandising. Its inspec- 
tion service, its technical investigations, its 
trade extension work, its traffic management 
and many other efforts are aiding the common 
cause. During its history it has spent $6,500,- 
000 in these services. But the matter which 
Mr. Sheppard spoke about especially was tne 
trade-marking and grade-marking of lumber. 
This marking means that the Southern Pine 
Association takes the responsibility for the out- 
put of its members, to see that lumber so 


doing 


stamped is properly graded and manufactured. | 


He presented a list of fifteen reasons why lum- 
ber should be grade-marked. It encourages 
accurate grading. It improves trimming. It 
identifies grades and increases confidence. It 
distinguishes lumber that is well manufactured, 
properly seasoned and carefully graded. It 
fixes responsibility upon the mill. It offers a 
sound basis for advertising and trade exten- 
sion. It is a guaranty of compliance with 
American lumber standards. It is a certifi- 
cate of quality, insuring the integrity of the 
grade. It is a powerful weapon against un- 
warranted substitutions. It saves the dealer 
the expense of re-grading his.stock. At this 
point the speaker paused while he and his audi- 
ence laughed good naturedly. It helps show 
the public that good lumber can still be ob- 
tained. It simplifies the architect’s specifica- 
tions. It is a powerful stabilizer of the mar- 
ket and puts competition on a higher plane. 
It is an influence in the direction of better 
built homes. And finally it will make unneces- 
sary Federal or State legislation on the sub- 
ject of grades. 

Mr. Sheppard stated that lumber retailing 
is passing through a crisis and it seems cer- 
tain that, in the future, expansion will be 
difficult except on the basis of handling a 
quality product. He closed his address by 
expressing the hope that Arkansas dealers 
would handle this identified product and would 
buy it from the Southern Pine Association 
mills located in their own State. 


Talks on Better Merchandising 


Cliff Scruggs, Jefferson City, Mo., president 
of the Southwestern Lumbermen’s Association, 
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ae 
began his address on the subject of better mer- 

chandising by expressing his appreciation of 

focal associations and by paying a high tribute. 
to Secretary Woods. ; 

No dealer has yet reached the pinnacle of 
merchandising, but he approaches it as he gets 
away from prices and places emphasis upon 
home factors. Dealers should appreciate the 
fact that they are builders of homes. The 
speaker displayed a double-page automobile 
advertisement that centered about the “Road 
of Happiness.” This is an indication of the 
direction lumber promotion should take;, an 
emphasis not upon details but upon finished 
products and the satisfactions they bring. 

Mr. Scruggs described in detail the means 
that had been taken in Jefferson City to dis- 
courage an out-of-town roofer who was sell- 
ing an inferior product at an absurdly high 
price. 

A dealer can not be of full service to his 
community unless he is making money There 
is need to promote the general idea of the de- 
sirability of building homes and the special 
usefulness of lumber. The speaker recalled a 
representative of a great automobile company 
who made a speech in which he mentioned the 
good points of many kinds of cars. His pur- 
pose was to promote the automobile idea; and 
once that was done his own company could 
hope to get its fair share of the business. Mr. 
Scruggs closed his address by reading Douglas 
Malloch’s poem that appears on the back cover 
of “Touch Wood;” a poem celebrating the 
friendly and useful qualities of wood. 

Secretary Biggs mentioned an article in the 
AMERICAN LUMBERMAN about the extensive re- 
modeling of houses in Decatur, Ill. He said 
that H. R. Isherwood had just come from a 
visit to that city and had consented to tell 
something about the great campaign. 


Decatur and Its Remodeling Campaign 


Mr. Isherwood stated that Decatur had 
become famous for its modernizing of old 
homes. “Modernizing” has replaced the word 
“remodeling.” The latter word has become 
associated with partial efforts; the changing 
of a room or two. Modernizing, however, 
means putting the old home on a par with the 
new in appearance, convenience and general 
satisfaction. It has been found by impartial 
surveys that the modernizing of homes 15 years 
old or older invariably adds much more value 
to the house than the changes cost. People 
are interested in these things. A model house 
in Decatur was visited by more than 4,000 
people in one day. 

All building, furnishing and decorating in- 
terests are brought into this great campaign. 
When they first conceived the campaign, to 
stimulate what promised to be a dull season, 
these various merchants made an appropriation 
for advertising amounting to $1,500. A few 
months later, so successful and promising had 
the effort become, that an advertising appro- 
priation of $15,000 was made. 

Mr. Isherwood described the process of in- 
teresting prospects by means of pictures, tenta- 
tive sketches of changes. cost estimates and 
financing arrangements. That this kind of mer- 
chandising is effective is proved in places other 
than Decatur. In some places even the auto- 
mobile is enlisted as an ally. Men build houses 
in outlying sections formerly not considered 
desirable because of lack of transportation. 
But these builders add a garage and a new 
ear and sell the whole to the owner on a 
finance plan. 

So successful has the modernization move- 
ment become that the Home Modernization 
Bureau, representing forty industries, has been 
organized _in Chicago to promote the idea in 
practical ways. 

Mr. Isherwood referred to the origin of this 
great idea in the AMERICAN LUMBERMAN and 
paid tribute to the “Old Homes Made New” 
hooklets issued by this paper. 

In closing he outlined briefly some of the 
— which are being accomplished by Hoo- 

00. 


CLOSING SESSION 


The closing business session of the Arkan- 
sas retail convention, held this (Wednesday) 
morning, was devoted to informal discussion 
of events, practices and policies. The first 
matter introduced by Secretary Biggs con- 
cerned the advisability of endorsing a short 
course for retail lumbermen to be held at the 
State university in Little Rock. The univer- 
sity has expressed its willingness to offer 
such a course if there is a sufficient demand 
for it. Secretary E. E. Woods, of the South- 
western association, told in further detail of 
the courses already given by Kansas and 
Oklahoma universities and the one in pros- 
pect at the Missouri institution. He stated 
that such a course would appeal largely if 
not solely to dealers with farm trade, and 
he added that at least twenty-five dealers 
should be pledged to attend to justify the 
effort. Charles R. Black, of Corning, made 
a motion that the association endorse and 
approve the idea and work in codperation 
with the university in arranging for it if fur- 
ther investigation proves it feasible. 

There followed some general discussion of 
mercantile matters, including the handling of 
cement for road jobs. Questions were writ- 
ten and sent forward unsigned. The first 





Cc. R. BLACK, 


E. C. BARTON, 
Jonesboro, Ark.; 


Retiring President 
of Association 


Corning, Ark.; 


Talked on | 
Association Policies 


question asked where plan books suited to 
a country yard could be obtained. Answers 
called from the floor included the AMERICAN 
LuMBERMAN, the Southern Pine Association, 
the Arkansas Soft Pine Bureau and others. 


Types of Advertising 


The next question was about the types of 
advertising best suited to a country yard. 
H. M. Houck, of the Miller Lumber Co., 
Marianna, Ark., said he considered the local 
newspaper the best medium. He described 
the miniature newspaper which he inserts in 
his advertising space. It contains about 700 
words each issue, has ten or fifteen news 
items about building and civic improvements, 
sometimes has a little editorial and is very 
personal and informal. Several other dealers 
told of similar miniature papers of this sort. 

Why do lumbermen sell without profit? 
The general answer was that they do not 
know costs. J. W. Wilson, Superior Lumber 
Co., El Dorado, told of watching a dealer 
who could not seem to pass up a Dill, no 
matter how much he had to cut it. His igno- 
rance of costs allowed hinr to make serious 
cuts, and in a short time he lost his yard. 


President Eugene C. Barton, Jonesboro, 
in answering a question about methods of 
figuring costs said he followed the policy of 
estimating in advance with all possible accu- 
racy thé voume of business and profits that 
a local yard was likely to receive and to 


base the overhead on those figures. It is 
the only safe way in which to control ex- 
pense and to stay in business. 

The Build-with-Safety advertising cam- 
paign of the National Retailers was brought 
up. Charles R. Black discussed the matter 
reluctantly and without passing final judg- 
ment. He stated that he had been appointed 
State chairman but later had withdrawn per- 
mission to use his name, pending a clearer 
understanding of policies and probable re- 
sults. He stated that President Scruggs, of 
the Southwestern, had also withdrawn per- 
mission to use his name. Mr. Black ex- 
pressed doubt of the success of the campaign. 
He thought dealers would probably get bet- 
ter results through local expenditure of their 
advertising money. He mentioned several fac- 
tors that seemed to him unwise. The ,asso- 
ciation took no action either to approve or 
to disapprove the campaign, leaving it to in- 
dividual discretion when further information 
is available. 

Discussion developed the impression that 
dealers would prefer to have their conven- 
tion held a little later in the spring. 

Resolutions Adopted; Officers Elected 

The resolutions committee extended thanks 
to the secretary, the speakers and others who 
aided in making -the meeting a success. It 
paid a high tribute to the Southwestern asso- 
ciation and urged members to join that larger 
unit. It expressed sorrow over the illness of 
the secretary’s father and the hope that soon 
he would recover his health. 

The nominating committee. made the fol- 
lowing nominations, and the men named were 
elected to the respective offices: 

President—M. B. McLeod, Warren, Ark. 

Vice president—C. C. Curl, Helena, Ark. 

Secretary—L. P. Biggs, Little Rock, Ark. 

Treasurer—G. C. May, Little Rock, Ark. 

Directors—J. W,. Wilson, T. H. Johnson, 
Talbot Feild, J. H. Harris, J. L. Leslie, C. P. 
Cheney, J. T. Luna and T. J. Reynolds. 

Executive committee—E. M. Pfeifer, E. L. 
Perry, J, W. Trieschmann and E. C. Barton. 

Following the introduction of the new 
president, the business sessions of the con- 
vention adjourned. 

The banquet and dance will be held this 
evening in the Marion Hotel. Some vaude- 
ville entertainment is promised; and _ the 
speaker: will be John B. Ratto, the imper- 
sonator. 


Gogebic Range Dealers Organize 


’ TIronwoop, Micu., April 25.—The Gogebic 
Range Lumbermen’s Club was formed here by 
lumber dealers from this city, Bessemer, Wake- 
field; Mich., and Hurley, Wis., on April 24. It 
is the twenty-first club of the Wisconsin Re- 
tail Lumbermen’s Association, and will function 
as part of the association and also as part of 
the Cloverland Retail Lumbermen’s Club which 
covers the entire Upper Peninsula of Michigan. 

Don S. Montgomery, secretary of the State 
association, met with the dealers at lunch at the 
St. James Hotel at noon, following which he 
gave a lengthy talk to the dealers on the ad- 
vantages of district clubs, the work others do 
throughout Wisconsin and upper Michigan, 
how mutual problems can better be straightened 
out, and how the clubs fostet a friendly spirit 
among competitors. 

Organization of the club was decided upon 
after a round-table discussion, and H. J. Han- 
sen, of the C. Hansen Lumber Co., Bessemer, 
was elected president, and B. Healy, of the F. 
J. Hager Lumber Co., Ironwood, was elected 
secretary-treasurer. 

Meetings are to be held every two weeks and 
will alternate between afternoon and evening 
meetings. 


Four-rirtus of the lumber used in Indiana is 
imported; yet the State has waste areas pos- 
sible to convert into forests that would supply 
$12,000,000 worth of lumber that Hoosiers 
buy elsewhere, according to State Forester 
Ralph Wilcox. 
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Central Kansans Call Spade a Spade 


Speakers at Annual Convention Tell of Unethical Treatment by Manufacturers and 


Others—Urge Firmness on Fair Price to 


SALINA, Kan., April 23.—The two-day an- 
nual gathering of the Central Kansas Lumber- 
men’s Association, held here at Memorial Hall, 
April 19 and 20, was the best in the history of 
the organization. James Boulware, Indepen- 
dence, Mo., retiring president, was unable to be 
present and Vice President Forrest McCand- 
less, Hutchinson, presided. Officers were elected 
as follows: 


President F. E. Fitzgerald, Waterville, 
Kan. 
First vice president—John Houston, New- 


ton, Kan. 
Second vice president—Fred C. Utt, 
Kan, 


Salina, 


Directors—Glen Taylor, Lyons; D. D. Spur- 
rier, Concordia: H. C. Wildgen, Hoisington; 
Austin Sanborn, Chapman; and J. W. Berry, 
Manhattan. 


More than 300 attended the sessions, which 
were strictly devoted to business discussions 
throughout their entire length. Out of thé mass 
of comment and exchange of ideas the lumber- 
men evolved a sort of code which might be said 
to read: 

Fix your price on a fair basis and then 
stick to it; treat your competitor as a friend 
and trust him to be more honest about prices 
than is the average customer; sell only to 
those people who are financially responsible 
and who pay within a reasonable time: get 
into civic affairs and be prepared to work 
for the good of the entire community: sell 
homes with the idea of beauty and comfort, not 
the mere thought of disposing of lumber and 
making money; don’t cut the price merely be- 
cause a customer says some other dealer has 
a lower one, as trade lost by tailu:e to meet 
competition in that way would be no benefit 
anyway. 

The convention started by “calling names.” 
Spades were spades to those nearly 300 men 
of the industry when John Houston, Newton 
lumber dealer and mayor of that city, opened 
a discussion on “Asking the Price.” Prices are 
high. That much developed. But deep water 
lurked in the discussion for the lumber dealers 
and before anyone realized what was happen- 
ing the names of some manufacturing firms 
who have been thought to be unethical were be- 
ing bandied back and forth between speakers 
who hurried to take part in the discussion. 
Salesmen, distributers and officials who have 
not “played fair” with the lumber dealers were 
ticketed, tagged and labeled for all to recog- 
nize. 

It all started when C. O. Bergquist, Smolan 
dealer, told of the “deal” which was “put over” 
on him by a certain sash and door concern. 
Someone asked “Who?” Mr. Houston said 
quickly “Use your own judgment.” But Mr. 
Bergquist named the firm and soon others in 
the session were following suit, telling their 
grievances against first one and then another 
manufacturer, official or salesman. 


“Passing the Buck” Charge 

That county commissioners “pass the buck” 
was the charge directly made by Mr. Houston 
himself, commenting upon references by others 
that officials of counties in this region have 
not played square with the lumber trade. A 
dealer of Minneapolis, Kan., complained that, 
at the request of the commissioners of his own 
county he handled bridge planks, purchased in 
short lots, necessarily, and therefore paid for 
dearly; that afterward the commissioners per- 
m tted the county engineer to sell bridge planks 
direct and at cost to townships; that as a re- 
sult of this action all townships of that county 
now purchase bridge planks of the city engi- 
neer; and that, finally, the dealer is “stuck” 
with 200 bridge planks on his hands and is 
wondering how to dispose of them. 





The comments of that one dealer led to other 
examples cited by others in the convention re- 
garding what they considered lack of codpera- 
tion with the lumber industry on the part of 
county officers. Requests that materials be 
handled and kept on hand for use in public 
work many times get no response in the way 
ot purchases, the lumber dealers complained. 

Mail order houses came in for some biting 
comments during this session, also; complaints 
were registered that prices have nothing to do 
with competing with those concerns, since they 
operate on the quiet to such an extent that the 
lumber dealers have no chance to meet their 
competition. In Newton, Mr. Houston said to 
prove this point, one man had his house or- 
dered and ready to set up before the lumbermen 
of that city knew he intended building, the mail 
order concern having furnished the money for 
him to clear up the title to his place in order to 
sell him the materials for his home. 


Handling Credits 
One of the most helpful discussions was that 
given by F. M. Church, McPherson, Kan., on 
“Who Handles Your Credit Department ?” 
The manager ought 
to do it, Mr. Church 
said in what he him- 


self termed his 
homely _ style. But 
as a matter of fact 


J. N. ELLIOTT, 
Salina, Kan.; 
Secretary of 
Association 


the public does it all 
too often. We let 
the people’ dictate Chapman, Kan.; 
their own terms of Active Participant 
payment all too in Discussions 
often. 

Citing his own 


AUSTIN SANBORN, 


business, the McPherson 
dealer astonished everyone by revealing that 
in the last four years he has charged off of 
his books only one-tenth of one percent of 
the business on them. Accounts are charged 
off when a year old. Only 7 percent of last 
year’s volume of business was on the books, 
Mr. Church, added, contrasting his figures 
with those of some firms where as high as 33 
percent is charged. 

Don’t think you have to sell to everyone 
who wants to buy, Mr. Church said. Use 
common horse sense. Find out if the cus- 
tomer is financially responsible. If he is 
busted you ought to know it before you make 
the sale. Don’t sell if you feel the bill will 
have to be collected through a lien. Don’t 
take long time accounts. Personally, if I am 
to go into the loan business I’ll do it on a 
different basis. A customer who beats some- 
one else will beat you in time. Just remem- 
member that and don’t play with him. Take 
off your 90-day-old aceounts and get out and 
collect them., Don't let accounts ldg; don’t 





Customers 


charge a bill to a contractor; don’t charge in- 
terest On accounts and dont take a note tora 
ball. 

Cliff Scruggs, president of the great South- 
western Lumbermen’s Association, talked briefly 
at the opening session of the convention. He 
brought greetings from the older and parent 
organization and spoke of the “Peace, Content- 
ment and Happiness,” which is, after all, in his 
opinion the ultimate aim of the lumber dealers, 
“The dollar,’ Mr. Scruggs said, “is incidental 
although of course necessary. It is the peace 
and contentment of knowing that we have 
played fair and. helped the community and the 
people among whom we live for which the 
lumbermen really strive. The only way we can 
gain that security at the close of our career in 
business is to deal honestly and fairly with cus- 
tomers and fellow lumber dealers.” 

The annual “Lumbermen’s Jamboree,” which 
included a banquet at the new Masonic Temple 
dining room and a dance at Memorial Hall con- 
cluded the first day’s meeting. 


SECOND DAY 

William F. Grosser, of the Security Saving 
& Loan Association, Salina, opened the second 
day’s meeting with an interesting discussion on 
the legality and purpose of the building and 
loan. Methods of operation were inquired into, 
the talk being followed by an interesting discus- 
sion period. 

Advertising was the subject dealt with by 
Jerome Wildgen, Hoisington. He grouped ad- 
vertising into four mediums for the advance- 
ment of merchandising. They are newspapers, 
direct mailing, periodicals and signs. News- 
paper advertising forms the basis for his com- 
pany’s publicity, Mr. Wildgen said, a column 
known as “Splinters” being used to attract 
readers. It contains news of people of the 
community and what they have purchased in 
the way of lumber and paint. The element of 
gossip and the morbid desire to know what 
the neighbors are buying lends interest to the 
column. No jokes are included, the Wildgen 
brothers feeling that the column should devote 
all its space to advertising the firm. The bene- 
fit in newspaper advertising comes, the speaker 
pointed out, in proportion as the ads are timely 
and attractive, as well as regular, so that peo- 
ple learn to look for them. 

Direct mailing is found acceptable advertising 
to this firm, the speaker citing the fact that 600 
people attended a tractor school at Galatia, 
Kan., which was advertised entirely by letters 
mailed to 1,000 people—the company’s mailing 
list—in March. Circulars, menu cards and 
telephone directories are not used by this com- 
pany for advertising purposes, being considered 
too expensive for the results obtained. Mr. 
Wildgen departed somewhat from his avowed 
topic to comment upon the fact that the lumber 
dealer should keep his own plant well and at- 
tractively’ painted all the time if he expected 
others to paint. 


Merchandising Problems Discussed 

Carl Walters, Formosa, talked on “Creating 
Business in the Retail Lumber Business” and 
Albert Silk, president of the Missouri Valley 
Retail Coal Dealers’ Association, gave a splen- 
did talk on “Profitable Merchandising of Coal.” 

“Modern Methods of Merchandising” was 
discussed by L. J. Hoenig, sales manager of 
the Nebraska Portland Cement Co. Inciden- 
tally, his appearance followed the first word of 
approval which the Central Kansas Lumber- 


men’s Association had ever accorded the cement 


industry. In other years the association has 
gone on record to complain about the selling 
habits of the cement interests. This year the 
lumbermen went on record as recognizing fair 
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play from the cement companies in the last 
year especially. 

“ Don Critchfield, of the West Coast Lumber 
Bureau, spoke with emphasis on the fact that 
the lumbermen are selling homes, the home idea, 
beauty and comfort, not mere lumber. H. R. 
Isherwood, St. Louis, Mo., secretary-treasurer 
of the Concatenated Order of Hoo-Hoo, talked 
on the benefit to the lumber industry of that 
organization. 

A Woman Tells How to Sell 


And then came the innovation! For the first 
time in its history a woman appeared on the 
program with an address. She was Mrs. Ted 
Sanborn, of the A. M. Sanborn Lumber Co., 
Belleville, Kan. She talked on “How a Lum- 
berman’s Wife Can Be of Help in the Lumber 
Business.” She said among other things that 
since the woman gets credit. for doing the talk- 
ing for the family she may as well employ that 
talk to some advantage for her husband’s busi- 
ness. At bridge parties, for instance, she might 
comment enticingly upon the new built-ins be- 
ing used now, or the new way of painting fur- 
niture. Replacing idle gossip with useful com- 
ment would stimulate interest and be no more 
boresome than some things that are talked at 
social gatherings, Mrs. Sanborn feels. 

Of course, this young wife of a lumber- 
man agreed, the wife of a lumberman can not 


She would do 
more harm than good if she did. But she 
can use her head and employ tact. She can 
make casual comments go a long way to in- 
vite attention toward the things handled in 
the lumber yard. By making her own home 
attractive she can convert it into an adver- 
tisement, stimulating desire for the same 
things in the minds of others in the commu- 
nity and thus augmenting sales. It’s a form 
of merchandising. Every woman knows that 
what one woman has the others are deter- 
mined to possess. Trading on that feminine 
failing, the lumberman’s wife can do a lot. 

Too much show of woman is a hindrance 
rather than a help. The wife of the lumber 
dealer must remember that and not be too 
obvious. sut she can take a friend into the 
shop occasionally and point out new things 
that are arriving. That means a lot sometimes 
for it gives others an idea about what to de- 
sire; often it means sales. The woman can 
not haul coal or stack lumber. She is not ex- 
pected to do so. But she can use her head. 
employ tact and direct her conversation, at 
least once in a while, to ‘the things that will 
do her husband’s business some good. 


Resolutions Adopted 
Resolutions adopted at the closing session in- 
cluded a clause putting the Central Kansas 
Lumbermen’s Association on record as opposed 
to the plan of the National Retail Lumber 
Dealers’ Association for what was termed its 


be always talking business. 


“checkerboard advertising.” The appointment 
of county chairmen in this section was done 
without knowledge of the men appointed or of 
the lumber dealers, it was pointed out, and the 
demand for a certain percentage of sales to 
pay the $10;000,000 a year allowed for the ad- 
vertising is felt to be unfair, the resolution 
stated. Mr. Scruggs spoke briefly when called 
upon, saying the plan was inaugurated without 
his consent and over the protest of the South- 
western, and E. E. Woods explained it briefly 
and with some reluctance. 

A bomb was dropped unexpectedly into the 
last session of the convention when D. J. Fair, 
Sterling, who had been silent through the en- 
tire meeting, suddenly asked what was done 
with the resolution passed at last year’s meeting 
regarding prices on cement. The resolution put 
the Central Kansas Lumbermen’s Association 
on record for 20 cents as a margin of profit. 
Austin Sanborn, Chapman, president last year, 
and J. N. Elliott, Salina, secretary of the asso- 
ciation, both explained that they allowed the 
resolution to die. Mr. Fair finally succeeded in 
getting the association to authorize a revision 
of the resolution and its revival and re-presen- 
tation at next year’s meeting. 

For the first time the order of Hoo-Hoo in- 
vaded the Central Kansas Lumbermen’s As- 
sociation, a concatenation being held on the 
closing afternoon. 


Western Door Manufacturers Organize 


Tacoma, WasuH., April 21.—In the Washing- 
ton Building, this city, there have been estab- 
lished the general offices of a new and widely- 
influential association. It is the Western Door 
Manufacturers’ Association; and it has been or- 
ganized after months of the most careful 
thought and interchange of views on the part 
of its founders with the view of placing the 
Douglas fir door industry on the highest pos- 
sible practicable and ethical basis. 

It is not a price-fixing organization. Its mis- 
sion is so well planned, and its functions so well 
thought out, that there will not, either directly 
or indirectly, be any attempt to regulate or con- 
trol prices, production, purchase or sale of 
Douglas fir doors. Instead, the several mem- 
bers are left free to follow their individual 
thoughts toward such matters. The sole ob- 
jects of the association are clearly in accord 
with the standardization views of Herbert 
Hoover as applicable to the fir door industry. 
Those objects, as authoritatively stated by the 
association, will be read with deep interest by 
jobbers, dealers and prospective buyers of fir 
doors, set forth in the liberal outline of the as- 
sociation. They are: 

To encourage the use of Douglas fir doors 
throughout the United States by codperative 
advertising. 

To exchange information among the mem- 
bers concerning the character and nature of 
actually completed and closed business trans- 
actions of its several members. 

To collect and disseminate statistics con- 
cerning the door industry throughout the 
United States. 

To establish uniform grades and standards 
of production, and to assist the members to- 
ward constantly employing uniform methods 
of manufacturing. 

Above all, to provide architects, dealers and 
builders with a definite, available guaranty of 
the quality of the product of its several mem- 
bers, and to protect the integrity of that prod- 
uct: to stimulate and increase its more in- 
telligent and economical use, and to go farther 
into the adopting of any lawful plans which 
will have as a result the general development 
and improvement of the Douglas fir industry. 

There will be rigid grading and rigid inspec- 
tion of the product. 

There will be grade-marking and trade-mark- 
ing (WDMA), insuring a complete guaranty of 
workmanship and quality. 

Touching the aims and purposes of the asso- 
ciation, which are highly constructive, W. L. 
Rawn, secretary, says: 

It is the desire of the association to assist 
buyers, builders and architects to recognize 











good quality and good workmanship, and fur- 
ther to simulate the widespread use of Douglas 
fir doors. 

A grading rules committee has been named 
and has drawn up a standard set of grading 
rules for Douglas fir house doors and garage 
doors, which have been duly approved by the 
trustees and members of the association as a 











GEORGE J. OSGOOD, W. L. RAWN, 
Tacoma, Wash., Tacoma, Wash., 
President Secretary 


whole, and are now in effect. Each manufac- 
turer is desirous of manufacturing his house 
doors and garage doors strictly in accordance 
with these rules, and each manufacturer takes 
considerable pride in the product of his plant. 

It should be very gratifying to buyers and 
prospective users of Douglas fir doors to know 
that all manufacturers, being members of this 
association, are manufacturing their product to 
standard grades. A great many difficulties of 
the past due to varying grades is at once 
eliminated. 

All doors manufactured by members of this 
association will bear the trademark WDMA; 
and further, on a given date, presumably about 
the middle of May, every manufacturer will 
clearly mark the grade on each door he pro- 
duces and ships, thus insuring the buyer that 
he is getting exactly what he pays for. 

This is a poliey which has been urged by 
Secretary of Commerce Herbert Hoover for 
many years. 

Inspectors maintained by the 


will be as- 


sociation, traveling among the various manu- 
facturing plants, constantly watching the 
grades and seeing that the manufacturers are 


adhering to the standard grade rules as* 
adopted by the association. It is belieVed that 
the buying public, whether they be whole- 


salers, dealers or consumers, will immediately 
realize the value of such inspection and of the 
manufacturers making their product to stand- 
ard grade rules. 
Members and Officers 

The names on the membership list of the new 
association are among the most substantial 
among the business concerns of the Pacific 
Northwest, and are a guaranty that the high ob- 
jects sought to be attained will be fulfilled. The 
membership includes : 

Robinson Manufacturing Co., Everett, Wash.; 
Tregoning Manufacturing Co., Seattle; Buffelin 


Lumber & Manufacturing Co., Wheeler, .Os- 
good Co., Clear Fir Lumber Co., Tacoma: 


Henry McCleary Timber Co., McCleary, Wash.; 
Nicolai Door Manufacturing Co., M. & M. Wood 


Working Co., Central Door & Lumber Co., 
Portland, Ore.; Albany Door Co., Albany, Ore. 


The officers and trustees of the association 
are all upstanding business men engaged in the 
manufacture of Douglas fir doors: 

President—George J. Wheeler, 
good Co. 

Vice President—Phil Simpson, Buffelin Lum- 
ber & Manufacturing Co. 
Treasurer—John E. 

Door Co., Tacoma. 

Secretary—W. L. Rawn, Tacoma. 

Trustees—Will R. Simon, Nicolai Door Manu- 
facturing Co.; Huntington Malarkey, M. & M. 
Wood Working Co.; H. C. Morris, Albany Door 
Co.; Henry McCleary, Henry McCleary Timber 
Co. 

The president, vice president and treasurer are 
trustees by virtue of their office. 

A fine spirit of coéperation has been shown 
by the majority of the manufacturers in form- 
ing the association, and it is hoped that pros- 
pective buyers, builders and users of Douglas 
fir doors will, in turn, lend their full codperation 
toward the fulfillment of the aims and objects 
of the association. 

The association, through codperative advertis- 
ing, will endeavor to stimulate the more intelli- 
gent and economical use of Douglas fir doors, 
and will gladly give aid to any prospective pur- 
chaser informing him of the merit: of the doors 
manufactured by members. It is the desire to 
assist wholesalers and dealers in the distribu- 

tion of Douglas fir doors, and to that end the 
association offers the fullest cooperation. 


Osgood, Os- 


Manley, Washington 
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Election of officers 
for the ensuing year 
featured the _ closing 


session of the Millwork 











Cc. A. RINEHIMER, 
Elgin, IIL; 
Elected President 
L 1 Cost Bureau at the 
Congress Hotel, Chi- 
cago, on Friday of last week, Charles A. Rine- 


himer, of the Rinehimer Bros. Manufacturing 
Co., Elgin, Ill., being elevated to the presidency, 
succeeding E. J. Curtis, of the Curtis Com- 
panies, Clinton, Iowa, who had administered 
that office for four successive terms with 
great efficiency and acceptance. Morgan Da- 
vies, of the Morgan Co., Oshkosh, Wis., was 
elected first vice-president, and P. F. Conway, 
Danville, Va., second vice-president. 

[Nore: A report of the opening day’s ses- 
sions appeared on page 51 of the April 21 is- 
sue.—ED1TOor. } 

Before the election, the convention listened 
to a number of addresses of technical and 
general interest. A talk on home moderniza- 
tion by O. W. Rosenthal, of Chicago, vice 
president of the Associated General Contrac- 
tors of America, created a good deal of en- 
thusiasm, as Mr. Rosenthal brought this sub- 
ject very closely home to his hearers, showing 
them how the carrying out of the big home 
modernization program now being planned is 
going to result in increased demand for both 
exterior and interior woodwork, and bespeak- 
ing their financial and moral support of the en- 
terprise. Mr. Rosenthal is second vice presi- 
dent of the Home Modernizing Bureau of the 
National Building Industries, recently organ- 
ized in Chicago to promote home moderniza- 
tion on a national scale, and although, as he 
explained to the woodwork men, primarily a 
builder, he is thoroughly sold on the proposi- 
tion of remodeling and modernizing old homes, 
which he described as “A. great stabilizing 
movement; a great spiritual and civic move- 
ment, and a great service movement.” 

He asked the assembled millwork manufac- 
turers whether it would mean anything to 
them to have the 50,000 contractors in the 
United States acting as volunteer salesmen 
and boosters for their goods. That, he said, 
is what this movement is going to mean if by 
the codperation of all interested parties it is 
carried to its full fruition. The field is un- 
limited, said the speaker, because the day that 





“The millman is the architect's 
interpreter” 





a building is finished the day of need for its 
modernization begins. No man ever builds a 
home just as he wants it. He is limited by 
his means and other factors. Later on he is 
able to carry his wishes into effect, and be- 
comes a logical prospect for modernization. 
Then, too, changes in the family circle sug- 
gest remodeling needs. The children grow up, 
go away to college or marry, so that there is 
extra space that can be devoted to a sun par- 
lor or some other new purpose. He alluded to 
the fact, prominently featured in the AmeEr- 
ICAN LUMBERMAN in the last three issues, that 
the building and loan associations of the 
country are well supplied with funds which 
they are ready and anxious to loan, to the 


- Millwork Men Back Remodeling © 


V ote to Underwrite $5,000 Quota to Promote Nation- 
wide Modernization Campaign—Elect New Officers 


extent of 00 percent of cost of remodeling 
and modernization work. 

Mr. Rosenthal explained a typical State 
campaign that is about to be launched. In 
fifty cities of Illinois full-page newspaper ad- 
vertisements are to be carried, advocating 
home modernization, sponsored by the local 
contractors’ associations. 

In addition to the newspaper advertising and 
other publicity, it is proposed to modernize a 
home in each town, in order to afford a visible 
object lesson and demonstration. For this 
purpose a typical old-fashioned residence will 
be selected in each town, in order to demon- 
strate the possibilities of the proper treat- 
ment of that sort of a house, of which there 
are so many in every community. 

In ending his remarks Mr. Rosenthal said 
that the slogan “Own Your Home,” was a 
great one and had accomplished great results, 
but that the time had now come to put the 
emphasis on “Own Your Home First”—either 
new or modernized—before buying “that sec- 
ond automobile.” 

A tangible result of Mr. Rosenthal’s plea 
was the underwriting by the Millwork Cost 
Bureau of its quota of $5,000 toward the pro- 





“Beautifully proportioned panel 
work may be called the poetry of 
architecture” 


= 





motion fund being raised by the Home Mod- 
ernizing Bureau. While the bureau under- 
writes the amount, it is expected that the 
other millwork associations of the country will 
assume their just shares of the.apportionment, 
based on their memberships. William Lucas, 
of the Eastern Millwork Bureau, expressed 
confidence that his organization would assume 
its fair share. Details as to the codperation 
or participation of the other millwork organ- 
izations were left for the executive committee 
to work out with the various organizations. 

The absolute necessity of the mill superin- 
tendent knowing his costs was demonstrated in 
an excellent address by Fred L. Beeton, of the 
J. A. Mahlstedt Lumber & Coal Co., New 
Rochelle, N. Y. 

One of the most enlightening and most 
cordially received addresses of the convention 
was that delivered on Friday afternoon by 
Emery Stanford Hall, representing the 
American Institute of Architects, on “Our 
Mutual Problems.” 

The millman, said Mr. Hall, is the architect’s 
interpreter. If the translation carries the 
spirit as well as the letter, all is well. If 
the translation is literal and without spirit. 
the result is mediocre. If the translation 
is neither literal nor according to the spirit, 
the results are—well, dare I say-it? Just 
plain rotten! It is the millwork which 
makes or breaks the job. Bad millwork is the 
murderer of good design. Splendid craftsman- 
ship is wasted work when expended on poor 
design. Art and craftsmanship must march 
hand in hand. 

Moldings are the language of architecture. 
They express culture or coarseness according 
to the character and culture of their creator. 
Good moldings in the hands of good craftsmen 
speak with smoothly polished elegance. Beauti- 
fully designed mouldings in the hands of 
sloppy workmen stutter and stammer with 
stinging sounds. Flowing, graceful curves, the 
product of knowing, skillful draftsmanship, 
“die in the borning” when consigned to the 
hands of mere measuring, compass-operating 
mechanics. 

Building is an art, not merely an occupation, 
and those that live thereby must have fancy, 
must feel form. 


— 





Beautifully propor- 
tioned panel work may 
be called the poetry of 
architecture. The gen- 
tle cadence varied in 








E. J. CURTIS, 
Clinton, Iowa; 
Retiring President 





rhythmical succession 
of smooth surfaces and 
molded divisions adds 
homely comfort, but blistered veneer, split 
rails, and open jointed connections are discord 
of such frightful nature as to make a room 
fairly howl with distortion indescribable. On 
the other hand, awkwardly proportioned panel 
work rendered not in pleasing color scheme 
spoils the best of craftsmanship. 

If moldings are the language of architecture, 
carvings are the peroration—the final touch 
that makes talk tell. We labor in vain when 
we throw our very souls into finat emphasis 
of a carved cap or panel if the craftsman does 
not go farther than charcoal and pencil. The 
craftsman must catch the spirit and must 
climb to yet greater heights—heights towards 
which the draftsman may look but which he 
can not scale. What possibilities there are in 
a block of wood, a chisel, and an inspired soul! 

We are mutualiy independent. The architect 
can not get along without the millman, and 
the millman can not get along without the 
architect. Let us take counsel together to the 
end that there may be a better mutual under- 
standing of the spirit and purpose of design. 
Surely, there is great possibility for joint 
benefit through a combined study of the prob- 
lems of seasoning, construction and finish. 
Varieties of wood have varying temperaments 
and sensibilities. Do we know them? Ought 
we not know them better? 

How can we work together to conserve the 
common good? In the first place the architect 
must design well to secure perfection of con- 
tour, proportioning of surfaces, and pleasing 
emphasis of parts. Having arrived at suc- 
cessful arrangement of curve, line, and space, 
there still remains another task. How are 
these parts to be assembled to maintain beau- 
tiful and useful expression? There are ways 
to detail, and ways not to detail. 

Wood through all the ages has been the 
easiest servant of man, but wood has habits. 
It shrinks and swells with changing moisture 
content; it warps and twists with unequal heat 
exposure. We must study the habits of wood 
before we attempt to assemble wooden parts. 
Panels must have room to shrink and swell! 
without destructive strain. Joints must be so 
coped and connected as to allow change of 
size without opening. Material, by scientific 
drying process, must be brought to its most 
stable state and in such a way as to reduce 
shrinkage cracks to the minimum. In this 





“Moldings are the language of 
architecture” 





state it must be put together with skillful 
craftsmanship. 

How is all of this going to be accomplished 
to the good of everyone concerned? It hardly 
need be said, that the architect needs to be 
both talented, trained and well grounded in 
the knowledge of what has been done. Is it 
too much to affirm that the craftsman shall 
be skillful, experienced, and versed in the tra- 
ditions of his craft? 

The architect needs to be versed in the 
knowledge of the craftsman to a _ sufficient 
extent to be able to so detail his work that 
it can be assembled and maintained with the 
least internal stress. The craftsman must be 
sufficiently familiar with the traditions of 
architecture to catch the spirit of the design. 

Together we need to study the research work 
of the Forest Products Laboratory to know 
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woods and their practical limitations, to be 
sure as to the best standard of moisture con- 
tent for the manufacturing period, and to know 
how best to treat the finisMed product to pre- 
serve its natural beauty and protect against 
the ravages of temperature and time. 

Another good talk was that of R. D. Cahn, 
of the Chicago Tribune Business Survey. It 
was interesting to note that, although not con- 
nected with the building or lumber industries 
and not influenced by anything previous 
speakers had said—as he had not heard their 
addresses—Mr. Cahn emphasized the oppor- 
tunity for creating increased business through 
the-modernization of old homes, which he said 
would create a vast market for such items as 
new flooring and trim, as well as architectural 
woodwork. He strongly advocated group 


action looking to developing this potential 
market. 

Incidentally, Mr. Cahn gave a “measuring 
stick” for estimating the amount of new con- 
struction that might reasonably be looked for 
in a specified period of time in a given com- 





“Wood throughout all the ages has 
been the easiest servant of man” 





munity. He showed that merely estimating 
the prospective. volume on the basis of the 
preceding year was misleading. A_ better 
method is to take the average of several nor- 
mal years, and then take into consideration 


55 
such factors as increased population; in- 
creased cost of building, if any; enhanced 
standards of living, which call for more and 
better construction, and from these data set 


up an éstimate of the amount of business in 
sight. 


In an informative talk on workmen’s com- 
pensation insurance by E. Irving Fiery, of 
Chicago, the speaker pointed out that even full 
insurance by no means covered all the costs 
of accidents, for every accident carries cer- 
tain hidden costs, due to such factors as loss 
of time by other employees in assisting the 
injured man; interruption of processes; ‘dam- 
age to goods or materials; lessened morale 
etc., which hidden costs he said were shown 
by records to average $4 per. accident. 


New Hampshire Lumbermen Hold Spring Meetings 


MANCHESTER, N. H., April 23.—The recently 
formed New Hampshire Retail Lumbermen’s 
Association held its first meeting last Thursday 
night in the Hotel Carpenter, here, and the 
members on Friday attended the spring meeting 
of the New Hampshire Lumbermen’s Associa- 
tion, held in the same headquarters. The direc- 
tors of the latter association also met, after en- 
tertaining the retailers at a banquet. The lum- 
ber association movement has made great strides 
in New Hampshire of late and much of the 
credit for this is generally accorded to Owen 
Johnson, of the Johnson Lumber Co., Manches- 
ter. 

Opening the business meeting President H. K. 
Rogers of Suncook congratulated the members 
on the fine showing of the consolidated stock 
sheet. “You have performed a service of no 
small magnitude,” he said, “in confining produc- 
tion to the actual needs of the market. On 
Jan. 1, 84 percent of the mill stocks on hand 
were reported sold and on April 1, the con- 
solidated stock sheet shows, 86 percent of the 
stocks reported on hand are also reported sold.” 

The stock sheets distributed to members of 
the association showed 72 of the 82 reporting 
mills operating on April 1, compared to 70 op- 
erating on Jan. 1 and 54a year ago. These mills 
reported aggregate stocks of 106,985,000 feet on 
hand, compared to 89,759,000 feet on Jan. 1 and 
74,584,000 feet a year ago. Of the present mill 
stocks of sawed lumber, 84,303,000 feet were 
reported sold and 22,682,000 feet unsold. 

Two factors which may have a depressing ef- 
fect on the boxboard market, President Rogers 
stated; are the general business situation and 
the increasing amounts of lumber being cut on 
their own timberlands by box concerns to de- 
crease their holdings of stumpage, liquidate 
capital and to get away from the pressure of 
taxation. 


Tendency Toward Squared Stock 


A tendency is growing among boxboard con- 
sumers to use more and more squared stock, 
President Rogers said. He urged his fellow 
lumbermen : 

Do not operate without first contracting with 
responsible parties for your production at a 
price that will give you a fair profit. There 
should be a margin of $3 or $4 a thousand feet 
between your cost of production and your sell- 
ing price. Some of us have not been getting 
that. Our boxhoards should command a price 
at least $2 a thousand feet more than is now 
being received. With 86 percent of our present 
stocks already sold we should have little diffi- 
culty in establishing a fair market price. 

Reporting for the hardwood section of the 
association, Arthur G. Bowler, Manchester, read 
a letter just received from the Boston ( Mass.) 
Lumber Inspectors Association adopting the 
New Hampshire rule on culls, approved at the 
recent winter meeting of the local organization, 
and published in detail at that time in the AMER- 
ICAN LUMBERMAN. 

Clarence E. Clough, of N. P. Clough & Co., 
Lebanon, agreed that an increasing demand for 
square edge stock is evident, but he thought the 
production of round edgé stock is more profit- 
able for the operator. “I am getting by through 


utilizing the edgings and all the offal of the 
mill. Our squares are not selling within $15 a 
thousand of what they should.” 

Owen Johnson said he found it possible to 
make money in buying logs and making squares, 
particularly in sawing white birch squares for 
chair stock. 

Frank Langdell, of Manchester, one of New 
Hampshire’s most successful lumber operators 
and dealers, aroused laughter when he declared: 
“I recently got an inquiry from a fellow who 
wanted squares and I wrote back that I was 
pretty poor but not poor enough to go to mak- 
ing squares.” 

There was a spirited discussion as to whether 
substitutes are gaining ground against box lum- 
ber, and the concensus appeared to be that lum- 
ber is holding its own, if not actually gaining 
a little ground that was lost in recent years. 

Announcement was made of an interesting 
sawmill demonstration to be staged June 1 by 
the extension service of the New Hampshire 
State University of Durham at Bailey’s Mill, 
Suncook, N. H. All members of the association 
and any who are interested were invited to at- 
tend, 

S. O. Huckins, Mountainview, and Mr. 
Grimes reported for the taxation committee that 


encouraging progress is being made in the effort - 


to secure more equitable taxation of timberlands 
and lumber in process of manufacture or await- 
ing a market. Suggestions were advanced re- 
garding steps to be taken when local tax officials 
show an attitude that is felt to be unfair or un- 
reasonable. 

B. T. Janvrin, Hampton Falls, gave an inter- 
esting account of his recent visit to Pacific coast 
lumber mills. He claimed that Pacific coast 
lumber operators are losing $3 or $4 a thousand 
feet on the lumber they are producing and are 
continuing to operate because their banks will 
not permit them to stop. The market situation 
on the coast, it was contended, is holding back 
prices here in the East on lumber. 

President Rogers brought up the subject of 
recent importations of Russian spruce. Some 
suggested that this species is inferior to eastern 
spruce, more like eastern hemlock, and unlikely 
to become an important factor in the eastern 
spruce market. 

Some thought there might be a scarcity of 
labor this year for lumbering, due to the am- 
hitious road building campaign, according to 
Frank Langdell. 

D. D. Bean, of Bean & Symonds, East Jeffrey, 
told his fellow lumbermen that substitutes for 
boxboards are making tremendous strides and 
that the industry must find some way to get 
out lumber cheaper and meet competition. He 
suggested that Yankee inventive genius should 
discover more efficient methods for cutting and 
manufacturing lumber. 


Discusses Business Conditions 


Following luncheon, President Rogers pre- 
sented a professional economist to discuss gen- 
eral business conditions. He said that condi- 
tions since last July have not improved. Price 
cutting is general. Business is working twice 
as hard as a few years ago to make less money. 


Current business is about 3 to 5 percent. under 
that of a year ago. It is not true that people 
generally are buying hand-to-mouth, statistics 
actually showing that present stocks are ac- 
tually larger than one year ago. The speaker 
advised lumber operators te maintain a rate of 
production which would not bring larger in- 
ventories. 

Donald B. Hyde, of Newtonville, Mass., rep- 
resenting the Nicola, Stone & Myers Co., in a 
spirited address urged the New Hampshire lum- 
ber industry to line up with Hoo-Hoo and em- 
ploy twentieth century methods for stimulat- 
ing lumber demand. “Why don’t you appoint 
committees,” he said, “to go over your local 
merchants and demand that they insist that the 
merchandise they buy comes in wooden con- 
tainers? This is the intelligent way to meet 
the competition of the substitutes.” 

I am selling Arkansas pine, he continued, in 
competition with some of the lumber you pro- 
duce in New Hampshire. The producers are 
spending a million dollars a year to advertise 
Arkansas pine. How much are you spending 
to advertise New Hampshire pine? I am com- 
ing up here to get some of your box and toy 
business. I know of a recent order for fifty 
carloads of Arkansas pine shipped into New 
England for toys. You must support the 
grade-marking movement, pick out the best 
grades and sell them at a higher price, to 
meet this competition of the lower grades from 
outside producing districts. 

Mr. Hyde aroused much interest with a mo- 
tion picture film, the Mission of the Pines, de- 
picting the production of lumber in Arkansas 
from the stump to the home. 

The association voted to hold a summer meet- 
ing at Durham, N. H., when Prof. Toumey, of 
Yale University, will address them on the prob- 
lem of lumber and timberland taxation, and the 
membership will be entertained by the exten- 
sion department of New Hampshire State Uni- 
versity. : 
MEETING OF RETAILERS 


At the retailers’ meeting Thursday ‘night 
John A, Janvrin, of Hampton Falls, presided as 
the newly elected president. The other officers 
chosen at the recent organization meeting are: 

Vice President—James L. Bickford, J. H. 
Tolles & Co., Nashua. me 

Secretary—Harold A. Littlefield, Littlefield 
Lumber Co., Portsmouth. 

Treasurer—A. W. Stevens, 
Co., Concord. 


Concord Lumber 


Directors—A. G. Veazey, Boulia - Gorrell 
Lumber Co., Lakeport, and Clarence E. Clough, 
N. P. Clough & Co., Lebanon, with the fore- 
going officers of the association. 


At the organization meeting a resolution of- 
fered by Ernest C. Brett, Robinson-Brett Lum- 
ber Co., Keene, that the New Hampshire Re- 
tail Lumbermen’s Association affiliate with the 
Northeastern Retail Lumbermen’s Association 
was unanimously adopted. President William 
J. Riley of the Northeastern, manager of the 
Hartford Lumber Co., Hartford, Conn., was 
present at the organization meeting and deliv- 
ered an inspiring address extolling the advan- 
tages of association work for lumber retailers 
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Associations Plans and Activities 


April 30, May 1-2—National Lumber Manufactur- 
ers’ Association, Congress Hotel, Chicago. An- 
nual, 
3-4—General 
Washington, D. C 


May 4-5—National Committee on Wood Utiliza- 
tion, Washington, D. C. Annual. 


May 7—Southwestern Ontario Retail Lumber Deal- 
ers’ Association. Annual meeting and cruise. 
Sarnia to Windsor and return, via Steamer 
“Hamonic.” 


May 7-10—National Fire Protection Association, 
Hotels Chalfonte-Haddon Hall, Atlantic City, 
N. J. Annual, 


May 7-11—Chamber of Commerce of the U. S. A., 


May Standardization Conference, 


Washington, D. C. Annual. 

May 8-10—Associated Cooperage Industries of 
America, Hotel Jefferson, St. Louis, Mo. An- 
nual. 


May 15—Appalachian Hardwood Club, Cincinnati, 
Ohio. Bi-monthly meeting. 


May 17—Southern Cypress Manufacturers’ Associa- 
tion. St. Charles Hotel. New Orleans, La. 
Annual. 

May 17-18—Florida Lumber & Millwork Associa- 
tion. Orlando, Fla. 

May 21—Loyal Legion of Loggers & Lumbermen, 
Portland, Ore. Semiannual meeting board of 
directors. 

May 23—Georgia Retail Lumber & Millwork Asso- 
ciation, Lanier Hotel, Macon, Ga. Semi-annual 
meeting. 




















Fix Your Credit Loss 


in Advance 
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You can state pretty accurately every | 
item in your over-head expense but one | 
—your credit loss. That you can only 
guess at. And how often you miss the | 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more | 
of a problem than ever. | 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for 
months is determined 
nothing can increase it. | 

The cost of Credit Insurance is small | 
compared to the security afforded. 

| 
} 
| 
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Over $9,500,000 paid to our policyholders 
The American Credit-Indemnity Co. 
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220 So. State St. 
_ Chicago, Ill. — 
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Reduce Those Credit Losses 


—by selling on the ratings and reports of an 
agency that has specialized in this field for 
over 50 years. 


Clancy’s Red Book Serv- 
ice covers the lumber buy- 
ing trade thorougly, re- 
. porting new names and 
rating changes TWICE a 
week. 

Ask for rates and 
Pamphlet No. 49-S. 
Our Collection Depart- 
ment is always at your 
command whether or not 

you are a subscriber. 


> J . oe - 
Lumbermen’s Credit Association 
608 So. Dearborn Street, CHICACO 
Eastern Headquarters: 35 So. William St., 
New York City 


WINDOW 82". 


Columns, Balus- 


DOOR Ti RAMES ast, Bach Dall 


K. Mouldings and 
other items of 
Fir Lumber. 


‘ John D. Collins Lumber Co. 


White Bidg., SEATTLE, WASH. 


























July 18-19—Southern Sash Door & Millwork Manu- 
facturers’ Association, Asheville, N. C. Sum- 
mer meeting. 


June 19-20—Canadian Forestry 
ericton, N. Annual. 


Canadian Forestry Association 


Frepericton, N. B., April 21.—The annual 
convention of the Canadian Forestry Associa- 
tion will be held here on June 19-20. A com- 
mittee has been appointed by the provincial 
minister of lands and mines to codperate with 
the association in preparing for the meeting, 
which is to be devoted to the consideration of 
conservation. problems, reforestation and the 
preservation of the forest wealth of the 
Dominion. 


Association, Fred- 


Plans for Coopers’ Annual 


Sr. Lours, Mo., April 23.—Details of the pro- 
gram for the thirteenth annual convention of 
the Associated Cooperage Industries of Amer- 
ica, which will be held at Hotel Jefferson, May 
8, 9 and 10, were sent to members today by 
C. G. Hirt, secretary-manager, as follows: 

At the meeting of the 
age branch on Tuesday, a vice president and 
executive committeeman will be elected. The 
question of revising the present estimated 
weights on slack barrel staves will again be 
considered, as will also the subject of trade 
extension. 

The tight stave and heading group will 
convene Wednesday morning to elect officers 
discuss statistics and take up other matters 
of particular interest to the members of the 
group. 

During the luncheon meeting of the tight 
coopers’ group Wednesday a prominent 
speaker will discuss sales promotion. At 2:00 
p. m. a joint meeting of tight and slack coop- 
ers’ groups will be held, at which officers 
to represent the coopers’ group. will be 
elected. 

A meeting of the entire tight cooperage 
branch—all groups—will be held on Tuesday, 
2:30 p. m., to decide upon proposed changes in 
grade rules and specifications, namely, amend- 
ing the grade rules covering sawn heading 
square by adding, “that 10 percent cants shall 
be accepted account visible defects that will 
turn out.” Also a proposition to make more 
specific the specifications covering No. 2 tight 
barrel staves. Further consideration will also 
be given the matter of an extensive trade 
extension and advertising campaign. Other 
group meetings will be held in the afternoon 
as scheduled in the program. 

The annual association dinner and enter- 
tainment will take place at 6:30 p. m. 
Wednesday at Hotel Jefferson. 

On Thursday morning at the general session 
a proposal to amend articles 4 and 5 of the 
constitution and by-laws will be ‘offered for 
the purpose of making them more _ specific 
with respect to the basis of dues and mem- 
bership. At this time, too, the important 
matter of instituting a trade extension and 
advertising campaign will again be considered 
and several addresses delivered on the subject. 


entire slack cooper- 


Newark Retailers Organize 


New York, April 23.—As forecast recently 
in the AMERICAN LUMBERMAN, the lumber and 
material retailers of Newark, N. J., and its 


suburbs have just organized “The Lumber 
Dealers’ Association” with the following 
officers : 


President—Kenneth McClave, of E. W. Mec- 
Clave & Son, Newark. 

Vice president—M. Charin, 
Lumber Co., Belleville, N. J. 

Treasurer—Henry D, Clark, of Clark & Co., 
Newark. 

Secretary—J. L. Mathers, Summit, N. J. 

Directors—Robert W. Hartpense, J. F. 
Glasby Lumber Co.; Ralph A. Lane, Franklin 
Lumber Co.; Warren Vreeland, Vreeland, 
Kearney Lumber Co.; E. C. Balch, John 
O’Rourke Co.; Frank R. Clarke, Essex Lum- 





of the Channel 


ber & Coal Co., and Sherman W. Francisco, 
Osborne & Marsellis Co. 

The association will maintain headquarters 
at 505 Orange Street, Newark. It is really 
a branch of the New Jersey Lumbermen’s As- 
sociation and its forte will be to promote better 
business relations among the dealers in the 
Newark territory. 


South Jerseyites in Annual Secciai 
Brinceton, N. J., April 23. 
annual meeting, held here, 
Lumbermen’s Association 
follows: 
President—Charles S. Getsinger, Wildwood, 


Vice president—Warren Underwood, Wood- 
bury. 


Treasurer—E. L, Warren, Port Norris 

Secretary—Lawrence Kimball, Vineland. 

Executive committee—Carlton S. Hughes, 
chairman; E, E. Miller and Frank Hankins. 

The association also made plans to hold its 
semiannual outing in Wildwood early in Sep- 
tember. This organiation is affiliated with the 
Pennsylvania Lumbermen’s Association and will 
be represented on the parent board of directors 
by Frank Hankins. 


Works Out Organization Plan 

Hackensack, N. J., April 23.—Following a 
recent meeting of the directors of the Mason 
Material Dealers’ Association of New Jersey, 
the sub-committee, of which Hiram Blauvelt, 
of the Comfort Coal-Lumber Co., of this city, 
is secretary, has worked out a comprehensive 
and constructive plan of organization that is 
to be presented to a meeting of the association, 
to be held at the Newark Athletic Club, New- 
ark, N. J., at 3 p. m. on Wednesday, May 9. 
At this time the entire membership will be 
given an opportunity to vote on the plan, and 
there seems to be no doubt that the plan will 
be adopted. This organization plan, as worked 
out largely by Mr. Blauvelt, could well be 
taken as a model for any association of like 
character. It has been prepared in pamphlet 
form and will be supplied to any one who de- 
sires it at 10 cents a copy, just about the cost 
of publication. 





its recent 
the South Jersey 
elected officers as 


Ontario Association Directors Confer 


Toronto, Ont., April 23.—Directors of the 
Ontario Retail Lumber Dealers’ Association 
met here recently with F. B. Van Dusen, of 
Brockville, presiding, and a large amount of 
routine business being disposed of. President 
Van Dusen and Secretary-manager Boultbee 
were appointed to represent the association at 
the annual meeting and cruise of the South- 
western Ontario association on May 7 

The recent rulings of the Tariff Board in 
connection with imported fir doors was reported 
and the directors endorsed the action taken by 
the Southwestern Ontario association in this 
connection. 

Encouraging reports were submitted by Presi- 
dent Van Dusen and J. B. Mackenzie in con- 
nection with two recent conferences, one be- 
tween hardwood flooring manufacturers and 
the association, the other between sash manu- 
facturers. 

The directors decided to ask the Wholesale 
Lumber Dealers’ Association to establish among 
its members a uniform practice of sending out 
piece tallies with their shipments. 

A credit application form prepared by An- 
drew Wise, of St. Catharines, in accordance 
with a resolution carried at the annual meet- 
ing, was submitted along with a similar form 
used by the Naylor-Osborne Co., of Essex. 
The directors decided to adopt Mr. Wise’s 
form, with the addition of the concluding para- 
graph of the Naylor-Osborne form. The new 


form will be printed and supplied to members 
of the association at cést. ; ; 
Regarding the use of the white pine grad- 
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ing rules the secretary stated that all the mills 
in the Ottawa Valtey, with one or two excep- 
tions, and the majority of the mills in the 
Georgian Bay district, were grading their 
lumber by these rules; also that an official 
grading inspector was to be appointed to stand- 
ardize grading methods at the different mills 
and act as an arbitrator on grades in cases of 
dispute between buyers and sellers. 

A proposal for the organization of a central 
council, representing various trade associations 
interested in construction and supply work, was 
submitted by J. D. Branch, who mentioned as 
possible interests to be included the following 
lines of contractors: Cement, mason, plumber 
plasterer, painter, electrical, tinsmithing and 
general, also architects. The secretary reported 
that the Canadian Construction Association 
was much interested in this proposal. The 
directors asked the chairman to appoint a 
centrally located committee to study the sub- 
ject and report at the next meeting. . 

An invitation from the Montreal Retail Lum- 
ber Dealers’ Association to hold the next mid- 
summer outing of the Ontario association at 
Montreal was accepted, and the following com 
mittee was appointed by the president to look 
after the details: W. J. Markle, Hamilton; 
W. Greisinger, Windsor; A. D. F. Campbell, 
Arnprior; D. H. Andress, Sudbury. 

Toronto was selected as the place of meet- 
ing for the next annual, to be held in January, 
1929. 


Western Pennsylvania Activities 


PitrsBpuRGH, Pa., April 24—Members in the 
DuBois district of the Retail Lumber Dealers’ 
Association of Western Pennsylvania, embrac- 
ing Jefferson and Clearfield counties met last 
Thursday night in the Hotel Logan in DuBois. 
The meeting was well attended, those present 
including Hart B. Daugherty of Indiana, Pa., 
a director and past president of the State as- 
sociation, and R. F. McCrea, secretary, and 
M. W. Dickey, field secretary, of the State as- 





Treasurer—H. E. Stebbings, West Wood- 
working Co., Chicago. 

The board of governors will be made up of 
the above officers together with W. E. Difford, 
Anderson Manufacturing Co., Louisville, Ky., 
and H. E. Judd, Matthews Bros. Manufactur- 
ing Co., Milwaukee, Wis. 

George N. Lamb, secretary-manager Amer- 
ican Walnut Manufacturers’ Association, will 
direct the new organization and have charge of 
the trade extension work, while also continuing 
to function for the walnut interests as hereto- 
fore. 


Long Island Salesmen Elect 
New York, April 23.—William O'Hara, of 
the Johns Manville Co., is the new president 
of the Long Island Salesmen’s Association, 
which recently completed the second year of its 
existence. The association added fourteen new 


members during the year, bringing its total up - 


to forty-nine. 

Vice presidents elected are Richard Foster, 
of the R. L. Winslow Co.; Roy Soule, of the 
Vulcanite Cement Co.; Jules Tolner, of the 
Indiana Flooring Co. The new trustees are 
Howard Myers, of the Guernsey-Westbrook 
Co.; Arthur Cunningham, of the Beaver Prod- 
ucts Co.; Howard Mulford, of the Frost & 
Davis Lumber Co., and A. H. Roth, of C. E. 
Kennedy (Inc.). 


Chicken Farms Use Much Lumber 


Building operations on Illinois poultry farms 
are progressing with unusual activity in ad- 
vance of the regular brooding season. 

More than 16,000 feet of lumber has been 
used to equip fully one of the most interesting 
farms of this character in the near-Chicago 
district. In addition five new colony brooding 
houses are on their way to completion shortly. 
Each house is 10x12 feet in size. They are 
weatherboarded with surfaced matched sheath- 
ing, which ultimately will be covered with 
waterproof building paper. The studding are 
2x3, all surfaced. Up- 
ward of 1000 feet of 
lumber is used in each 
house, each having five 
windows and a panel 
door. Each house has a 
matched wood floor. 

Each house will be 
equipped with a patent 
brooder, with a galvan- 
ized iron pipe through 








the roof for ventilation. 


Colony brooding houses built in Chicago suburb The houses are to be 


sociation. Members of the DuBois district find 
business conditions only fair, as their territory 
is in the bituminous coal field, the situation in 
which tends to slow up business. 

Retail dealers in part of Butler, Mercer and 
Crawford counties are scheduled to meet in 
Greenville next Monday night, April 30, to ef- 
fect a permanent organization as a branch of 
the State association. A preliminary meeting 
was held at Grove City about a month ago. 


Form National Woodworking Institute 


A new organization in the woodworking field 
is the National Woodwork Institute, formatiori 
of which was completed at a meeting held at 
the Palmer House, Chicago, on Tuesday of last 
week, April 17. Membership of the organiza- 
tion is expected to include many of the coun- 
try’s principal manufacturers of fine woodwork, 
according to an announcement issuing from the 
headquarters of the newly formed institute. 

The institute plans to actively promote the 
interests of woodwork and to combat the en- 
croachment of substitutes for wood interior 
trim. It also plans to work with architects and 
contractors along the lines of standardization 
and simplification of specifications, and hopes to 
offer a consultation service to prospective build- 
ers. Following is the list of officers: 

President—Mark Mitchell, Robert Mitchell 
Manufacturing Co., Cincinnati, Ohio. 

Vice President—Albert Carlson, Aaron Carl- 
son (Ine.), Minneapolis, Minn, 


used this spring to take 
care of the regular annual hatch. 

This farm comprises eight acres on which 
the owner keeps a flock of 1200 white Leghorn 
hens. This is but one of many poultry farmis 
in the same Illinois section, all of which have 
drawn heavily on neighboring lumber yards 
for building material with which to establish 
the most modern chicken farms of the time 


Target Made of Douglas Fir 


According to a clipping from the New 
Zealand National Review forwarded to the 
United States Department of Commerce by 
Trade Commissioner Julian B. Foster, the New 
Zealand Navy has recently christened its first 
target. Built at a cost of approximately 
$50,000, the target is the first of its kind to 
be attempted in that part of the world. The 
target may be described as a long, narrow 
barge, carrying a high trellis fence. It is 164 
feet long and 11 feet wide and draws about 
12 feet of water. The 51 masts forming the 
uprights of the trellis are each 31 feet high, 
while the transverse battens are 145 feet long. 
Built of Douglas fir, with a liberal sheathing 
of metal, the target has a deep steel keel. The 
160,000 feet of timber contained in the target 
necessitated a special shipment from the Pacific 
coast. Mooring and towing rings are calcu- 
lated to bear a strain of nearly 100 tons. Are 
rangements have been made for the target to 
have permanent mooring at Devonport. 











VANDERBILT 


at Park Avenue 
NEW YORK 


DMIRABLY situated 

on the Crest of Mur- 
ray Hill. It is convenient 
to the business, shopping 
and theatre centers and 
to the Pennsylvania and 
New York Central Rail- 


way Terminals. 


Its clientele is made up of 
intelligent travellers from 
all parts of the World. 
One finds in the dining 
rooms excellent service 
and a perfect cuisine. 
Every bedroom is an out- 
side room and each one 
has its own private bath. 


TARIFF 
Single room with bath 
$4.50 per day and up 


Double rooms with bath 
$8 per day and up 


WALTON H. MARSHALL 


Manager. 
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OUR BOARD RULES are popular with lum- 
bermen who appreciate a durable and well 
made article. e make BOARD RULES to 
measure any length and thickness of lumber, 
and LOG RULES with any scale, diameter or 
. length measurements desired. Write for cata- 
™ log describing our complete line. 
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Even and Odd Length Rule 


Cleveland Rule Co., ““siin* 
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Natiodnal Harwood 








FT. SMITH LUMBER CO. 
PLAINVIEW, ARK. 
Manufacturers 


oe oi Yellow Pine 




















Rust-Owen Lumber Co. 


DRUMMOND, WIS. 


Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











brctes “EXTRA STANDARD” 








JACKSON & TINDLE, Inc. 


Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 
MICHIGAN HARDWOODS 
Good, Well Assorted Stock 
DRY PINE and HEMLOCK 
Prompt Shipments. 

Main Office, BUFFALO, N.Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7. 











Remember 


Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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Iron Mountain, Michigan 
Manufacturers of 17 different species 


7 — 
VON PLATEN-FOX COMPANY 
of Northern Hardwoods 
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Roofer Manufacturers See 


Clouds Silver-lined 


Macon, Ga., April 24.— Lumber manufac- 
turers and those connected with allied interests 
who assembled here today for the April meet- 
ing of the Roofer Manufacturers’ Club were 
in a better frame of mind than they have been 
for possibly several years. Everyone reported 
better conditions in the trade and everyone was 
optimistic of the future. 

The meeting opened as a sort of round- 
table affair, with everyone connected with the 
trade attending and taking part in discussions. 
Then at noon the wholesalers and others with- 
drew and the members of the Roofer Manu- 
facturers’ Club held a session of their own. 

A barbecue was put on by the Williams 
Manufacturing Co., instead of the regular din- 
ner’ usually given, which was much enjoyed 
by a large group of lumber manufacturers and 
others. 

It was voted to hold the next meeting of 
the club at the Hotel Ralston in Columbus, 
Ga., on May 29. 

The advertising contract with the AMERICAN 
LUM"ERMAN and the Southern Lumberman, 
which has been a big feature of the activities 
of the Roofer Manufacturers’ Club for sev- 
eral years, will be renewed during the next 
few days and will be approved by the club at 
the meeting in Columbus. In the absence of 
President Hugh Thurston, Acting Chairman 

R. Mason put the advertising matter di- 
rectly up to the members of the club. Various 
members declared in favor of continuing the 
contracts with the two publications, and more 
than one voiced the sentiment that “there are 
three things that we can not drop—advertising, 
98 percent and compulsory arbitration.” All 
put advertising at the head of the list. 

President Thurston, who attended the Na- 
t‘oral-American Wholesalers’ meeting, re- 
ported through Mr. Mason that the club had’ 
got its money’s worth through affiliation with 
thet organization. 

Secretary Clancey was asked by one or two 
members who commented that they were get- 
ting as high as $20 a thousand for roofers. as 
to what the market appeared to be from his 
reports. He read the following tabulation. 
made from figures furnished by the members 
of the club and sepresenting actual sales: 


Ae eS re $16.00 
BT Cmem BEG POOTOPS... «on cccccccccvecece 18.65 
Oe GE Be Pek no cccccaccccsaewes 19.87 
Be GRU Ree POI. 6c vic ccecosscesss 20.00 
> Ge BIE WS do x 0650 Fé c0cebbees 19.79 


C. J. Sykes, of the North Carolina Pine 
Association, stated that he had just returned 
from a trip through Alabama and found that 
most of the mills, were shut down, because of 
rain, the same as they have done in many parts 
of Georgia. Mr. Sykes told of extra service 
that is being provided by the North Carolina 
Pine Association in this territory. He intro- 
duced R. H. Hendren, who has come here from 
the Norfolk office.- “This territory is getting 
all the service that we can give,” said Mr. 
Sykes. “In addition to the regular work we 
are getting up statistics on stocks on hand and 
production since Jan. 1, as information, with 
comparisons.” 

Mr. Hendren said that he had appealed to 
lumber manufacturers for statistical informa- 
tion and he hoped to get 100 percent response. 
“No one here has the slightest idea of the 
amount of lumber produced,” said Mr. Hen- 
dren. “We hope to show in this report just 
what is going on in the industry in which all 
of you are vitally interested.” 

James A. Kirby, of the Southern Lumber- 
man, Nashville, Tenn., told of conditions that 
he found in the Mississippi Delta. “There is 


one thing that you people do not want to lose 
sight of,” said Mr. Kirby. “That is the flood 
control bill. You should be vitally interested 
in the passage of that bill and you should see 
that your representatives in Congress also take 
an interest, though I believe that all southern 
congressmen and senators are supporting it. 
The carrying out of this flood control program 
means the use of millions of feet of lumber 
for concrete forms and for other purposes. It 
means the use of a great amount of piling, 
and besides it means the beautifying of the 
Mississippi. The moral effect of the passage 
of the bill will be great.” 


Business Outlook Reported Good 


W. F. Hightower, of the AMERICAN LuMber- 
MAN, brought a message of good cheer. He 
said that he attended the convention of retail- 
ers in Houston, Tex., during the previous 
week and he found more optimism there than 
he had seen in a long while. “Conditions 
appear to be about normal now,” said Mr. 
Hightower,” with the practical certainty of an 
early increase both in demand and in values. 
This is what the trade believes and there is 
every indication that that sentiment is correct.” 


Chairman Mason spoke briefly of conditions 
as he saw them. “Building is about normal,” 
he said. “I don’t see a thing, considering what 
we have been through, to be alarmed over. 
Last year it appeared as if I were twenty min- 
utes ahead of the sheriff most of the time, but 
I stayed ahead and things look much better 
now. 

A. J. Burns, of White Springs, Fla., said 
that he was getting a lot of orders from 
lorida points, indicating that business is pick- 
ing up in that State. 

W. F. Peterson, Mooresville, N. C., said he 
had noticed that in Georgia and the Carolinas 
the general public is building, which is creating 
optimism everywhere. He said that he had 
found more optimism among shippers in the 
last sixty days than in a long time. 


C. C. Arnett brought up the question of 
2-inch knots in grade A roofers. He said that 
he was not contemplating any complaint, but 
it raised the question as to what constituted 
grade A roofers and No. 2 common. 


Mr. Sykes was called upon to interpret the 
rules of the North Carolina Pine Association, 
which he discussed briefly. He said that No. 2 
common specifies the maximum size of a knot. 
Most mills are in favor of shipping the stock 
as No. 2 common or better, he said. He re- 
ferred to the lower grades of roofers with 
waste as low as 50 percent. 

Chairman Mason said that no members of 
the Roofer Manufacturers’ Club were shipping 
the low grades referred to by Mr. Sykes. Mr. 
Mason said that the problems would work 
themselves out. 

Mr. Hendren expressed the opinion that “an 
A grade roofer is what a No. 2 common 
should be.” 

There were a number of sawmill men in 
attendance at the meeting who expressed a 
desire to affiliate with the club. Plans are 
being made to expand the membership of the 
club to take in these men. , 

Because of floods in various parts of the 
State, some members found difficulty in  get- 
ting to this meeting. Rainfall in many sec- 
tions on Sunday night and Monday had ex- 
ceeded 8 inches; there were numerous wash- 
outs, some railroads were not in operation, 


and highways were impassable. 

One of the features of the meeting was the 
old-fashioned barbecue given by the Williams 
Manufacturing Co. at a sawmill four miles 
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given of a portable mill made in Chattanooga. 
Attendance at Meeting 


Those attending the meeting were: 


w. A. Bunch, Bunch & Harnsberger, Lin- 
colnton, Ga.; Morris Lumber Co., Morris Sta- 
tion, Ga.; J. M. McElrath, Jeffreys-McElrath 
Manufacturing Co., Macon; E. W. Smith, Cen- 
tral Georgia Lumber Company, Macon; W. H. 
Church and J. E. McGlann, Church-Smith 
Lumber Co., Shellman, Ga.; D. I. King, King 
Lumber & Oil Co., Unadilla, Ga.; R. E. Jones, 
R. E. Jones Lumber Company, Philadelphia, 
Pa.; R. H. Hendren, North Carolina Pine Asso- 
ciation, Norfolk, Va.; C. J. Sykes, assistant 
southern manager, North Carolina Pine Asso- 
ciation, Macon; W. F. Hightower, AMERICAN 
LUMBERMAN, Chicago; C. H. Sockwell, Taylor 
Iron Works, Macon; E. P. Faulkner, Norfolk 
Southern Railway, Atlanta, Ga.; O. J. Davis, 
Gulf Refining Company, Macon; R. E. Sul- 
livan, A. C. Alexander Lumber Co., Ellaville; 
E. R. Hovey, Macon; M. Bracey, Bracey Lum- 
ber Co., Guntersville, Ala.; L. P. James, James 
Lumber Co., Macon; James A. Kirby, Southern 
Lumberman, Nashville, Tenn.; George W. 
Craven, J. S. Schofield’s Sons Co., Macon; 
Arch. J. Smith, J. S. Schofield’s Sons Co., 
Macon; J. A. Cook, J. A. Cook Lumber Co., 
Opelika, Ala., and Piedmont Lumber Co., Au- 
burn, Ala.; George Doser and E. L. Doser, 
with George Doser, commission lumber; Leon 
Clancey, Clancey Lumber Co., Albany, Ga.; 
c. R. Mason, Mason Lumber Company, Mad- 
ison, Ga.; R. W. Campbell, Campbell Lumber 
Co., Covington, Ga.; C. C. Arnett, L. G. Leon- 
ard Lumber Co., New York; Isaac Robertson, 
Robertson Bros., Newborn, Ga.; John D. Nel- 
son, Mason Lumber Co., Madison, Ga.; H. B. 
Jarrett, Hancock Lumber Co., Sparta, Ga.; R. 
L. Franklin, Fortson Lumber Co., Fortson, 
Ga.; W. R. Melton, King Lumber Co., Cuth- 
bert, Ga.; A. S. Grenalds, Macon, Ga.; A. J. 
Burns, Burns Lumber Co., White Springs, 
Fla.; C. W. Harnsberger, Lincolnton, Ga.; 
T. J. Lane, Batson-Cook Co., West Point, Ga.; 
W. F. Peterson, P. M. Barger Lumber Co., 
Mooresville, N. C.; C. G. Henderson, jr., White 
Lumber Co., Hillsboro, Ga.; J. L. White, White 
Lumber Co., Hillsboro, Ga.; P. C. White, Eben 
B. Smith Lumber Co., New York; J. D. Clark, 
Macon, Ga.; A. W. Daughtry, Daughtry-Carl- 
ton Lumber Co., Helena, Ga.; W. T. Brannon, 
Pine Plume Lumber Co., Montgomery, Ala.; 
G. W. Griffin, Macon Telegraph and AMERICAN 
LUMBERMAN. 


Air Compressor for Sweeping 


To the owner of a large lumber manufac- 
turing operation, consisting of two sawmills 
and a planing plant of eight machines, occurred 
the idea of using compressed air and nozzled 
hose for clearing the floor of the planer shed. 
Such a blower proved indispensable for clean- 
ing shavings and litter from close nooks and 
corners about the machines and under them, 
where it can not be removed with a floor 
broom. 


The planing plant was too far from the main 
sawmills to use the air compressors there for 
the hose. Having two or three discarded log- 
ging locomotives with the air pump used in 
connection with air brakes on the engine and 
cars, the manvfacturer decided to reclaim one 
of these air pumps for this purpose. Accord- 
ingly the old pump was put into commission 
and mounted on steady supports inside the 
planer shed in the same upright position it 
held on the locomotive, and an old discarded 
steam boiler was installed near the pump, on 
the outside under a small shed prepared for it. 
The release or “pop” valve of the boiler was 
set to release the air when at 75 pounds pres- 
sure, and all holes were plugged except one 
for a pipe line connecting with the pump and 
one for the hose line, in which a gate valve 
was installed to keep shut until the pressure 
reached a point where a strong blast was avail- 
able. A short pipe line carries this valve just 
inside the planing mill shed where a hose 50 
feet long with a %-inch nozzle is attached to 
the pipe. The pump is put in operation as 
soon as the mill stops at night, and when a 
good pressure is reached in the old boiler tank 
the sweeper throttles down the pump to a 


moderate speed and begins the cleaning-up job. 
The pump thus keeps the pressure up as it is 
used off by the hose. 


In case you have a discarded locomotive, the 
boiler of which will safely carry 50 to 75 pounds 
pressure, it may be set in position and the pump 
discharge line connected with the old locomo- 
tive boiler itself, with the pump in its original 
position, connecting a steam line from the 
plant boilers with the pump. A short tem- 
porary track might place the old locomotive 
just where you desire it, leaving only two or 
three sections of track rail for it to set on. 
This air comes in handy for a wide range 
of purposes besides sweeping. 


LUMBER CLUBS 


Lien Law Is Club Topic 


SHREVEPORT, La., April 23.—The feature of 
the regular meeting of the Shreveport Lumber- 
men’s Club held last Tuesday was an address 
on the Louisiana lien law by L. C. Allen, of 
the Robinson-Slagle Lumber Co. The speaker 
stated that for many years the lumbermen and 
building material interests worked under 1916 
laws which gave the building material people 
preference and privileges that have been largely 
curtailed by the 1926 law. There has been a 
tendency, Mr. Allen said, to restrict the priori- 
ties of material men, as the lien laws have been 
subject to attack not only by building and loan 
associations, which have sought to protect their 
interests, but also contractors’ associations. 
Mr. Allen expressed the opinion that a liberal 
lien law stimulates home building among wage 
earners. 

President Hudson Bolinger, who presided 
over the meeting, introduced the speaker and 
also announced that the annual dinner would 
be held at the Youree Hotel, on the evening 
of May 29, at which the principal speaker 
would be Douglas Malloch, lumberman poet of 
the AMERICAN LUMBERMAN, Chicago. 














New Jersey Night at Nylta Club 


New York, April 24.—One of the Nylta 
Club’s big evenings was celebrated last Friday 
night at the National Republican Club, when 
New Jersey members were the guests of honor 
and the occasion was designated “New Jersey 
Night.” The chief speaker was J. L. Meller, 
president of the Atlas Cement Co. and past 
president of the New York Credit Men’s Asso- 
ciation. 

Mr. Medler said indications were that profes- 
sional crooks had forsaken other avenues of 
livelihood and were devoting their attention 
to the construction business, with especial de- 
signs on the lumber industry. He cautioned the 
lumbermen to be on their guard. 

Robert Bamber, chairman of the meeting, in- 
troduced a large delegation of Nylta members 
from the Comfort Club, an organization of the 
Comfort Coal-Lumber Co. 

G. Edward DeNike, secretary of the New 
Jersey Lumbermen’s Association, spoke of his 
long experience in secretarial work and praised 
the objects of the Nylta Club. 

Andrew H. Dykes, president of the Dykes 
Lumber Co., emphasized the efficiency with 
which the New York Credit Men’s Association 
conducts its interchange bureau. He said the 
Hudson County (New Jersey) Lumbermen’s 
Club is one of the most efficient organizations 
for the promotion of good will among its mem- 
bers. 

Herbert B. Coho, secretary of the New York 
l.umber Trade Association, expressed his views 
on credits, and J. Herbert Brown, secretary of 
the Westchester association, talked of current 
business conditions. George Bahr, Long Island 
secretary, James A. Thornton, Joseph Cashin 
and Neil Kennedy were among the other 
speakers, 








Beautiful: New 
Stains Create 
Big Demand for 
Maple Flooring 


One of the biggest improvements in 
home decoration for many years was 
the introduction of the new acid stains 
to be used on Maple, Beech and 
Birch flooring. These stains are ob- 
tainable in eight different colors and 
they enable a home owner to have 
beautiful, durable floors that har- 
monize with the furnishings of each 
room. 

Dealers who have boosted the use of 
these stains with Old Reliable Maple, 
3eech and Birch flooring have no- 
ticed a steady increase in sales and 
profits. 

The book shown above can be ob- 
tained from the Maple Flooring Manu- 
facturers Assn., 1740 McCormick 
Bldg., Chicago, Il. 


Write for Your Copy 
of This Book Today 


Don’t forget that Old Reliable flooring is 
made from the finest quality Michigan Hard 
Maple, Beech and Birch. It has been a good 
seller for dealers for many. years. Stock 
some of it now so you can “cash in” on this 
innovation in hardwood flooring. 


We also manufacture Hard 
and Sottwood Lumber, 
Lath and Poles 


Grand Rapids Trust 
Company 


Receiver for William Horner 


Perkins Bidg., Grand Rapids, Mich. 


\ Plant: Newberry, Mich. 
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Let Us Handle 


Your Rush 
meeas 


During the next few 
months you’re likely 
to have many occa- 
sions when you will 
want stock in a hurry. 


We can get it to you. 
We specialize in quick 
shipments. Load out 
same day order received. 
Straight cars, mixed cars, 
L.C.L. Twenty-seven 
R. R.’s to ship over. 


If it’s used in building, we 


sell it. Wire or phone. 
Julius » 


eide 


LUMBER CO, 
St.Louis,Mo. 


















West Penn Lumber Co. 


Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 























Bruce Oak FLOORING ... 
THE Best Oak dooung i= 
Mixed car shipments of oak, gum, beech and Ar- 


kansas short leaf pine mouldings, finish and boards; 
beech and gum flooring; Southern hardwoods. 


E. L. BRUCE CO., Memphis, Tenn. 











Aan 2 x 2—30" 
24 x2+—30" 


FOR SALE 3 ::=3 


IN OAK AND GUM 
Always in Stock 


THE W. A. NOBLE LUMBER COMPANY 


1206 First Nat’l. Bank Bldg., CINCINNATI, OHIO 























HARDWOOD 





——— 


Hoo-Hoo Activities 


Prepare for October Annual 

Boston, Mass., April 24.—At a special meet- 
ing of members of the Harry L. Folsom Hoo- 
Hoo Club No. 13 of Boston last Saturday aft- 
ernoon committees were named and organized 
to prepare for the annual convention of the 
international order of lumbermen, to be held 
here next October in Boston. U. M. Carlton, 
of the Dix Lumber Co., North Cambridge, was 
selected to serve as general chairman of the 
convention committee. John U. Riley was ap- 
pointed chairman of the publicity committee. 
Various sub-committees were named to handle 
the different phases of the convention arrange- 
ments. 


Are Hosts to Hostess Club 


St. Louts, Mo.. April 23—The Hostess Club, 
an auxiliary of the Hoo-Hoo Club of St. Louis, 
whose membership comprises the wives of 
prominent members of the Hoo-Hoo club and 
the lumber industry, were the guests of Mr. 
and Mrs. H. C. Ball at their beautiful new 
country home, 51 Park Drive, Hampton Park, 
Sf. Louis County, on Saturday, April 14. It 
was a delightful affair in the form of a house 
warming and the first of a series of dinner 
bridge parties. Mrs. H. C. Ball is president 
and Mrs. William F. Ebert, treasurer of the 
Hostess Club. After a walk through the gar- 
dens surrounding the property and a visit 
through the house the guests partook of a light 
luncheon. Nine tables were quickly assembled 
for progressive bridge. Later cards were set 


Getting Set for 


Jacksonville Club Plans Outing 

JACKSONVILLE, Fra., April 23.—Plans are 
under way, through its entertainment commit- 
tee, for the annual outing and golf tournament 
of the Jacksonville Lumbermen’s Club, which 
will take place during next month. This event 
is being looked forward to favorably and some 
real competition is expected. M. F. Parker, 
chairman of the standing entertainment com- 
mittee, has appointed F. H. Mallard to handle 
this affair. The course over which the tourna- 
ment will be played has not yet been decided. 
Following the tournament will be the usual 
banquet and evening of entertainment. 


New Yorkers Plan Joint Outing 


New York, April 23.—Wednesday, June 20, 
will be the big day and Briarcliff Lodge, West- 
chester County, will be the scene. The event 
will be the second annual joint outing of the 
New York Lumber Trade Association, the 
Long Island Dealers’ Association and the 
Building Material Men’s Association of West- 
chester County. 

Just by way of guaranteeing the biggest out- 
door meeting the lumbermen of New York 
City and vicinity ever staged, committees rep- 
resenting the three organizations got together 
last week at the New York Lumber Trade 
rooms in Grand Central Terminal and form- 
ulated plans. 

Benjamin Downing was elected permanent 
chairman. Frank A. Niles was made first vice 
chairman and James A. Floyd, second vice 
chairman. George Bahr and Herbert Brown 
are the treasurers and Herbert B. Coho, secre- 
tary. 

The general 
up as follows: 

New York Lumber Trade Association— 
Arthur E. Lane, Conrad N, Pitcher, Andrew 
H. Dykes, Everett L. Barnard, Gardner Tay- 
lor, Irving Benzing. 


committee is otherwise made 


Long Island Dealers’ Association—Walter 
R. Pettit, Edward Schmidt, George Adams, 


aside and all participated in a glorious dinner. 
Bridge was again resumed for several hours 
That Mrs. Ball has lost none of her most ex. 
cellent accomplishments as a delightful hostess 
was acknowledged by her guests. The time and 
place of future parties will be announced later. 
The guests were: 

Mr. and Mrs. Steve Willingham, Mr. and 
Mrs. T. C. Whitmarsh, Mr. and Mrs. Gruetzen- 
nacher, Mr. and Mrs. R. C. Imse, Mr. ang 
Mrs. W. M. Kingsberry, Mr. and Mrs. William 
F. Ebert, Mr. and Mrs. R. B. Bearden, Mr, and 
Mrs. Edward Gross, Mr. and Mrs. A. F. Gah- 
ner, Mr. and Mrs. E. O. Beyers, Mr. and Mrs. 
E. G. Shilkee, Mr. and Mrs. H. L. McKee, Mr, 
and Mrs. Al. Hess, Mr. and Mrs. G. P. Shehan, 
Mr. and Mrs. Leon Herrick, Mr. and Mrs. G. R. 
Gloor, Mr. and Mrs. C. C. Mullen, Mr. and Mrs, 
A. T. Henry, Mrs. C, W. Reighard, Mrs. J. B, 
Gatewood and Cecil Whitmarsh. 


To Meet in Evening 


OAKLAND, CauirF., April 21.—Hoo-Hoo Club 
No. 39 met yesterday noon at the Hotel Leam- 
ington and held a session devoted strictly to 
business. Hereafter the club meetings will be 
held at 6:09 p. m. on the second Monday of 
each month. The finance committee announced 
that it would be functioning on a campaign to 
raise funds for the club’s work and for the 
expenses of a concat to be held in the near fu- 
ture. A Berkeley architect who recently de- 
fended wood shingles in a talk before an Oak- 
land club was commended. The next meeting 
is scheduled for May 8. F 


Qutdoor Sports 


Charles 
Bailey. 

Westchester association—Edward P. Han- 
yen, Robert Mahlstedt, Charles E. Pawson, 
Harry Dain, George Creed and James Leddy. 

Representing wholesalers and manufactur- 
ers—Ray Winslow, Frank Petry, Charles Leo, 
Frederick J. Bruce, Bert Swett, Ernest Gal- 
lagher, Ralph Angell, Walter Glass, Walter 
E. Grant, Harold Robeson and O. E. T. Schon- 
feld. 


Plans will be completed at a meeting to be 
held April 26 at the National Republican Club. 


Open Golf Activities 


CiNcINNATI, Onto, April 24.—Due to the in- 
clement weather, April 16, the opening golf 
match of the Cincinnati Lumbermen’s Golf As- 
sociation was held today at the Ft. Mitchell 
Country Club. Thomas B. Thames, of the 
Thames Lumber Co., was chairman of the en- 
tertainment committee. A supper at the club- 
house followed the match. The next match is 
scheduled for May 1 at the Hyde Park Country 
Club. E. M. Bonner, president of the Atlas 
Lumber Co., is arranging the schedule of 
matches with the Indianapolis Lumbermen’s 
Golf Club and may include games with lum- 
hermen’s golf clubs at Dayton and Springfield, 
Ohio. 

It is now about definitely decided that the 
annual meeting of the Cincinnati Lumbermen’s 
Club will be a separate function from the weekly 
golf match of the Lumbermen’s Golf Associa- 
tion. For a time it was thought that it would 
serve to boost both organizations if the golf 
games could be held in the afternoon on Tues- 
day, May 8, at the Hyde Park Country Club and 
to postpone the annual meeting from May 7 to 
May 8 and make it a combination dinner of the 
club and the association. This plan failed to meet 
the approval of the board of governors, how- 
ever, and the annual meeting will be held at the 
Hyde Park Country Club on May 7, according 
to the announcement of Ed. H. Ward, vice 
president and chairman of the arrangements 
committee. 


Fallon, Stanley Cox and _ Robert 
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Wocd Utilizaticn Annual Program 


Wasuincton, D. C., April 24.—When Sec- 
retary of Commerce Hoover opens the first 
session of the annual meeting of the National 
Committee on Wood Utilization, of which he 
js chairman, on Friday afternoon of next week, 
those in attendance will receive copies of the 
committee’s grade-marking bulletin and the 
first of the series of seasoning and handling 
bulletins. 

Director Axel H. Oxholm said today that 
copies of these bulletins will be distributed at 
the meeting even if the ink on them has not 
yet thoroughly dried, which means that steps 
have been taken to see that a sufficient number 
of copies are run off to place one in the hands 
of each member in attendance. 

In opening the meeting at 2 o’clock in the 
afternoon of May 4, Chairman Hoover will 
make a brief address concerning the work that 
has been done and the program already mapped 
out for another year or more. Director 
Oxholm will follow with his annual report. 

Then representatives of producers, distribu- 
ters and ‘consumers will discuss various phases 
of the work of the committee in which they are 
most directly interested. Those on the program 
for discussion include Wilson Compton, secre- 
tary-manager of the National Lumber Manu- 
facturers’ Association; Maj. E. G. Griggs, 
president of the St. Paul & Tacoma Lumber 
Co. Tacoma, Wash.; Walker L. Wellford, 
president of the Dimension Lumber Manufac- 
turers’ Association, Memphis, Tenn.; Col. A. 
C. Goodyear, of Buffalo, N. Y., president of 
the Great Southern Lumber Co.; Reuben B. 
Robertson, president of the Champion Fibre 
Co., Canton, N. C.; W..H. Matthews, presi- 
dent of the National Wood Chemical Associa- 
tion; Dr. Hugh P. Baker, manager of the 
trade association department, Chamber of Com- 
merce of the United States; Thornton Estes, 
president of the Estes Lumber Company, Bir- 
mingham, Ala. 

W. B. Greeley, vice chairman of the com- 
mittee, will open the Saturday morning session 
with an address. He will be followed by N. 
Max Dunning, representing the American In- 
stitute of Architects and others of the con- 
sumer group, including F. O. Dufour, Ameri- 
can Society of Civil Engineers; Col. D. H. 
Sawyer, Associated General Contractors of 
America; William F. Chew, National Associa- 
tion of Builders’ Exchanges; William  S. 
Quinter, United States League of Local Build- 
ing & Loan Associations; B. S. Warren, secre- 
tary of the Berkey & Gay Furniture Co., Grand 
Rapids, Mich.; C. C. Cook, Baltimore & Ohio 
Railroad Co., F. E. Colesworthy, National As- 
sociation of Purchasing Agents, and Col. F. W. 
Willard, personnel director of the Western 
Electric Co. 

Time will be afforded for general discussion 
and for the presentation of resolutions. 


Reforestation of Idle Lands 


Where formerly landowners in the central 
States region sought to get rid of forests to 
make way for agricultural development, they 
have now begun to consider ways of getting 
some of those trees back again, according to 
the Forest Service. This problem, involving 
the reforestation of idle and waste lands, the 
rehabilitation of depleted woodlands and the 
protection from fire of remaining timber stands, 
is being brought to the front this week in con- 
nection with the nation-wide observance of 
American Forest Week. 

The great hardwood forests of the Ohio Val- 
ley, Indiana, Illinois, Kentucky and Tennessee, 
are the finest that ever grew in the temperate 
zone. A century ago they were looked upon as 
an obstacle in the path of progress and a hin- 
drance to the development of agriculture. 
Clearing on a large scale started about the be- 
ginning of the 19th century and for the next 


30 or 40 years the sound of the ax and towering 
columns of smoke were almost continuous. 
This clearing process went too far, it is de- 
clared, and today thousands of acres of land 
that could be growing valuable timber crops are 
lying idle. 

Now farmers are realizing that farm wood- 
lands can be made profitable and are worthy of 
attention and care. State forest nurseries re- 
port a growing demand for planting stock. 

Unquestionably, the Forest Service states, the 
clearing of trees from many thousands of acres 
of land in the central States and the exposure 
of the bare soil by repeated fires has added to 
the flood hazard in the Mississippi Valley. For- 
est cover by absorbing rainfall and checking 
run-off plays an important part in regulating 
stream-flow. Reforestation of denuded lands in 
the central States, according to a recent study 
made by the Forest Service, will not only help 
lessen the danger from floods, but will at the 
same time pay dividends in increased timber 
production, 


Tax Cut Recommendations 


The Republican members of the Senate 
finance committee on April 24 voted for a total 
tax cut of $210,000,000, or $10,000,000 more 
than the latest recommendation of Secretary of 
the Treasury Mellon and $79,000,000 less than 
carried in the bill as it passed the House. 

Corporations were not treated as liberally 
by the Senate committee as by. the House, the 
Republicans of the finance body fixing the cor- 
poration income tax rate at 12% percent, as 
against 11'4 percent proposed by the House, 
and not making the reduction retroactive. In 
other words, the corporations would pay 13% 
percent on incomes earned in 1927 and paid this 
year, and 124 percent on 1928 incomes on 
which taxes will be due in 1929. The House 
bill made the larger reduction in the corpora- 
tion tax rate retroactive, treating corporations 
just the same as other taxpayers in this regard. 


Forest Taxation Inquiry 

With the conclusion this spring of the fact- 
finding investigation which has been under way 
in the Lake States by the United States Forest 
Taxation Inquiry, work is to be started in 
other States, according to Fred R. Fairchild, 
professor of political economy at Yale Uni- 
versity, who is directing the inquiry. Pre- 
liminary work in preparation for the gathering 
of field data in the two or three States next 
to be studied, and possibly the beginning of 
field work in the New England States is con- 
templated. In June the field investigation of 
the Pacific coast region, with Oregon as the 
key State, will begin. 


The Forest Taxation Inquiry is being con- 


ducted under the Clarke-McNary law. It was 
started in Minnesota in 1926 and a large 
amount of valuable data has been collected in 
the three Lake States, with the codperation of 
local interests. In a progress report just is- 
sued Prof. Fairchild states that the research 
project is national in scope and its plan of 
study contemplates field investigations in each 
of the most important forest regions of the 
country. 

Since each State has a financial and taxa- 
tion system of its own, says Prof. Fairchild, 
it is necessary to make the State the primary 
unit of the study. First of all there is gath- 
ered material sufficient to present a clear pic- 
ture of the financial structure and tax sys- 
tem of the State as a whole including a gen- 
eral view of the finances and taxation of its 
counties, towns or townships and other local 
sub-divisions. Thereafter selection is made of 
certain counties or towns for certain intensive 
investigation, intended to bring to light all 
obtainable facts bearing upon the tax situa- 
tion with special reference to forest property. 

In-all of this the aim is to acquire a broad 
foundation of facts relating to the whole finan- 
cial system, by no means limited to those 





Tune In On This 
Good News *. .. 





From ; 
Pittsburgh . 


December 19, 1927. 


Southwest Lumber Sales Corp., 
Albuquerque, New Mexico. 


Attention—Mr. A. A. Hood, 
President. 
Gentlemen: 


During the past year we have had occasion 
to use quite a few carloads of your Arizona 
White Pine, mostly in a boxing grade, and 
we would advise that the stock both for 
grade and texture has been very satisfactory 
to ourselves and to our customers. We think 
it compares very favorably with the stock 
shipped. from Eastern Oregon and from the 
Inland Empire. 


We sincerely hope to be able to send you 
a great many more orders during the com- 
ing year. 


Wishing you the compliments of the sea- 
son, we are. 


Yours very truly, 


ACORN LUMBER COMPANY. 
By H. F. Domhoff, 
President. 
eee a 
A saving of three or four days on deliveries 
is worth considering. Our mills have this 
advantage over other Western Pine manu- 


facturing centers. We would like to prove 
this to you on future orders. 


* * * kK * 


Write for Latest Stock List 


Also tell us to put your name on our mail- 
ing list to receive future market data, 
prices, etc. This will do much toward sim- 
plifying your lumber buying. 


Southwest Lumber 
Sales Corporation 
431 Occidental Life Building 
ALBUQUERQUE, NEW MEXICO 


Arthur A-Hood. Pres. J.A Robison, Secy 
WG. Ramshaw, VP. 7 PR. Lilley, Treas. 
Cady, Laambes Corp. feb oon a Lamaber Ca 
riz. , NN IVLex. 
Cady Lasher Corp. Sanat Latabee Fie tne 


Annual Capacity 300 Million feet 
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. llow Pine 
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—the material 
that adds years 
of service to 
any building. 









R.W. WIER 
Lumber Company 


FiretNatinal , HOUSTON, TEXAS 


Distributors:— WierLong Leaf LumberQ. 
Mills :- Wrer.gate,Texas 


























Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 











CENTURY, FLORIDA 














‘fA BIG HIT— 


That’s what dealers make with home 
builders when they sell our 


oe Floering, Cei 
N. i. Pine mae Ses 
siosint Yellow Pine *5:shs04 
Car and Cargo Shipments. 


Ellington & Guy, Inc. 
Fayetteville, North Carolina 


a Pelahatchie 


Lumber Company, Inc. 
SALES OFFICE: JACKSON, MISS. 
Sawmill, Planing Mill, Dry Kilns, Pelahatchie, Miss. 


YELLOW PINE 


ao Joists, Boards, Shiplap, K. D. Rough Finish. 





























LONG and SHORT LEAF 
ALSO Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 











taxes only which are imposed upon the forests. 
Forest taxation can not be successfully 
studied unless the taxation of forests is fitted 
into its proper place in the whole picture of 
State and local’ revenue and expenditures. 

Prof. Fairchild emphasizes the fact that the 
inquiry at present is strictly a fact-finding or- 
ganization. The time for conclusions and rec- 
ommendations will come later. 


Marketing and Distribution Methods 


Dr. Julius Klein, director of the bureau of 
foreign and domestic commerce, Department 
of Commerce, has announced that a study of 
national marketing and distribution methods 
and problems in codperation with the large 
manufacturers and distributers which cover the 
entire country will be undertaken at once. 
John M. Hager, who during the period of or- 
ganization has been the director of the depart- 
ment’s domestic commerce division, will under- 
take the work. Dr. Klein feels that this study 
represents a vitally important link ‘in connec- 





tion with the regional marketing surveys which 
the department is conducting, in providing q 
wider perspective of national marketing prob. 
lems and in tying the various surveys together 
as a unit. 

He holds that with distribution as the major 
field of study in the marketing of American 
products at home at present, the value of such 
coordinating of information andthe singling 
out of the larger and more vital trends in the 
practice of national producers can be of value 
to every distributer in the United States. 


The study Mr. Hager will make will have 
the effect of cross-checking the regional mate- 
rial now being collected, of tracing the develop- 
ment of special problems common to all produc- 
ers, and, the manner and methods with which 
they are meeting those problems in the great 
American domestic market. Mr. Hager wil] 
start his work in New York City, extending his 
operations to other parts of the country later, 
The expectation is that the study will cover 
most of 1928, 











Revenue Freight Loadings 


WASHINGTON, D. C., April 25.—Revenue 
freight loading for the week ended April 14 
totaled 912,377 cars, the car service division 
of the American Railway Association an- 
nounced today. Compared with the preceding 
week, this was a decrease of 6,919 cars, with 
decreases being reported in the loading of all 
commodities except live stock, coal and coke, 
which showed slight increases. The total for 
the week of April 14 was a decrease of 37,184 
ears below the same week in 1927 and a de- 
crease of 52,417 cars compared with the corre- 
sponding week two years ago. 

Coal loading totaled 140,672 cars, a decrease 
of 11,979 cars below the same week in 1927 
and 26,587 cars below the same period two 
years ago. 

Grain and grain products loading amounted 
to 36,920 cars, an increase of 2,523 cars over 
the same week last year, but 814 cars below 
the same week in 1926. In ‘the western dis- 
tricts alone, grain and grain products loading 
totaled 25,017 cars, an increase of 4,354 cars 
above the same week in 1927. 

Forest products loading amounted to 62,441 
cars, 5,452 cars below the same week last year 
and 13,250 cars under the same week in 1926. 


Rough Fir Lumber Rates 

WASHINGTON, D. C., April 23.—Division 4 
of the Interstate Commerce Commission in an 
opinion handed down in Docket No. 17,666 
finds that rates charged on rough fir lumber 
and timbers from points in Oregon and Wash- 
ington, moving between Jan. 16 and Nov. 10, 
1923, were inapplicable; that the applicable 
rates were unreasonable, and that reparation 
should be awarded, the amount to be deter- 
mined in accordance with Rule V. Complain- 
ant in the case was T. H. Wright, engaged in 
the general contract and construction busi- 
ness at Los Angeles under the name of T. H. 
Wright Mercantile Co. He challenged the 
rates on 45 carload shipments. Division 4 
upholds the -contentions of complainant in 
part, finding that the applicable rates were 
unreasonable to the extent that they exceeded 
the contemporaneous rates to Lone Pine, 
Cailf., and that they are and for the future 
will be unreasonable to the extent that they 
exceed the present rates to Lone Pine. 


To Operate Wisconsin Logging Roads 


WASHINGTON, D. C., April 24.—Division 4 of 
the Interstate Commerce Commission has is- 
sued a certificate authorizing the Superior & 
Southestern Railway Co. to operate in inter- 
state commerce two short logging railreads in 
Sawyer County, Wisconsin. The logging roads 
are owned by the Hdward Hines Hardwood & 
Hemlock Co., formerly the Park Falls Lurnber 
Co. One line extends southward from Lor- 
etta a distance of about twenty-two miles. A 
branch line extends a distance of two miles. 
Division 4 states that no objection to the 
granting of the application was presented. 

The Superior & Southeastern, the lumber 





company and the Edward Hines Farm Land 
Co. are controlled by common stockholders. A 
part of the logging railroads of the lumber 
company is now operated by the Superior & 
Southeastern, Such _ satisfactory arrange- 
ments, from the standpoint of operating corn- 
venience and unified control, have been worked 
out that it is now desired to extend the opera- 
ation to the lines embraced in the present pro- 
posal. 

Plans for the future contemplate. acquisi- 
tion of the lines by the applicant as rapidly 
as their use is discontinued by the lumber 
company and as the applicant’s finances per- 
mit. In the meantime the lines are to be 
maintained largely by the lumber company. 


Inquiries and Orders for Freight Cars 

In the latest issue of the Railway Age ap- 
peared notices of inquiries and orders for 
freight cars as follows: 

INQUIRIES—Chicago, Rock Island & Pacific, 
500 steel underframes for box cars. 

OrpDERS—Atlantic Coast Line, 200 phosphate 
cars, and Southern Pacific, 250 automobile cars, 
from Tennessee Coal, Iron & Railroad Co. 


Indiana Yard Has New Owners 


Vaparaiso, INp., April 24——Announcement 
is made of the change in name of the Smith & 
Smiths Co.,- lumber dealer and building con- 
tractor of this city, to Smith-Nuppnau Co. 
This change follows a change in ownership 
which took place last June, when Harry EF. 
and Earl V. Smith, two of the incorporators 
representing the “Smiths” of the company, sold 
their holdings to Byron Smith, who was the 
original “Smith” of the incorporation, and to 
Charles P. Nuppnau. At that time Byron Smith 
was elected president and Charles Nuppnau, 
secretary-treasurer. The change in name is the 
final step in the reorganization. 





May Construct Logging Railroads 


MINNEAPOLIS, Minn., April 24.—A lengthy 
fight over building private logging railroads 
across northern Minnesota highways was ended 
today when the State supreme court ruled in 
favor of the lumber interests. 

As a result of the court’s decision, the Inter- 
national Lumber Co., a Backus-Brooks prop- 
erty, with E. W. Backus as president, will be 
permitted to build its logging roads across high- 
ways in three townships, Kinghurst, Max and 
Grattan, Itasca County. 

In a portion of its decision, the court held 
that “where a party owns land on both sides 
of the road, he may use such highway until 
such use unreasonably interferes with public 
travel. A properly constructed logging rail- 


road across a highway is not incompatible with 
travel.” ; 








I say on 
May tea¢ 
More 

There a 
Or in on 
Than 

If met 


I ask yo 
The tree 
That 

And wh 
That m 
Upon 
And 


] tell y 
The sit 
The 

We mi 
Than o 
And 
By t 


I say | 
The t1 
The 
We te 
That 

We 
As 


I tell 
Of s 
Or 
But 
And 
Ar 
At 








28, 1993 
ee 
YS which 
Viding g 
1 prob. 
together 


© Major 
Merican 
of such 
singling 
sin the 
tT value 
>. 
ll have 
1 mate- 
evelop- 
Toduc- 
which 
> great 
cr will 
ing his 
’ later, 
cover 





Land 
rs.. 
imber 
ior & 
ange- 

con- 
orked 
pera- 

pro- 


juisi- 
pidly 
mber 
per- 
O be 
ly. 


ap- 
for 


cific, 


hate 
‘ars, 


lent 
1& 
on- 
Co. 
hip 
EF. 
ors 
old 
the 
to 
ith 
1U, 
he 





Apa 28, 1928 


AMERICAN LUMBERMAN 














Here and Now 


I say one tree beside one brook 
May teach us more than many a book, 
More truth than many a creed. 
There are more lessons in one tree, 
Or in one brook, that men may see 
Than in the books they read, 
If men will heed. 


I ask you, brother, what has made 
The tree so beautiful? Its shade 
That fell across the way. 
And what has made the brook so fair? 
That men and brutes might linger there 
Upon a thirsty day 
And rest and play. 


I tell you, if we could but find 
The simple creed of being kind, 
The truth that men are kin, 
We might come nearer serving God 
Than over ancient books to nod 
And hope a crown to win 
By talking sin. 


I say we often last recall 

The truth that should be first of all, 
The brotherhood of men. 

We talk so much of past events 

That strangers die outside our ‘tents 
We might have saved again, 
As Christ did then. 


I tell you, faith is not a thing 

Of some old saint or some old king 
Or some old scholar’s brow, 

But reads the present, not the past, 

And puts love first, and learning last, 
And helps and heals, somehow, 
And here and now. 


We See b’ the Papers 


Cheer up. You may yet be famous. 
at Greenly Island. 


The day is approaching when Europe will be 
only one night out. 


Sometimes a jury seems to be as hard to 
convince as a fellows wife. 

Pittsburgh baseball fans now have a good 
chance to try out the Decatur theory. 

The average New Zealander has $3,371.70. 
The average American has a $3,371.70 car. 


What a movie actress desires more than any- 
thing else is a lot of undesirable publicity. 

Cal Coolidge is a hard man to understand, 
especially by Bill Thompson and Al Smith. 

An American has driven a car 207 miles an 
hour. Probably looking for a place to park. 


People who are trying to sidetrack Al Smith 
know what is meant by poor switching facili- 
ties. 


The trouble with a dilemma is that, even if 


se grab both horns of it, it still has four 
eet. 


_Ten out of twelve furnaces are blowing at 
aah and ten out of twelve men everywhere 
else. 


_Up to the hour of going to press we hadn't 
discovered any politician in Chicago who does- 
n’t choose. 


They are trying to divorce politics from 
crime in Chicago, but it certainly can’t be on 
the grounds of non-support. 

Frankly, we don’t know any place in Chi- 
cago where a fellow can buy booze. But then 
we don’t know any policemen. 

The battle of the bulls and bears continues, 
and, if yow look closely, somewhere in the 
middle you will observe the lambs. 


Look 


_ Bill Thompson was booed lustily at the open- 
ing National League ball game in Chicago. They 





don’t think any more of the mayor out here 
than they do of the umpire. 


_ Mayor Jimmy Walker will place Al Smith 
in nomination, but it has not been announced 
whether he will speak, dance or sing. 


A lot of people say that Mr. Coolidge is 
going to be president of the United States 
Steel Corporation. What’s the matter with 
American Ice? 


Government is getting more and more com- 
plex. First, our legislators may not pass the 
law; if they do, some court may not say it is 
constitutional ; if it does, even then some mayor 
or policeman or governor may decide not to 
enforce it. 


Between Trains 


Benton Harpor, Micuo.—We came’ over to 
attend the annual Lincoln’s Birthday dinner 
of the Men’s Club of the First M. E. Church. 
Of course, Mr. Lincoln was not born until next 
Sunday, but this was as close as we could 
come to it, or come to Benton Harbor, any- 
way. Then we were asked to stay over for the 
annual banquet of the Berrien County Milk 
Producers’ Association. During 1927 the 
members hauled to one creamery 1,069,122 gal- 
lons of milk. Somehow we have a feeling that 
a good cow will do more for a farmer in real 
money than half a hundred Congressmen. 


Care GirarDEAU, Mo.—The meeting of the 
Cape Girardeau Rotary Club tonight was like 
a meeting of old friends to us, for there were 
John H. Himmelberger, and Charlie Himmel- 
berger, and Charlie Harrison, and Arthur Har- 
rison, and also William Kies, the retailer, and 
Maurice Tripp, the box manufacturer. We 
lumbermen could have pulled off a little meet- 
ing of our own. Anti then right down in front 
sat two banker friends of ours, smiling back 
at us, and, when a banker smiles back at you, 
well, who wouldn’t be happy? And then there 
were the ladies beside. 


Rocuester, N. Y.—The Kiwanians of Ro- 
chester are gluttons for something. This was 
the fifth time we had partaken of their nourish- 
ment and they had partaken of their punish- 
ment. They seemed to get a good deal of 
glee out of a letter we had just received from 
an Indiana man in which he said that we be- 
longed with James Whitcomb Riley and Eugene 
Field. This sounded quite complimentary until 
we suddenly remembered that Riley and Field 
are dead. 





Along the Way 


It’s just the woods along the road that make 
the road a road of joy,’ 

Whatever burdens you may bear, whatever 
vehicle employ. 

We'll reach our city of desire, oh, we'll be 
rich and great, we say, ; 
And yet the things that gave life joy were just 

the things along the way. ; 


It’s just the little gifts of gold that make us 
really, truly rich; 

I do not mean the shining coin, I mean the 
cowslips in a ditch. 

Oh, fame and fortune yet will fling us many a 
fair and fine bouquet, 

But not a flow’r will seem as sweet as those 
that grew along the way. 


It was the tree that gave us shade that helped 
us bear the load we bore, 7 

It was some simple little stream that sang its 
song forevermore. 

And men may boast about their friends, the 
great they mean to meet some day, 

Yet find the dearest friends of all were just the 
friends along the way. 








Meadow River 


BRAND 


FLOORING— 


Red Oak Maple Beech 
White Oak Birch 


FINISH AND TRIM— 


Chestnut Birch Ash 
Oak Poplar 


MOULDINGS— 


Oak Poplar Basswood 
Chestnut Birch 


STEPPING AND RISERS— 
Oak Birch 


_ BEVEL SIDING— 
Poplar 























Here’s the Stock 
Waiting for You 


The Meadow River line is a 
quality line that delivers the best of 
satisfaction to the customer. Pro- 
duced from famous West Virginia 
timber, the cream of the timber in 
the Appalachian district. The best 
of manufacture. You can build 
trade with Meadow River prod- 
ucts. Long and pleasant business 
relations with our customers. 
Straight cars, mixed cars, L. C. L. 


Let us have your inquiries. 


THE MEADOW RIVER 
LUMBER CO. 


-RAINELLE, W. VA. 
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WEEDS— 
mean FIRES!!! 


Remove this fire menace by removing weeds! Simply 
dilute Wilson’s Weed Killer (1 gallon to 40 gallons of 
water) and sprinkle around your yards and lumber 
piles. This solution kills the roots making one good 
application a year sufficient. 


Send in a trial order today! 

I Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50.00 
Freight Allowed East of Mississippi 
Booklet mailed on request. 
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Hardwood Co. Beech 
Laurel, Miss. 
Member Hardwood E Gum 
Manufacturer's Institute. Poplar Bevel 
Siding 
Box Shooks 
x Established 1847 
C.B. Richard & Co. ...“™ 
29 Broadway, NEW YORK Randle all clases of 
Ocean Freight i iisount'draits 
Brokers ° for exports & Gaperts 
Special department handling export lumber shipments, 4 
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BERCo.. 
HAMMOND,LA. 
Manufacturers of 


Virgin Long Leaf Yellow Pine 
Round Piling Any Lengths. 








1.C. R.R. 




















aT [UMBER COMPANY 


Oe Ra RUSTON, LA. 


Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 
Quickly. 


We Grade it Right and Ship it Qui 
Mille at 


Office, 
CANDY, LA. RUSTON, LA. 
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Manufacturers 


Short Leaf Pine and Hardwoods 



























Business Changes 


ARKANSAS. Brinkley—Southern 
Supply Co. succeeded 


CALIFORNIA. 


Lumber & 
by Brinkley Lumber Co. 
Temecula — Temecula Valley 
Lumber Co. sold to Sunkist Lumber Co. 
ILLINOIS. Chicago—Edward Tuff & Co., in- 
corporated as Edward Tuff Co. 
Savanna—M,. Dupuis & Sons sold to Hunter As- 
sociates (Inc.), of Dixon, Ill 
Vermont—D. O'Connell succeeded by 
Lumber Co. . 


INDIANA. Bloomington — Joseph Black, of 
Princeton, Ind., Thomas Black, of Sullivan, and 
Roy Metzger, of Lebanon, Ind., have purchased the 
Curry Lumber Co. Joseph Black will have direct 
management. Bert Curry remains in coal and feed 
business. 

Valparaiso—Smith & Smiths Co. 
Smith-Nuppnau Co. 


IOWA. Maxwell—Central Lumber & Coal Co., 
of Dubuque, which for the last six years has 
owned and operated the Maxwell Lumber Co., has 
sold the business to Spahn & Rose Lumber Co., 
also of Dubuque. 

KANSAS. Atchison—B. L. 
by Brockett Lumber Co. 

Sharon—Logan-Moore Lumber Co. 
Sharon Lumber Co. 

MAINE. Milford—Barker & McNulty 
and box factory to be dismantled and 
dnd equipment taken over by W. J. 
Portland, dealer in machinery. 

MICHIGAN. Detroit—Peters & Deerman sold to 
Manufacturers’ Millwork Co. 

Escanaba—Arntzen Luniber Co. 
Phoenix Lumber & Supply Co. 

MINNESOTA. Hutchinson—H. Ww. 
sold out to Thompson Yards (Inc.). 

Minneapolis—Jno. F. McDonald Lumber Corpora- 
tion succeeded by Melone-Bovey Lumber Co. 

MISSISSIPPI. Columbus—L. Marks, president 
First National Bank, purchased entire stock of 
L. E. Moore Stave Co. Will resume operation of 
the plant, which has been closed down for three 
years. The purchase includes timber in Alabama 
and Mississippi. 

MISSOURI. St. Louis—Berthold & Jennings Co. 
moving to Aliceville, Ala. 

NEW YORK. New York—Black & Yates (Inc.) 
moving offices to Paramount Bldg., Times Square. 

Port Jervis—W. H. Coonrad (Est.) sold to Stacey 
Westbrook. 

Westbury—Westbury Lumber Co. 
Nassau & Suffolk Lumber 
of Mineola, L. IL. ° 

NORTH CAROLINA, 
& Lumber Co. changing 
work Co. 

NORTH DAKOTA. Cando—Cando Lumber Co. 
succeeded by Independent Lumber Yard (Inc.). 

Kramer—Imperial Elevator Co. sold to Turtle 
Mountain Supply Co. 

OHIO. Lancaster—Roi 
lumber interests, comprising the Pleasantville 
Lumber Co. and the Thornville Lumber Co., to 
J. E. Smith, present manager of the Lake Lumber 
Co., of Hebron. 

Struthers — MacDonald-Lindsay Lumber Co. 
changing name to Struthers Lumber & Supply Co. 





Pioneer 


succeeded by 


Brockett succeeded 


succeeded by 


sawmill 
machinery 
McCready, of 


succeeded by 


Albrecht 








(Inc.) sold to 
& Supply Corporation, 





Sanford—Makepeace Box 
name to Makepeace Mill- 


McNaghten has sold his 


OKLAHOMA. Asher—Mexedon Lumber Co. sold 
to Ketchum Lumber Co. 
Tecumseh—cC. B. Billington Lumber Co, suc- 


ceeded by Weleetka Lumber Co. 

OREGON. Banks—James P. McFarlane has sold 
his interest in hardware and lumber firm of Mc- 
Farlane Bros. to Arthur B. McFarlane. 

North Bend—L. J. Simpson has sold his interest 
in the sawmill of the Bay Park Mill Co, 








PENNSYLVANIA. Brookville Vanleer’ Bros. 
succeeded by Vanleer Lumber Co. 
Mount Carmel—Godfrey & Ruths Lumber Co. 


succeeded by John E. Godfrey. 
Philadelphia—Mell & Sons Lumber Co. (Inc.) re- 


moving offices to 1509-10 Union Bank Bldg., 1518 
Walnut St. 
WASHINGTON. Castle Rock—Hodges Lumber 


Co. sold to John Dower Lumber Co. 
Matlock—Dissolution is reported of the tie firm 


of Smith & Prather, Harry C. Smith continuing 
the business. 
Port Townsend—Miller & Peach succeeded by 


Lofthus Lumber Yard. 

Wenatchee—Scheble Lumber & Box Co., 
and box manufacturer, sold 
Cranston. 

WEST VIRGINIA. Glady—Mill formerly oper- 
ated by Richard Chaffey sold to J. M. Sonner Lum- 
ber Co. and will be moved to Mabie to cut on 
tract recently purchased by that company. Five 
miles of road from Mabie will be built. 

WISCONSIN. Hubbleton—Hubbleton Lumber Co. 
sold to American Lumber & Supply Co. 

WYOMING. Basin—Thompson Lumber Co. and 
Diamond Lumber & Supply Co.. consolidated under 
name of the former with C C. Phillippe as man- 


ager. 
New Ventures 


ARIZONA. Douglas—Douglas Lumber Co. open- 
ing lumber yard in Phoenix. 


CALIFORNIA. 
lumber business. 
Chico—Griswold Lumber Co., a partnership, 
been formed by Harry B. Aisthorpe and others. 
Livermore—O. H. Shoemaker, former manager of 
Independent Lumber Co., and E, E. Ross, of Stock- 


sawmill 
box business to A. E. 


Barstow—Even Evensen opening 


has 





ton, will engage in building materials business here 
under name of Shoemaker Cash Lumber Co. F 

Westley—Westley Lumber Co. recently began 
business here. 

INDIANA. Bloomington and Burlington—Atlas 
Plywood Corporation, headquarters Boston; opep. 
ing branches. 

North Judson—Marks Bros. new lumber concern, 





LOUISIANA, Bastrop—Edwards' Bros. have 
started a sawmill. 
MISSISSIPPI. Columbia 





Thompson & Hall 
have started a shuttle block manufacturing plant 

MISSOURI. Hammond—Grudier & Nelson haye 
begun a stave manufacturing business. 

NEW YORK. Alexandria Bay—Purchase of the 
Burtch property on land adjoining the lower bay 
by a group of local business men is announced 
with the organization of the Alexandria Bay Lum. 
ber Co. (Inc.), which will expend $15,000 on im- 
provements and construction. 

Utica—Wilts Veneer Co., manufacturer of ply- 
wood boxes, main office Richmond, Va., will locate 
a branch plant in Utica. 

NORTH CAROLINA. Cherryville—James_ |, 


Bean opening paint, building material and lumber 
business. 


OHIO. Cleveland—Wood Service Lumber (Co, 
opening wholesale business at 5716 Euclid Ave, 

OREGON. Cushman—Owens Bros. starting a 
sawmill. 


Medford—Medford Fir-Pine Lumber Co. starting 
a sawmill. 

WISCONSIN. Fort Atkinson—Jones & Schoen- 
feld starting a millwork plant. 


BRITISH NORTH AMERICA 


ONTARIO. London—Gilchrist Lumber Co. open- 
ing lumber yard. 


New Mills and Equipment 


CALIFORNIA, Marysville—Frank P. Die Lum- 
ber Co, plans enlargement of the plant to make 
additional room for the planing mill and storage 
facilities. 

Santa Clara—Pacific Mfg. Co. planning construc- 
tion of $225,000 sash and door factory. 

GEORGIA. Americus—J. S. Burgin, of Buena 
Vista, Ga., and associates, recently reported ac- 
quiring an extensive pine and hardwood tract near 
Americus, have started construction of a saw and 
planing mill. 


Cochran—Dykes Lumber Co. erecting a lumber 
mill. 
-NORTH CAROLINA. Mount Gilead — Mount 


Gilead Mfg. Co. planning 
manufacture furniture. 


OHIO. Monroeville—Monroe Woodworking Co. 
has purchased plant of Schauss Furniture Co. and 
will remodel into modern woodworking plant to 
produce furniture, doors, sash and cabinets. 

OREGON. Brownsville—J. F. Egli, sawmill, will 
erect a planing mill. 

Greenleaf—Ivan Hale 


to establish plant to 


is erecting a sawmill. 


Incorporations 


DELAWARE. Dover—Cedar Rock Shingle Cor- 
poration of Winona, Minn., has been chartered 
under Delaware laws to deal in cedar roofing ma- 


terial; capital, $100,000. 

Dover—J. F.. Mcintyre & Sons, incorporated; 
capital, $1,000,000; to deal in lumber; office at 
Wilmington. 

ILLINOIS. Galesburg—Hinchliff-Yates Lumber 
Co. increasing capital to $250,000. 

KENTUCKY. Fountain Run—T. C. & S. Lum- 
ber & Builders’ Supply Co., incorporated; capital, 
$5,000. 


Henderson—Clore 
capital, $10,000. 


Lumber Co., incorporated; 


MASSACHUSETTS. Boston—Lisbon Wood Pro- 
ducts Co., incorporated; capital, $25,000. 

MICHIGAN. Grand Rapids—Lane Lumber & 
Veneer Co., increasing capital from $20,000 to 
$40,000. 


Pontiac—Dixie Lumber & Coal Co., incorporated. 


MISSOURI. Columbia—Cotton Lumber Co., in- 
corporated; capital, $50,000; old concern. 


NEW JERSEY. Red Bank—F. F. Blaisdell, ‘in- 





corporated; capital, $100,000. 

NEW YORK. Brooklyn—Windsor Lumber & 
Trim Corporation, incorporated; capital, $25,000. 
Samuel Gruber, 660 Putnam Ave. 

East White Plains—Pastore Bros., incorporated: 
lumber, brick, etc.; capital, $6,000; address W. J. 


Pastore, Park Ave., 


East White Plains. 
New York—Baltic 


Lath “Corporation, incorp- 


orated; capital, $20,000; Herschel E. Halsell, 18 
E. 41st St. 
NORTH DAKOTA. Wishek—F. J. Saylor Lum- 





ber Co., incorporated. 


OHIO. Arcanum—Arcanum Hardwood Co., in- 
corporated; 300 shares no par value; to manufac- 
ture and deal in hardwood lumber and timbers. 

Elyria—West Side Lumber & Coal Co., incor- 
porated; capital, $150,000 to deal in lumber, build- 
ing materials and coal. 

Marion—Ewell Lumber Corporation, incorpo- 
rated; 100 shares. J. F. Prendergast and others. 

New Paris—New Paris Lumber Co., incorporated; 
capital, $10,000. 

Mt. Sterling—Hedges Lumber & Coal 
corporated; capital, $35,000. 

Toledo—Cunningham Lumber Co., incorporated: 
capital, $50,000; to deal in all kinds of lumber, 


Co., in- 





timber and wood products. 
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OREGON. Glendale—Glendale Lumber Co. in- 
creasing capital from $200,000 to $300,000. 
Portland—Colonial Cedar Shingle Co., incorpo- 
rated; capital, $2,000; shingle manufacture. 
Portland—Feazle Shingle Co., incorporated; capi- 
tal, $10,000; shingle and lumber products. 
Portland—Douglas Lumber Co., incorporated; 
capital, $15,000. 
SOUTH CAROLINA. Lexington—tTriplett Lum- 
per Co., incorporated; capital, $25,000. 
TENNESSEE. Chattanooga — Hooker Lumber 
Co., incorporated; wholesale. 2102 Union Ave. 
TEXAS. Fort Worth—Gibbons Hardwood Co., 
incorporated;.capital, $40,000; wholesale hardwood. 
Dallas—Dallas Cooperage. & Woodenware Co., in- 
corporated; capital, $171,300. 
Dallas—Texas Oak Flooring Co., 
capital, $300,000. 
Liberty—Liberty Lumber Co. incorporated; capi- 
tal, $10,000. 
WASHINGTON. Chehalis—Winston Lumber & 
Timber Co., incorporated; capital, $299,900. 
WISCONSIN. Milford—Auer-Braun Lumber & 
Supply Co., incorporated. 


incorporated; 


WYOMING. Cody—Cody Lumber Co., incorpo- 
rated; capital, $50,000. 
. 
Casualties 
ARKANSAS. Tulot—Band and planing mills of 


Cc. A. James Timber Co. destroyed by fire with 
loss $30,000. 


DISTRICT OF COLUMBIA. Washington—John- 
son & Winsatt Lumber Yard, loss by fire, $500,000. 


GEORGIA. McIntyre—Planing mill of Marvin 
Hall destroyed by fire; loss, $25,000. 


KENTUCKY. Louisville—Mengel Co.,-loss by fire 
in dimension mill, $5,000 to $10,000. 


NEW YORK. Brooklyn—East New York Lum- 


ber Co., loss by fire, $3,000. 
OHIO. Akron—Kurtz Lumber Co., loss by fire, 
$5,000. 


Niles—Western Resefve Lumber Co., loss by fire, 
about $70,000. Entire stock, office, barns, ware- 
house and machine shop destroyed. 

PENNSYLVANIA. Johnstown—Follmar Mill & 
Lumber Co., loss by fire, $25,000: 











lumber- 
man of Wheaton, IIll., died at his home in that 


FRANKLIN EMORY WHEATON, 


city, Thursday, April 12, aged _ 75. Mr. 
Wheaton was the youngest son of Jesse C. 
and Orinda Wheaton and was ‘born in the 
city which bears his father’s name. He grad- 
uated from the law school at Ann Arbor and 
practiced for a few years in Denver and Chi- 
cago, but did not care for that profession. 
He entered the coal and lumber business a 
few years later and engaged in an extensive 
building project. In 1893 he founded the first 
lumber company called Wheaton, Bracken & 
Wheaton, in’ Which he was associated with 
his nephew, H. W. Wheaton and 7 * 
Bracken. In 1898 the latter left the firm 
which continued as Wheaton & Wheaton. In 
1900 H. W. Wheaton retired and the business 
was operated under name of F. E. Wheaton 


until 1904 when R. L, Wheaton entered into* 


partnership with his father, and the name 
became F. E. Wheaton & Son. In 1922 F. E. 
Wheaton became incapacitated by ill health 
and H. W. Wheaton again entered the firm 
for a time, which then became F. W. Wheaton 
& Co. L. Wheaton has been carrying on 
the business alone for some years, his father 
being unable to take an active part. The 
business grew rapidly during these years 
from a small concern with two teams and 
three men to a thriving enterprise employing 
eleven trucks, three teams and thirty to forty 
men. Mr. Wheaton’s wife died many years 
ago and the son Ralph L, and two grandsons, 
Lowrie and Donald Wheaton, are the only 
survivors. 


ROBERT ELLIOTT, 69 years old, president 
of the Standard Dry Kiln Co., of Indianapolis, 
died recently at a hospital there of pneu- 
monia after an illness of.more than a week. 
Funeral services were held April 24 at the 
All-Souls Unitarian church, of which he was 
a member, with the Rev. F. S. C. Wicks, 
pastor, in charge. Private burial services 
were held in Crown Hill cemetery. Mr. 
Elliott was born in Detroit. He attended 
school there and later was connected with 
Detroit manufacturing concerns. He moved 
to Louisville in 1887 and with A. T. Bemis, 
started a dry kiln business. Four years later 
the plant was moved to Indianapolis. Mr. 
Elliott was active in the social and civic life 
of Indianapolis. He was a member of the 
Indianapolis Athletic Club, the Columbia 
Club, the Woodstock Country Club and sev- 
eral Masonic and luncheon organizations. He 
is survived by the widow, Anna Schaefer El- 
liott, two sons, E. J. and Robert C. Elliott, 
and a daughter Mrs. V. R. Jose, all of In- 
dianapolis. 


MRS, ELMA FOURNIER BUCHANAN, wife 
of John C. Buchanan, pioneer lumberman of 
the Pacific Northwest, died April 18 at her 
home at Tacoma, Wash., after an illness of 
ten days. Mrs. Buchanan was born in Santa 
Clara County, California, in 1876. Her father 
was Frank Fournier, a lumberman, who 
moved to Washougal, Wash., in 1882, and to 
Tacoma seven years later. . Mr. Buchanan 
went to Tacoma in 1896 from Ontario and 
married Miss Fournier in 1900. Mr. Bu- 
chanan was until recently president of the 
North End Lumber Co. and is now secretary- 
treasurer of the Henry Mill & Timber Co. 
He is also interested in the Buchanan Lum- 
ber Co. of Olympia and the Umpqua Mills & 
Timber Co. of Reedsport, Ore. Mrs. Buchanan 
is survived by her husband, three sons, John, 
William and Donald Buchanan, two daugh- 
ters, Mrs, Rex Smith of San Francisco and 
Miss Dorothy Buchanan of Tacoma, one 
brother, and two sisters. 


WILLIAM L. BRISSEY, founder and head 
of the W. L. Brissey Lumber Co. of Ander- 
son, S. C., died at his home there on April 20, 
at the age of 62. He had been a resident of 
Anderson since 1890 and was one of the most 
prominent and highly regarded citizens of 


that place. Mr. Brissey was born in Greene- 
ville County, South Carolina, son of a miller, 
and in his early youth worked as a carpenter. 
In 1890 he moved to Anderson, where he en- 
gaged in carpentry and building. In 1904 he 
became associated with Jessie M. Smith in 
the Anderson Lumber Co., as secretary and 
treasurer. Four years later he entered the 
lumber business for himself, organizing and 
building up the W. L. Brissey Lumber Co., 
which has developed into one of the largest 
enterprises of its kind in upper South Caro- 
lina. He is survived by a widow, two broth- 
ers, John Brissey, of Charlotte, N. C., and 
Jake Brissey, of Anderson, and three sisters. 


GEORGE M. BRYANT, retail lumberman of 
DePue, Ill., and a prominent member of the 
Bureau County Lumbermen’s Club, died at 
a hospital in Spring Valley on April 10, at 
the age of 69. Mr. Bryant was supervisor 
from Selby Township for seven years and was 
active in political and civic matters in De- 
Pue, holding various other offices. He was 
born in Platville, Ill., in 1859 and lived in 
Peoria for some years, marrying Miss Lizzie 
Andrews, of that city, With his family he 
moved to DePue i 1903 and entered the 
lumber, grain, coal, implement and hardware 
business, conducting a successful retail yard 
and store there until his death. A widow, 
two sons, George A., of DePue, and Walter 
L., of Davenport, survive with one sister, nine 
grandchildren and one great grandchild. 


W. HERNDON LEHR, head of the Lehr 
Lumber Co., of Laurel, Miss., died at his 
home in that city on Friday, April 20, fol- 
lowing an attack of acute indigestion. Mr. 
Lehr had been a resident of Laurel for seven 
years, going there from Valdosta, Ga., and 
was associated with his mother, Mrs. Mar- 
garet Lehr in the’ wholesale lumber business. 
He was active in social and civic matters 


‘and an enthusiastic worker in the chyrch. 


He was a Rotarian, Knights Templar and a 
Shriner, member of the Chamber of Com- 
merce and the Sons of the American Revolu- 
tion. He served during the late war and was 
a captain in the U. S. Engineers, O, R. C. 
A widow, one son, five years old, and his 
mother, survive him. 


CAPEL ROBERT EMERY, for many years 
in the lumber business at indsor, Ont., died 
at Hollywood, Calif., on April 13, after a few 
hours’ illness. He was 83 years of age, but 
had been in excellent health, enjoying a long 
motor ride the day before his death. Mr. 
Emery and his wife went to California about 
two months ago and had intended to return 
home April 15. Mr. Emery was born in Eng- 
land and settled in Detroit in the ’70s. After 
a short period of service for the late Senator 
MacMillan of Detroit, he entered the lumber 
business in Windsor, A widow and three 
children survive. 


OREN ARMSTRONG, 51 years of age, part 
owner of the Globe Lumber Co.’s plant at 
Globe, Wash., was drowned in the Willapa 
River last week. Mr. Armstrong had been 
missing for several days and a search was 
made. His body was found in the river April 
20 by one of the search parties, after blood- 
hounds had followed his trail to the river 
bank. Mr. Armstrong had been in poor 
health for some time and is believed by many 
of his friends to have committed suicide. 
Others believe he fell into the river while 
delirious. He is survived by his widow and 
three sons. 


GEORGE W. STEWART, founder and presi- 
dent of the Stewart Lumber Co., Brooklyn, 
N. Y., died April 18 at his residence in that 
city. Mr. Stewart was prominent in the 
lumber trade and was a member of the New 
York Lumber Trade Association for many 
years. The funeral took place from the resi- 
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Order From 
“Old Timers” 


For more than forty years we have 
been manufacturing North Carolina 
Pine lumber for exacting buyers on 
the Atlantic Coast. Many of the old 
homesteads of New England were 
built with our lumber. Today these 
old homes stand as monuments to 
the durability of 


Goldsboro 
N. C. Pine 


Our many years experience and 
large, modern manufacturing facili- 
ties will prove helpful and profitable 
to you. Let us co-operate with you 
on future orders for North Carolina 
Pine yard and shed stock. 


Johnson & 


wasumctoN, “Wimsatt 




















GULF RED CYPRESS 
COMPANY 
Distributors of high class Gen- 
uine Tide Water Red Cypress. 
Straight or Mixed Cars. Annual 

capacity of our mills 
150,000,000 feet Cypress 
50,060,000 feet Southern Hardwoods 


13th Floor Barnett National Bank Bidg., 
JACKSONVILLE, FLORIDA 














SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; Hints toLum- 
ber Dealers; Wood 
Measure; Speed of 
Circular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; Lan 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


Standard Book throughout the United States 
and Canada. 


PAD For” 50 Cents 
S. E. FISHER, P. 0. Box 197 


ROCHESTER, N. Y. 
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News Notes from Ametic: 


Tacoma, Wash. 


April 21.—John M. Gibbs, manager trade 
extension departraent National Lumber Manu- 
facturers’ Association, was the guest of the 
Tacoma Lumbermen’s Club at the regular 
weekly meeting yesterday. Mr. Gibbs out- 
lined the work the department is doing. The 
speaker made a special point of the necessity 
for grade marking and trade marking lum- 
ber, and declared the distributers of lumber 
and the principal users are now demanding 
such marks. “The first thing we have to do 
is to get our house in order,” he said. “We 
must do this before we can hope to regain 
some of the markets for wood which we have 
lost by our failure to use proper merchandis- 
ing methods.” The statements made by Mr. 
Gibbs that the retailers and distributers are 
almost a unit in favor of the grade and trade 
marking were contradicted by several of the 
local manufacturers, who declared many of 
their customers have refused to accept lumber 
so marked. This led to a lively discussion. 
Most of the manufacturers are willing to use 
the marks if their trade can be educated up 
to their value. George S. Long, general mana- 
ger Weyerhaeuser Timber Co., declared the 
most frequent cause for the failure of wood 
in house construction is the use of green lum- 
ber. He urged the manufacturers to see that 
such material is shipped dry. S. V. Fullaway. 
in charge of the Portland office of the National 
trade extension department, accompanied Mr. 
Gibbs and promised to keep the Tacoma lum- 
bermen in touch with the work of the depart- 
ment in the Northwest. 

Cargo shipments of lumber over the Ta- 
coma docks last week: From McCormick, 
Shaffer and Baker docks and Portacoma piers, 
2,660,000 feet; Tidewater Mill Co., 2,925,000 
feet; Dickman Lumber Co., 2,000,000 feet; 
Puget Sound Lumber Co., 1,035,000 feet; De- 
fiance Lumber Co., 350,000 feet; St. Paul & 
Tacoma Lumber Co., 1,450,000 feet, and 
Wheeler, Osgood Co., 600,000 feet—a total of 
11,020,000 feet. Destinations: Atlantic coast, 
4,450,000 feet; California, 2,260,000 feet; Japan 
and China, 1,400,000 feet; Europe, 960,000 feet; 
South America, west coast, 1,250,000 feet; the 
Hawaiian Islands, 150,000 feet; Dutch East 
Indies, 100,000 feet; West Indies, 450,000 feet. 
Other than lumber: The Atlantic coast took 
30,000 feet cross arms, 1,040 bundles broom 
handles and 8,900 doors. China took 650 tons 
wallboard. Europe took 10 tons carcara bark, 
500 bundles broom handles, one carload ply- 
wood and three carloads floor blocks. South 
America, west coast, took 1,250 tons box 
shook. The Hawaiian Islands took 50 tons box 
shook and 500 doors. The Straits Settlements 
took 300 tons box shook. 

More than $500,000 worth of State timber 
land will be sold May 1, according to an an- 
nouncement this week by the State land com- 


Seattle, Wash. 


April 21.—The inventory of logs on Puget 
Sound, just completed, discloses only 250,000,- 
000 feet in the water, which is 20 percent less 
than one year ago. The logs are well distrib- 
uted and there is no accumulation at any 
point that seems likely to cause a recession 
in price. Log production so far this year 
has been greater than last season, but the 
mills have been running steadily during 1928, 
while many suspended operations for a time 
early in 1927. 

On Puget Sound, fir logs are bringing $12, 
$18 and $24 for the three grades; cedar is 
strong at $17 and $30, while hemlock is quoted 
at $11 and $14, With choice rafts bringing $1 
more. The prices of fir logs today are iden- 
tical with those of a year ago, while fir lum- 
ber, of various grades, is from 50 cents to $3 
lower. The Columbia River district log situ- 
ation is about the same as on Puget Sound, 
except that red fir is, in some instances, sell- 
ing for 50 cents less. The British Columbia 
log price is stronger than it was thirty days 
ago. 

While a few loggers have reduced their in- 


put of logs, they are close to the season when 
weather conditions permit a heavier produc- 
tion per man than at any other time of the 
year, and before closing down for the summer 
months loggers will try to pile up a surplus 
that will take care of the demands of the 
mills during the shutdown. This accumula- 
tion, however, normally does not cause a fall 
in prices of logs, and the surplus at the time 
the camps close down this year is expected 
to be less than that of a year ago. 

A Puget Sound logger summed the situation 
up in this wise: ‘Log prices today are as 
low as they can be and still allow a scant 
margin for the logger. On our operation we 
are merely trading dollars at these figures, 
Even if a reduction would do the mills some 
good we could not cut our price, as we would 
prefer to close down rather than lose money 
by reducing log prices below our costs. We 
know from past experience that were we to 
cut our price $1 a thousand to the mills, the 
manufacturers would go out and cut the price 
of lumber $2 a thousand, so we would all be 
worse off. If the mills can not get by on their 
prices, then certainly they should either shut 
down or advance their selling price.” 

The Foster Morgan Lumber Co. is now in 
its new offices at 4401 White Building. 

H. T. Trotter and C. R. Kelleran, of the 
Trotter-Kelleran Lumber Co., Buffalo, N. Y., 
have been on the Coast for ten days, during 
which they have visited many mills. Last 
week they spent in the Seattle district. They 
have visited Spokane, Vancouver, Tacoma and 
Longview, and will view the mills of Portland 
territory and the pine mills of the Klamath 
Falls district. 


Brookhaven, Miss. 


April 23.—Orders fell off a little last week, 
largely because mills discourage timber busi- 
ness, due to heavy oversales. Orders have 
been very largely for shed stocks that were 
in surplus and ready for quick loading. Then, 
too, advanced prices are resisted and it is 
expected that the bulk of the shed stock busi- 
ness will come later. The let-up in this !m- 
mediate section is doubtless due to the deter- 
mined effort to increase price realization. The 
early part of this week there were unusually 
heavy rains, which shut off logging to a large 
extent. The export market continues to con- 
tribute some excellent orders for rough shed 
and yard stocks. 

Flooring, 3-inch, was inactive, except for 
export, but stocks are lower than in the last 
year. The 4-inch continues to sell quite well, 
especially in rift grades, and sales of flat 
grain are about equal to output, while sales 


.of Nos. 1 and 3 have been ahead of produc- 


tion. There is increased activity in drop 
siding, especially B&better grades that are 
wanted in Ohio territory, and prices are fairly 
satisfactory. Ceiling sales have been rather 
light, for prices here are higher than in other 
sections. No. 3 ceiling, %x4-inch, for crating, 
has been selling in excellent volume. The 
%x4-inch partition, except No. 2 has been 
slow. There has been no marked movement of 
bevel or square edge siding. Moldings are 
sold quite well ahead in shortleaf, but not so 
much in longleaf. Finish is still slow, except 
that export trade has been absorbing very 
heavy quantities of stock that normally goes 
into finish for the interior market. Prices are 
discouragingly low and the spread between 
B&better and No. 2 is entirely too small. 

No. 2 4-inch fencing remains very firm, 


with stocks rather low, and business very 
satisfactory. In 6-inch No. 2 fencing and 
flooring, shortleaf has been selling far ir 


excess of production but longleaf is a little 
draggy. The interior market is taking 8- and 
10-inch No. 2 boards very freely and stocks 
are low, while 12-inch, except for export, are 
slow. The 5/ and 6/4 No. 2 have been selling 
quite well. In No. 3 fencing, 4-inch remain 
very firm, with stocks low, but there have 
been heavy sales of 6-inch No. 3 fencing and 
fair sales of flooring. Sales of 8-, 10- and 
12-inch No. 3 boards, both longleaf and short- 
leaf, have been only nominal. The box shook 
market has been holding extremely firm, with 
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business plentiful and mills bady behind on 
orders. 

Dimension has remained extremely active, 
and stocks are practically exhausted in both 
shortleaf and longleaf. It is hard to supply 
dimension items for mixed cars. Even No. 3 
has been Selling in excellent volume, with 
stocks low. 

There has been a satisfactory increase in 
pine lath. There are a number of heavy in- 
quiries out for %x1%%-inch, 4-foot tobacco 
or fence lath. Pine shingles are showing 
very little improvement. 


Albuquerque, N. M. 


April 23—Getting ready for a practical ob- 
servance of American Forest Week, M. W. 
Thompson, of the Builders’ Supply Co., planted 
five large Lombardy poplar trees in front of 
its yard. New ornamental street lights in 
the business section of Harvard Street give 
the company’s window displays additional at- 
tractiveness. Mr. Thompson reports unusually 
good April trade, with some twenty new homes 
under construction in that section of the 
Heights. 

Fred W. Muff, of the Southwestern Sash & 


Door Co., reports prospects good for.a build-. 


ing year of large proportions in eastern New 
Mexico, particularly about Clovis. Five inches 
of snow, undrifted, was entirely absorbed by 
a large acreage of wheat in that section, which 
now gives promise of a bumper crop. 

The Kemp Lumber Co. has sold its yard 
at Fort Sumner, N. M., to the Carr Lumber 
Co., M. P. Carr, manager, the two yards to be 
merged in about two months: 

A. B. MeGaffey visited the mill at McGaffey, 
N. M., last week. As the ground is too soft 
for logging, it will shut down for ten days 
beginning April 20 for annual repairs. He 
reports the market a little stronger, with a 
shortage of seasoned material. 

While in Washington, James G. McNary 
called on President Coolidge in company with 
the Texas Republican delegation, and a group 
picture appeared in several of the Texas 
dailies. 


Shreveport, La. 


April 23.—Volume of southern pine orders 
at the mills remains about the same as last 
week. It has been raining heavily over the 
week-end, and shipments will be slowed up. 
Logging conditions have improved and may 
be said to be fairly good. There are plenty 
of cars and shipments move through quite 
rapidly. 

The hardwood market is decidedly slow. A 
number of mills that have been holding stock 
off the market are being compelled to repile 
their oak and gum to prevent damage. It is 
stated that hardwoods can be held that way 
for a couple of years. A great number of 
hardwood mills purpose to close down, and 
output is being sharply curtailed. 


Bogalusa, La. 


April 23.—Washington Parish is observing 
“American Forest Week” in fitting manner. In 
every school there are being carried out pro- 
grams, with speakers to impress on the minds 
of the students the needs and advantages of 
reforestation, and the protection and conserva- 
tion of the trees. All civic bodies. women’s 
organizations and churches are also codperat- 
ing in calling public attention to the impor- 
tance of these subjects. 

J. K. Johnson, chief forester of the Great 
Southern Lumber Co., is spending Forest Week 
in St. Tammany and Tangipahoa parishes, 
making addresses in the schools in codperation 
with the State forestry department. 

R. R. Baer, of the Baer & Thayer Hardwood 
Co., one of the largést operators of hardwood 
mills in the South, is spending some time in 
Bogalusa, inspecting the company’s operations 
here. Mr. Baer states that the hardwood mar- 
ket is not good, but that he hopes for an early 
improvement. 

Col. A. C. Goodyear, of Buffalo, N. Y., presi- 
dent of the Great Southern Lumber Co., and 
C. W. Goodyear, are to arrive in Bogalusa to- 


a 


day, to spend several days here inspecting the 
company’s operations and conferring with its 
local officials before departing for the West 
and Northwest to investigate the timber sup- 
ply there with a view to securing raw material 
to assure the continued operation of Bogalusa 
industries. 

Mayor W. H. Sullivan last week conferred 
with representatives of the third natural gas 
company which is seeking an opportunity to 
extend its lines to Bogalusa. The company 
assured the mayor that if a contract is given, 
natural gas will be brought here in ninety 
days. Natural gas for power purposes, pro- 
viding cheap fuel for the many industries here, 
is expected to solve the fuel question of this 
city and to remove the one disadvantage this 
city has. 


Laurel, Miss. 


April 23.—Market conditions are much bet- 
ter than for the past few months. While up- 
per grades have shown little advance in price, 
yet a fair advance has been made-in lower 
grades. Demand is extremely active and the 
mills state that there is more eagerness for 
shipments than for a good many years. Indi- 
cations are generally regarded as most prom- 
ising. 

The export market shows a fair amount of 
activity and prices hold practically unchanged. 

Frank G. Wisner, of Eastman-Gardner & Co., 
last week was called to Jackson, Miss., by the 
governor as one of a committee to assist in 
adjusting some State affairs. 


Birmingham, Ala. 


April 23.—Certain items of pine moved up 
again a little during this week. No. 3, 1x3- 
inch flooring and S4S strips, which for months 
remained inactive at $11 mill basis, are now 
$12 to $13... B&better trim shows signs of 
stiffening. A few mills were oversold on No. 1 
and C, and moved the surplus of B&better at 
a little concession, then raised the price again. 
Green timbers, under 10- inch, are in good de- 
mand. Heavy joists, especially 2x14- and 2x18- 
inch, 20 foot up, and 2x6- to 2x12- inch, 22- 
to 26- foot, are having good run. Dense is 
specified, and dense Rosemary dimension is 
used as a substitute for longleaf. There is 
good local demand for any item of pine in 
No. 1 or lower, especially inch stock. De- 
livery from yard stocks would be acceptable 
to contractors, but differences of as much as $15 
for delivery from “car to job’ make yard to 
job business unprofitable. 

Contract has been let by the Sloss-Sheffield 
Steel & Iron Co. for about 160 residences at 
West Blossburg, Ala. Construction is to be of 
pine, and largely end matched flooring, ceiling 
and partition will be used. More than 2,500,- 
000 feet has been ordered. The contractor 
bought from two Birmingham wholesalers and 
one manufacturer. The Montevallo Mining 
Co., of Aldrich, Ala., will soon contract for a 
large number of employees’ dwellings at the 
mining town just below Montevallo. 

To better acquaint themselves with manu- 
facturing end matched products, several Birm- 
ingham retail dealers last Tuesday visited the 
Pioneer Lumber Co., Elrod, Ala. Following 
the three hour trip through the plant, the visi- 
tors were entertained. 

Allen G. Loehr, secretary Alabama Lumber 
& Building Material Association, announces 
that meetings of retailers’ salesmen will be 
held semi-monthly. 

The Griffin Lumber Co., of Bessemer, has 
bought an exceptionally fine tract of longleaf 
near Bessemer, and will manufacture it for its 
Bessemer yard, to which stock will be trucked 
in the rough. This company already has two 
other mills of similar type. 

J. F. Alston, Tuscaloosa, has sold his in- 
terest in the Parker Lumber Co. to J. T. 
Parker and W. M. Manderson. 

K. E. Lockwood, formerly in the retail busi- 
ness here but more recently of Nadawah Yel- 
low Pine Co, of Nadawah, Ala., will open a 
general sales agency here. 

The Deal Saw Mills Co. (Inc.) is liquidating 
,its business, and the sales organization for 
several Deal Bros. mills will be handled by a 








SK 
N 


SIMONDS \ 
Nickel Alloy Steel | 
BAND SAWS 





The cutting and 
wearing qualities 
of Simonds Band 
Saws result in 
greater economy 
of mill operation. 
They run_ true, 
cut better lumber 
and give greater 
freedom from mill 
trouble. 


Simonds Band 
Saws are compos- 
ed of tough, wear- 
resisting nickel al- 
loy steel, and are 
made by expert 
saw men. They 
are perfect in me- 
chanical construc- 
tion and are 
ground to a thou- 
sandth part of an 
inch. 


You get exception- 
ally high grade 
saws when you 
specify Simonds. 


sMONDS || 
AW>roSTEEL | 
Company e 





Establtshed 1832 
FITCHBURG, MASS. 
Chicago, IIl. Portland, Ore. 
Boston, Mass. San Francisco,Cal. 
Detroit, Mich. Seattle, Wash. 
New York City Montreal, Que. 











NewOrleans, La. Toronto,Ont. 
Lockport, N.Y. Vancouver,B.C. 
Memphis, Tenn. 
Py Ga. 4 
ndon, Englan 
St.John, N. B. 
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MIXED CAR 


Shipments from our 


Minnesota 
Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Pondosa 
Pine Lumber and Red Cedar 
Shingles. 





Shipments may also be made from our 
Mills at Granite Falls, Wash. 





A request for prices will 
be given prompt attention. 


H. B. WAITE 


LUMBER CO. 


Minneapolis, - 





Minn. 








CI PORTLAND, ORE. Co 









Pe Co. 
Fir 


Spruce 
Hemlock 
Our Specialty 
Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
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Western Wood Products Co., 2251 S. Loomis St. 
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Griswold-Grier Lumber Company 
Evergreen Lumber Company 
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Small 
Timbers 
Plank 


Quotations furnished promptly. 


TheGriswold Lumber(Co. 


Gasco Bidg., PORTLAND, ORE. 
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new company, the Deal Lumber Co., a partner- 
ship between Drs. S. E. and W. W. Deal. 

K. E. Lockwood, formerly in the retail busi- 
ness here but more recently of Nadawah Yel- 
low Pine Co., of Nadawah, Ala., will open a 
general sales agency here. 

W. C. Daniels, formerly of the Watson Lum- 
ber Co., has been named receiver of the Gibbs 
Lumber & Coal Co., Inglenook dealer. 

The Natalbany Lumber Co., of Hammond, 
La., announces the appointment of John D. 
Allen as sales representative in Alabama. 
Offices have been established in the Martin 
Building. 


Kansas City, Mo. 


April 24.—Volume of demand for lymber 
shows no change, but there is a stronger tone 
to some items, notably the lower grades of 
southern pine. The Texas market is active 
and Oklahoma trade is improving. There is a 
good demand in southern Missouri, but else- 
where purchases are close to immediate re- 
quirements. Advances in the price of gasoline 
forecast higher prices for crude oil that will 
create more activity in the oil fields and a 
larger demand for lumber. 

The Schutte Lumber Co. has just purchased 
60,000 square feet of land adjacent to its yards 
on the West Side for additional storage space, 
at a cost of $54,000. 

The new arrangements proposed for the 
Southwestern association conventions have 
been approved and the business sessions next 
January will be at the Missouri Theater, leav- 
ing the convertion hall for the exhibits and 
whatever other affairs may be planned. 

E. E. Woods, secretary-manager Southwest- 


cause of rains‘in the South. Edge 4/4 No, 2 
box has been very quiet, but there has been 
a little better demand for red heart. No, 1 
4/4 stock box has been in good demand, but 
mills are not disposed to sell further ahead, 
Prices are strong. No. 2 4/4 stock box has 
been moving a little better and some mills are 
oversold on 6- and 8-inch and out of the mar- 
ket. Both 5/ and 6/4 box have been rather 
slow. Box bar strips, 4/4, have not been moy- 
ing so well. 

Mixed cars of flooring etc. have been in 
good demand and planing mills are beginning 
to realize better prices on them. Besides, it 
will not be long before surplus stock will be 
reduced by this demand. There is a fair de- 
mand for No. 2 and better flooring, but prices 
are still rather weak. Kiln dried roofers have 
been very active and are very hard to buy 
for quick shipment even at higher prices 
than obtained recently. Air dried roofers are 
also scarce, due to unsettled weather in pro- 
ducing sections, and while roofer mills are in- 
clined to quote higher, they have no stock and 
would prefer shipping out present orders be- 
fore booking more. 


Macon, Ga. 


April 23.—A rainy season, following an 
unusually cold period in Georgia this spring, 
has reduced the operations of roofer mills to 
such an extent that prices are _ stiffening. 
Manufacturers say that it is an easy matter 
now to secure $18 and $19 for roofers, although 
buyers are still trying to obtain stock at 
$17.50 and $18.50. More roofers are being 
shipped than are being manufactured, espe- 
cially in this territory. The situation appears 














Retail lumbermen and builders who attended the Short Course in Farm Building at the Kansas 
State Agricultural College, Manhattan, Kan., April 11 and 12, a report of which appeared on page 
43 of the April 21 issue 





ern Lumbermen’s Association, will be a speaker 
before the Chamber of Commerce at Tulsa, 
Okla., next Friday night on a Forest Week 


program. Norfolk, Va. 


April 23.—New business last week was not 
as large as in the week previous. Demand 
has been centered in a limited number of 
items, and some mills are oversold, so things 
do not look so bad. There has been a great 
deal of rain in parts of North Carolina, the 
southern part of South Carolina and Georgia 
and Alabama and shipments have been very 
light, therefore mills there have some un- 
filled orders, and are averse to booking fur- 
ther business, 

There has been a slightly better demand for 
4/4 edge No. 2 and better, band sawn rough. 
Stock widths are becoming harder to buy. 
Good circular sawn has not been moving well. 
Mills have little to offer. No. 2 and better 
4/4 stock widths, rough and dressed, have 
been moving fairly in mixed cars but many 
mills are unable to quote on stock widths from 
4- to 12-inch, while good finish mills want 
more money and yards are rather backward 
about paying any advance. Edge 4/4 No. 3 
and No. 3 stock widths have been very quiet, 
No. 2 and better 5/4 stock widths are moving 
a little better, and demand for 6/4 continues 
good, but other thicknesses are quiet. 

Demand for 4/4 edge No. 1 box, kiln dried 
rough, has been fair and water shipping mills 
have secured most of the business. However, 
there has been an increase in demand for 
dressed and resawn. Good air dried edge box 
rough is slow in coming on the market, be- 


to be much better than it was a few weeks 
ago, but there is still room for considerable 
improvement, the manufacturers say. 

The longleaf pine market appeared to be a 
little firmer this week. The mills in south- 
west Georgia and southeast Alabama are run- 
ning, but bad weather prevents full time opera- 
tion. The production is said to be consider- 
ably below normal. There have been no mate- 
rial changes in prices. 


Duluth, Minn. 


April 23.—Further improvement in inquiry 
for all classes of northern pine is reported by 
northern Minnesota sawmill companies. Ship- 
ments of mixed cars have been larger than 
at any time since last fall. Sawmill operators 
are disposed to hold production closely to esti- 
mated requirements. They believe that it is 
better to hold logs in reserve than to pile up 
unduly large supplies of lumber. Demand for 
medium and lower grades has been so good 
that dry stocks are at a minimum and ship- 
ments of such grades have had to be deferred 
until dry material becomes available. Middle 
West call for box lumber has been a feature. 
Some orders for prompt shipments of No. 2 
and better for pattern work have been booked. 
Demand for iron-mine timbers from northern 
Minnesota operators has been another inter- 
esting feature. Quotations on all classes of 
northern pine are fully maintained. 

P. L. Berke, manager Zenith Box & Lumber 
Co., Duluth, reported better orders for boxes 
and box shook. The company’s plant is now 
operating full time. 
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Jackson, Miss. 


April 23.—Another week of very bad 
weather has prevented pine mills’ from get- 
ting off a great number of shipments. Orders 
have been in good volume, and files of un- 
filled orders have increased. Dimension mills 
have suffered most from the unusually heavy 
rains. Dimension is showing firmness, and 
mills can do just a little better than break 
even, while further advances are looked for. 
Both yard and shed items have moved in:nice 
volume and there is a tremendous amount 
of inquiry. It is the consensus here that 
the next two or three months will show 
substantial advances on all items of lum- 
ber and that business will be in a sufficient 
volume to take care of all the mills cut. The 
export market has not been as strong as 
heretofore. 

Gov. Theo. G. Bilbo has just appointed the 
following as trustees for four years of the 
Mississippi Forestry Commission: Edgar S. 
Wilson, of Jackson, F. C. Hathorne, of Hat- 
tiesburg, and Stewart Watson, of Lexington, 
Miss. 


Beaumont, Tex. 


April 23.—All staple items of southern pine 
are very scarce and getting scarcer. Yards 
are continuing their policy of buying only 
day-to-day needs. Supplies of No. 2 dimen- 
sion are now becoming scarce. Short finish 
is a drug on the market. There has been a 
slight falling off in local demand, due to al- 
most daily rains the last week. 

Hardwood demand continues to improve 
and millwork men are coming in for con- 
siderable material. Auto factories are in- 
creasing their takings. ~ There is a splendid 
demand for cypress. Furniture factories 
seem to be definitely out of the market. Bad 
weather continues to make hardwood logging 
virtually impossible and is curtailing produc- 
tion in the eastern Texas and western 
Louisiana hardwood belt at least 50 percent. 
The last ten days there has been a slight 
increase in the inquiries and orders, but no 
price advances. 

Harvey W. Gilbert, local capitalist and son 
of the late John N. Gilbert, founder of the 
Nona Mills Co. and its subsidiaries, was 
honored by the Sons of the American Revolu- 
tion, Texas’ Society, in session at Dallas 
Saturday, by being elected one of its board 
of directors, 


Minneapolis, Minn. 


April 24.—A backward spring is retarding 
business throughout the Northwest. Abnor- 
mally cold weather and poor roads restrict 
the movement. Retailers and factory users 
are content to buy for immediate needs. In 
the cities, there is a tendency to delay the 
beginning of construction. This year the 
Northwest is more prosperous. and there is 
reason to believe that trade will improve. 
Inquiries coming from retailers indicate that 
there is a fairly large volume of business in 
sight. : 

William J. Lawrence has been appointed 
plant sales manager of the McCloud River 
Lumber Co., of McCloud, Calif., according to 
announcement by the Shevlin, Carpenter & 
Clarke Co. 

F. J. Arnoldy, of Savage, Minn., when in 
the Twin Cities last week said that while 
weather has been against the retail lumber- 
men, there is probability of a good business 
in the near future. 

In the country districts of Nebraska, warm 
weather in March stimulated construction 
work in country districts, according to Gos 
Prestegaard, of the Prestegaard Lumber Co., 
who was at his Minneapolis offices last week. 
Retailers for that reason were in the market. 


Milwaukee, Wis. 


April 24.—Deliveries from the West Coast 
are slowing up, according to wholesalers 
here, who attribute this situation to the 
wet weather on the Coast. Local wholesalers 
are wanting deliveries badly right now. Re- 
tailers are buying in good lots and their 
stocks are becoming depleted. All items of 
common lumber are moving. Retailers are 
quite anxious to get in more building items, 
as they will soon have to speed up their de- 
liveries. Building in the city is increasing 
sharply. Country dealers are coming into 
the market for hemlock and as dry mill 


stocks are badly broken in the North, green 
stocks are being shipped out at times. Prices 
are stiffening. Indications now are that this 
will be one of hemlock’s most active years. 

Hardwoods in the North are not moving 
as fast as mills desire. Millwork factories 
are not in heavy production yet. Furniture 
factories are buying cautiously. Auto body 
plants seem to be taking more from the 
South than from the North. 

Two hundred men are to be employed to 
speed up production in the plant of the 
Hamilton Aero Manufacturing Co., manufac-' 
turer of propellors and airplanes here. New 
orders for propellors and ships amounting to 
$400,000 were secured at the All-American 
Aircraft show at Detroit. 

Thomas R. Wall, of the Wall-Spalding 
Lumber Co., Oshkosh, Wis., is critically ill at 
his home. He suffered a stroke of apoplexy 
on April 17 while on buSiness at Clintonville, 
Wis. He was brought to his home, where he 
has remained in a semi-comatose state. 


Philadelphia, Pa. 


April 23.—The Pennsylvania Lumbermen’s 
Association has just issued the second edi- 
tion of its plan book, entitled “Eastern 
Homes.” The book contains many new and 
beautiful designs, and will be distributed to 
retailers throughout the State to help them 
encourage home building. 

President William H. Smedley, and Assist- 
ant Secretary Franklin S. Hilles, of Smediey 
Brothers Co., left New York April 14 for 
Naples. They will tour Italy, France and 
England. 

William Aument, for many years treasurer 
of the Lancaster County Lumber Dealers’ As- 
sociation, is slowly recovering his former 
good health. Foster Goslin, of the Goslin 
Lumber Co., Wildwood, is back on the job 
after spending several months on a ranch in 
Arizona, where he regained his former good 


ee Dittsburgh, Pa. 


April 24.—Weather remains unsettled, but 
dealers find that even a few consecutive days 
of good weather have a stimulating effect on 
trade. In some localities the retailers feel a 
little better over the outlook and are placing 
orders for their requirements, while in other 
localities they are having only a fair volume 
of business, and at unsatisfactory prices. 
The dealers are becoming reconciled to 
stronger prices on No. 2 common southern 
pine boards and roofers and 2-inch No. 2 
common and better dimension. With con- 
tinued rains and bad weather in the South, 
it is generally accepted that present prices 
will be easily maintained. Prices of Idaho 
white pine, California white and sugar pines 
and Pondosa pine remain practically un- 
changed, although more Idaho and Pondosa 
pine is being placed with the yards. South- 
ern and Appalachian hardwoods are showing 
considerable activity, and there is a feeling 
that there are bound to be better prices on 
some items. The steel industry is doing well 
now, and dealers in affected communities ap- 
pear very optimistic. Retail yards report a 
continued improvement in prospects for home 
building, with more figuring. 


Vancouver, B. C. 


April 21.—A fair volume of fir log sales 
was made last week at list, but off-grade ma- 
terial is slow to move, though stocks con- 
tinue abnormally low. Nos. 2 and 3 cedar 
logs advanced $1 in sympathy with the 
strengthening of the shingle market. As- 
sorted booms of No. 3 logs for tie cutting are 
bringing $9 and $10. The hemlock log market 
continues very firm, some sales being made 
at a premium over list. 

A new regulation promulgated by the 
Provincial Government this week makes it 
compulsory for logging operators to spray 
around logging engines a distance of 200 feet 
continuously when relative humidity falls 
below 60 percent. It is understood this is the 
first regulation of its kind to go into force 
in America. Certain other moderate changes 
have been made in the fire regulations af- 
fecting woods operations. 

Japanese business is very good, consider- 
able being placed for late May-June loading. 
Australian demand has shown a little more 
activity but only for parcel shipment. De- 
mand for clears for shipment to Germany 
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Dimension 


The grade is good—You will 
like it. 

Straight cars any length or mixed 
with other items of yard stock in 
any assortment. 


Shipments “Right Now.” 


Pacific States 


Twasn” Lumber Co. 
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REPRESENTATIVES : 


S.B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
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SITKA_SPRUCF 


We cut our own 
timber, in a modern 
Band Mill, equipped with latest 
type Kilns and High Speed Planers. 


Our Specialty is Shop 


(Strong to Edge Grain) 


Also Spruce Finish $48 


(13/16 x 1/2” Off in Width) 


All KD 8% or Less Mois- 
ture Content. 


Capacity 150,000 Ft. 8 Hours. 


WINCHESTER BAY LUMBER co. 


REEDSPORT, OREGON 


Logging Ralph Cc Bryant 


Have you a problem to solve in logging, lo: 
transportation or harvesting tan rk an 
segpentine economically? “Logging” will 
you how. An invaluable reference book 
- mf superintendents, timber owners, 
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$4.50, postpaid. 
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still continues. China is inquiring for about 
12,000,000 feet of ties, as well as the usual 
cutting specifications. The Egyptian State 
Railways have an inquiry before the mills 
for 20,000,000 feet of ties. In addition, the 
British Railways are still placing orders for 
large quantities of Douglas fir ties. West 
Indian business is increasing monthly, espe- 
cially for shipment to the Barbadoes. There 
is some inquiry coming in from the Argentine. 

The Atlantic Coast market is beginning to 
steady, with some little signs of improve- 
ment being shown, although reports from 
buying markets are not very optimistic. 
Eastern Canada business is satisfactory, and 
promises to continue so for the remainder 
of the season. 

Shingle business is very good and order 
files are in a healthy condition. 


Everett, Wash. 


April 21.—Shortage of cedar logs is causing 
a cessation of shingle makirg in this district, 
three mills having curtailed production. One 
has closed until it can find logs; another has 
taken off its night shift, while still another 
has closed down seven machines and is run- 
ning only five. Several logging camps which 
formerly sent logs to this market have cut 
out, so that the supply of logs of all species 
in Everett has been lowered, but, thus far 
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cedar is the only wood of which there is so 
great a searcity as to cause the shutting down 
of mills using it. 


Aberdeen-Hoquiam, Wash. 


April 21.—C. M. Weatherwax, of San Fran- 
cisco, Calif., one of the stockholders of the 
Aberdeen Lumber & Shingle Co., is on Grays 
Harbor in conference with the other stock- 
holders in regard to the operation of the two 
mills, the product of which he handles in the 
California market. It is rumored that the 
Hoquiam Lumber & Shingle mill, Hoquiam, 
may be closed if market conditions do not 
show an improvement. The mill of the 
Grays Harbor Lumber Co., Hoquiam, will 
close down next Saturday for an indefinite 
period. 

The A. B. Crawford Logging Co., headed by 
A. B. Crawford, Hoquiam, Wash., has pur- 
chased 750,000,000 board feet of timber in the 
Harrison Lake district of British Columbia. 
The transaction is said to be one of the 
largest of its kind ever completed in the 
Province. The consideration was reported as 
around $2,000,000. The timber was purchased 
from the Harrison Lake Timber Co., British 
Columbia. The A. B. Crawford Logging Co. 
is composed almost entirely of American men 
and is backed by American capital. 

George A. Pearson, of Bend, Ore., is expected 
here next week as a representative of the 
West Coast Trade Extension Bureau. He 
will address a meeting at the Eureka Cedar 
Lumber & Shingle Co., Hoquiam, and will 
talk before the Aberdeen Chamber of Com- 
merce and also to workers in mills in South 
Aberdeen. 

Patrick O’Connor, vice president Donovan 
Lumber Co., is seriously ill with pneumonia. 


Spokane, Wash. 


April 21.—The anomaly of the existing mar- 
ket situation is that prices are remaining more 
or less steadfast on the lowest level that has 
existed for the last ten years, though sta- 
tistics for the country as a whole show a large 
movement and depletion of mill stocks. 

A special meeting of the Spokane Hoo-Hoo 
Club will be held next Wednesday noon in 
honor of John M. Gibbs, manager trade ex- 
tension campaign ,of the National Lumber 
Manufacturers’ Association. Mr. Horner, Pa- 
cific coast manager, and §S. V. Fullaway, dis- 
trict manager at Portland, will also be present. 

The Spokane city council will be asked to 
amend the city ordinance so that hereafter no 
shingle may be laid in Spokane other than a 
No. 1 or a No. 2 Royal. This matter has been 
under consideration by a committee of the 
Spokane Hoo-Hoo Club for the last two years. 
Yesterday this committee, by Ray Beil, chair- 
man, made this recommendation to the club 
and it was unanimously adopted. Some com- 
mittee members wished to ask for the use of 
only No. 1, but the argument prevailed that to 
do so would raise the roofing cost to a point 
where it would have a tendency to defeat the 
object sought. 


Boston, Mass. 


April 23.—Retail dealers, particularly city 
yards, report that spring business is coming 
along nicely, and that good May and June 
trade isin prospect. The retailers are still buy- 
ing rather cautiously, however. Local whole- 
salers handled a rather slim business last 
week, partly due to the holiday observed on 
Thursday in celebration of Paul Revere’s 
famous ride. Production of eastern spruce is 
still very light, and frames are firm at $42 
base. Only one really large dimension mill is 
now in operation. The Madawaska Lumber 
Co.’s big plant is expected to resume opera- 
tions within two weeks and offer frames for 
May delivery. Other spruce sawmills also 
will have their spring log drives in the 
booms before long and resume sawing. Al- 
though last winter’s cut of eastern spruce 
was decidedly less than normal, due to the 
lack of snow and unfavorable weather, a 
substantial increase in the demand will be 
needed to maintain quotations when produc- 
tion approaches the peak in May. Spruce 
random prices have been growing stronger 
from week to week because offerings are be- 
coming so light. Some of the smaller spruce 
mills are unable to get their lumber to the 
railroad on account of the mushy condition 
of the roads. 

At its monthly luncheon-meeting at the 


Hotel Statler last week, the Massachusetts 
Wholesale Lumber Association had as guests 
members of the Arkansas Soft Pine Bureay 
and representatives of the leading Arkansas 
pine manufacturers. More than three score 
attended the function. Ritchie H. Stevens, 
of the Stevens Lumber Co., presided as presi- 
dent of the association. 

The regular monthly meeting of Hoo-Hoo 
was held last night at the Hotel Sheraton. 
Secretary Harris Reynolds, of the Massachu- 
setts Forestry Association, was the principal 
speaker. 

Frederick Kemp, of Waltham, sales agent 
Daniel Clark Co., Corry, Pa., was operated 
on last Wednesday at the Trumbull Hospital, 
where he is reported to be doing nicely. 


Atlanta, Ga. 


April 23.—Southern pine production is as 
heavy as weather will permit, but Georgia 
output is below normal. Demand runs 
largely to No. 2 common grades, with 
Bé&better and No. 1 relatively quiet, and No, 3 
moving fairly well. Dimension has been par- 
ticularly active and mills find it hard to fill 
mixed car orders. Pine flooring is fairly 
active, especially No. 2 common, but ceiling 
and partition are quiet. No. 2 grades of 
sheathing and boards are unusually active, 
with B&better and No. 1 sales larger than 
they have been, and prices showing a steady 
advance. There is a fair demand for No. 2 
novelty siding, 1x6-inch, but little demand 
for B&better or No. 1 common. Industrial 
demand for structural lumber i§ very good, 
mainly in the textile and railroad fields. 
Millwork plants here are buying heavily, but 
less actively elsewhere in the State. Georgia 
roofers are more active than at any time this 
year, and lowness of stocks is forcing prices 
upward. Some larger mills claim to be get- 
ting as high as $19 for No. 2 and better, but 
average is around $18 for 6-inch. Small mills 
are operating considerably below normal, and 
large mills only on a slightly better basis, 
log supplies being short. 

W. F. Methvin, vice president Pine Plume 
Lumber Co., of Montgomery, Ala., and mana- 
ger of the Atlanta branch, received an order 
amounting to about $150,000 from the Batson- 
Cook Co., which has contract for erecting the 
Alabama Cotton Mills plant and village of 
334 cottages at West Point, Ga. 


Toronto, Ont. 


April 23.—The lumber trade in Ontario has 
opened up nicely, chiefly because of the good 
results secured by farmers last year. In the 
larger cities, building continues on a greater 
scale than in any preVious year. In the 
smaller centers, there is more building either 
in progress or expected than there was a 
year ago. 

Spruce and jack pine are in good demand, 
particularly in 4x4-, 2x4- and 1x6-inch. These 
sizes in cull and merchantable are especially 
active in the cities, for form purposes. No 
cull stocks are yet available out of this 
year’s sawing, and a large amount has been 
sold in advance. The spruce market is very 
firm. Wholesalers report that they are pro- 
tecting themselves by buying increased 
stocks. A fair amount of British Columbia 
spruce dimension is moving, especially in 
wide stocks and long lengths. 

There has been a better movement in white 
pine during the last six weeks, in common 
and dressing grades at prices well up to list. 
White pine stocks are showing signs of being 
broken. Scarce items are 1x4-, 1x8-, 1x12- 
inch and 6/4x10-inch in common and dressing. 
No. 3 white pine has been in very good de- 
mand and is scarce in practically all sizes. 
White pine culls continue to move fast, with 
very little stock available from last year’s 
sawing. In No. 1 culls, 5/ and 6/4 are hard 
to locate, while 4/4 and thicker, Nos. 2 and 
3 culls seems to be unobtainable. 

Red pine is scarce. Production was greatly 
curtailed last season. There has been a good 
demand and very littlé stock from last year’s 
sawing is available in any sizes that are in 
demand. 

Spruce lath are firmer than for some 
months, with a ready market and decided 
scarcity of stock. None of the new sawing 
is ready, and practically everybody is sold 
out of last year’s cut. Jack pine lath are 
moving steadily in 4-foot Nos. 1 and 2 and 3, 
with prices firm. There is a surplus of 32- 
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inch and price of this size is inclined to be 
a little weak. 

The demand for white pine lath has been 
off during the last three or four months, and 
prices weakened materially, but it looks as 
if they have now just about struck bottom. 

The market for shingles is firm at the new 
list prices. The storm in western Ontario, 
two or three weeks ago, created some demand 
for quick shipment. No. 2, XXXXX, have 
been almost impossible to obtain, as all mills 
were very much oversold. No. 2, XXX, are 
also scarce. 

A special committee of the Ontario Retail 
Lumber Dealers’ Association, for the purpose 
of dealing with the subject of a suggested 
Central Council of Construction & Supply 
Firms as discussed at the meeting of associa- 
tion directors April 12, has been appointed 
by President F. B. Van Dusen, as follows: 
J. D. Branch, Walker Sons (Ltd.), Walker: 
ville; J. L. Naylor, Naylor-Osborne Co. (Ltd.), 
Essex; and W. Greisinger, Windsor Lumber 
Co. (Ltd.), Windsor. 


Los Angeles, Calif. 


April 21.—The California lumber market, 
according to reports from wholesalers and 
retailers, has improved during the last ten 
days insofar as prices are concerned, and at 
the same time there has been an apparent 
betterment of demand. There is about 
14,000,000 feet of unsold lumber on the docks 
at San Pedro and about 40 percent consists 
of readily salable items. There are thirty- 
four boats off the Northwest-California run, 
with six boats operating off shore. 

M. W. Perry, Algoma Panel Co., Algoma, 
Wis., was a recent Los Angeles visitor, call- 
ing on the California Panel & Veneer Co., of 
this city, which is exclusive southern Califor- 
nia representative of the Algoma Panel Co. 

H. IL. Miner, former general manager 
Whiting-Mead Co., San Diego, has been made 
general manager of the entire Whiting-Mead 
operations. 


Houston, Tex. 


April 23.—Houston lumbermen are feeling 
optimisitic over the receipt of several sub- 
stantial orders and numerous inquiries for 
industrial stocks, from railroads, cotton 
mills and other lines. One local concern is 
getting estimates on 500,000 feet of 2x6- and 
4x12-inch flooring. Yard stock business in 
general is in good shape. Export orders for 
kiln dried saps, timbers and prime continue 
strong. Prices on the whole are about the 
same as for the last sixty days. Hardwood 
orders continue slow, and prices are re- 
ceding. 

Location of Houston’s new municipal air- 
port in the vicinity of the Garden Villas addi- 
tion of the W. T. Carter Lumber & Building 
Co. has given a strong impetus to the build- 
ing of 5-room cottages, although the airport 
{is about fifteen miles from the center of 
Houston’s principal business district. 


New York, N. Y. 


April. 24.—Retail lumber prices are fairly 
well stabilized and business is at or near nor- 
mal. Some of the wholesalers are complain- 
ing that yards are not buying, but generally 
the next door neighbor of the man who is not 
pleased with conditions will express satisfac- 
tion with present conditions and with the out- 
look. There has been little or no change in 
the local situation since last week, however. 

Dr. Samuel J. Record will give another of 
his series of lectures on the forests of the 
United States before the Nylta Club next Fri- 
day night, his subject being “The Rocky 
Mountain Forest.” 

“Brooklyn,” the official publication of the 
Brooklyn Chamber of Commerce, has the fol- 
lowing to say in the current issue: “A move 
which may be destined to revolutionize the 
lumber industry—the shipping of lumber in 
packages sawed and trimmed four square 
ready to use for the carpenter on the job— 
has just been announced here by C. L. Ham- 
ilton, secretary of Weyerhaeuser Forest Prod- 
ucts. Development engineers spent more than 
a year in perfecting machinery to cut the lum- 
ber four square and to invent a proper fibre 
cover cap in which to ship the new product 
in packages.” 

Several of the leading firms in Westchester 


County have just completed attractive addi- 
tions to their plants. J. E. Pawson & Co. have 
opened their new office building in Yonkers. 
The Conklin Pfister Co., in North White 
Plains, has taken over the second floor of the 
building which it has occupied for the last 
few’ years and has made extensive improve- 
ments. The lower floor will be used as a show 
room. The new building of the Mahlistedt Coal 
& Lumber Co. has just been completed in Mt. 
Vernon and is already occupied. The whole 
plan is in keeping with the high standards of 
the firm, which has very attractive headquar- 
ters in New Rochelle. The Mt. Vernon struc- 
ture is said to be one of the best looking! 
building material offices and show rooms in 
the country. The structure is on a main thor- 
oughfare. 

It is said that the old plant of Kelsey Smith 
& Co., in White Plains, has been sold to Sears, 
Roebuck & Co., apparently for a warehouse to 
carry “ready-cut” houses and other building 
materials in Westchester County. 


Portland, Ore. 


April 21.—There was more optimism this 
week than for some time, as a result of an 
increased demand for nearly all items of fir 
lumber. Especially active seems the call for 
car material. The foreign demand is not 
heavy, but there is a steady movement of 
logs and lumber to the Orient and other des- 
tinations. Japan is still buying hemlock and 
red cedar logs in large quantities. During 
March the Japanese bought here 5,279,361 
feet of red cedar logs, close to 3,000,000 feet 
of hemlock logs and 2,863,054 feet of hem- 
lock lumber in addition to a large quantity 
of fir lumber. These purchases of cedar and 
hemlock logs are sufficient to maintain firm 
quotations on these two items. As a result 
of active demand for hemlock logs, the Ore- 
gon Timber & Lumber Co. will resume opera- 
tions of its logging camp at Clifton, Ore., 
after two years of inactivity. The timber in 
that district runs heavily to hemlock. It is 
expected to get under way by May 7. 

The Benson Timber Co. has completed its 
first sea-going log raft to be towed to San 
Diego, Calif., but calmer weather will be 
awaited before it is sent to sea. Storms have 
been raging along the Coast for several 
weeks, 

The pine market seems to be improving, 
with prices firm. With very few exceptions, 
mills in the Inland Empire are now in opera- 
tion. 

E. B. Hazen, one of the Pacific Northwest’s 
best known lumbermen, is now with the 
Gerlinger Lumber Co. here. 

A. W. Cooper, secretary-manager Western 
Pine Manufacturers’ Association, will leave 
here Tuesday next for the East. He will stop 
over at Spokane on Thursday, April 26, to 
attend a special meeting of the association 
for the purpose of considering moisture con- 
tent, grade marking and other questions. Mr. 
Cooper will attend the National Lumber 
Manufacturers’ Association meeting at Chi- 
eago April 30 to May 2, and the General 
Standardization Conference in Washington 
on May 3 and 4. He will address the Hoo- 
Hoo Club of Boston on the characteristics of 
Inland Empire woods. 


(SPSS SESEESES 


Patents Recently Issued 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies may be obtained from R. E. Burn- 
ham, patent and trade-mark attorney, Continental 
Trust Building, Washington, D. C., at 20 cents 
each. State number of patent and name of in- 
ventor when ordering: 


1,664,806. Cutter-head for woodworking ma- 
chines.’ Roland O. Betterley, Williamsport, Pa., 
assignor to Hermance Machine Co., same place. 

1,664,875. Lath. Samuel K, Cowan, New York, 
N. Y., assignor to Cowan Lath Board Co., Nash- 
ville, Tenn. 


1,664,906. Handsaw. Stephen Sulik, New Britain, 
Conn. 

1,665,001 Sawmill. Charles H. Turner, States- 
ville, N. 

1,665,220. Lumber-stamping device. Jacob J, 


Rettmer, Lufkin, Tex. 


1,665,245. Crate. Charles Woolsey, Minneapolis, 
Minn. 

1,665,266. Collapsible crate. Thomas S. Huston, 
Denver, Colo. 

1,665,430. Floor jointing or tightening device. 


Frederick W. Artz, Homestead, Fla. 

1,665,545. Pulley-block and method of operat- 
ing pulley-blocks in sky-line systems. Charles T. 
Haseman, Mill City, Ore. 











“Well! Ma says they can’t leak.” 


PACIFIC 


SWING-IN 
CASEMENTS 


Inquire From 


PACIFIC DOOR AND SASH COMPANY 
LOS ANGELES, CALIFORNIA 




















Can You Increase 
Your Profits? 


It’s a bold thing to tell you that 
you can make more money. Almost 
presumptuous! But we know our 
ground. We know from the exper- 
ience of other mill men that the 
Improved Phillips Window Frame 
Machine will reduce your window 
frame costs, speed up your output, 
and enable you to do better work. 


That’s a bold statement, too, 
isn’t it! 


Why not send for “proof ?” 


Mail Coupon for particulars. 


Atlas Mig. Co., 
Dept. A-15 Orlando, Fla., 


I am open to conviction, Please mail 


proof. 


Name. 





Address 





Town 
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CRONWALL & GOMPANY 


Incorporated 
Specialists in Financing 


Lumber Companies 


And in the Sale of 


TIMBER LANDS 


and 


Manufacturing Properties 


231 So. LaSalle St. 
CHICAGO 

















Peerless Patent 


WIGGINS peck Form Card 


assure you of proper card representation. Many 
of America’s largest card users use Wiggins 
cards exclusively because they realize that the 
proper card serves the 
dual purpose of an- 
nouncing theirsalesmen 
while adding 
prestige to the 
house. Ask for 
tab of speci- 
mens and ob- 
serve their 
smooth edges 
andexcellence 
of engraving. 






POTEEL COMPANY 
PITTSBURGH. OA 
P1SHER OVILOING® 

CcHICcCAsO 


The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers 


~Die Embossers 
1108 South Wabash Avenue, 


CHICAGO 
t 








GILBERT NELSON & CO. 


Public Accountants 
If SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 























—SAWS= 


Their Care and Treatment 


By H. W. DURHAM 

This book will serve as a reliable guide for those who wish 
to know the art of saw fitting, or who wish to learn the prop- 
er methods of sharpening and keeping saws in order. 

During twenty-five years the author visited a large num- 
ber of sawmills, investigating the methods used in saw- 
sharpening shops, and much useful information obtained is 
embodied in this work. 

This book is bound in cloth, stamped in gold, and con- 
tains 269 pages with index. 


Price, delivered, $1.65 
American Lumberman 
431 So. Dearborn Street, . Chicago, Ill. 











W. J. Yardley, sales manager of the Sabine 
Lumber Co., St. Louis, Mo., when in Chicago 
last week reported a very good volume of busi- 
ness. 

Findley M. Torrence, of Xenia. Ohio, secre- 
tary of the Ohio Association of Retail Lumber 
Dealers, was in Chicago last week on associa- 
tion business. 


M. L. Wootten, sales manager of the Deal 
Saw Mills Co., Tuscaloosa, Ala., was in Chi- 
cago this week calling on local distributers of 
southern pine. 


L. H. Levisee, of the Levisee Lumber Co., 
Oshkosh, Wis., was in Chicago this week call- 
ing on some of his friends in the northern 
hardwood trade. 

The central States headquarters of the West- 
ern Red Cedar Association have been moved 
from Chicago to the Metropolitan Building, 
Minneapolis, Minn. 

William Shepeck, ’sales manager of - the 
Pampa Land Co., Escanaba, Mich., when in 
Chicago this week reported that northern hard- 
woods are moving quite freely. 


Donald H. Clark, manager of the Starks 
Manufacturing Co., Seattle, Wash., made a 
business trip to Chicago this week, and reported 
that shingle demand is improving. 

I. N. R. Beatty, of the I. N. R. Beatty Lum- 
ber Co., prominent line-yard operator with 
headquarters at Morris, Ill., has just returned 
from several weeks’ visit at Hot Springs, Ark. 


Q. C. Scherzinger, Milwaukee representative 
for the Kneeland-McLurg Lumber Co., of Phil- 
lips, Wis., was in Chicago this week visiting 
among his friends in the northern hardwood 
trade. 


The American Hoist & Derrick Co., of St. 
Paul, Minn., announces the appointment of J. T. 
Seaver (Inc.), Fairmount Cedar Building, 
Cleveland, Ohio, as its representative for the 
Cleveland district. 


V. P. Malloy, of the Minneapolis office of the 
Red River Lumber Co., spent last Saturday in 
Chicago visiting some of his friends in the local 
trade, and the first of this week left for a 
business trip to Oshkosh, Wis. 


Harrison Cale advises under date of April 
18 that he has quit the commission lumber 
business in Pittsburgh. Pa., and has removed 
to 4555 Main Street, Kansas City. Mo., where 
he will engage in the same line of work. 


H. A. Templeton, of Herbert A. Templeton, 
Portland, Ore., stopped over in Chicago last 
week on his return to headquarters after hav- 
ing spent some time in the East. He reported 
a fairly good business in West Coast woods. 


W. P. Marsh, general sales manager of the 
Ouincy Lumber Co., Quincy, Calif., was in 
Chicago last week in the course of an eastern 
business trip, and was optimistic regarding the 
outlook for California white and sugar pine. 


F. W. Peters, of the Lewis-Peters Lumber 
Co. (Inc.), Eugene, Ore., when in Chicago this 
week in the course of an extended business trip 
stated that the market for West Coast woods 
has been rather unsatisfactory for the last few 
months, but he expected better business shortly. 


D. H. Bartlett, service manager of Weyer- 
haeuser Forest Products, St. Paul, Minn., snent 
Monday of this week in Chicago en route East 
to visit the various district offices of the or- 
ganization. While here he conferred with F. H. 
Burke, district manager of the Weyerhaeuser 
Sales Co. 


K. W. Bridges. assistant general sales man- 
ager of J. J. Newman Lumber Co., Brook- 
haven, Miss., is leaving this week with his 
family for an automobile trip and vacation 
to his home at Waco, Tex., and will ston off 
en route for a visit with the Ernest Kurth 
family at Keltys, Tex. 


E, F, Xanten, manager of the Chicago office 
of the C. D. Johnson Lumber Co., on April 23 
exhibited before the Contractors’ Club of Elgin, 
{ll., pictures of the fir and spruce manufactur- 
ing operations of the Johnson company. There 
was a large and enthusiastic audience and the 
pictures proved very interesting. 


W. R. Sayre, of the W. R. Sayre Lumber 
Co.,.San Francisco, Calif., passed through Chi- 
cago last week on his return to the West Coast 
following an extended trip through the South- 
west and East. He expressed himself as en- 
couraged with the outlook for West Coast 
woods in the consuming territory he visited. 


R. G. Chesbro, of Toronto, Ont., specialist 
in British Columbia lumber, spent several days 
in Chicago last week. He reported a nice 
steady business last year, with every indication 
of a good turnover in 1928. Mr. Chesbro is 
Supreme Gurdon of Hoo-Hoo, and while in 
Chicago visited with several prominent local 
members of the Order. 


F. L. Peck, president of the J. J. Newman 
Lumber Co., who makes his home in Scranton, 
Pa., has returned from a trip to the Mediter- 
ranean Sea and north African points, includ- 
ing a trip into the Sahara desert on camel 
back, and is now on a visit to the properties 
of the company in the South and will spend 
several days in Brookhaven, Miss. 


F. R. Linroth, Chicago representative for the 
Exchange Sawmills Sales Co., returned Mon- 
day of this week from a five days’ business trip 
to Detroit, Flint and Saginaw, Mich., and re- 
ports yard stocks generally in good shape. Re- 
tailers in the territory visited are doing a fairly 
large business right now, Mr. Linroth stated, 


and expect a good volume for the next three 
months. 


Lloyd Hillman, of the Lloyd Hillman Lum- 
ber Co., Seattle, Wash., spent several days in 
Chicago last week conferring with the com- 
pany’s local representatives. He was return- 
ing to the West Coast following a visit to 
eastern consuming centers. He reported the 
shingle market firming up under the influence 
of an increased demand, and stated that more 
stained shingles are being used for roofs and 
side walls. 


A. F. Reasor, of the Indiana Lumber & 
Manufacturing Co., South Bend. Ind., was a 
Chicago visitor on Thursday of last week and 
made the AMERICAN LUMBERMAN office a pleas- 
ant call. Mr. Reasor is picking up ideas con- 
cerning modern yard layouts, especially with 
relation to conveniently planned office buildings 
and display rooms, as his company is contem- 
plating extensive improvements along these 
lines in the near future. 


Changes in Local Lumber Offices 


The recent completion of several fine office 
buildings. in the Loop, and the contemplated raz- 
ing of the Chamber of Commerce Building to 
make way for a modern skyscraper, have re- 
sulted in changes of locations in the Chicago 
offices of numerous lumber concerns, while sev- 
eral firms have found it advantageous to move 
a considerable distance from the Loop. Among 
the changes in location which have come to the 
attention of the AMERICAN LuMBERMAN are the 
following : 

A. K. Southworth, representative of the 
Winton Lumber Co., The Pas Lumber Co., 
Eagle Lake Spruce Mills and the St. Paul & 
Tacoma Lumber Co., from Conway Building 
to 1511 Engineering Building, 205 West 
Wacker Drive. 

Inland Empire Lumber Co. from 1026 to 
1826 Conway Building, 111 West Washington 
Street. 

A. W. Lammers Co. from Conway Building 
to 1217 Chicago Mercantile Exchange, 308 
West Washington Street, 

Dwight Davis Lumber Co. from Peoples 
Gas Building to 203 North Wabash Avenue. 
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J. O. Nessen Lumber Co. from Peoples Gas 
Building to 203 North Wabash Avenue. 

Edmund A. Allen Lumber Co. from Cham- 
ber of Commerce Building to 1754 Builders 
Building, 228 North LaSalle Street. 

Burnaby Bros. Lumber Co., from Conway 
Building to 1414 Chicago Mercantile Ex- 
change, 308 West Washington Street. 

N. T. Hand from Chamber of Commerce 
Building to 1106 Tacoma Building, 5 North 
LaSalle Street, 

Cc. W. Molin from Chamber of Commerce 
Building to 1120 Conway Building, 111 West 
Washington Street. 

Eccles Lumber Co. from Conway Building 
to 1217 Chicago Mercantile Exchange, 308 
West Washington Street. 

H. R. Foster from Peoples Gas Building to 
1511 Engineering Building, 205 West Wacker 
Drive. 

Metropolitan Lumber Co. from Monadnock 
Building to 506-8 Garfield State Bank Build- 
ing, 4010 West Madison Street. 

G. B. Carpender from 11 South LaSalle 
Street to 103, 1524 South Western Avenue. 


New Members of Lumbermen’s Club 


Eleven members have been added to the 
roster of the Lumberman’s Club of Chicago, 
according to announcement sent out April 24 
by Secretary-manager M. E. Cowper, these be- 
ing R. H. Adams, Adams Building Material 
Co.; Irvin L, Ayers, Ayers Lumber Co.; Ri- 
chard Cortis, Richard Cortis Lumber Co.; H., 
R. Foster; C. R. Shipman; A. K. Southworth, 
Winton Lumber Co.; C. C. Vanlandingham, 
Nat F. Wolfe Lumber Co.; R. M. Walker, R. 
M. Walker & Co.; H. E. Woodcock, Tri-State 
Lumber & Shingle Co.; H. W. Boggs, L. D. 
Leach & Co., and Kurt Stoehr, Oconto Co. 


Heads New Local Lumber Concern 


The Robert K. Eaton Lumber Co. was re- 
cently incorporated with a capital of $20,000, 
and has established headquarters in Suite 1187, 
222 West Adams Street, Chicago. The com- 
pany specializes in California white and sugar 
pine, fir and larch, Arizona white pine and 
Pondosa pine. Robert K. Eaton, who heads 
the new concern, has been identified with the 
lumber industry for about 21 years, 3% years 
of which were spent in operating a retail yard 
in Long Beach, Calif. For 18 years Mr. Eaton 
has been active in the local trade as a repre- 
sentative for William Buchanan and also the 
Exchange Sawmills Sales Co. Previous to or- 
ganizing his own company, Mr. Eaton was with 
the Rittenhouse & Embree Co. calling on the 
industrial trade. 


To Act as Manufacturers’ Agent 


The American Forest Products Exchange is 
the name of a new firm recently organized by 
Walter A. Kelly to act as manufacturers’ agent 
for southern pine, Douglas fir, oak car stock, 
pole and yard stock and car material. Offices 
have been established 
at 20 East Jackson 
Boulevard, Chicago. 
Mr. Kelley has been 
engaged in the lum- 
ber business for 
many years. For two 
years he was Chi- 
cago representative 
for the McCloud 
Lumber Co., and 
later became sales 
manager of the J. E. 
Morris Lumber Co., 
which position he 
held for three years. 
He was secretary of 
the Lincoln Lumber 
Co. for two years, 
and then became 
connected with the W. A. KELLEY, 
Hayden & Westcott Chicago; 
Lumber Co. as as- Who Heads New Firm 
sistant manager of 
the railroad department. Prior to that Mr. 
Kelley was with the R. F. Darrah Lumber Co., 
ef Meridian, Miss., southern pine manufacturer. 








Joins Father in Business 


PittspurcH, Pa., April 24.—Oscar H. Bab- 
cock, jr., has joined the force of the Babcock 
Lumber Co. in its offices here, where he will be 
associated with his father, Oscar H. Babcock. 
The younger Mr. Bab- 
cock was recently 
elected assistant secre- 
tary and treasurer of the 
Babcock-Angell Lumber 
Co. He has spent nearly 
two years making an in- 
tensive study of the 





O. H. BABCOCK, JR. 
Pittsburgh, Pa.; 
With Babcock Lumber 
Co. 





grades of white pine— 
Idaho, Oregon and Cali- 
fornia—and of fir in 
Washington State, and 
studied yellow pine and 
hardwoods in the South. 
He has been a student 
in Yale University and 
is a member of the Phi Gamma Delta fra- 
ternity. 





Local Views of This 
and That 











The Government at present is a heavy buyer 
of low grade hardwood inch lumber, picking up 
in large quantities the poorest material that can 
be scraped together in the southern mill yards, 
said Max Pease, of the Galloway-Pease Lumber 
Co, Poplar Bluff, Ark., and’ Sumter, S. C., 
prominent ex-Chicago lumberman who this 
week is looking after business interests and 
fraternizing with his old colleagues here. This 
lumber the Government uses for “mattresses,” 
ripping it into 1x4-inch strips and weaving them 
together with wire. The mattresses are ‘sunk 
on the Mississippi and other southern river bot- 
toms, along the embankments at bends and 
other places where the current hits them, and 
serve to catch and hold driftwood, flotsam and 
sediment that otherwise might accumulate else- 
where to impede navigation. While the Gov- 
ernment has always used these mattresses in 
its schemé of waterways management, it has 
never employed them to the present great ex- 
tent. This of course relieves the hardwood 
operator, who is always disposed to worry 
about the disposition of his poor stuff. 


. «< s. €. & 


Talking of the numerous recent failures in 
the lumber industry, Mr. Pease pointed out that 
a great many of them have occurred among the 
hardwood operators hit by the Mississippi floods 
a year ago. Illustrative of the damage and 
heavy expense these caused the lumbermen, Mr. 
Pease said that he has employed for a year, 
and is still employing, three men at $3 a day 
each to do nothing but scrub with wire brushes 
the lumber in his Poplar Bluffs yard to make it 
look decent enough to market. 


* * k OK * 


“At that,” he said, “we on the Black River 
did not suffer nearly the damage many others 
did. There are a lot of mills in the South still 
scrubbing lumber following those floods, just 
as we are, and a lot of them never will get 
through scrubbing. Our boards are compara- 
tively easy to clean, but at many other places 
where the soil is more clayey or acidic it’s an 
endless job. While the smaller mills are scrub- 
bing away by hand, the larger mills generally 
have fitted wire brushes to machinery in their 
planing mills and are doing the work by pow- 
















































The Aristocra t 


Beauti~ul 


Philippine Mahogany Floor- 
ing has a beauty and style 


all its own. Superior in 
richness and elegance to 
domestic hardwoods in _ its 


staining qualities, it harmon- 
izes in the most pleasing way 
with the richest of furnish- 


ings. 
q g 


But Philippine Mahogany 
Flooring offers more. than 
beauty, for it has price ad- 
vantages that must not be 
overlooked. Although it is 
an imported wood, the fact 
that it comes duty free from 
Uncle Sam’s own possessions, 
the native labor and the ex- 
tensive operations enable us 
to market it at prices that 
compare favorably with do- 
mestic hardwoods. 


qQ oO 


Another advantage is its long 
lengths (6 to 20 ft. in multi- 
ples of 2 feet) which not only 
improve the appearance of 
the floor, but reduces the cost 
of laying. Obtainable 13/16 
x2l,, 13/16x2, 13/16x11% 
face. 





























































Write for a sample in 
the white and ask for 
descriptive literature. 


CHICAGO WAREHOUSE 
LUMBER COMPANY 


1703 N. KILDARE AVE. 
CHICAGO, ILLINOIS. 
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The newest, most practical and by 
far the most popular APRON ever de- 
signed. It puts all users in control of 
all apron distribution. The price will 
please you, too. 


Let Us Send Sample And Quote 
On 1928 Needs. 


ALLIED CLOTH SPECIALTIES, Inc. 
GREENVILLE, OHIO 
Dept. M-AL. 











“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 
guarantee of quality. 


Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicago Denver San Francisce 








Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U.S.A. 





Cable Address: **Pickwood,” St. Louis 








WARREN AXE & TOOL CO. 
WARREN, PA. 


Were awarded highest 


honors Panama ~- Pacific GRAND ad a 4 


i ernationa! Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AXES-LOGGING TOOLS AN22R0P FORGINGS Oaity tac. 


y 3500 Axes & Tools 





er .... No wonder a lot of them are going 
broke.” 
x * * k * 


The Galloway-Pease Lumber Co. has recently 
cut out at Poplar Bluff and has built a new 
mill at Sumter, S. C., where it is shipping its 
old machinery for installation. The mill will 
be ready for operation sometime in July, and 
when logging operations get into full swing will 
cut 25,000,000 to 30,000,000 feet annually. Mr. 
Pease counts on a 30-year cut, tapping a large 
body of virgin hardwood timber containing 
gum, cypress, ash and oak, in that order of im- 
portance. The Brooklyn Cooperage Co., a sub- 
sidiary of the American Sugar Refining Co., is 
constructing a large sugar barrel factory at 
Sumter and will take all the low grade logs for 
cutting into staves, while the Galloway-Pease 
Lumber Co. will manufacture the higher grades 
into lumber for eastern and foreign markets. 

o¢ 8 6 @ 


The public favor which stained shingles have 
met with as house siding is proving the salva- 
tion of the red cedar shingle industry, declares 
Donald H. Clark, sales manager of the Starks 
Stained Shingle Co., Seattle, Wash., a recent 
business visitor in Chicago. The greatly ac- 
celerated demand for stained shingles for re- 
roofing purposes, resulting in large measure 
from the activities of the Red Cedar Shingle 
Bureau and other agencies in promoting re- 
shingling over old roofs, is also a factor of no 
mean importance. The shingle business in fact 
has enjoyed such a pick-up of late as to place 
the industry on a firmer basis than it has oc- 
cupied in a long time. 


*k * * * 


Shingling the sides of old frame houses at 
approximately the expense of painting them, 
and thus getting at low cost to all appearances 
a brand new home, has made a strong appeal 
in almost every community where some enter- 
prising retaiJer has inaugurated this form of 
remodeling, and knowledge that a new roof can 
be had without the mess caused by tearing off 
the old one has resulted.in home owners look- 
ing on a reroofing proposition a lot kindlier 
than they used to. 


x * * * * 


Stained shingles, continued Mr. Clark, are 
decidedly in vogue nowadays. Practically no 
unstained shingles are being marketed in the 
larger consuming centers any more, the only 
places where they are still encountered to any 
extent being in smaller communities into which 
the latest ideas on home building have not yet 
percolated. The development of the shingle 
staining processes has worked wonders for the 
shingle industry, for it is undoubteglly the pretty 
shades of green and brown and other colors 
that have made the product so acceptable to the 
public, especially as house siding. 


* * * * * 


At least two or three months of good busi- 
ness is foreseen by F. R. Linroth, alert Chicago 
representative of the Exchange Sawmills Sales 
Co., Kansas City, Mo. Now that spring is here, 
building has picked up considerably until it 
really can be called active, says Mr. Linroth; 
this despite the prediction of poor building con- 
ditions this year by some pessimists who af- 
firmed that Chicago was hopelessly overbuilt. 
Such does not appear to be the case, however. 
Chicago keeps right on growing, and steadily 
increasing numbers of Chicagoans are becom- 
ing converted to the “Own Your Own Home” 
idea, thrilled by the prospects of the liberty and 
privacy, comfort and joy that a home of one’s 
own always assures. This being moving sea- 
son, a walk through the apartment building sec- 
tions will reveal a plentitude of “For Rent” 
signs and empty apartments, which might easily 
convey the impression that the city is overbuilt. 
That may be true as to apartment buildings, 
but certainly not in the private home field. One 
indication of the promising situation in this 
respect is the activity of real estate throughout 
this section and the fact that realtors agree that 
a busy season is ahead of them. 


—— 


Hymeneal 


CLAPP-MILLER. Augustus Wilson Clapp, 
Jr., of St. Paul, Minn., and Tacoma, Wasn,, 
and Miss Berry Calhoun Miller, of St. Paul, 
daughter of Mr. and Mrs. John Dodd Miller, 
were married at Tacoma April 14. The wed. 
ding was held at the American Lake home of 
Mr. and Mrs. Stuart Rice, relatives of the 
bridegroom. The ceremony was performed 
by Rev. Sidney James of Christ Episcopal 
church. The bride attended the University 
of Minnesota and Vassar. Mr, Clapp is a 
member of a prominent St. Paul family. He 
attended the University of Minnesota and 
graduated from Yale University. He recently 
went to the coast to join the staff of the 
Weyerhaeuser Timber Co. and is connected 
with its new logging project in Thurston 
County with headquarters at Yelm, Wash. 
The young couple left for a short wedding trip 
and on their return will make their home at 
Lawrence Lake, near Yelm. 


SCOTT-PERKINS. An event of first im- 
portance in Tacoma society this season was 
the wedding April 14 of Byron David Scott 
and Miss Virginia Perkins. Mr. Scott is the 
son of George Scott, of Tacoma, and nephew 
of David C. Scott, president of Scott & Howe 
and one of the prominent northwest timber 
owners and mill operators. The bride is the 
daughter of S. A. Perkins, Tacoma pub- 
lisher. Rev. Sidney T. James, rector of Christ 
Episcopal church, performed the ceremony 
which was attended by guests from all parts 
of the Pacific Northwest. The bridegroom is 
a graduate of the University of Washington 
and was recently admitted to the bar. His 
appointment as deputy prosecuting attorney 
for Pierce County was announced shortly 
after the wedding and he will assume his 
new duties on his return from-the wedding 
trip. 


FREDERICK-MORROW. Mr. and Mrs. Wm. 
A. Morrow, of Hoquiam, Wash., have an- 
nounced the engagement of their daughter 
Agnes Alberta, to Clifford L. Frederick, son 
of Mr. and Mrs. L. E. Frederick, of Seattle. 
The betrothal was formally announced at the 
annual spring ball of Delta Delta Delta 
sorority at Washington State College where 
both Miss Morrow and her fiance are 
students. Miss Morrow will be graduated in 
June. Mr. Morrow is manager and owner of 
the East Hoqtiam Shingle Co. and an ex- 
porter of cedar logs to the Japanese market. 


Valuable Treatise on Glass Edging 


“The Care and Operation of Lange Glass 
Edgers” is the title of a new 48-page illus- 
trated booklet, just issued by the Henry G. 
Lange Machine Works, 166 North May Street, 
Chicago, manufacturer of machinery for grind- 
ing, beveling, polishing, drilling and cutting 
glass. This new book is one of the most com- 
prehensive studies of glass edging and the 
care of wheels etc. that has ever been pub- 
lished. 

The first subject in the booklet covers rough 
grinding edges on vertical wheel, followed by 
truing and care of vertical roughing wheel; 
smoothing on vertical wheel; truing and care of 
vertical smoothing stones; to glaze smoothing 
stones; polishing on cork wheel; truing and 
care of cork wheel; keeping the wheels in 
working order; truing tools for vertical, rough- 
ing and smoothing wheels; care of bearings— 
vertical wheel shaft; adjusting vertical spindle 
bearings; horizontal wheels—stones and iron 
plates; operation of horizontal (carbide of 
silicon) manufactured roughing wheel; rough- 
ing on horizontal roughing mill (cast iron 
plate); washing and screening of used abra- 
sive grain; operation of horizontal smoothing 
stone—manufactured stone; truing and rough- 
ing horizontal smoothing wheel—manufac- 
tured; smoothing edges on horizontal stone— 
natural; smoothing bevels on horizontal stone; 
barring off horizontal smoothing stone—na- 





* tura!; polishing bevels vertical cork wheel; 


buffing on vertical felt wheel (scratch wheel); 


« the use and care of leather belts; installation 


and care of motors for best results: Three 
pages of-the booklet are devoted to important 


‘ facts to remember in grinding glass success- 


fully. 

The Henry G. Lange Machine Works will be 
glad to send a copy of this new treatise to 
anyone interested for 35 cents, which is 4 


. small investment compared to the valuable 
- pointers contained in the book on “The Care 
* and Operation of Lange Glass Edgers.” 
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This Week’s 


Lumber Prices 








Following are f. o. b. mill sales prices as reported from Kansas City, Mo. 


j prlooring Finish, All 10-20 
1x3” E.G.— ‘ 
mmr, er... 01 | 
No. 1, 6-20"... 46.73 Tide pase oe 
1x3” F.G.—— 1x5 and 10”.. 55.00 
a oo | Soe ee > 
No. 1, 6-20’ 58:98 SY tccic 63.00 
No. 2, 10-20’ 24.04 6/4 & 8/4x4, 
ea RR rece 5.75 
a pAb pop B&better Surfaced: 
1x4” F.G:— BE ghigs: alet 45.27 
B&Btr, 10-20’ .. 37.77 Rey 43.94 
No. 1, 10-20’ 32.07 para 44.12 
No. 2, 10-20 22.81 1x5 and 10”.. 52.11 
Ceiling a 57.39 
5x4”, 10-20’— 5/4x4, 6&8”.. 58.38 
ag ieedete: my 5/4x5, 10&12”. 70.41 
se pres mt nda 
— es 6/4 & 8/4x5, 
ae ocereee $1.35 10&12” 75.00 
a exe awee w 4, . ; 
Tile & icocnsien 23.18 | © nn i 
Drop Siding >. an a 4.209 
1x6”, 10-20’— 1x6” eveccece 39.00 
BE cick ocais 37.31 1x8” ........ 37.23 
ae © 4 cura ae 35.04 1x5 and 10”.. 44.51 
RD sess neces 23.71 are 51.33 





Following are f. o. b. 





Drop Siding No. 117 
1x3”, F.G.— 1x6” B&btr ... 38.00 
B&btr sap... 38.00 No. 1 . 35.25 
No. 2 & <. . +4 No. 2 . 25.25 
OE ey 
x4”, E.G.— wee, Bape. 
B&btr sap 60.75 1x4” 42.00 
x4”, FG.— ee 43.08 
B&btr hrt eee 44, 50 1x8” Sass Apatite se 45.25 
B&btr sap... 38.00 | yy5e107 °° 11" 5175 
Me. 1 @ C... $4.50 | Serge °° 59.25 
No. 2 .....-- 2.50 | 5/4x4, 6&8”... 62.75 
Ceiling 5/4x5 & 10” . 638.00 
%x4"” B&btr.. 31.00 5/axt2 iceeee 73.75 
5x4” nae eh 1% &2x4-12” 68.00 
0. i 
No. 2 19.75 a Cc, cue 
0. G. Batts 1x8” |......... 40.00 
54x4” No.1 & SEE, xn iees 47.00 
Se a¢venvees 33.50 Jambs, B&Btr 
No. 2 & btr.. 21.00 1%, 1% &2” 7h. 50 
Partition Rand sin: 1 
1x4” B&btr ... 39.00 | Wandom Fencing, oro 
Casting & Base 1x6” es 34, 50 
&btr No. 2, 1x4” . 18.00 
SE. oc enaneane 46.50 1x6” = 00 
See” seer en 51.75 ee a Ee .25 
Se” x2eenee 59.25 CS —ae 14, 75 





SOUTHERN PINE 








Casing and Base Shiplap 
“ane... 51.73 | O_1, (all 10-20"): 
_ eee inp 53.10 pantigi 3 
5 and 10”.... 59.91 -| No. z (10-20’): -— 
We” ns te a6 i 
ir teas 518, 10-20 bs Ln 22:21 
ow ox4”........ 31.23 | No. 3 (all 6-20’) 
a ..-. Sa 48 | peer rere 17.10 
No. 2 Se. cass 16.84 
= Horneens + Shortleaf Dimension, 
i re 9. S181E 
NE 13.82 | No. 1— 
SMOF oi ceca tase | SEO IW cae 24.64 
9° 
Boards, S18 or S28 Ed ee 
No. v5 (all 10- 20°): hi 18&20’ 26.59 
oo edie Tate 4 "97 2x 6”, ae « “gugatee 20.55 
1x12” |.1.1°) 47/40 ty ty 
2 sem Oe 8 2 20°): 18&20’ -_ 25.16 
ee 33:06 i ee as 23.00 
ae 25.88 12° 23.40 
No. 8 (all 6-20 ‘ vee 2s 
1x ecleshsciis 16.53 18&20" 35.94 
ol Rais 17.39 | 2x10”,10’ ..... 27.00 
BO 17.54 eee 26,96 
No. 4, all widths  —— 26.85 
and lengths. 8.60 18&20’ .. 27.90 





mill sales prices Made in Shreveport (La.) territory during the perio 


Dimension S1S1E 


Roofers & Cc. M., 
1x6 Long- Short- 








NT 9F 
>: oe leaf leaf 
Reece 13.75 | No. 1— 
2x4, 10’. 28.00 25.25 
Boards, S18 or 82S 12’ ... 35.60 24.25 
Mo. — | 46" °°: 27,00 25.00 
ix 3°. rém... at 18&20’. 30.25 27.75 
1x10”, rdm... 37.5 22x24’. 32.75 33.00 
izid*, rdm... 46. 30 2x67, 10’. 26.50 22.50 
_— + 12) ... 25.00 21.75 
1x 8”, rdm... 22.50 16’ ... 26.25 23.00 
1x10”, rdm... 22.50 18&20’. 29.25 26.25 
1x12”, 10- 16’. 25.75 22&24’. 34.50 32.50 
1x12”, 18&20’. 26.75 one". 10’. .... SEs 
No. 3— 16° <1. 3700 38:78 
1x 8”, rdm... 16.75 eS - 
1x10”, rdm. 17.50 ooaee." rt 27.50 
1x12”, rdm... 18.25 amSe'. S675 = SS.0e 
2x10”, 10° 28.75 27.75 
Shiplap, einen 12’ .. 28.50 27.00 
Lengths 16’ ... 32.00 28.50 
No. 1, 1x 8” 32.25 18&20’. 32.00 28.50 
No. 2, 1x 8” 22.00 22&24’. 40.00 ods 
1x10” 22.25 ae 10’ 37.00 32.00 
No. 3, 1x 8” 16.25 12’ 36.50 30.50 
1x10” 17.00 16’ . 44.75 31.75 
1x12” 17.50 | 18&20’. 45.00 35.00 


, for the week. ended April 20: 





d 





Shortleaf Dimension, Longleaf Timbers 
os S151E No. 1 Sq. E&S S48, 
each oe M — 20’ and under: 
x ’ EY Metukw -75 ” P 
iB ee a 26.75 A. ot badass Hg 
rrr 200 oho. ee 36.71 
oe 1650 .. SERU  eee : 
oO. o— Plaster La’ 
2x 4”, 10’ - 22.00 | no 1 ym ge - 2.63 
ee eee 21.20 | No y Bem 4 155 
16 ; 22.41 
18&20’ 24. 
2x 6,10" ..... 19.04 Byrkit Lath 
aoe 18:96:16 Mk. Boos cock 12.42 
ees 29.46 | 4 and 10°: 5. 13.20 
18&20’ 22.78 12’ and longer 14.47 
ae oe) oe 18.86 
ere 18.59 Car Material 
16) wget? 20-62 | (All 1x4 & 6”): 
ww .. Me) eo 
ened? ; eaten Hat ee eee 38.50 
16 ea 20.88- No. 2 random 20.40 
8&20’ 20.29 
2x12”,12"..... 22°27 Car Sills 
ae 25.00 | S48 sq.E&S— 
18&20’ 9 Up to 10”, 
oe 24.70 i 
No. 3— SIGE ve etive 46.00 
Se ak gt 14.62 
ee heat 12.72 Stringers 
ee anes 16.25 | Sq. E., 26 to 28’ 53.00 


ended April 20: 
Dimension 8181E 


L i ort- Dimension 
lene wpers GONE TR Laie to 14.25 
No. 2— nse Fo 14.75 
2x4”, 10’. 24.75 22.50 
12’... 21.75 21.75 >. 3 Se 
16’ ... 23.50 22.50 rs 
18&20’. 28.25 25.00 | Sq. E&S, 20’ & 
22&24’. 28.00 as Und. 8” & und, 28.50 
2x6”, 10’. 19.25 16.00 | 3x4&10” 5x10/ 
12’ ... 20.00 18.25 TOMEO ..5 nies 85.50 
16’... 21.00 19.00 6x12/12x12 . 44.00 
8& 20’. 22. 25 
oxae™ ad 32.50 oF se Mo. 1 Shortleaf 
12’... 20.50 19.75 Timbers 
16’ ... 25.00 20.75 | Sq. EB&S, 20’ & 
18&20’. 23.75 22.00 Und. 8” & und. 25.00 
2x10”, 12’ 24.00 20.75 3x4&10” 5x10/ 
16’ ... 28.00 20.75 TO errr 28.00 
$0050. wns Seem | SRARISY . .0sk 40.00 
22&24’ 25.00 a 
2x12”, 12° .... 2100 Car Material, 124-6 
16’... 28.00 23.50 | B&btr. rdm, Igth. 39.7 75 
18&20’. 28.00 .... No. a” eee 25.2 
22&24’. 35.00 i oe 87.00 
| 2) ere é 
Plaster Lath, “rae 10 or 20’..... 31.00 
Ss eee ee 2.50 Random ligth. 34.50 
ee ere 1.50 No. 2, random.. 17.75 








WISCONSIN HEMLOCK 


The following are f. o. b. mill prices: 
No. 1 Hemlock Boards, 518— 


8’ 12’ 14’ 16’ 

Oe ere $27.00 $28.00 $28.00 $29.00 
er 29.50 30.50 30.50 32.00 
| er 31.50 32.50 32.50 34.00 
=r 33.00 34.00 34.00 35.50 
SO. .waeekae 34.00 35.00 35.00 36.50 

For merchantable S1S deduct $3 from price 
of No. 1; for No. 2, deduct $5. 

For shiplap or flooring, add 50 cents to 


prices of No. 1 boards. 
Crating stock, S1 or 2S, 6” and ‘ee 6’ 
and longer, No. 2, $26.00; No. 3, $22. 


No. 1 Hemlock, SsislE— 


8 10’ 14’ 16’ 
ee $31.00 $31.00 $30.00 $31.00 
SS ae - 28.00 29.00 29.00 31.00 
OF ees 30.00 31.00 30.00 31.00 
re - 30.00 32.00 32.00 33.00 
Oo —_ 30.00 33.00 33.00 34.00 

No. 2 hemlock, rough, 6’ and lon ri 2x4” 


and wider, =. 00; 1x4” and wider, $22. 
em viele dimension, deduct $4 ay price 
o ™ * 


WEST COAST SPRUCE 


[Special telegram to American LumBERMAN] 
Portland, Ore., April 24.—-The following are 
prices for mixed carlots prevailing here today: 








Finish— es aid pee _ 
ONY 5 vn ws $65.00 me orheeeeese 6. 
tn0.46" ../... 54.00 1 %” ye Bee 27.00 

: ee tn ws bien 27.00 

Bevel siding— asi bakes 29.00 
eee eee 23.00 * Lath ss te ire: aometails a 3.2 
TOES” ct cweace 26.00 Green box Imbr. 16. 00 





ENGELMANN SPRUCE 


Prices f.0.b. Chicago on kiln dried Engel- 
mann white spruce boards, S4S, D&M, shiplap, 
drop siding, ceiling and standard patterns in 
lengths 6- to 16-foot, containing not more than 
10 percent of shorts nor more than 50 percent 


of 16-foot: tter No.1 No.2 No.3 

“/s 5/4 6&8/4 4/4° 4/4* 4/4* 

oe $56 $82 $82 $53.00 $40.00 $33.00 
. sxate Oe 82 54.00 4050 35.00 
S ahaew 65 82 82 54.00 39.00 35.00 
10” ..... 80 85 85 655.00 40.650 35.00 
Ie” «sean 91 95 85 = 60. — 47.00 35.00 
*For 5/, 6/ or 8/4 in No. 1, add $10 to price 
2, add $6; in 


of 4/4 in same width; in No. 
No. 3, add $5. 

Random Widths, 6- to 16-foot lengths— 
owt PD | $31.50; 6/4, $36.50; 6/4, $38.50; 
No. 6, 4/4, $25.50; other thicknesses, $29.50. 
For all rough stock, add $2.50. 

Spruce lath, 4-foot, No. 1, $8; No. 2, $6.95. 


RED CEDAR SIDING 


Seattle, Wash., April 21.—Prices for red 
cedar =. in mixed cars, new bundling, 8- 





to 18-foot, f. o. b. mill, 

Bevel aeaing. ¥%4-in 
Width =. ii) 
OS eee $2400 $22.00 $18.00 
i eee 27.00 24.00 21.00 
GC aa & 0: ware 30.00 26.00 21.00 

Clear Bungalow siding 

%-inch -inch 

RES 6 6 cor eaeene 6cewuets . 944, 4 36,00 
SR. iy. 3c Ke Pa 6950S soeee, ae 40.00 
EE Se A ne 35:00 60.00 





WEST COAST LOGS 


[Special telegram to AMERICAN LuMBERMAN] 

Portland, Ore., April 24.—-Log market quota- 
tions: 

Fir, yellow: No. 1, $22.50; No. 2, $17; No. 
3, $12. 

Fir, red: Ungraded, $15@16. 

Cedar: $15@16. 

Hemlock: Ungraded, $10.50 and $11. 

Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., April 21.—Log quotations: 


Fir: No. 1, $24; No. 2, $18; No. 3, $12. 

Cedar: Rafts of stint logs only, $17@18; 
lumber logs, $28@30 

Hemlock: No. 2, $11@12; No. 8, $18@14. 

Spruce:: No. 1, $28; No. 2, $18; No. 3, $11. 





Vancouver, B. C., April 21.—Latest log mar- 
ket quotations are as follows: 
Fir:-No. 1, $22; No. 2, $16; No. 
Cedar: No. 1, $23; No. 2, 
Hemlock: $11. 


3, $11. 
$16; No. 3, $8. 





SOUTHERN PINE TIES 


New York, April 23.—Following are quota- 
tions on southern pine ties, f. 0. b. New York: 


All 8’ 6”— Sap Heart 
THO” nese wcvccccedcvcceesets $1.35 $1.65 
BM << hops ocoe hb 405 b-ke0 epe® 1.25 1.55 
Sf napisy we ene hbnee een eye a8 1.26 
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DOUGLAS FIR 


[Special telegram to Amertcaw LumBerman] 
Portland, Ore., April 24.—F.. o. b. mill prices 
on actual sales of fir, April 20, 21 and 23, di- 
rect and wholesale, reported by West Coast 
mills to the Davis Statistical Bureau, were 
as follows: 


Vertical — ee 


R&btr D 
gee PO er saan 00 oy 00: = 50 wee 
ear es 
oyax4” ee $e. 50 
Piat cum Piooring a 
eee ee 23.75 18.75 
ES ea sews Oe sa an 29.50 26.25 
Mix in Scaeeee 
re = —_ ”. $15.25 
Ceiling 
EE as a5 “ar alal a8 P 23.75 19.50 
ie 2 oe oud wk we 23.50 20.25 
Drop Siding, 1x6” 
Pes ee ee ee 28. 00 24.50 one 
117 Ss a Dandie d & Os 28.75 25.75 pels 
2 ESE Sere dikes 16.50 
Pinish, Kiln ‘Driet one ee 
&” 1Kk” 1x12” 
ONS ok kncanvtenoes $39. 50 $40.50 $49.50 
Common Boards, and Shiplap 
1x6” 1x8” a oe si 35 
TS eet cere $17.75 $15.25 $16. x 
oe tes bieei 10:00 11.00 11.50 12.75 
me ves acevewn 8.50 8.00 8.00 soe 
Dimension 
12’ 14’ 16’ 13’ 20’ 22&24’ 26-32’ 
No. 1, 2" thick— 2 
” $16.2 16.25 $18.00 $18.75 $18. 25 
£91628 ote EO 16.75 17.25 17.25 $20.78 $22.75 
8”. 16.00 16.25 17.50 17.75 17.50 20.25 22.25 
10”. 16.75 17.50 17.75 17.75 17.50 21.00 23.50 
29” 17.25 17.00 18700 18.50 18.75 21.25 22.75 
2x4”, 3’, $15.76; 10’, $16. 25; 2x6”, 10’, $13. 25 
Random— 2x4” 2x6” 2x8” 2x10” 2x12” 
No. 2 .$10.2 $10.75 $11.00 $11.50 $12.00 
a eons 750 6.75 eecce eter eee 
No 1 Common Timbers . 
3x3 t 4x12” to 20’, surfaced .......-- $18.7 
5x5 ro 12x12” to 40’, rough ....--++ee 17.50 
5x5 to 12x12” to 40’, surfaced ......... 18.50 
Pir Lath 
No: 1, 1346X4’, ATY... cc ccccescccnccccces $2.50 
B&better, Plat Grain Car Siding, 9 or 19’ 
a oe et ben etn? hetebees eC Gen $31.25 
i ee eld oe Oe a ee 35.25 





NORTHERN PINE 


Duluth, Minn., April 23.—Following are 
prices on northern white pine f. o. b. Duluth: 


CoMMON BOARDS AND FENCING— 


10&12ft. 14 ft. 16 ft. 

No. 1, 1x 47 ..ceeees $43.00 $43.00 $49.00 
BE OP wcccccce 46.00 46.00 48.00 

1x BY wnccccee 50.00 50.00 48.00 

1X10” ...ceeee 58.00 55.00 53.00 

12127 ..ccccce toes res ones 

B, 1m 4” wcccceee 4.0 . ° 

- Ix CY ..cdccee 36.00 36.00 $9.00 
BES” wcccecve 40.00 39.00 38.00 

1x10” ....008- 42.00 40.00 88.00 

1X12” ..cccces 48.00 43.00 42.00 

No. 3, 1x 4” ..eeeeee 26.50 26.50 27.50 
Ax 6” ..ccccee 29.50 29.50 30.50 

LZ BY w.ccccce 32.00 $2.00 $2.00 

1x10” ..ccccce 33.00 32.00 32.00 

12123” ..ccccee 34.00 33.00 33.00 


For all white pine No. 1, 2 and 3, add $1; 
ix4 & wadr., 6 to 20’, No. 4, $26.00; No. 5, $18. 

For 81S or 82S add $1. For resawing add 
$1. 84S, D&M, drop siding etc., add $1.50. 


No. 1 Pieces Sturr, 81S1E— 


10’ 12’ 14’ 16’ 18&20’ 
2x 4” 8%. 50 $32.50 $31.50 $31.50 $33.50 
3x 6” . 1.50 30.50 30.50 30.50 32.50 
2x 8” 33:60 $3.50 31.50 31.50 33.50 
2x10” 37.50 37.50 37.50 $5.50 87.50 
2x12” 38.50 38.50 38.50 36.50 38.50 


No. 2 piece stuff, $3 less than No. 2 For 
rough, deduct $1. For D&M, add $1.5 


Siptnc 4- AND 6-INCH, 4- To 20-FrooT— 
Neewey 


Bébtr. 
a $41. 50" $36. 50 $27. 00 $17 00 “$82. 06 
CO” ncccee 46.00 41.00 31.00 20.00 5.00 


POPLAR BEVEL SIDING 


Louisville, Ky., April 23.—Demand for pop- 
lar bevel siding continues very fair, at steady 





prices. Mills are about sold up for immediate 
delivery. Prices read: 

FAS Select No. 1 No. 2 
6-inch ..... $50 ne a8 nes $23. @ 936 
65-inch ..... 50 36 38 26 28 20 22 
4-inch ..... 50 35 36 22 24 18@ 20 





INLAND EMPIRE PINES 


Portland, Ore., April 21.—-The Western Pine 
Manufacturers’ "Association has prepared the 
following list of average selling prices, f. o. b. 
Spokane, as shown by orders received by mem- 
bers for the week ended Wednesday, April 18. 
Reports of prices shown as S2S include sales 
of stock worked other than S2S on which the 
prices have been reduced to an S$2S basis by 
using the working charges shown in the West- 
ern Pine Manufacturers’ Association lumber 
price list of July 15, 1926. Prices of selects 
and random length larch and fir include sales 
of specified length stock with the prices re- 
duced to the random length basis by using the 
sorting charges from the same list. Averages 
include both direct and wholesale sales. Where 
prices shown are net to wholesaler they have 
been increased by 5% of the estimated mill 
price. RL means random length. AL means 
all lengths, regardless of whether random or 


specified lengths are called for. Quotations 
follow: 
Pondosa Pine 
Feet Average 
Sold Price 
6,500 1x8” No. 1 common S2S AL...... $36.50 
316,000 1x8” No. 2 common 82S AL...... 22.36 
389,500 1x8” No. 3 common S2S AL...... 19.45 
136,000 4/4 No. 4 common S2S RW RL.. 14.37 
37,000 1x6 D select 828 RL......cccee- 43.00 
24,000 5&6/4x4”"&wdr. D sel. S2S RL... 52.79 
136,500 1x6 C select S28 RL............ 53.58 
14,000 5&6/4x4”&wdr. C sel S28 RL.... 65.08 
57,000 6” C bevel siding (SM)......... 31.11 
720,500 5&6/4 No. 3&btr. shop S2S— 
RY AE tk ce acd Ware Maas dnb wk pak 35.45 
ON a ee mr rere ee 23.40 
Ge Si Shae eee es ee eewe kee 17.45 
Idaho White Pine 
9,500 1x8” No. 1 common S28 RL...... 38.00 
108,500 1x8” No. 2 common S2S RL...... 29.10 
109,500 1x8” No. 3 common S2S AL...... 22.37 
145,500 4/4 No. 4 common S2S RW RL.. 17.08 
25,500 1x6” D select S2S RL........... 46.08 
16,000 5&6/4x4”"&wdr D sel S2S RL.... 59.02 
6,000 1x6 C select S28 RL........... 64.00 
7,500 5&6/4x4”"&wdr C sel S2S RL.... 74.00 
4,000 6” C bevel siding SM........... 40.00 
Larch and Fir 
16,000 2x 4” 16’ No. 1 dimension....... 17.69 
5,000 2x10” 16’ No. 1 dimension........ 18.10 
22,000 1x8” No. 3 common S2S RL...... 16.50 
3,000 4” C&btr. vert. gr. flooring RL... 37.50 


3,000 6” C&btr. D/S or rustic RL...... 30.50 


RED CEDAR SHINGLES 


Seattle, Wash., April 21.—Eastern prices per 
thousand, four or five bunches, f. o. b. mill 
are: 





First Grades, Standard Stock 


i Pn Oe oo nceks seaeiewh aunt $2.05 $2.15 
COO. Bl. savevicsvcesecide mae 
Extra clears, straight cars ....... 2.20 2.30 
Extra clears, mixed with lumber.. 2.35 2.45 
dunt eaeeie atinciasa ee & % é.0.08 6a ee 3.15 
CE ee eee 3.10 
EE ee ee ee 4.05 4.15 
Dh LtpecOhhaesatnikeowrnndtens 9.50 9.75 
EE Ae, ee 2.70 2.85 
First Grades, Rite-Grade Inspected Stock 
ee ere 2.15 
i CM csc ctesraee sane we 2.20 
i a a ade wa eh ote 6d wee’ ns 2.60 2.90 
i! TE wells dene cub ose away Te 3.25 
te ee ee ae 3.40 
OE TTT tr 4.15 4.25 
Second Grades, B. C. Stock, at 
Standard Seattle 
Com. stars, > eee $3.20 
fo: eae $0.90@ .95 en +een.a ke 3.45 
SS Se 1.10@1.15 UPON ccccccse 4.05 
Com. clrs 1.65 @1.75 Perfections ..... 4.25 





OAK FLOORING 


Following are average carlot prices, Mem- 
phis base, obtained for oak flooring during 
the week ended April 14, as reported by the 
Oak Flooring Manufacturers’ Association: 


Wx2%y’ xls” %x2” %x1%” 
Ist qtd. wht. hes 3 42 $6200 
Ist qtd. red. 77.39 on a wad 
2nd qtd. wer. 67.30 sk ot ee 
lst pln. wht... 72.15 $ 67.2 $61.29 41.17 
Ist pln. red... 69,53 62.0 54.44 42.04 
2nd pin. wht.. 62.21 55. 10 39.44 37.55 
2nd pin. red... 61.18 53.02 36.85 37.51 
a Per 39.90 37.47 30.44 29.02 
lt 16.55 14,29 11.00 9.65 

4x2” Y%xlyr fex2” $x1%” 

Ist pln. wht...$ 70.26 $72.76 
[Ist pin. red... 64.59 $ 65.25 62.00 
2nd pin, wht.. 57.82 54.14 53.68 
2nd pin, red... 56.54 53.37 ° 50 $51.2 25 
are ‘WH. 65.0%'0'e 39.25 38.00 34. ms . 
er ee Yer 10,25 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring 
mills of maple, beech and birch flooring, as 
reported to the Maple Flooring Manufactur. 
ers’ Association, averaged as follows, f. o. b, 
cars flooring mill basis, during the week ended 


April 14: 
MFMA MFMA MFMA 
Maple— First Second Third 


BEMUE ewiveewsaeaeseeds $70.13 $60.20 $40.64 


WEST VIRGINIA WOODS | 


Philadelphia, Pa., April 23.—Prices of West 
Virginia hardwoods, secured from authorita- 
tive sources exclusively for the AMERICAN 
LUMBERMAN, are as follows: 


Ash: FAS 4/4, $100@105; A one 6 4, 
120; 8/4, $125; 10/ and 12/4, 35@1 140" suse 
mon, 4/4, $62; 5/ and 6/4, $75; yh $85 
Chestnut: FAS, 4/4, $88@90; 5 and 
oie. Sound 4/4, $559.57; 5/ and ~~ Yi: 
u wormy, 

4/4, $28@30 . — — 
Poplar: FAS, 4/4, $115@120; 5 d 
$130. Clear saps, 4- inch +A uD; TY 

and 6/4, $95@100; 8/4, $100@110. Comm 
$/4, $62 @65; 5/ and 6/4, reg is: 8/4, $7880, 
345: 2A common, . 4/4 es 5; 5/ and 6/4, 
No. Be 4 
5/ and 6/4, $32@33; 8/4, § $34 fomninon, mo 
Red Oak: FAS, “ $110@115; 5/ and 
$115@120; 8/4, $120@ 125. state te ft 
4/4, , 36006 ee 5/ at “74 vy SAR 8/4, ri 
common, 5 
oY » Sete: 8/4, $50@55 ° dw. 
e Oak: FAS, 4/4, $115@120; 5/ and 6/4, 
$1250 130 “4 $136@1 40. Common and select, 
+ tn $100 75; 1 Ave shoots te o/%, ss0.@ ss. 
oO. mon n 4, 
58; 8/4, $60@63 " eee. 


PHILADELPHIA PRICES 


Philadelphia, Pa., April 23. — Wholesale 
prices secured from authoritative sources ex- 
clusively for the AMERICAN LUMBERMAN are 
as follows: 

Southern Pine, Merchantable—1905 
(Dock Delivery, Philadelphia) 


Mississippi 
Southern Northern an 








Florida Florida Georgia 
rr $41.00 $44,50 $55.00 
EE” 6.6. c-eis em moe - 40.00 42,50 51.00 
EE 666 <6 enced 41.00 44.50 61.00 
24x10” ..:....... 50.00 52.50 56.00 
EEE  keuewepa 48.00 49.50 54.00 
ET oth seuee 60.00 64.00 63.00 
DEMME” sec ceews 57.00 61.00 61.00 
RR eons 67.50 71.00 
DE ~scave nce en's 64,50 69.00 
ES re inne 83.00 
CP OEEe cee ceries acve 77.00 


Lengths 22 to 24 feet, add $ 


Each 2 feet additional, add i. 00 to 32-foot 
price. 


Each 1 foot over 32 feet, add $1. 
Longleaf Pine Flooring, 25/32x23,-inch Face 
(Rail Delivery) 


B&btr. ht. rift.$85.00 No. 1 sap flat. .$44.00 
B&btr. sap rift. 70.00 No. 2 sap flat.. 29.00 
B&btr. fiat... 50.00 No. 3 sap flat.. 19.00 


Air Dried No. 2 Common a 


1x6”, %x5\%....$27.00 1x10”, 2,3 . - $29.00 
1x8”, %x7%.... 28.00 1x12”, x11%.. 29.50 
Shortleaf Dimension, S48, %4-inch Scant, 
10- to 16-foot 
ME: aed ne pte ae $28.00 nr <ceresten $29.50 
gee 27.00 DEE * “ess Saxena 3 
me nace wewawn 28. 
North Carolina Pine Flooring 
No. 2&btr. No.3 No. 4 
rr WO st ewwas $67.00 $63.00 een 
eo ee a 47.00 39.00 $28.00 


Kiln Dried North Carolina Roofers 


1x6”, %x5%....$30.00 1x10”, %x 9%..$32.00 
1x8”, %x7%.... 31.00 1x12”, %x11%.. 33.00 
iz- -inch thick, $1. more. 

Red Cedar Bevel Siding 
%x 6”, clear obese ° asigveneceesone@Enas 
A we ME cdostcovesesesetees eoveves 


MFMA First grade.......... $79.50 83.00 
MFMA Second grade.......... 69.50 75.00 
MFMA Third grade......... . 49.50 53.00 
Pondosa Pine Dressed 

Cc D No.2 No.3 
OE ae er $ 67.50 $57.50 $44.25 $36.75 
ea “stccksave 72.50 62.50 41.25 38.25 
Be ks canara 72.50 62.50 41.25 38.25 
Pe “wexcaebace 82.50 72.50 41.25 38.25 
Snap we eee 97.50 87.50 44.25 39.25 
18” and up...s- 102.50 92.50 48.25 43.25 

Lath, 4-foot No. 1 

OEE. a cicewees e4 ‘+ 75 c.if.—$7.00 delivered 
SOUT ccceeseuece 5.15 cif.— 5.75 delivered 
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NORTHERN HARDWOODS 


Following are prices of northern hardwood, 
f. o, b. Wausau, Wis.: 


AsH— 
FAS Sel. No.1 No. 2 No. 3 

4/4 ...$. 85.00 $ 70.00 $ 55.00 $ 38.00 $ 19.00 
5/4 ... 100.00 85.00 65.00 40.00 20.00 
6/4... 110.00 95.00 65.00 40.00 20.00 
8/4... 115.00 100.00 75.00 45.00 snin'e 
BasswooD— 

4/4 72.00 62.00 47.00 31.00 22.00 
5/4 72.00 62.00 47.00 32.00 23.00 
6/4 75.00 5.00 52.00 5.00 24.00 
8/4 ... 82.00 72.00 58.00 35.00 24.00 
10/4... 90.00 80.00 65.00 45.00 rove 
12/4 ... 100.00 90.00 75.00 55.00 ° 


Key stock, 4/4, $75; 5/4, $80 or on grade; 


FAS, $90; No. 1, $70 


ix4-inch No. 1 face clr. & btr., $60; 1x5- 
inch, $75. 


BircH— 

4/4 86.00 66.00 44.00 28.00 19.00 
5/ - 91.00 71.00 52.00 34.00 20.00 
6/4 - 96.00 76.00 58.00 36.00 20.00 
8/4 - 101.00 81.00 70.00 44.00 21.00 
10/4 - 110.00 100.00 90.00 60.00 ees 
12/4 - 115.90 1056.00 95.00 60.00 

3/4 - 80.00 65.00 40.00 25.00 

5/8 77.00 62.00 35.00 25.00 


For 10-inch & wdr., add $30; 8-inch & wadr., 
add $15; for 5-inch & wadr., 8- foot & lgr., add 
$2. 

Price of 4 & 6-foot lengths, $28. 
red, add $15. 


Rough birch, 1x4-inch, two face clear, $80; 
one and two face clear, $65; 1x5-inch, two face 
oa one and two face clear, $70; run of 
pile, 


For sel. 


Sorr ELmM— 
4/4 65.00 655.00 45.00 24.00 21.00 
5/4 70.00 60.00 48.00 30.00 22.00 
6/4 80.00 70.00 58.00 28.00 22.00 
8/4 85.00 75.00 63.00 35.00 23.00 
10/4 90.00 80.00 73.00 40.00 nates 
12/4 95.00 85.00 78.00 45.00 vies 
Rock EtmM— 
4/4 70.00 45.00 25.00 19.00 
5/4 75.00 50.00 28.00 20.00 
6/4 75.0 50.00 28.00 20.00 
8/4 80.00 60.00 35.00 *25.00 
10/4 95.00 75.00 50.00 Ryne 
12/4 105.00 85.00 55.00 30.00 
*Bridge plank 
Sort MAPLE— 
4/4 .. 62.00 52.00 42.00 24.00 19.00 
5/4 70.00 60.00 59.00 33.00 20.00 
6/4 80.00 70.00 58.00 30.00 20.00 
8/4 85.00 75.00 62.00 34.00 21.00 
Rep Oak— 
4/4 100.00 80.00 65.00 40.00 17.00 
5/4 105.00 85.00 70.00 42.00 19.00 
6/4 - 110.00 90.00 75.00 45.00 19.00 
8/4 - 115.00 95.00 80.00 560.00 20.00 
Harp MAPLE RovuGH F.Loorine Stock— 
No.1 No.2 No. 3A 
com. com. com. 
oe ‘nme ine .-$40.00 $30.00 $20.00 
DPE) wenaane namie eevee 48.00 33.00 23.0 
Harp MapPLe— 
Sel. No. 1&Sel. 
FAS 6”&wdr. 6”"&wdr. No.2 No.3 
4/4 ...$ eece 9 Eaee © cee ° eee * tte 
5/4 ... 75.00 65.00 5.00 33.00 19.00 
6/4 ... 80.00 70.00 58:00 33.00 19.00 
8/4 ... 88.00 78.00 65.00 34.00 21.00 
10/4 ... 103.00 93.00 78.00 45.00 30.00 
12/4 ... 108.00 95.00 83.0 50.00 30.00 
14/4 ...-1385.00 125.00 110.00 60.00 35.00 
16/4 ... 160.00 145.00 130.00 60.00 35.00 


Add for straight FAS, $10; 8-inch and wider, 
18; 10-inch and wider, 330; ‘12-inch and wider, 


Regular stock contains 50 percent or more 
14 and 16 foot, and the following percentages 
of 12-inch and wider, 4/4, 10 percent; 5/, 6 
and 8/4, 20 percent; 10/ to 16/4, 30 percent. 


BEECH— 
FAS Sel. No. 1&Sel. oy 2 No.3 
ry me. 2 com, & better. me 3.00 $16.00 
4/4 ...$ 55.00 $40.00 $35.00 36:00 19.00 
5/4 ... 60.00 50.00 40.00 30.00 22.00 
6/4 ... 70.00 60.00 50.00 35.00 22.00 
8/4 ... 80.00 ate 60.00 40.00 25.00 
Enp Driep WHITE MAPLE— 
FAS and 
Nos.1 & 2 Nos.1 & 2 
4/4 shania per ie-ak-ot Sai . - $110.00 $ 85.00 
5/4... éndkisewaee ° 115.00 90.00 
> ee maeadda 120.00 95.00 
BSG cccccccdewvccivessccs SONee 105.00 





APPALACHIAN HARDWOODS 


Cincinnati, Ohio, April 23.—Average whole- 
sale prices, carlots, Cincinnati base, on Ap- 
palachian “soft texture” hardwoods today: 


QUARTERED WHITE OAK— 


4/4 5/4&6/ 8/4 
PAR ccccces --$135@145 $145 165° $155 @165 
Selects ...... 105@110 110@115 115@120 
No. 1 com 80@ 85 85@ 90 90@ 95 


No. 2 com.... 45@ 50 54 59 55@ 60 

Sound wormy. 43@ 45 52@ 57 55@ 60 
QUARTERED Rep Oak— 

CC eS $110@115 

No. 1 com.... 60@ 65 

No, 2 com.... 40@ 45 


PLAIN WHITE AND Rep Oak— 


| ar $105@110 $115@120 $1259! 135 
ee es 70@ 75 75 80 85 90 
No. 1 com 60@ 65 70 75 75 80 
No. 2 com.... 45@ 50 50 55 51 4 
-No. 3 com.... 22@ 24 23 25 24 27 
Sound wormy. 46@ 48 60@ 62 60@ 65 
Basswoop— 
are $ 70@ 72 $ 70@ 75 $ 80@ 85 
No. 1 com.... 53¢ 55 $30 61 65 79 
No. 2 com 28 31 33 38 38 43 
CHESTNUT— 
BE. daw: ddm aw $ 90@ 95 $105@110 ar > tae 
No. 1 com.... 55 60 60 65 65 70 
No. 3 com.. 20 21 21 22 21@ 22 
Sd. wormy and 

No. 2 com.. 29@ 31 33@ 35 35@ 37 
No. 1 common 

& better, 

sound wormy 35@ 38 40@ 42 42@ 44 

BircH— 
are $100@110 $105@115 $110@120 
No. 1 common . 

and sel. 65@ 70 70 75 70 75 

No. 2 com 33@ 35 38 40 40@ 42 
BEECH— 

SO) eee “f yo | 8 S 70 $ 70 75 

No. 1 com. He BH 48 45 50 

No. 2 com. 25 28 80 “30 30 33 
PoPpLaR— 

Panel & No. 1, 18” & 

WED scccece $135 $150 $160 
e ertinedne 105 120 130 
Saps & Sel. 80 95 110 
No. 1. -++ 00. 63 68 
No. 2 A..... '$ 38@ 41 44@ 46 46@ 48 
ee SS See 26@ 28 28@ 30 30 

MAPLE— 
Wie xeccecs --$ 70@ 75 $ 75@ 80 $ 83@ 88 
No.1 common 

and sel. .... 46@ 61 58@ 63 63@ 63 

No. 2 com.... 34@ 36 40 38@ 40 





BLACK WALNUT 


Cincinnati, Ohio, April 23.—The following 
are today’s prices on American black walnut 
f. o. b. Cincinnati: 

FAS, 4/4, $240; 5/4, $250; 6/4, $255; 8/4, 
$265. 


sine” 4/4, $160; 5/4, $165; 6/4, $170; 8/4, 


8/4 
No. 2, 4/4, $45; 5&6/4, $50; 8/4, $55. 


M130 1, 4/4, $92.50@95; 5/4, $105; 6/4, $115; 





For Editorial Review of Current Market Oon 
ditions See Page 29 


NORTHERN PINE 


CHICAGO, April 25.—Northern pine demand 
has picked up within the last few weeks. 
There is a considerable shortage of Nos, 4 
and 5 boards at most mills, and prices on 
these grades are strong. Mill stocks of other 
items are in fairly good assortment. 


MINNEAPOLIS, MINN., April 24.— Indus- 
trials are taking the, greater part of northern 
pine shipments. Wholesale trade has declined 
somewhat. Box and crating companies are in 
the market. Mill stocks of dry lumber are 
short. There have been no changes in prices. 


BUFFALO, N. Y., April 25.—The assortments 
of northern pine here are becoming consider- 
ably broken, though most orders can be filled 
promptly. The chief interest shown is in the 
upper and lower grades, with not much stock 
wanted in the building line. The prospect is 
for a later opening of navigation this year 
than in most recent years, and it may be 
several weeks before much lumber is brought 


"_ BASTERN SPRUCE 


BOSTON, MASS., April 24.—Production of 
eastern spruce frames is still light and base 





is firm at $42 although demand is quiet. An- 
other large mill will resume early in May. In- 
quiry for Provincial random is not very active; 
but prices are growing stronger because offer- 
ings are becoming lighter. Rock bottom for 
scantling is $34, and some Maine 2x 3- and 
2.x 6-inch is selling at $35. Dry boards are 
very scarce and firm. Matched boards in ran- 
dom lengths are quoted $38@40.50 for 1 x 7- 
inch, and $39.50@41 for 1 x 8-inch, 


HARDWOODS 


CHICAGO, April 25.—The bright spot in 
the northern hardwood trade is the call for 
Nos. 1 and 2 birch from the automobile body 
interests. Furniture trade is still slow. Floor- 
ing maple is strong in price, due to the fact 
that the flooring factories are running right 
along and taking good quantities of this 
material, available dry stocks of which are 
much smaller than a year ago. No. 3 hard- 
woods are moving freely to the box and in- 
dustrial trade for crating. In southern hard- 
woods, there is some movement of gum and 
magnolia. 


ST. LOUIS, MO., April 23.—Automobile body 
plants, wanting thick elm, gum and maple, 
continue active in the market. The furniture 
trade is still holding off, as factories are run- 
ning part time only. Call for oak flooring and 
low grade box factory stock is weak and in- 
terior finish is fair. Prices continue at a very 





low level. 
CINCINNATI, OHIO, April 
hardwoods are dull. Prices are barely steady, 


with mills inclined to cut to get orders. Fur- 
niture factories are still buying hand-to-mouth, 
though one or two are taking good bills and 
plan capacity operations for several months. 
Automobile buying is spotty and auto body 
orders are scarce. Export trade is dead, as 
prices are unsatisfactory. 


HOUSTON, TEX., April 25.—The continued 
slack demand for hardwoods has resulted in a 
more or less general recession in prices. Sap 
gum has been moving steadily and some mills 
are sold out. High grade red gum is in fair 
demand, but there is scarcely any demand for 
low grades. Flooring plants-are buying very 
little, and flooring is moving very slowly. 


MINNEAPOLIS, MINWN., April 24.—Demand 
for hardwood lumber is improving although 
still subnormal. Sash and door mills are buy- 
ing lightly because of delay in the opening of 
the building season. Farm implement, furni- 
ture and specialty manufacturers continue to 
be the best customers. Prices are firm. 


BUFFALO, N. Y., April 
change has taken place in hardwoods and 
most yardS. call trade quiet. The automobile 
trade has not developed to the extent expected, 
and furniture factories are holding off until 
after spring shows are held. 


FIR, SPRUCE, CEDAR 


CHICAGO, April 25.—Orders for fir from 
country yards are in somewhat greater vol- 
ume than those from local retailers. Indus- 


25.—Not much 


. trial consumers are buying to some extent, 


but not in any large quantity, Prices are 
unchanged. Demand for Sitka spruce from 
industrial sources is picking up a little, and 
prices hold firm. There is a fair call for 
Engelmann spruce, mill stocks of which are 
searce and badly broken. Prices are firm. 


SEATTLE, WASH., April 21.—The outstand- 
ing fact in the fir market is that orders con- 
tinue in excess of production. Car material 
volume is good. Line-yard trade is still re- 
tarded by unfavorable weather. The Atlantic 
coast and southern California markets are 
more lively. Export business is quiet. 


NEW YORK, April 23.—Continued brisk 
business prevails in West Coast fir, with stor- 
age stocks well in hand and@ prices holding 
very firm. Some yards in the suburbs are well 
stocked and nearly all are buying in fairly 
good volume. Some wholesalers report that 
April sales are well above those for last 
month, 


BALTIMORE, MD., April 23.—Fir inquiry is 
not up to expectations, and net returns are 
no higher, advances covering only increases 
in ocean freight rates, with another increase 
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‘You 
can make friends 


| with “Andersen 
FRAMES 


pERIO Ander sen Frames build 
¢o Puasa CD confidence wit h your cus- 
tomers. Genuine White 
Pine sills and casings, 
accurate milling and the 
exclusive weather-tight 
features are three reasons 


Sil ana Cong ‘why they make friends 









































| y , . and profits for dealers. 
White Pine for \ les and Sizes Let us tell you more about 
' 
—— Wi vingnctal them and how we help deal- 
» airtel ie ‘Jor convavanecs ers build business. Send the 
$ Standardized Quantity Production for ECONOMY coupon. 
| ANDERSEN LUMBER COMPANY, Box Number 1104, Bayport, Minnesota. 
| Without cost or obligation to me please fill my requests as checked in squares below : 
[_] Have your representative call. [JI handle Andersen Frames. 
0 “io 7 nee we [_] I do not handle Andersen Frames 
BIND, inctsvviniccacsnccceresetussucnssseaented GO vi cccckacacvdnacdetacbscebesccessees 
ME SN oe inncanessccnestenancecasnseees State 

















RETAIL LUMBER YARD 
For Sale— "ina PLANING MILL 


Fine Location—Good Business—R. R. Trackage. 
Yard and Buildings cover about 4% acres. 
Convenient to all parts of City. 


Memphis Lumber Corporation, Memphis, Tenn. 








This Portable Gets Results 


It gets the lumber or ties out in good volume 
and in best salable condition. Its 

Cute. sturdy all-steel-iron construction makes 

Edecre it economical to operate. 

rimmers, ‘ ¥ 

Etc. Nothing to break, rot or 

warp. Built for service. 


Write for 
Special Circular. 


KNIGHT “co- 


meee —* os 1700 Market Avenue, S. 






Complete 
Circular 





No. 15 All-Steel-iron Saw Mill CANTON, OHIO 


4 











in these rates in prospect. Since the profit 
margins on: fir are narrow, it is necessary to 
pass the advance in the freight rates on to 
the consumer. Competition continues keen 
among the sellers. 


KANSAS CITY, MO., April 24.—There js 
plenty of competition for all the fir business 
in this market, and some low prices have been 
made in the last week by one of the large pro- 
ducers. Demand continues in about the same 
volume as around the first of the month. 


LOS ANGELES, CALIF., April 21.—The rail 
market on fir is unchanged, with the volume 
and price remaining about the same. No, 3 
fir is scarce and somewhat stronger. The re- 
tailers report a decided increase in volume of 
orders, predicting that this year is going to 
be one of the biggest in the construction in- 
dustry in Los Angeles and southern California. 


CYPRESS 


ST. LOUIS, MO., April 23.—All_ yellow 
cypress items are moving in fair volume, 
Coffin interests are demanding No. 1 cypress, 
the glass trade is buying No. 2, sash and door 
firms are interested in shop and retailers are 
demanding some selects. The market is firm, 
Trade in red cypress prevails on a satisfactory 
basis at unchanged quotations. 


HEMLOCK 


CHICAGO, April 25.—Northern hemlock is 
moving in good volume to country yards. 
Dry mill stocks are not plentiful. Prices re- 
main firm at $3.50@4 off the Broughton list. 


NEW YORK, April 23.—Trading in hemlock 
is very light, though prices are holding firm. 
Wholesalers report that their regular custom- 
ers are buying normally, but that little new 
business is developing. 


BOSTON, MASS., April 24.—Native hemlock 
is still slow but offerings of dry lumber are 
so light that prices have grown firmer since 
March. Some sellers are now asking $32.50 
for clipped boards, and $31 for random. The 
market is well supplied with western hemlock 
and some transit lots are offered at rather low 
prices. An ordinary assortment can be bought 
around $29 c. i. f., and a nice lot of No. 1 
boards for about $25 c. i. f. 


WESTERN PINES 


CHICAGO, April 25.—Local demand for 
Idaho and Pondosa pine is not very brisk, 
although retail yards are placing some or- 
ders for immediate needs. Mill stocks are 
becoming better assorted and prices are 
steady. Sash and door factories are still tak- 
ing good quantities of California white and 
sugar pine, mill stocks of which are none too 
plentiful. Prices are strengthening. 


NEW YORK, April 23.—The market in Idaho 
and particularly in Pondosa continues to show 
improvement, with nearly all prices holding 
firm. There is a scarcity of some items of No. 
3 common Idaho, though wholesalers have 
been asking the mills for supplies for the last 
two weeks. 


BUFFALO, N. Y., April 25.—The demand for 
the California woods has not started up 
actively and wholesalers are making competi- 
tive prices in most cases. The better grades 
are holding firm at the mills and some scarcity 
is shown in clear lumber, especially thick 
stock. Idaho pine prices are unsettled, though 
no particular declines have been reported. 
Buying is mostly in small lots. 


KANSAS CITY, MO., April 24.—Demand for 
western pines continues in better volume than 
it was last year, with well mixed cars wanted 
by retailers and thick stock wanted by in- 
dustrial consumers. Prices have not shown 
any change here. 


LOS ANGELES, CALIF., April 21.— The 
recent rains have improved prospects for box 
and common grades of pines in California, 
White pine No. 2 shop is stronger, otherwise 
prices remain about the same. 


REDWOOD 


LOS ANGELES, CALIF., April 21.—Redwood 
operators report that the market continues 
satisfactory. Common stocks are moving well 
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and the mills have a fair volume of cutting 
pusiness. Cargo receipts of redwood at the 
San Pedro harbor for March amounted to more 
than 7,000,000 feet. 


SOUTHERN PINE 


CHICAGO, April -25.—Industrial trade in 
southern pine is on a fairly steady basis. 
Retail yards are making inquiries and plac- 
ing some orders. Stocks of common items at 
some of the large mills are badly broken and 
prices hold strong, particularly on Nos. 2 and 
3 boards. 

ST. LOUIS, MO., April 23.—Call for south- 
ern pine continues on the upgrade. Country 
yards are most actively in the market, with 
orders for mixed cars of dimension and boards. 
City yards, excepting at St. Louis, are rather 
inactive. Industrial business is fairly good. 
Dry stocks remain scarce and prices are firm- 
ing up and do not arouse as much contro- 
versy among buyers as they did forty-five 
days ago. 


KANSAS CITY, MO., April 24.—There is a 
stronger tone to the lower grades of southern 
pine, and some mills already have made small 
advances. Volume of business has not shown 
any increase, but has been well maintained. 
Export demand has fallen off a little the last 
two weeks. The eastern market is very slow, 
the most aetive demand being in southern 
territory. 


HOUSTON, TEX., April 25.— Demand for 
domestic and export items is good. Added to 
the good demand for yard stocks that has pre- 
vailed for some weeks, is a good demand for 
all sorts of railroad and factory materials. 
Prices are about the same as they have been 
for sixty days. 


BOSTON, MASS., April 24.—Southern pine 
demand has shown some improvement and is 
fair. Retail yard orders are generally for 
moderate quantities to be delivered promptly. 
Flooring, 1x4-inch both longleaf and shortleaf, 
ranges: B&better rift, $68&81; C rift, $53@73; 
&better flat, $47@50. Low for desirable B& 
better 11/16-inch partition is $44.25. 


CINCINNATI, OHIO, April 23.— Southern 
buying is slightly less active. Boards and di- 
mension, No. 2 common, are about $2 higher. 
Shipments are slow, making spot lumber worth 
more. Weather here has retarded building. 


SHINGLES AND LATH 


SEATTLE, WASH., April 21.—Demand for 
red cedar shingles is not brisk, but prices are 
holding on upper grades. Stars and clears are 
a bit soft. Shingle logs in British Columbia 
are reported $1 higher. 


MINNEAPOLIS, MINN., April 24.—Cold 
weather is holding back demand for red cedar 
shingles. But there is no pressure to sell and 
prices are steady. Large buyers of lath are 
still holding off. Producers and wholesalers 
show no disposition to force sales, and prices 
are steady. 


KANSAS CITY, MO., April 24.—Efforts of 
the mills to get better prices for their prod- 
uct do not appear to have been very success- 
ful. While clears have been quoted up to 
$2.20, sales generally have been lower. The 
better grades also appear to be a little weaker 
in spots. The demand for lath is quiet and 
prices unchanged. Siding demand is slow and 
mostly wide items are wanted. 


NEW YORK, April 23.—The eastern spruce 
lath market is developing satisfactorily, large 
sales having been made last week by a num- 
ber of wholesalers. Supplies are coming in 
better than had been expected a month ago, 


‘ but firms that had large surplus stocks on 


hand a few months ago now have them well 
in control. There is a fairly good demand for 
West Coast shingles, but there is room for im- 
provement. 


HOUSTON, TEX., April 25.—Shingles are 
quiet, but lath have shown some improvement 
of late. No. 1 lath now are quoted at $2.50 
for No. 1, and $1.60 for No. 2. 


BOXBOARDS 


BOSTON, MASS., April 24.—Boxboard~ dis- 
tributers are doing a fair business and prices 


Known the 


World Over” 














COTTONWOOD 


Boxboard Grade 
FAS 
ina 
Wide Range of Widths. 
We can also ship all Southern Hardwoods. 


Write or Wire. Mixed item cars if you prefer. 


Turner-Farber-Love Company 


Home Office: MEMPHIS, TENN. 
BRANCH OFFICES : 
New York, 350 Madison Ave. New Orleans, Hibernia Bank Bldg. | Chicago, 612 North Michigan Ave. 
. Mills at Memphis, Tenn., Leland, Charleston, Tchula, Miss. 




























Birch 
Maple 
Beech 
Basswood 
Elm 
Norway 
White Pine 
Hemlock 


Quality 


NORTHERN 
HARDWOODS 


from Quality Timber 


Stack Lumber Co. 


MANISTIQUE, MICHIGAN 












This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 
swampy logging roads. The strong, durable construction of this trailer 
enables it to withstand the continuous abuse of difficult logging operations. 


Lumbermen everywhere recognize Hemming logging 
trailers and wagons as the best equipment obtainable. 


WRITE FOR 
~CATALOG 
TODAY 


HEMMING WAGON FACTORY, Meridian, Miss. 


Investigate our line now. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 
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Here’s the 
Proof — 


The Gmen on this ladder 


That the most successful saw 
filers are the ones who en- 
joy the confidence and co-op- 
eration of the management 
is a generally admitted fact. 


More and more manage- 
ments are co-operating with 
their saw filers by supplying 


Providence Factory 
NICHOLSON FILE COMPANY 


-* 


The air-dried 
Spruce and 
hand split and 
shaved rungs 
make the dif- 
ference. 











them with Nicholson and 
Black Diamond Saw Files. 


On the other hand, an in- 
creasing number of saw fil- 
ers are gaining the confi- 
dence of their managers by 
using these sharp cutting, 
time tested tools. 


NICHOLSON FILE COMPANY 
Providence, R. I., U. S. A. 


Philadelphia Factory 
G. & H. BARNETT COMPANY 





are reasonably steady. Northern New Ene. 
land stocks of round edge box lumber are con. 
siderably larger than were those of a year 
ago, but about 86 percent is sold. In New 
Hampshire, 72°association mills were operat: 
ing on April 1, compared with 64 a year ago 
and 70 on.Jan. 1. These producers reported 
only 11,587,000 feet of unsold round edge box. 
boards. Round edge white pine inch boxboards 
are $27@30. P 


CLAPBOARDS 


BOSTON, MASS., April 24.—Clapboards are 
still moving rather slowly, though retailers 
generally have light stocks. The supply of 
eastern spruce and native white pine is ex- 
tremely light and prices are very firmly held. 
Wholesalers are offering attractive values in 
redwood and red cedar clapboards from the 
Coast. 





OBITUARY 


(Continued from page 65) 


dence on April 20 and was attended by many 
lumbermen, 


JESSE E. MAY, 44 years old, of Columbus, 
Ind., died on ee: April 18, in the 
Victoria hotel in Louisville, Ky., after a short 
illness. He was in the lumber and veneer 
business at Columbus and was well known 
to the trade in Indiana. He was a member 
of the city council at Columbus formerly and 
was active in civic and community affairs, 


J. J. KENNEDY, born at Monroe’s Mills, 
Ont., and for the last 18 years a resident of 
Portland, Ore., died April 12 after a short 
illness. Mr. Kennedy was formerly for many 
years a well known manufacturer of white 
pine a8 hemlock lumber with mills at Rib 

e, Wis. 


WATSON L. BARCLAY, president of the 
Northwest Lumber Co., with extensive hold- 
ings in the State of Washington, died April 17 
at his home in Williamsport, Pa. He is sur- 
vived by his widow, and two sons, his mother 
and three sisters. 


Viner Lait Giles 


PORTLAND, ORE., April 21.—It was re- 
ported here today from Olympia, Wash., that 
the State has purchased an area of 13,000 
acres of logged off land in Cowlitz County for 
reforestation. Announcement was made by 
George C. Joy, supervisor of forestry. The 
tract was acquired for $130 or less than one 
cent an acre, a nominal price. It lies be- 
tween the holdings of the Long-Bell Lumber 
Company and Longview and was logged by 
the Eastern & Western Lumber Co., of Port- 
land. The company completed logging in 
that district a little over a year ago and 
moved its equipment into Clackamas County, 
Oregon. A large part of the tract already 
contains a good stand of second growth tim- 
ber, about 12 years old. 


ALBANY, GA., April 23.—A tract of long- 
leaf yellow pine timber comprising about 
5,000 acres, and said to be the largest indi- 
vidual tract of virgin timber remaining in 
the south Georgia territory, has been pur- 
chased by the Clancy Lumber Co., Albany, 
from the J. N. Bray interests of Valdosta, Ga., 
for a consideration of about $150,000. The 
Clancy company is reported planning the in- 
stallation of a sawmill and planing mill in 
the tract and the starting of the development 
of the property in the near future. 

















Trouble and Litigation 


CINCINNATI, OHIO, April 24.—Howard M. 
Sedgwick, proprietor of the Sedgwick Lum- 
ber Co., was today adjudged a bankrupt as 
the result of petition of several of his credi- 
tors who allege that he had committed an 
act of bankruptcy by favoring one creditor 
above another. The matter will go to 
Referee Charles T. Greve tomorrow who will 
require that a schedule of assets and liabili- 
ties shall be filed within the next ten days. 
It is reported that the liabilities will reach 
$75,000. Mr. Sedgwick was a dealer in hard- 
wood lumber. 


SEATTLE, WASH., April 21.—A _ petition 
has been filed in the Federal court by the 
Tregoning Manufacturing Co., stating that 
creditors threaten to force it into involuntary 
bankruptcy and asking for the appointment 
of a receiver. Assets are stated at $142,970, 
and liabilities at $105,680. The company, 
which manufactures sash, doors and _ trim- 
mings, has a factory on Seaview Avenue, 
Salmon Bay. It states that there are orders 
amounting to $10,200 in hand, and asks that 
a receiver complete the contracts, 
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WHOLE 

















